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Sparks 


Hats off to the Derby! 
oe * 


America than the wooden rostrum 


nation with their foreign-inspired 
fiddle faddle. 


* * * 


Of the 1,888,441 patents grant- 
ed by the United States Patent 
Office since 1900, almost one out 
of five have been for the auto 
industry. 

* * * 


He'll Be Sorry 

It’s hard to believe, but a good 
sized dealer is said to have turned 
down a chance to add a related 
line that would boost his income. 

Admitting that it was a fine 
product, which would net him $300 
on every job sold, the dealer boast- 
ed: “Why should I have to go out 
and sell those? I haven’t been out 
selling for three years.” 

> * * 


Alltime Wage Peak 


Average weekly earnings in 
manufacturing industries reached a 
high of $48.46 in May, surpassing 
the wartime peak by about $1, ac- 
cording to figures supplied last 
week by the Bureau of Labor Sta- 
tistics. 

Record average hourly earnings, 
over 15 percent above the January, 
1945, high point, were responsible 





















out. 
* + * 


Construction Up 

New construction put in place 
during July had an estimated to- 
tal value of $1,139 million, a more 
than seasonal gain of nearly 8 per- 
cent above the June estimate of 
$1,059 million, the construction di- 
vision of the Department of Com- 
merce reports. The July figure also 
represents a gain of 16 percent 
over the total of $982 million for 
July, 1946. 

The total value of new construc- 
tion during the first seven months 
of 1947 is estimated at $6;487 mil- 
lion, 35 percent above the $4,806 
million put in place in the same 
months of last year. Total private 
construction in July, 1947, estimat- 
ed at $850 million, represented a 
slightly more than seasonal gain 
of 6 percent above the June figure 
of $799 million. 





This type of soapbox is more like | 


of the ranters who run down this 


for the new level, it was pointed | 





Packard, K-F, Nash Follow GM’s Price Boost; 
Ford Reopens Today; UAW Strike Averted 


Murray Tieup 
Closes Rouge 


For a Week 


Company, Union Agree 
To Continue Parleys 
On Liability Suits 


By Mac Gordon 
Staff Writer 
TH threat to automotive produc- 
tion from the Taft-Hartley labor 
act was stalled off last week but 
not entirely wiped out. 

That was the belief of most in- 
formed observers in Detroit as 
Ford and the UAW-CIO averted 
a strike of the 107,000 Ford work- 
ers with an agreement on the dam- 
age suits provision of the new la- 
bor law. 

An early settlement of the 
Murray Corp. strike was expect- 
ed Thursday. The Murray strike, 
first to be called by the UAW in 
its drive for no-penalty clauses 
in contracts, had already forced 
production cutbacks at Ford, 
Lincoln-Mercury, Studebaker and 
Dodge Truck. Ford_is due to re- 
sume operations ted&y (Aug. 11). 

The Ford agreement was an- 
nounced in Detroit at 3:30 a.m. last 
Tuesday morning, after 17 straight 
hours of negotiating and only 6% 
hours before the deadline set for 
a nationwide UAW strike. Final 
accord on the Ford contract, in- 
cluding the new pension plan, was 
not reached, however, and negotia- 
tions were continuing on these 
matters. 

” + + 
TH agreement on the Taft- 

Hartley dispute does not finally 
settle the question of whether the 
company may sue the union or its 
officers for wildcat strikes, it was 








N.Y. Dealers Ask Bax. on Resale Op Operators 


SARATOGA SPRINGS, N. Y.— 
Condemnation of resale practices 
by individuals and by members of 
the trade was expressed here last 
week at the twenty-fourth anni- 
versary meeting of 900 dea/er- 
members of the New York State 
Automobile Dealers Assn. 

A resolution to outlaw those deal- 
ers practicing “gray market” abuses 
was unanimously adopted by the 
membership, which urged immedi- 
ate legislation by the state of New 
York to curb the selling of slightly 
used new cars at greatly inflated 










prices. 
Other resolutions adopted at 











pointed out. This issue is -left to 
a company-union committee for de- 
cision, on condition no suit may 
be brought by the company against 
the union while the committee is 
deliberating. 

Originally, the union demanded 
a contract pledge exempting it 
from legal responsibility under 
the Taft-Hartley law. Before the 
compromise agreement was 
reached, Henry Ford II asserted 
that the Ford company “respects 
and obeys the laws of the land 
and cannot be a party to placing 
unions above the law.” 

Most automotive .abservers\ pre- 

(Continued.on Page 6, Col. 1): 
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Packard and Nash last week an- 
nounced higher prices on all cur- 
rent models. 


$92 to $200, Nash’s from $95 to $168. 
Other developments were: 


l Kaiser-Frazer revealed a price 


CONGRATULATIONS AND GOOD LUCK. 
| tiring president of the New York state dealers association, congratulates newly elected 


“. Fribley, of Norwich 


er model. K-F spokesmen said no 
price adjustments were contem- 
plated on other models. 


2 Chrysler Corp. was the only one 


pocstsens Casics A. 


Week’s Output Drops Sharply 
To 79,647 Cars, Trucks 


. S. CAR and truck production 
dropped sharply to an estimat- 
ed 79,647 units last week as work- 
ers throughout the industry walked 
out of plants, complaining of the 
heat, and all Ford final assembly 
halted Wednesday. 

Broken down, the past week’s ef- 
fort includes 60,303 cars and 19,344 
trucks. The previous week’s output 
in this country, 
climbed to 71,109 cars and 24,602 
trucks—a total of 95,711, due to 
late decision that resulted i 
sixth day of work at Ford. 


Last week, however, less than 


24 hours after a UAW strike had 
been averted, Ford found it nec- 


Pareeme, of ReREISEES. 





contemplating some kind of price 
action, at least on its current | 
models, 3 q 


essary to close its plants for a 3 Ford spokesmen would only re- 


week. The shutdown was caused 
by a shortage of parts due to 
the continued strike at Murray 


weeks ago said the company 
“hoped” to absorb higher steel 
costs without raising its vehicle | 
prices. It was felt in some quar- i 
ters that the unusual silence at 
Ford indicated the company might } 
take action one way or another } 
soon. There was even speculation 

that Ford might shock the indus- 

try by lowering prices, with de- 

creases confined to the Ford line 
only. Ford officials took a “no com- j 
ment” attitude on that theory also. 


4 Suppliers of original parts 


All Lincoln final assembly and 
production of Mercurys in the De- 
troit area has been stopped since 
July 25, and won't resume until 
Murray reopens. 

* 


ITH the Murray strike nearing 
an early settlement at press 
it was expected 
that Ford would be able to resume 
manufacturing operations 
assemblies will 
likely resume Aug. 12. 

Nearly all plants were effected 
by the heat walkouts, concentrated 
in the Detroit area where the 
worst heat wave of the year was 
| experienced last week. 


It was estimated that Wednes- 
(Continued on Page 47, Col. 1) 


time Thursday, 


generally reported following GM’s 
path in respect to prices. One vol- 
ume wheel supplier inaugurated 
higher prices on a few items last 
week. General opinion among oth- 
ers was, “there can’t be anything 
but price hikes.” 


Production 


Automotive News Estimates, 
U. S. Cars, Trucks 





Mallon Parries 
Questions on 


Replacing Moran 


By William Ullman 

Washington Correspondent 
WASHINGTON.—Any efforts to 
make former NADA President Wil- 
liam Mallon executive vice-presi- 
dent of the or- 
ganization are go- 
ing to meet with 
stubborn opposi- 
tion from Mallon 





For complete production totals 
by makes, see table, page 47. 





That is the im- 
pression this cor- 
respondent got in 
an interview with 
Mallon here last 
week, following 
the official action 
of the New York 

association urging 
him as successor to Lee Moran, re- 
cently resigned. 

Mallon told this correspondent 
flatly that, had he known the 
New York resolution was in the 
he would have done 
everything in his power to stop 

(Continued on Page 47, Col. 4) 


New Jersey and Newark associa- 


Carl E. Fribley, 
dent of the New York association, 
charged that “procrastination and 
” is seriously hampering the 
traffic safety program in New York 
state. He said that an efficient | 
safety program has been delayed‘ § 
for at least another year while a 
committee “studies the problem.” 

Fribley was succeeded, as pres- 
ident by Charles A. Parsons of 
Amsterdam. New directors elect- 
ed are George Smith of Batavia; 


(Continued on Page 53, Col. ¢ 


retiring presi- 
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Supplier Hikes 
Add to Burden 
Of Steel Rise 


Car Makers Increase 
Prices 2 to 7 Percent; 
Chrysler, Ford Silent 


By Bernie Thomas 
Staff Writer 


OLLOWING 2 to 6 percent in- 
creases by General Motors, 




















Packard’s increases ranged from 


energy 


hike of $99 on its standard Fraz- 








of the “Big Three” believed not 







call that Henry Ford II three j 


















throughout the industry were 
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Further price announcements 
from other companies were ex- « 
(Continued on Page 50, Col. 1) 













Top Cars 


New car registrations for five 
months, plus 41 states in June: 
1947 1946 | 
Pos. Make Pos. 
1—297,511 Chevrolet 37,227— 8 i 
2—241,947 Ford 76,128— 1 } 
38—147,772 Plym. 50,389— 2 
4—107,414 Buick 11,5738—10 
5— 95,587 Pontiac 13,4380— 8 
6— 92,535 Dodge 30,981— 4 





RT 















7— 84,375 Olds. 9,840—12 
8— 51,792 Nash 21,324— 5 
9— 51,656 Mercury 10,666—11 
10— 48,078 Stude. 9,708—13 







1l— 47,231 Hudson 16,373— 
12— 42,528 Chrysler 14,507— 
18— 32,010 DeSoto 12,838— 9 
14— 23,599 Cadillac 3,115—15 
15— 19,870 Packard 4,959—14 
16— 17,540 Kaiser 

17— 13,460 Frazer 

18— 11,358 Lincoln 1,586—16 
19— 10,610 Willys 







<9 





















20— 6,857 Crosley 13—17 
Total All Makes 
1,444,075 $25,157 









For further details see page 
20, today’s issue. 








ABOVE MAP shows routes finally approved for inclusion in the interstate roads system. Specific route details are left for de- 
termination later as construction projects are charted. The interstate highway system consists of north and south, east, west and 
diagonal routes that will connect all sections of the country by direct, highly improved highways. As mapped by the state high- 
way departments in cooperation with the Public Roads Administration, it contains 37,681 miles of the nation’s principal highways, 
including 2,882 miles of urban thoroughfares. Additional urban and circumferential 
later. Much of the total mileage already exists, but will be improved where necessary. Because the interstate system is part of 
the federal-aid system, the amounts provided for the latter are available for the new network. Much of the initial work will be 
done under the three-year federal postwar highway program, but the system as an entirety will not be completed for many years, 
it is expected. Rural sections of the system comprise only 1.1 percent of all rural roads but carry 20 percent of all rural traffic. 
The system reaches 42 state capital cities and will serve directly182 of the 199 cities in the country having populations of 50,000 
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\ PUBLIC ROADS ADMINISTRATION 


— 


5 FEDERAL WORKS AGENCY ; 
NATIONAL SYSTEM OF INTERSTATE HIGHWAYS 


SELECTED BY JOINT ACTION OF THE SEVERAL STATE HIGHWAY DEPARTMENTS 
AS MODIFIED AND APPROVED 
BY THE ADMINISTRATOR, FEDERAL WORKS AGENCY 
AUGUST 2, 1947 





Tucker Stock Selling 


Over Two-Thirds of 4,000,000 Shares Already Sold; 
Officials Express Confidence 


CHICAGO.—More than 2,700,000 
shares of the 4,000,000 Tucker Corp. 
stock issue were reported last week 
to have been sold, and company 
officials expressed confidence that 
the remaining shares will be dis- 
posed of shortly. 

The stock has been approved in 
all states except California, and 
no effort was made to obtain its 
eligibility in Michigan. The com- 
pany and its chief underwriters, 
Floyd D. Cerf Co., joined in stat- 
ing that they were puzzled over 
the California action, taken by 
Commissioner of Corporations Ed- 
win M. Dougherty after the stock 
had been approved by Gov. War- 
ren and Dougherty’s assistant. 


Dougherty declared, “the over- 
dramatization and showmanship 
connected with the floating of 
this stock issue might cause pur- 
chasers to overlook elemental 
safety precautions, while not tak- 
ing into cognizance the phenom- 
enal financing method the Tucker 
company employs, which enables 
them to escape responsibility if 
it never manufactures a car.” 
Preston Tucker, president of 
Tucker Corp., stated that company 
attorneys are under instruction to 
institute mandamus proceedings to 


force the commission to permit 


sale of Tucker stock in California. 
The stock, selling for $5, is now 


quoted on the New York Stock 
Exchange at 4%. 

As an offset to the California 
action, it was stated, Midwest se- 
curity dealers in Illinois, Indiana, 
Wisconsin, Missouri, Ohio and 
Iowa have upped their original 
quotas by 20 percent. 

Cerf estimated that when all 
the four .million shares offered 
are sold, Tucker Corp. would 
possess a working capital of 
some $15,000,000. According to the 
Securities and Exchange Com- 
mission, the Cerf Co. stands to 
gross approximately $2,300,000 on 
the sale. 


Cerf also reported that the $5 
shares had been sold mostly in 
lots of 40 to 10,000 shares. Biggest 
buyer to date has been George 
Lockner, Cape Town, South Africa, 
who has purchased 100,000 shares. 

The company has received about 
$6,000,000 from the sale of fran- 
chises, Tucker is reported to have 
told a meeting here. An income of 
between $12 and $20 million from 
this source was forecast by him. 

Tucker officials and Cerf have 
hit upon a dramatic plan which 
produced notable results without 
direct solicitation. They showed a 
new Tucker 48 in the huge Chi- 
cago stadium at a gathering spon- 
sored by Local 83 of the UAW- 
cIo. 





end of the year, although 
Designe transferred from drawing | 
road in a former Beverly Hills (Calif.) war plant and will cost under $1,000, | 
The car is full sized and is formed of 26 aluminum panels.—(Acme photo) . 


roads totaling 2,319 miles will be designated 





133,356 Cars Exported 


During Ist Half of ’47 

WASHINGTON.— NADA re- 
ported last week that passenger 
car shipments during the first 
half of 1947 included 133,356 des- 
ignated for export. Of the 629,- 
617 commercial units shipped 
during the same period, 135,971 
went to foreign markets. 

This is 7.7 percent of passen- 
ger cars manufactured and 21.5 
percent of the truck output and 
represents about the same gen- 
eral percentage for export ship- 
ments reported for previous pe- 
riods, NADA said. 











24 Months for New Vehicles... 





Banks Plan 


NEW YORK.—The consumer 
credit committee of the American 
Bankers Assn. recommended last 
week that banks establish the fol- 
lowing credit rates after the de- 
mise of, Regulation W: 

New cars—one-third down pay- 
ment, 24 months; used 1946 and 
1947 models—one-third down pay- 
ment, 18 months; prewar cars—40 
percent down payment, 15 months. 

The suggested rates for banks 
do not differ materially from 
those contemplated by major 
finance companies. One finance 
concern, however, is considering 
allowing only 12 months to pay 
the balance on 1940 models or 
earlier. 

President Truman still had not 
indicated at presstime Thursday 
whether he would reduce the three- 
month lease of life given federal 
credit controls by Congress. Under 
a Congressional credit, the Fed- 
eral Reserve Board’s Regulation W 
will expire Nov. 1. 


The ABA consumer credit com-| 
mittee stated that its rate schedule | 


was offered only as a guide, on 
the basis of economic conditions 
now existing in the interest of 
keeping instalment lending sound. 
It emphasized that new rates will 
be set individually by the banks. 

Carl M. Flora, chairman of the 
committee and vice-president of 
the First Wisconsin National Bank 
of Milwaukee, said: 

“Excessive debt should not be 
made attractive and merchandised 
in easy payments. The days of a 
dollar down and a dollar a week 
should not return. From an eco- 
nomic standpoint, merchandise is 
not actually sold unless it is paid 
for and retained by the buyer. To 
encourage people to buy goods that 
they cannot afford would be waste- 
ful and destructive to the Ameri- 
can economy and is not sound 
banking.” 

Meanwhile, the Federal Re- 
serve Board reported that con- 
sumer credit continued its rec- 
ord-breaking climb through June, 
rising 2 percent to another peak 
of $10,884,000,000. The June total 
exceeded that in the same month 
last year by nearly $3,000,000,000. 

Installment credit on auto sales 





Chevrolet Assisting Dealers 
To Combat Resale Racket 


DETROIT. — Chevrolet and _ its 


dealer organization are waging a 
relentless 


campaign to prevent 
new cars from 
entering the so- 
called black mar- 
kets of the used 
car lots, and are 
making  strenu- 
ous efforts to see 
that new car de- 
liveries are in ac- 
cordance with an 
equitable and or- 
derly program 
based upon the 

T. H. Keating dealer's prewar 
volume of business, T. H. Keating, 
general sales manager of Chevro- 
let, said here last week. 

“It must be kept in mind that 
Chevrolet dealers are independent 
merchants, and that the Chevrolet 
Motor division is not in a position 
to regulate or interfere with the 
normal operation of their estab- 
lishments. Nevertheless, the divi- 
sion has the moral obligation to 
protect the good name and public 
goodwill of Chevrolet, and cooper- 
ates closely with dealers in this 
respect,” Keating continued. 

“Chevrolet has 6,200 direct 
dealers in the United States and 
Wwe are proud to state that, to 
Chevrolet’s knowledge, only’ an 
infinitesimal percentage of this 
vast organization violated the 
common sense rules of good busi- 
ness and good public relations 
recommended by Chevrolet and 
practiced by the overwhelming 
majority of their fellow dealers. 





“In order to control more closely Davis; W. H. 





possible abuses, Chevrolet has re- 
instated in its contracts with deal- 
ers the prewar ‘bootleg’ clause, 
penalizing dealers who sell for re- 
sale Chevrolet equipment to any- 
one but Chevrolet dealers. 

“Every complaint received by 
Chevrolet involving a dealer is 
carefully checked by our field or- 
ganization, and we are constantly 
advising and counseling the dealer 
organization to exercise the great- 
est vigilance in protecting the in- 
terests of the car-buying public. 

“Chevrolet dealers have adver- 
tised the delivered price of Chev- 
rolet vehicles in countless commu- 
nities throughout the nation and, 
with cooperation of the division, 


Car Credit Terms 


to Ease 





increased another 6 percent in 
June to a total of $862,000,000. The 
rate of increase, however, was less 
rapid than for any of the last 12 
months. 

Installment sale credit for other 
items rose nearly 3 percent in June 
to a total of $1,142,000,000. 

Installment loans, totaling $2,- 
902,000,000, gained about 3 percent 
in June, which virtually duplicates 
the performance in other recent 
months. 


Charge accounts increased slight- 
ly in June although usually they 
are little changed for that month. 
At the end of June, the volume of 
charge accounts outstanding to- 
taled $2,887,000,000. 

Declaring that Commercial 
Credit is “opposed to the prac- 
tice of selling terms instead of 
merchandise,” President Howard 
L. Wynegar said last week that 
when the abolition of Regulation 
W comes, his organization will 
return to financing terms “fair 
alike to the purchaser of auto- 
mobiles and home appliances and 
the dealer.” 


Commercial Credit will broaden 
its financing terms but will make 
every effort to maintain § such 
terms as will serve to protect the 
buyer against down payments and 
maturities which are uneconomic, 
Wynegar said. 


‘Super Cushion’ 
Tire Offered 
By Goodyear 


AKRON.—A new, safer postwar 
passenger car tire—hailed as the 
most important development of its 
kind in more than two decades— 
was placed on the American mar- 
ket today by Goodyear, it was an- 
nounced by P. W. Litchfield, chair- 
man of the board. 


“Road tests have been so im- 
pressive,” said Litchfield, “that one 
of the largest automobile com- 
panies has decided to modify some 
of its models of cars in midseason 
—an unprecedented move for the 
7 industry, to utilize the new 
tire.” 


Litchfield disclosed that the tires 
had been in production for several 
weeks. “Roadability is increased 
tremendously,” he said, “and the 
basic improvement is that this new 
tire, the Goodyear Super Cushion, 
makes a light automobile ride and 
handle more like a big one and a 
big car even more luxurious than 
heretofore.” 

W. E. Shively, manager of Good- 
year’s Design department, claimed 
these basic differences between the 
new Super Cushion and current 
tires: 

The new tire operates on ap- 
proximately 14 percent less air pres- 
sure than conventional tires. 


The rim width on new automo- 
biles engineered for the Super 
Cushion will average from one- 
half to one inch wider, in many 
cases one inch. 

The Super Cushion is a safer tire 
with increased resistance to bruis- 
ing and cutting, and lower tire 








(See RESALES, Page 10, Col. 1) 


temperatures. 





PAUL R. DAVIS, general sales manager 
San Antonio, Tex., when Winerich Motors, 
te right: H. em district manager; C. H 


of Studebaker, took part in ceremonies in 
Inc. was awarded a 25-year plaque. Left 
- Quinn, general manager of the dealership; 
imerich, president, and W. E. Roberts, regional manager. 
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Dealers’ or salesmen’s comments, questions or requests may be 
P| addressed to un: 
j 


N UCH has been said about the 
+ desirability of dealers keeping 
the people on their waiting lists 
informed regarding delivery of 
new cars. 

Dealers realize that as more cars 
are delivered, customers still on 
the list become more receptive to 
false rumors and untrue stories 
that float around in every territory. 

Dealers also know that the 
longer the situation prevails, the 
more irritated the public will be- 
come and the more serious will 
be the problem of keeping good 
will. 

Many dealers are taking aggres- 
sive steps continuously and con- 
sistently to get the industry’s side 
of the story across to the public. 
As a specific example, which is 
typical of what many dealers are 
doing to create a better under- 


Toledo U. C. Men 
Endorse Curb 
On ’47 Resales 


TOLEDO.— The membership of 
the Toledo Used Car Dealers Assn. 
voted last week to endorse the anti- 
resales agreement plan adopted by 
the Toledo Automotive Trades 
Assn. 

The action was taken in spite of 
the outspoken opposition of Earl 
(Doc) Greiner, former president of 
the used-car association and 
NUCDA director for Ohio. Greiner 
called the new-car dealers’ resales 
plan a violation of federal and 
state anti-trust statutes. 

W. F. Swan, newly elected presi- 
dent of the Toledo used-car asso- 
ciation, supported the resales agree- 
ment and the position of support 
taken by second-hand dealers. 
Swan pointed out that profiteers 
who resell 1947 models are giving 
both new and used-car dealers “a 
black eye” with the public. 

The Toledo agreement provides 
that the new-car purchaser cannot 
resell within six months—except to 
the original dealer. The buyer must 
pay a specified amount of damages 
to the dealer if he violates the con- 
tract. 


Dealer Asks Aid 


In Resale Case 


DULUTH, Minn.—Prevention of 
“gray market” disposal of newly- 
delivered Oldsmobiles is being 
claimed by Howard & Sell, Inc. 
(Oldsmobile), which is requiring 
customers to sign an agreement 
prohibiting the resale of the ve- 
hicle within one year of date of 
purchase without giving the deal- 
ership five days notice and allow- 
ing them first opportunity to re- 
purchase at the original delivery 
price. 

At present, the dealership has 
one case pending in court as a re- 
sult of the agreement. Howard & 
Sell has asked for a restraining 
order against a customer who re- 
sold his car despite having signed 
an agreement to the contrary. The 
dealership asks that anyone know- 
ing of such cases please notify 
their office at 1402 E. Superior St., 
Duluth 5, as their attorneys need 
such information. 








Stonebraker Heads Assn. 


In Fort Wayne District 

FORT WAYNE, Ind.—Officers of 
the Fourth District Automobile 
Dealers Assn. were elected as fol- 
lows: J. R. Stonebraker, Kendall- 
ville, president; E. A. Sellgren, 
Angola, vice-president; A. C. Mc- 
Coll, Fort Wayne, secretary; How- 
ard Minnich, Lagrange, treasurer. 

County directors are as follows: 
Howard Rohm, Auburn, DeKalf 
County; R. J. Macklin, Decatur, 
Adams; Sellgren, Steuben; McColl, 
Allen; Minnich, Lagrange; L. L. 
Stevens, Columbia City, Whitley, 
and Stonebraker, Noble. 














standing of the present problems 
of distributing cars, we quote the 
text of an ad recently published 
by Arthur Swanson (Ford), of 
Woodstock, IIL: 

The New Car Situation 


“Many of our customers tell us 
that they are not going to place 
an order for a new car—that they 
are going to wait until they can 
walk into a showroom and take 
their pick. If you are of the same 
mind, it is our suggestion that 
you take exceedingly good care 
of your present car, as we feel 
it will be more than two years 
before we have unsold cars on 
our showroom floor. 

“Cars are still coming in much 
slower than new orders are be- 
ing placed. We get from four to 
five cars a month, one heavy 
truck a month, and a pickup ap- 
proximately each time the sea- 
sons change. 

“All of our cars are delivered 
in our trading area. All are de- 
livered at list prices which we 
have posted in our showroom. No 
extras are placed on any car un- 
less ordered by the customer, 
with the exceptions of radios and 
heaters that are (very infre- 
quently) installed at the factory. 

“At least a third of our cars 
have been delivered to veterans; 
at least half without tradeins. 
If you have a car to trade in, 
we will give you a fair price for 
it, and feel that we should have 
the first chance to buy it from 
you. 

For Real Emergencies 

“Beginning July 1 we are re- 
serving each fourth car for cases 
which we deem are real emer- 
gencies and for customers who 
drive more than 25,000 miles a 
year for business purposes; oth- 
erwise deliveries are made ac- 
cording to the date orders are 
placed. 

“There has been much in the 
press recently of dealers selling 
NEW cars to used car dealers at 
fancy prices. We have not done 
so. There has also been much 
talk about retail customers sell- 
ing new cars which they have 
recently received at exorbitant 
prices. It is to the credit of our 
customers that we know of not 
one case where this has been 
done. 

“FOR THAT FORD IN YOUR 
FUTURE—ORDER NOW!” 

—SWANSON MOTORS 


Detroit Dealers 
Obtain 50,000 


Sale Agreements 


DETROIT.—More than _ 50,000 
sales contracts have been distrib- 
uted to dealers in metropolitan De- 
troit, it was disclosed here last 
week by the Detroit Auto Dealers 
Assn. 


Many dealers are using contracts 
on every sale, the association de- 
clared, and it has resulted in a 
sharp reduction of ‘bootlegging’ of 
new cars in the Detroit areas since 
its inception. 

Dealers are reminded by the as- 
sociation that in using the con- 
tract, it is necessary that they 
send a carbon copy of the contract 
to the Michigan state department 
at Lansing, in care of George 
O'Connor, immediately after secur- 
ing the customer’s signature. 


O’Connor has set up an alpha- 
betical file for these contracts and 
when an application is received by 
the state department for a dupli- 
cate title, this file is immediately 
checked to determine whether a 
duplicate title will be issucd. 


Harber Buick, Inc. 


Frank Harber Buick, Inc., Sem- 
inole, Okla., has been incorporated 
listing $10,000 authorized capital 
stock by Frank H. Harber, W. S. 
Easterling and May Jumper. 
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ealens tell me 


By John 0. Munn 





Wis. Dealer Must Open 


Order Book to Buyer 

MILWAUKEE, Wis.—Circuit 
Judge Walter Schinz has ruled 
that a car dealer, charged with 
having played favorites as to 
the prior delivery of a car to 
a customer not in line for pri- 
ority, must open his books for 
inspection by the proper au- 
thority. 

The judge ordered the open- 
ing of the books when the 
dealer refused to state in court 
whether or not he had delivered 
a new car to a customer not 
as yet entitled to receive one. 
The customer claiming priority 
over another in car delivery, 

stated he is still without a car, 
although he claims he should 
have received one due to pri- 


ority. 








Survey Shows Trend Reversal . . . 





Dealers Now Retailing 
Most of Used Cars 


By Ray Zweig 
Staff Writer 

DETROIT.—An Automotive News 
survey of new car dealers through- 
out the nation reveals that 64 per- 
cent are now selling more than 90 
percent of their used cars in the 
retail field. 

The survey also showed that 29 
percent of new car dealers retail 
only 8.5 percent of their cars. The 
remaining 7 percent sell at retail 
only 1.5 percent of their used cars. 

Only 1.5 percent sell more than 
89 percent of their used autos 








AT NEW YORK STATE DEALERS convention in Saratoga, association officers hold 
the center of the stage. Left to right are T. H. McElvein of Buffalo, vice-president 


and NADA director; A. H. Livermore of 


Albany, treasurer; Charlies A. Parsons, of 


Amsterdam, new president; Cari E. Fribley, of Norwich, retiring president; C. D. 
Henderson, executive vice-president; Ed Schoen, of Rochester, retiring vice-president; 


J. A. Haraden, of Sc’ » treasurer. 


lutions committee, is making a report (front). 
tured, include Ralph W. Austin of Jamestown, second vice-president, and 


love of Albany, assistant treasurer. 


Claire C. Bateman, chairman of the reso- 
Other newly elected officers, not pic- 
Charles God- 


Committee Personnel Named 
For NADA Convention 


| CHICAGO.—Convention chair- 
j|man Ben Wright has announced 
| the appointment of the following 
'to various committees for the 1948 
| National Automobile Dealers Assn. 
| convention and equipment exhibit, 
|to be held here next year. 

| The program committee is com- 
| prised of Frederick M. Sutter, Co- 
|lumbus, Ind., chairman; R. D. Mc- 
Kay, Wichita, Kan.; Ray Allen, 


CATA Frowns 
On U. C. Dealer 
Total in Chicago 


CHICAGO. — As compared with 
326 licensed new-car dealers, there 
are 750 licensed used-car dealers in 
Chicago. 

Citing these figures based upon 
its information from the state au- 
tomobile department, Chicago Au- 
tomobile Trade Assn. last week 
stated that the ratio of more than 
two to one in favor of used car 
dealers “is considered an unhealthy 
condition.” 

“Downstate there are between 
1,500 and 1,600 new-car dealers,” 
the CATA added. “Against this, li- 
censes have been issued to some 
1,300 persons or firms to deal in 
used cars. While this “does not ap- 
proach the two to one ratio in fa- 
vor of used-car dealers, which ex- 
ists in Chicago, it does show a tre- 
mendous gain in this type of firm.” 

The association announced the 
addition of two members to its 
roster. They are C. Bradshaw, Inc. 
(Ford), of Harvey, and Opas Chev- 
rolet Co., Inc. of Chicago. 


Galles to Head 
Dealers in N. M. 


ALBUQUERQUE, N. M.—New 
Mexico Auto Dealers Assn. has 
elected H. L. Galles, president, C. 
C. Cagle, vice-president, and G. K. 
Converse, secretary-treasurer. Fol- 
lowing the elections a _ resolution 
instituting a resale agreement in 
New Mexico on all new cars was 
adopted. 

Ralph W. Carney, Coleman Co., 
Wichita, Kans., later addressed the 
meeting. Knox Converse is manager 
of the association. 


Cedar Rapids, Ia.; Harry B. Cray- 
croft, Vandalia, IIL; James J. Mc- 
Manus jr., Chicago, and R. Earl 
Burrows, Cleveland. 

The ladies’ entertainment com- 
mittee is comprised of W. D. Rea- 
gan, Evanston, Ill., chairman; Tur- 
ner A. Summers, Louisville; B. B. 
Burns, Decatur, Ill.; Howard Pore, 
Kalamazoo, Mich., and Louis Mi- 
lan, Madison, Wis. 


Entertainment is under the 
chairmanship of Frank Yarnell, 
Chicago. He is assisted by G. F. 


Ziesmer, Mankato, Minn.; Ralph 
Nichols, Nashville, Tenn.; H. A. 
Egolf, Peoria, Ill, and Walt R. 


Hamer, Columbus, O. 
Chairmanship of the exhibition 
is under the direction of D. E. 
Castles, chairman, and L. S. Snow, 
co-chairman. They will be assisted 
by James A. Mason, Ferndale, 
Mich., and E. L. Cleary, Chicago. 


R. I. Used Car Dealers 


Set Aug. 27 Clambake 

PROVIDENCE, R. I.—The Rhode 
Island Used Car Dealers Assn. is 
having an outing and clambake 
Aug. 27 at The Farm. 

Harry Katt, business agent, said 
that arrangements have been made 
to accommodate visiting dealers. 


On the House 











result. ... 
room floor; 


order: 
Minnesota. . 





Wemhoff 
side panel design; latter say they cost too much to repair, makers 






contend public wants ’em. 






available for almost 12 hours. 






Factories are eyeing dealer profit statements carefully, especially 
where low tradein allowances are involved; some cancellations may 
NADA recommends dealers keep a new car on the show- 
invites prospects and gives dealers 
chance to explain delivery problems, etc... . 

Sen. Murray of Montana, says Newsweek, is 
working on a bill to provide government credits 
on favorable terms to independent steel com- 
panies who want to increase their capacity, 
thereby easing the steel shortage... . 
to dealers: Interstate car theft cases are at a 
20-year high; watch your tradeins with out-of- 
state licenses... . 

NADA membership by states now runs in this 
Pennsylvania, Ohio, New York, Texas and 
. Makers have turned a deaf ear to 
insurance men’s plea against one-piece fender and 


-GM’s latest price increase caught most 
of the divisions unaware; new prices from three divisions weren’t 


in the wholesale market, the sur- 

vey disclosed. 

A breakdown of new car dealers 
in the wholesale used car field re- 
veals that an additional 24 percent 
are wholesaling 5 percent of their 
cars while the remaining 74.5 per- 
cent are distributing 6 percent of 
their machines in the wholesale 
market. The survey trend indicates 
that dealers are retailing their cars 
whenever possible. 

Among the hundreds of dealers 
who replied to the questionnaire, 
73 percent stated that they oper- 
ate used car lots in connection 
with their dealerships. 

When interrogated about used 
car auction price lists, dealers were 
94 percent in favor of this weekly 
feature of Automotive News, 

Comments on the auction price 
reports varied between the Kent 
Motor Co., Algona, Ia., who said, 
“Lack of close-to-home prices,” to 





Omaha Just Can’t Stop 


Growth of Waiting Lists 

OMAHA, Neb.—Omaha is one 
of the 20 leading cities in the 
United States in the length of 
new-car customers’ waiting list. 
Omaha dealers estimate be- 
tween 10,000 and 15,000 buyers 
are on their lists and one firm 
said its list numbered 2,200 cars. 

“The local situation is a head- 
ache,” said Joseph McFayden, 
president of the Omaha New 
Car Dealers Assn. “Our dealers 
are losing ground in their at- 
tempts to pare waiting lists, 
orders are coming in faster than 
the cars, and as a result the 
waiting lists are longer than 
they were a year ago.” 





the opinion of Rozum Bros., Wa- 
tertown, S. D., who stated, “This 
is our only source of available used 
car prices.” 

Everett Hilty, Everett Hilty 
Motors, Carisbad, N. M., who re- 
cently joined the new car dealer 
ranks, found Automotive News’ 
“Dealer Business Counsel”  col- 
umn “extremely helpful.” 

Elmer Nieburg, Wright City, Mo., 
wrote regarding the “gray market” 
in new cars and said that all of 
Automotive News’ articles on this 
menace “help to keep dealers 
alerted.” 


NADA Reelects 
McKay Director 


TOPEKA, Kan.—R. D. McKay, 
Wichita, has been reelected to 
serve a three-year term as NADA’s 
Kansas director. 

McKay stated that he was grati- 
fied at being elected and expressed 
the hope that his services during 
the next three years would meet 
with the approval of Kansas auto 
dealers. 


Pulaski Motor 


Pulaski Motor Co., Somerset, Ky.. 
has been formed with capital stock 
of $12,500. Principals are Sara Bob- 
bitt Dills, C. Farris Dills and Car- 
thel O. Abbott. 
















Warning 





—Perte WEMHOFF 
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*& % The Newspaper of the Industry 


ONE WOULD have to be the 
seventh son of the seventh son to 
predict what would happen to mo- 
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with five months still to go in the 
current year, the industry will have 
to maintain 400,000 a month to 
make it a 4,000,000 year, which 
would fall far short of expecta- 
tions. Of course, at the present 
moment, we not only have an 
acute shortage of sheet steel but 
a major strike in one of the larg- 
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boosting the farm market and what 
it offers as a possibility to our 
industry. Probably it is because 
I am just naturally inclined back 
to the grass roots from which I 
___|came and to which, it has some- 

times been suggested, I should re- 
turn. Anyway, I am a hound for 
figures on farm business and watch 
them as carefully as a mariner 
does his barometer for indications 
of what’s ahead. I have just read 
that in the first half of 1947, our 
American farmers received $12,000,- 
000,000 for their products, and 
there is every reason to believe 
that this will indicate $30,000,000,- 
000 for the full year. Last year 
(1946) it totaled only $25,000,000,000 
and, in the years just preceding 
the war, we received an average 
of only a third of last year’s near- 
record. Motor vehicle dealers, as 
well as manufacturers, should keep 
their eye always on America’s farm 
market when it is in the highly 
prosperous position it is today. 
Even though you do not have new 
vehicles to offer, always remem- 
ber that the farmers in your 
neighborhood are small business- 
men and their trade goes where 
it is invited, made to feel at home 
and satisfied. 


* * * 


SPEAKING OF the farm mar- 
ket, I got a bird’s-eye view of the 
corn which is now knee high in 
Ohio. I say .“bird’s-eye,” although 
I was not in a plane but rather 
(guess where) in the Astra-Dome 
of General Motors’ “Train of To- 
morrow” coming up from Cincin- 
nati to Dayton last week. Many 
of you have already visited the 
train because it is seen by hun- 
dreds of thousands in every city 
where it makes a stay. The train 
was slowed down as it passed 
through country towns and at GM 
plants; both schools and workers 
were recessed to view this glimpse 
of the better things to come. Ru- 
mor is that GM has already re- 
ceived six bids from as many rail- 
roads for the train as soon as they 
have finished showing it, al- 
though at the start, some of the 
die-hard railroaders were asking 
GM how they would like it if the 
railroads brought out “automobiles 
of the future,” or what they 
thought they should look like!— 
GMS. 


elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Duplicate Taxation 


ge our tax structure needs a good overhauling is em- 
phasized by a recent U. S. Treasury study revealed at 
the Governors’ Conference in Salt Lake City. The survey 
showed that the federal and state governments tax the same 
sources for 90 percent of their joint $44,000,000,000 income. 


In the gasoline field alone, federal tax collectors take an 
annual $406,000,000 while the various states derive $900,- 
000,000 from the same source. Considerable agitation has 
oo engendered to get the federal government out of this 

eld. 


The biggest overlapping is in the general sales tax field, 
where 27 states duplicate federal manufacturers’ and whole- 
salers’ excises on a number of commodities. As a result 
U. S. collections of $2,584,000,000 vie with the $2,338,000,000 
taken by states. 

Individual income and corporate income levies also show 
a wide duplication, the Treasury’s study discloses. On in- 
dividual incomes, 29 states now collect $395,000,000 annu- 
ally while the federal government is taking in $18,705,000,- 
000. @n corporate income the state “take” is even higher, 
being $436,000,000 yearly compared with $12,462,000,000 
collected by the U. S. 


Some of the governors proposed that states relinquish the 
income tax field, in return for concessions in excise taxes. 
Other chief executives suggested that federal officials give 
up liquor, gasoline, luxury, amusement, death and gift taxes 
to the states. 


Whatever the ultimate solution to the problem, the only 
thing we’re interested in is quick action. And, while they’re 
at it, howsabout a little tax reduction, too? 


Higher Car Prices 


IKE General Motors’ C. E. Wilson, we hate to see auto 

prices increased again. But we wish someone would tell 
us how prices can be held down while labor and material 
costs continue to soar. 


No great industry has ever been built on high prices, 
least of all the auto industry which has been the lifelong 
champion of higher values at lower prices. Even in this 
postwar world of spiralling prices, the auto industry boosted 
its prices only 32 percent from December, 1941, to April, 
1947, whereas the cost of living rose 41 percent in the same 
period (U. S. statistics). 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your ‘etters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





Jobless Tax Cut 


On Page 12 of your July 28 issue 
you have an article headed “Un- 
employment Insurance Taxes Low- 
ered by 15 States.” 


Unemployment insurance taxes 
were also reduced in Georgia by 
the 1947 session of the legislature. 
We already had experience rating, 
as most states do, but our mini- 
mum rate was 1 percent. The 1947 
legislature reduced the minimum 
to % of 1 percent, and also changed 
the law so that it is much easier 
for employers to earn a lower rate 
under experience rating. 


It is estimated that the 1947 
amendment will save employers 


some $4,000,000 or $5,000,000 in un- | Sept 


employment insurance taxes.— 
L. L. Austin, secretary, Georgia 
Automobile Dealers Assn., Atlanta. 


Bonus Windfall 


Frequent reference is made to 
the impetus that business will re- 
ceive from the soldier’s bonus, but 
recently I saw some statements 
indicating that in the boom period 
we are now enjoying this sum is 
too small a part of the total pic- 
ture to have any considerable 
effect. 


My own opinion is that no mat- 
ter how great the total volume of 
retail business in general is today, 
a billion dollars is a lot of money 
in any nation. I think that alert 
dealers will get a share of this 
windfall. 


While we don’t need to worry 
about new-car sales, this addition- 
al dough in the jeans of the former 
GI Joes can make it possible for 
them to order service jobs which 
didn’t fit their budgets before the 
bonus payment. Another good bet 
should be used-car sales and a 





boost in accessory merchandising. 

I don’t think that dignified solici- 
tation of business from these extra 
funds available to ex-servicemen in 
the autumn can be called over- 
zealous because the maintenance of 
transportation is too important in 
the American plan of living.—J. S., 
Cleveland. 


Coming Events 


AUGUST 

Aug. 21-22—Los Angeles (Biltmore Hotel). 
SAE West Coast Transportation & Main- 
tenance meeting. 

SEPTEMBER 

Sept. 1-4—Salt Lake City (Hotel Utah). 
Fall meeting of the Society of Mechan- 
ical Engineers. 


. %-9— Biloxi, Miss. (Buena Vista 
hotel). Tennessee Automotive Assn.’s 
eighth annual convention. 


Sept. 12-13—Traverse City, Mich. Annual! 
meeting of Michigan Trucking Assn. 

Sept. 15-16—Egg Harbor, Wis. Annual! 
meeting of Wisconsin Trucking Assn. 

Sept. 17-18—Mlilwaukee (Hotel Schroeder). 
SAE Tractor meeting. 

Sept. 17-26—Chicago. National Machine 
Tool Builders’ Exhibit and Production 
and Machine Tool Show. 

Sept. 18-19—St. Louis. Annual convention 
National Used Car Dealers Assn. 

Sept. 21-22—Myrtle Beach, 8. OC. 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 

Sept. 25-26—Atilantic City. Annual conven- 
tion of New Jersey Auto Trade Assn. 


e OCTOBER 
Oct. 2-4—Les Angeles (Biltmore Hote!) 
SAE Autumn Aeronautical meeting. 
Oct. 3-4—Atilantic City. Annual convention 
of Pennsyivania Automotive Asan. 
Oct. 3-4—Atilantic City. Tri-State Conven- 
tion (Delaware, Maryland and Pennsyl- 





(Hotel 


vania dealers). 

Oct. ton, Tex. Petroleum Mechan- 
feal Engineering Conference. 

Oct. 12-14—Galveston, Tex. Texas Auto- 
motive Dealers Assn. meeting. 

Oct. 13-14—Miami Beach. Annual conven- 
tion of Florida Auto Dealers Assn. 

Oct. 13-14— Miami Beach (Roney-Plaza 
hotel). Convention, Florida Automobile 
Dealers Assn. 

Oct. 21-23—Richmond. Automotive Trade 
Assn. of Virginia conclave. 

Oct. 23-25—Huntington, W. Va. (Hotel 
Pritchard). Annual convention of Auto- 
mobile Dealers Assn. of West Virginia. 

Oct. 26-31—Los Angeles (Biltmore hotel). 
Annual American Trucking Assns. con- 
vention. 
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He’s strictly a streamline man. The new '47 Ford's longer, 
lower look is meant for him! A road-hugging beauty in every 
line, Ford Dealers know men like ‘em fine! 













The '‘Missus,’’ too, is all a-thrill with Ford's Junior—he's a bug on engines 
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With ‘Sister’ it's 100% dream-stuff come 
true—this '47 Ford Convertible! Touch a button 
and—presto—this snappiest of all roadsters 
ade : becomes a snug sedan. It's Ford magic, with a 
— dashing style that stops the young-in-heart. 
a With so much to offer on the whole, the 
on- friendly Ford Dealer's an envied soul! 
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Murray Strike Takes Toll... 


Ford to Resume Today; 
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UAW Strike Averted 


(Continued from Page 1) 


dicted that the issue would pop 
up again to plague manufacturers 
and threaten production. They pre- 
dicted that the union would raise 
the issue at future contract nego- 
tiations with other companies, un- 
less the Ford committee devises a 
model solution satisfactory to both 
labor and management. 

Under the Taft-Hartley law, 
either company or union may bring 
suit in federal court against the 
other for contract violations. The 
law makes any union liable for the 
acts of its members, but no mem- 
bers may be assessed for money 
judgments against a union. 

> + 

— UAW, following the prece- 

dent set by John L. Lewis in 
his new contract with the soft-coal 
operators, sought a clause in its 
contracts guaranteeing that the 
company would not sue the union 
for strikes in violation of contract 
no-strike pledges. The Lewis agree- 
ment gives the union an “escape” 
if the miners strike of their own 
volition, but the union is still li- 
able if it calls the illegal walkout. 

The highlights of the Ford-UAW 
agreement on the issue are as fol- 
lows: 

1. A four-man committee, two 
from the union and two from the 
company, will be appointed to work 
out a solution to the question of 
the liability of the union, its offi- 
cers and members, for damages by 
suit for breach of contract. 

If this committee is unable to 
arrive at a unanimous solution 
within three months of the date 
of the contract, it will choose a 
fifth member of the committee. 
The Ford-UAW umpire (Dr. Har- 
ry M. Shulman) will serve as the 
fifth member, if the committee 
cannot agree on some other per- 
son. 

3. The committee then will con- 
tinue its efforts to arrive at a so- 
lution for an additional three- 
month period if necessary, or long- 
er, if additional time is required 
and voted for by a majority of the 
committee. Any solution reached by 
the committee must be unanimous, 
and will be binding upon both 
company and union. 

4. In the event of failure to ar- 
rive at a solution the union may 
reopen direct negotiations on this 
issue with the company. However, 
the total time spent in such de- 
liberations and negotiations shall 
not exceed one year in all. 

5. The union, its officers and 
members shall not be liable for 
breach of contract because of any 
strike or work stoppage which may 
occur during the period of these 
deliberations and negotiations. The 
company will not institute any suit 
against the union, its officers and 
members in such event. The com- 
pany will be able to avail itself of 
all other remedies provided in the 
contract in the case of strikes or 
work stoppages. 

6. The union has the right to 
terminate the contract if the 
company violates the above pro- 
visions. 

7. If the committee is unable to 
find a solution, after a year of de- 
liberation and negotiations, the 
union will retain the right to 
strike on this issue. 

8. In the event such a strike 


TION FOR THE days of competitive selling 
training meetings is being held 


should occur, all other provisions 
of the contract will remain in full 
force for the entire term of the 
contract. 

+ * + 
FORD. who flew to Detroit from 

a Long Island (N. Y.) vacation 
to be present for the final negotia- 
tions, called the agreement “an 
eminently fair solution to a par- 
ticularly thorny problem.” 

“Any new labor legislation raises 
problems of human _ relation- 
ships,” he added. “It has become 
apparent to us that all of the 
ramifications of such problems 
cannot be ironed out jmmediate- 
ly around the bargaining table. 
Under this settlement, opportu- 
nity has now been provided for 
finding, in less hectic surround- 
ings, a solution within the spirit 
of the Taft-Hartley law, accept- 
able to both the union and com- 
pany.” 

Announcement of the agreement 
was made in a joint statement by 
John S. Bugas, Ford vice-president 
and director of industrial relations, 
and Richard T. Leonard, UAW 
vice-president and national Ford 
director. 

* * + 
T= UAW had completed plans 
to provide soup kitchens for the 
pickets-to-be, when the strike was 
called off. The air surrounding all 
negotiating sessions but the last— 
plus the barrage of heated state- 
ments and counter-statements fired 
by both sides—was reminiscent of 
the atmosphere during the 1945-46 

General Motors strike. 

When the outlook was at its dim- 
mest, Ford personally appealed to 
CIO President Philip Murray to 
intervene. Murray rejected the 
plea, explaining he thought Leon- 
ard and the other UAW officers 
could handle the situation without 
him. 

After visiting Murray in New 
York, Ford declared that “the 
negotiations have become a ma- 
rionette show with hands far dis- 
tant from the bargaining table 
pulling the strings.” 

This was apparently a reference 
to the strong Communist influence 
in UAW Local 600 at the Rouge 
plant, the largest union local in 
the world. Thomas Thompson, 
president of Local 600 and chair- 
man of the UAW’s Ford negotiat- 
ing committee, has been elected to 
the local presidency twice with 
Communist support. 

Several details of the Ford pen- 
sion plan still were to be threshed 
out last week, but an overlong de- 
lay on final agreement was un- 
likely. The company last week re- 
leased its version of how the pen- 
sions should be paid and to whom. 
The company proposed that the 
permanent retirement age under 
the plan be 65 years. 

The 7,000 Murray workers walk- 
ed out July 23 after their strike 
was authorized by the _ interna- 
tional UAW. Lack of Murray-built 
fenders and body parts closed Mer- 
cury and Lincoln assembly July 
25, halted Studebaker July 31 and 
cut Dodge truck output in half 
through last week. Ford car and 
truck assembly was suspended last 
Wednesday for scheduled resump- 

ion tomorrow (Aug. 12). 


ahead, a continuing pro- 
by Hudson saiss orca*iza- 


at a meeting which was attended by 35 Atlanta (Ga.) zone dealers held 
Hudson Sales Corp., Atlanta, recently are, left to right: E. F. Lively, Lively Motor 
-» Athens; Bernard ©. Johnson, general manager, J. W. Goldsmith, Inc., Atlanta: 


manager, A 


- Ernst, southeastern divisional sales manager, and C. W. Margetts, zone 


New L-M Dealerships 


THE SHOWROOM 


of the recently opened 
Mercury), 216 N. Fifth St., Waco, Tex. Until 1945 Rountree was associated with his 
late father, William Rountree, in a dealership in Houston. The showroom has 3,250 


Gordon Rountree Motors (Lincoin- 


square feet of space. Cam Ewing is parts manager; Tirey Lee, office manager, and Roy 


Ozment, service manager. 


ABOVE SKETCH PORTRAYS the new building of Henshaw-Jones-Gordon Motors, 
Inc., of Muskogee, Okla. District Manager Ralph F. Lynn headed the Lincoln-Mercury 
official party participating in the recent opening. 


ARTIST’S CONCEPTION OF THE BUILDING to be erected by Moore-Day Motors 
(Lincoln-Mercury) at 4400 Connecticut Ave., Washington, which will have 14,500 square 
feet of floor space. Estimated cost of the building is between $125,000 and $150,000. 
Primary owners of the firm are George E. Moore, president and secretary, and Marcus 
M. Day jr., vice-president and treasurer. William H. Turner is service manager; Roland 
C. Matthews, manager of the parts department; Lee Murrill, director of accounting, 
and William E. Foreman, director of used-car sales. 


What's New at the... 


"47 Soap Box Derby 


AKRON. — Chevrolet’s 10th an- 
nual All-American Soap Box Derby, 
to be run here next Sunday (Aug 
17), will have these new features: 

The prize list has been aug- 
mented so that the first 10 place- 
winners in the race will receive 
merchandise awards. Second prize, 
for instance, is a Chevrolet sedan. 
Third prize is a sound motion pic- 
ture projector. 

Jimmy Stewart, movie star, 
and Jimmy Doolittle, who led the 
first air-raid on Tokio, will be 
among honored guests. 

Grandstand facilities have been 
expanded; trees lining the course 
cut back for greater visibility, and 
banks flanking the track leveled for 
more spectator area. 

An Alaskan Totem Pole, the gift 
of the Juneau (Alaska) sponsors of 
the Derby, is to be dedicated as a 
permanent feature at Derby Downs, 
to the young people of America, on 
the evening before the race. Mayor 
Waino Hendricksen, of Juneau, will 
make the dedication address. 


Each champion this year will re- 
ceive a key to the city of Akron 
from the mayor as the first event 
of “Akron Day.” 

Entertainment for the visiting 
newspapermen is to be augmented. 
A press party will be held at the 





Olympia Mechanics Win 
5-Day Working Week 

OLYMPIA, Wash.—Recently con- 
cluded negotiations between the 
Olympia Automobile Dealers Assn. 
and the auto mechanics section of 
the machinists union resulted in 
establishment of a five-day, 40- 
hour week. 


Jack Fleming, president of the | 


association, said shops now will be 
opened only on an emergency 
basis on Saturdays, but that the 
new provision will not apply to 
service stations operated 
nection with garages. 

| Affected are some 30 
|automobile repair firms. The new 
| contract will run until June 1, 1948. 


in con- | 





Olympia 


Forest Lake Country Club, near 
the city, for this group. 

More Chevrolet dealers than 
ever before are expected to at- 
tend the race, many of them local 
co-sponsors with their hometown 
newspapers. 

The champions’ banquet, featur- 
ing the largest speaker’s table in 
the world, where all of the 135 
champions will be honored, will be 
larger than before. 


Van Nortwick 


Touring West 


DETROIT.—L. F. Van Nortwick, 
director of Dodge truck sales, is 
visiting various dealerships in 
South Dakota, Iowa, Nebraska and 
Colorado this month. 

On Aug. 7 he attended the for- 
mal opening of the new building 
built by Hutton-Tufty Co. (Dodge- 
Plymouth), Sioux Falls, S. D. A 
meeting of Dodge dealers is sched- 
uled for today (Aug. 11) at Denver. 
L. F. Desmond, Kansas City re- 
gional manager, then was to ac- 
company Van Nortwick. 


| deliveries, 





Olds Delivers 
Over 22,000 Cars 
In ‘Valiant’ Plan 


LANSING. — More than 22,000 
“Valiant” Oldsmobile cars have 
been delivered to disabled and 
handicapped veterans of World 
War II since the start of the pro- 
gram launched shortly after V-J 
day, D. E. Ralston, general sales 
manager of Oldsmobile, reported 
last week. 

Demand from disabled and han- 
dicapped veterans for these “Val 
iant” cars continues strong, Ral- 
ston said, pointing out that Olds- 
mobile dealers now have a back- 
log of more than 2,000 orders. Ma- 
terial shortages have temporarily 
curtailed production schedules and 
he explained, adding 
that every effort is being made to 
increase production and eliminate 
the backlog as quickly as possible. 

“Valiant” Oldsmobiles are stand- 
ard production-line cars, further 
equipped with both General Mo- 
tors’ Hydra-Matic drive and spe- 
cially-designed driving controls 
which permit even a quadruple 
amputee to operate the car with 
comparative ease and safety. With 
Hydra-Matic drive the clutch pedal 
is eliminated entirely from the car, 
making driving as effortless as 
possible. 

The first “Valiant” Oldsmobile, 
equipped with special driving con- 
trols, was delivered to a legless 
veteran in Washington in Septem- 
ber, 1945. It was a 1942 model, 
equipped with GM MHydra-Matic 
drive, affording fully automatic 
shifting in all forward speeds. 


Schooley Named 
To Cadillac Post 


DETROIT.—Don F. Ahrens, gen- 
eral sales manager of Cadillac, last 
week named Charles W. Schooley 

; as merchandising 
manager for the 
division. Schooley 
succeeds Charles 
H. Betts, who has 
resigned to  be- 
come a dealer. 

A native of 
Missouri, “Bud” 
Schooley will be 
c responsible for all 
¢ Cadillac advertis- 

ing and sales pro- 

C. W. Schoole motion. 

Schooley joined General Motors 
in 1928 with General Motors Ac- 
ceptance Corp. in Kansas City. He 
previously had been employed in 
banking and in the sales distribu- 
tion department of a large meat 
packing firm. After serving with 
GMAC in various executive capaci- 
ties, including regional sales pro- 
motion manager, Schooley went to 
the Packard Electric division of 
General Motors on special assign- 
ment in 1943. On March 15, 1945, he 
was called to Cadillac as assistant 
merchandising manager. 


Walls Pontiac Completing 
Dallas Building Plans 


Plans are being completed for 
construction of the future home of 
Walls Pontiac Co., 808 N. Harwood 
Ave., Dallas, Tex., according to 
Irvin W. Walls, president. 

Walls, who for 21 years was asso- 
ciated with General Motors, De- 
troit, came to Dallas in 1942. He is 
past president of the Dallas Auto- 
motive Trades Assn. and until re- 
cently was president of the Texas 
Automobile Dealers Assn. 


REAR WHEELS of a trailer unit built onto a surplus jeep, turn in unison with the 
front wheels of the jeep. Added unit was bullt on the jeep to form a tractor-trailer 
which its operators in Rome, Italy, claim is easier to operate than a standard type 


tractor-traller.—(Acme photo) 
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Signs of sound business 
the country over 


HEREVER you see these signs you'll 
see a sound business man selling 
... and serving. 


Hudson dealers, with well-balanced 
parts stocks of their own, for instance, 
are further supported by 120 Hudson 
Distributor Parts Depots spotted strategi- 


cally over the country. 


The attention given to parts and service 
by the entire Hudson organization is 


typical of the emphasis placed on every 
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department. Hudson distributors and 
dealers are backed with the kind of plan- 
ning and all-out cooperation good business- 
men want. They know this brings them 
a top product, well-planned advertising 
and merchandising programs, plus strong 


sales support. 


There are 120 Hudson distributors and 
over 3,000 Hudson dealers “set” today 
with well-laid plans for the future... 


and sound business now. 





HUDSON MOTOR CAR COMPANY 
DETROIT 14, MICHIGAN 


4 IN JACKSON, Mississippi, the McLaurin Sales Company, 
distributor, operates one of the city’s newest and most 
modern establishments as indicated by this view of sales- 
room and offices. 


IN BOSTON, Massachusetts, the Henley Kimball Com- 

pany, distributor, has one of the finest organizations in 

the New England area, with up-to-date and complete facili- 
Vv ties to back it up. 
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SIR JOHN BLACK, deputy chairman and manufacturing director of Standard Motor 
Co., Londoh, says the Standard Vanguard will go into production in 1948. There is in- 
dependent coll front suspension and a hypoid rear axle. It will seat six persons in com- 
fort. First six months’ output | will b be earmarked for for overseas market. .— (Acme Photo) 


Humphreys Motor tia} stock of $21,000. Principals are 
. W. Humphreys, resident agent; 

Humphreys Motor Co., Marianna = O. Humphreys and Sam C. Gar- 
Ark., has been organized with ini- ‘ner, all of Marianna. 


+0 on™ 


: 
a 
‘ 
* 
« 
* 
. 


as beet ee 


es 


The noise that a roller bearing doesn’t make 
speaks volumes for its quality. And Quiet is 
another word for Hyatt. 

Since automobiles first lost their “roar” 
and began to acquire front parlor manners, 
Hyatt Quiet has been a byword in the indus- 
try. Through successive years—as speeds 
have become higher, loads heavier, service 
conditions more rugged—Hyatt has con- 
tinued to meet specifications . . . with con- 
sistently finer roller bearings: dependable 
bearings that will do the job they are de- 
signed to do. Engineers and designers have 
come to expect this of us. 
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| Only 21 States Now Absent from List... 





Sales Tax Pressure Expected to Spread 
As 4 New States Adopt Levies 


NEW YORK.—Increasing future 
pressure for the enactment of new 
and increased sales taxes is indi- 
cated by analysis of developments 
in and out of state legislatures 
throughout the country this year. 

New state sales taxes were en- 
acted this year by the legislatures 
of Connecticut, Maryland, Rhode 
Island and Tennessee, bringing to 
27 the number of states which now 
have such levies. 

Two states—Oregon and Wis- 
consin— called for referendums 
on proposed new state sales 
taxes. New or increased sales 
taxes were proposed this year in 
more than a score of other states, 
with indications that the issue 
will be raised in still-others next 
year and in the years immediate- 
ly ahead. 

Meanwhile, no sales tax laws 
were repealed or permitted to ex- 


pire this year. They were reenacted 
by at least two states—North Da- 
kota and Oklahoma. 

A 3 percent gross sales and use 
tax, estimated to yield $26,000,000 
annually, went into effect July 1 
in Connecticut. The measure, writ- 
ten to remain in effect four years, 
imposes the tax on sales of “tan- 
gible personal property” with cer- 
tain exceptions, including food for 
| home consumption, children’s cloth- 
ing, rent, utility bills, raw materials 
of manufacturing, fuels for domes- 
tic use, newspapers, prescription 
medicine and personal services. 

Referendum Ruled Out 

Maryland’s new sales tax, levied 
at the rate of 2 percent and ex- 
pected to yield an estimated $18,- 
400,000 a year, went into effect 
June 1. 





A 1 percent sales tax expected 


to yield $6,100,000 a year went into 
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He Listens in Silence...to Silence 





That is why we have more than 2 million 


dollars worth of equipment 


solely for in- 
y 


specting each bearing in process of manu- 
facture. And why we have, in addition, such 


elaborate special equipment 


as the sound 


test pictured here, for further verifying the 
uniformity and quality of each production 
unit . . . for continuing research, to make 


Hyatt Quiet quieter. 


The great performance of millions of Hyatt 
Quiet Roller Bearings in cars, trucks and 
buses is the final “test” which proves their 


quality. 


Hyatt Bearings Division, General 


Motors Corporation, Harrison, New Jersey. 
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effect July 1 in Rhode Island. 
Levied at a rate of 1 percent on 
purchases of 25 cents to $1.39 and 
an additional cent for each addi- 
tional dollar value for purchase or 
fraction thereof, the tax applies to 
nearly every commodity purchased 
but not already subject to state 
taxation. 

Tennessee’s new 2 percent sales 
| tax, expected to yield $20,000,000 
@ year, went into effect June 1. 

Its revenues will go to public ed- 

ucation, state aid to municipali- 
ties, public welfare programs and 
institutional construction. 

Approval was given by the Wis- 
consin legislature to a referendum 
at the November, 1948, election as 
to whether a 3 percent sales tax 
should be enacted to raise $200,000,- 
000 for a bonus to veterans of 
World War II. 

Oregon's electorate will decide at 
a special election Oct. 7, 1947, 
whether a 3 percent sales tax ap- 
proved by the 1947 Oregon legisla- 
ture will be permitted to go into 
effect. Proposed sales taxes have 
been turned down by Oregon vot- 
ers in four previous referendums. 

The proposed new Oregon levy, 
exempting food and gasoline, would 
raise an estimated $24,000,000 a 
year, of which half would relieve 





property taxes and half would be 
new revenue. Funds wou'd be dis- 
tributed to cities, counties and 
schools with each getting one-sixth. 
Another sixth would be used for 
public welfare when liquor rev- 
enues are insufficient to bear the 
cost and the remaining two-sixths 
would go into the state general 
fund. 
Proposed But Not OK’d 

New sales taxes were proposed 
but not enacted this year in a num- 
ber of states, including Massachu- 
setts, Florida, New Hampshire, 
Maine, Nebraska, Georgia, Nevada, 
Minnesota, Pennsylvania, Texas, 
New York, South Carolina and 
Montana. 

States in which increases in pre- 
viously enacted sales taxes were 
proposed but not approved included 
Arizona, Arkansas, New Mexico, 
Missouri, Wyoming, Iowa, Wash- 
ington, West Virginia and Cali- 
fornia. 

Proposed enactment of a sales 
tax to provide additional funds for 
education is expected to be one of 
the major issues before the Vir- 
ginia legislature when it convenes 
next January. Two interim legisla- 
tive commissions have been inves- 
tigating the problem, with testi- 
mony at hearings indicating there 
may be stronger support and less 
opposition to a sales tax proposal 
than has been evidenced at past 
sessions of the Virginia lawmill. 

Need for more school funds also 
is expected to lead to a revival of 
the sales tax issue in New Jersey, 
which repealed such a levy in 1935 
in the face of overwhelming pub- 
lic opposition after it had been in 
effect only a few months. 

A sales tax is expected to be pro- 
|posed during the 1948 session of 
|the Kentucky legislature as a 
means of raising funds for aid to 
municipalities. An additional 1 per- 
cent state sales tax has been pro- 
posed in Louisiana to raise more 
| revenue for aid to towns and cities. 
Use Taxes Employed 
| Use taxes, designed to curb sales 
|tax evasion through out-of-state 
| purchasing, accompanied all four 
of the new state sales taxes which 
| went into effect thus far this year. 
They were previously effective in 
117 of the sales tax states. New use 
taxes were proposed but not en- 
acted this year in Arkansas and 
Indiana. 

Born during the depression era, 
the sales tax and related levies 
have grown rapidly in importance 
as a major source of state revenue. 

According to the Federation of 
Tax Administrators, the total 
yield from state sales, use and 
gross receipts taxes reached a 
record high of $1,030,830,000 last 
year, as contrasted with negligi- 
ble receipts from this source in 
1982 when Mississippi was gen- 
erally credited with enacting the 
first general sales tax in modern 
form. 
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The De Luxe Convertible Coupe, shown here, has recently 
been made more beautiful by re-styling the instrument 
panel in colors which harmonize with body colors; by 
the addition of deep-pleated, custom-type upholstery; 
and by the tasteful use of chrome on windshield, rear 
view mirror and interior garnish mouldings. 


So many things in its favor’... 
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* PONTIAC 


Ask a Pontiac owner why he recommends Pontiac 
—and he will likely tell you there are so many 
things in its favor that he finds it is difficult to 
enumerate them all. 

He likes its “Silver Streak” styling—so dis- 
tinctive that you can recognize a Pontiac as far as 
you can see it. He likes its eager, smooth, quiet 
performance. He likes its comfort and handling 
ease. He likes the many fine-car features which 
make it such a pride to own and such a pleasure 


stay on the job for year after year with undimin- 
ished performance. And, of course, he will 
mention that he gets all this at a price within easy 
reach of any new car buyer. 


Yes, there are so many things in its favor that 
your next car should be a Pontiac. You can 
never do better than a Pontiac! 


THE SOONER YOU PLACE YOUR ORDER for 2 new 
Pontiac, the earlier you will get it. In the meantime, take 


- +. AND SO MANY STAND-OUT 


FEATURES 
Smooth, Powerful L-Head Engine 


All-Weather 
Engine Temperature Control 


Tru-Arc Safety Steering 

Permanent Oil Cleaner 

Triple-Cushioned Ride 
Multi-Seal Hydraulic Brakes 


to drive. He likes its faithfulness—its ability to —_your new car is deli 


Because Pontiac offers so much—because it gives complete 
motoring satisfaction at a price most buyers can afford, Pontiac 
is America’s most desirable car. By the same token, Pontiac is 
most desirable as a franchise. 

Pontiac is A Finer Product. Dealers say it offers the finest com- 
bination of beauty, performance, dependability and economy — 
the industry’s greatest value. 

Pontiac assures A Wider Market. Pontiac appeals to more buyers 
because it offers two wheelbases, two complete body lines and 
two engines—a smooth six and an economical eight. In addi- 


~@) PONTIAC 


care of your present car—you will more it when 
livered. " - a” 


Body by Fisher 


Tune in HENRY J. TAYLOR on the air twice weekly. 





.. and so many things in the dealer's favor, too! 


tion, there is a striking new convertible and one of the most 
popular station wagons in the industry. 


Pontiac commands Greater Owner Loyalty. Nowhere will you find 
more enthusiastic owners. That means repeat orders and stability 


for every dealer. 


Pontiac pledges Far-sighted Factory Co-operation. Intelligent plan- 
ning insures its dealers future success. 


In product and in policies, Pontiac spells good business. That’s 
why the Pontiac franchise is the orebtable franchise. 


A fine car 


made finer 











10 
Resales 


(Continued from Page 2) ._. 
attempt to keep the public well 
informed regarding prices, deliv- 
eries, production and other factors 
of the situation. 

“Chevrolet dealers are just as 
incensed over abuses in the black 
markets as are the press and the 
public, and go to extraordinary 
lengths to guard against specula- 
tors and opportunists,” Keating de- 
clared. 

“Unfortunately, however, the 
Chevrolet dealer does not exer- 
cise control over the vehicle 
after it has been sold, with the 
result that avaricious owners 
sometimes speedily dispose of 
new vehicles in the ‘used’ car 
markets and pocket a quick 


profit. 

“It is regrettable, but some of 
these new car sales have been made 
by customers who presented strong 
cases and pleaded with dealers for 
immediate delivery to alleviate 
hardships and other compelling 
causes. 

“All in all, the situation is ex- 
tremely difficult, but, as stated, 
Chevrolet and its dealers resent 
vehemently the abuses over which 
they have no control and are mak- 
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ALONG WITH the rest of Italy’s industry, the automobile 
At the Fiat plant near Turin about 110 vehicles 





rejuvenation. 

daily by 14,000 workers, and it is hoped that soon the pliant will get back to its prewar 
production of 400 vehicles daily. Trucks are the chief output at the Turin plant, where 
these photos were made, although some work is done on passenger cars.—(Acme photo) 


let cars and trucks in accordance 
with the best traditions of public 
service.” 


Hughes Buys Building 


A three-story building at 360 
East Ave., Rochester, N. Y., which 


ing every effort to deliver Chevro- ‘contains a vacant auto showroom 












UNION 


eS 


TREMENDOUS WATER POWER 
LOW ELECTRIC RATES 
LEADER IN LUMBER 

BASIC METALS AND ORES 
LARGE AGRICULTURAL YIELD 
SOURCE OF SEA FOOD 
GATEWAY TO THE ORIENT 
EXCELLENT TRANSPORTATION 
FAST GROWING POPULATION 
SCENIC WONDERLAND 












ATER POWER is one of Washington’s 


most important industrial advantages. 
Two of the world’s greatest dams, Grand Cou- 


lee and Bonneville, make it possible to offer 
industry unusually low electric power rates. 


Lumber, coal, iron, nickel, chrome, aluminum 
—and other basic metals—are available ‘ton the 


ground floor” 


for industrial purposes. 


The state’s tremendous yield of fruits and veg- 
etables, together with seafood, offers an imme- 






UNION PACIFIC RAILROAD 


on the ground floor, has been pur- 
chased for $128,000 by Gladrag 
Realty Co. of which Thomas 
Hughes is president. Hughes has 
been appointed a distributor for 
the new Tucker car. 


Others are profiting from AN Want Ads, 
why not you? See inside back cover. 


diate supply to concerns engaged in processing 


and packing. 
Washington’s population has 


growth; providing a large local consumer mar 
ket and source of industrial workers. 


The state also is a gateway to the Orient for 


export business. 


From a viewpoint of good living, the Evergreen 
State offers a year “round scenic playground... 
excellent educational and cultural advantages. 


Excellent rail transportation, for shippers and 
travelers, is provided by Union Pacific. 


information regarding 


THE STRATEGIC MIDDLE ROUTE 





OF INDUSTRY 





*k One of a series of ad- 
vertisements based on 
industrial opportuni- 
ties in the states 
served by the Union 
Pacific Railroad. 


% Address Industrial Department, Union f 
Pacific Railroad, Omaha 2, Nebraska, for ? 


Drivers Resist Gas Tax 


Expose Levy Total in Retail Price, 
Urge Industry Officials 


By George Deery sible to fill the tank to the brim 

Staff Writer the next time. 
“TILL 'ER UP,” isn’t as common Out of the survey among filling 
an expression among motorists stations and oil company officials 
in those states where gas taxes comes the conclusion that proces- 
have been reaching new highs a sors and retail distributors, like 
survey last week by Avromotive | Jewelers and other sellers of luxury 
News reveals goods, could aid the fight against 
; _ | increasing taxes by pointing out 
vrce’ prevalent’ teday the re. |the substantial part of the retail 


selling price that goes for taxes. 

oe, ee te ag It seems to fit the tax boost sit- 
og — . oe th eeaaih . uation as well as the fit of a per- 
oe — after th Ye t- fectly machined gas tank top that 

try geet vatie - oe a. Sa ia the latest rise was from three 
ee eae er See anc g4%, | cents to four cents a gallon in 

leaves less inclination to watch Washington, D. C 

the pennies now. -_ = 

Against the scattered reports of 
cutting the order at filling sta- 
tions is the widely publicized de- 
crease in shipments to filling sta- 
tions in the section of the nation 
between Ohio and Colorado which 
influences drivers to-obtain all the 
fue] they can at one time. 

This policy naturally follows the 
fear that, in view of the scarcity 
statements by leading distributing 
organizations, it may not be pos- 



















PRSCaDENG the added levy in 
the tax-conscious capital of the 
nation was an average increase of 
12 per gallon in June in 50 cities, 
bringing the federal, state and mu- 
nicipal imposts in these areas to 
about 27 percent of the retail quo- 
tation. 

Longer trips and more cars are 
enriching state treasuries at an 
unprecedented rate. State motor 
fuel taxes in 1946 totaled $1,065,- 
000,000, up 36 percent from 1945 
and 11 percent over 1941, the 
prewar peak year. 

While booming economic condi- 
tions at present may not be a de- 
terrent to gas consumption, a long- 
er view ahead is causing some 
concern among production and dis- 
tribution officials. 

Rankin Peck, president of the 
National Congress of Petroleum 
Retailers, is among others with 
the conviction that exposing the 
large slice of the price per gallon 
gobbled up by taxes may slow 
down the grab by states and cities 
if citizens cite their objections to 
tax-hungry politicians. 





Washington Assn. 
Furnishes Copies 


‘Of Resale Pact 


SEATTLE.—The Washington 
State Automobile Dealers Assn. has 
completed distribution of new-car 
repurchase contracts to its mem- 
bers, for use “in combating the 
black market in new cars.” 

The contract calls upon the pur- 
chaser not to sell or transfer title 
of the new vehicle within a six- 
month period without first offering 
it for sale to the dealer at the 
original purchase price, less state 
sales tax and depreciation at the 
rate of 2 percent per month. 

Violation by the purchaser makes 
him liable to payment of $300, plus 
attorney fees which might result 
out of any action instituted in 
court to enforce the contract. 

“It is our belief,” said Edward 
L. Rosling, legal counsel for the 
Washington dealers, “that the 
agreement is legally enforceable 
and that its adoption by dealers 
throughout the state will mate- 
rially help reduce the number of 
new cars which are appearing on 
used-car lots. 


shown a great 


Nash Promotes 


Huntress, Keller 


DETROIT.—Appointments of an 
|assistant director of advertising 
and sales promotion and a sales 
promotion manager for Nash Mo- 
| tors are announced by H. C. Doss, 
general sales manager. 

J. B. Huntress, formerly sales 
promotion manager, becomes assis- 
tant director of advertising and 
sales promotion, and W. A. Keller, 
|formerly handling service promo- 
| tion, becomes sales promotion man- 
ager. Both men will work under 
|N. F. Lawler, director of advertis- 
|ing and sales promotion. 
| Huntress came to Nash in 1945 
|after war service as an instructor 





technical training with the 
3 X : Army Air Forces. Keller joined 
industrial sites. Nash in 1946. 


Layne Brothers, Inc. 


Layne Brothers, Inc., Shively, 
| Ky., has been organized with capi- 
tal stock of $20,000 to operate a 
general auto and trailer agency. 
Principals are Herman L., Henry 
C., Mary E. and dane E. Layne. 
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We are proud of our achievement in developing and pro- 
ducing the Playboy ... . “‘the nation’s newest car sensation” 
.... designed to meet the ever-changing car needs of Amer- 
ica. In creating the new 1948 Playboy we have achieved new 
heights in modern car design and styling. 


The Playboy is the first car in the entire automotive field 
with an all-steel convertible disappearing top! The 
Playboy is first again in combining the most important 
features of three body styles: business coupe, club coupe 
and convertible all in one. The Playboy is the first car 
in the low-priced field featuring a one-piece, all-steel, all- 
welded body and frame. The Playboy is the first car in the 
low-priced field featuring 4 independent coil springs, guar- 
anteeing a level ride under the most rigorous road condi- 
tions. The Playboy is powered with a 4 cylinder, 40 horse- 
power Red Seal Continental engine, and 
equipped with 4 wheel hydraulic brakes. 


The Playboy is 13 feet from bumper to 
bumper, has a height of 54 inches, and 
weighs 1900 pounds. The over-all width is 
58 inches, and the seat is 4 feet, 3 inches wide, 
which enables three people to sit comfortably | 
in the front. 








PREMIER PLAYBOY SHOWINGS 


Scientific road tests have conclusively proven how remark- 
ably economical the Playboy is to own, since these tests 
have shown that it will give 35 miles on the gallon... . 
The Playboy can attain a speed of over 70 miles an hour. 
At this speed it hugs the road like a car twice its weight, 
insuring maximum protection and safety. All standard 
automotive parts are used in the Playboy, thus facil- 
itating servicing and assuring added economy of 
operation. 


To simply enumerate the new and revolutionary features 
incorporated in the Playboy is, however, not sufficient. 
Facts are important, but inadequate in visualizing this 
remarkable car. The Playboy is difficult to describe 
with words alone ... . to fully appreciate its dist- 
inctive styling, its masterful performance and smooth 
riding qualities, you must see it and drive 
it yourself. Playboy automobiles are now 
in production and will sell for $985 
F. O. B. Buffalo, N. Y. The Playboy 
will be on display at your local Play- 
boy dealer’s showrooms in the near fu- 
ture. See the new Playboy! Drive it! You 
will be convinced. 


Copr. 1947 by The Playboy Motor Car Corp. 





The PLAYBOY MOTOR CAR CORP. cordially invites you to the Premier Showings of the 


PLAYBOY 


CHICAGO, ILL. 


CASINO ROOM, CONGRESS HOTEL 
AUGUST 18th TO 21st 
DISTRIBUTORS AND DEALERS WILL BE APPOINTED AT THE SHOWS. APPLICATIONS ARE BEING ACCEPTED FOR DOMESTIC 
AS WELL AS FOREIGN FRANCHISES. FOR FURTHER INFORMATION WRITE EXECUTIVE OFFICES. 


TORONTO, CANADA 
CANADIAN NATIONAL EXPOSITION 
AUGUST 22nd TO SEPTEMBER 7 





PLAYBOY MOTOR CAR CORP. 


FACTORY AND EXECUTIVE OFFICES 


988 ELLICOTT ST., BUFFALO 8, N. Y. 
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LANSING, Mich.—Legal defini- 
tion of the difference between a 
new car and a used car was fore- 
seen here this week as a Michigan 
court pondered testimony supplied 
during a recent hearing of the 
state of Michigan vs. Hugh D. Sal- 
way, used-car dealer of Jonesville. 

Both the defense and the prose- 
cution are considering carrying the 
action to the state supreme court 
as the first of 11 hearings was con- 
cluded in which used-car dealers 
are charged with selling new cars 


illegally. Ten Detroit used-car 
dealers are scheduled for later 
hearings. 


Hint of a new bombshell was 
made by Attorney General Eu- 
gene F. Black during the hear- 
ing when he asserted that “much 
would be heard” in the next few 
weeks about sales tax evasion by 
dealers. Asked to elaborate, 
Black declined to comment fur- 
ther. 

Main focal point of argument 
between the prosecution and the 


Judicial Nightmare 


Michigan Ruling May Set Precedent Throughout 
Nation in Defining New and Used Cars 





defense has been the definition of 
“new” and “used” as applied to 
motor vehicles. Former Gov. Har- 
ry F. Kelly, who has been retained 
by 10 Detroit used-car dealers 
cited on similar charges, contends 
that the state never has defined 
a “used car.” 

“These men (dealers) shouldn't 
be treated as burglars because 
they cannot interpret a law that 
we can’t interpret ourselves,” 
Kelly charged. ; 

“We want a judicial decision that 
a new car is a new car regardless 
of the number of title changes, 
until it is so used that it can be 
classed as a used car by the man 
on the street,” Black retorted. “We 
are out to break the racket,” he 
added. 

Kelly asked how far a vehicle 
must be driven before it can be 
classified as a used car, to which 
Black responded: “Fifty miles 
may make it a used car, and it 
might be new after 1,000 miles. 


It all depends on the usage.” 

“The word ‘new’ is a relative 
term,” Kelly said. “The state rec- 
ognized more than one sale by issu- 
ing a transfer of title and by col- 
lecting the sales tax more than 
once. Until the state sets up some 
method of measuring what con- 
stitutes a new and a used car it is 
arbitrary to invoke the powers of 
revocation.” 

Kelly defended his client, stat- 
ing that Salway had no intention 
of violating the law. He further 
pointed out that no one was de- 
frauded and it was a “widespread 
practice” for used car dealers to 
advertise “new cars for sale.” 


Also voicing displeasure at the 
indefinite nature of the Michigan 
motor vehicle law was Secretary 
of State Fred M. Alger jr., who 
said, “It’s a lousy law” and ad- 
mitted that his office is presently 
working on a proposed revision. 


Kelly objected to the fact that 
Black filed a second complaint 
near the close of the hearing, 
based on Salway’s admissions as 
a witness. 

Kelly contended that the testi- 
mony was taken over the objec- 
tions of Salway’s counsel while 
Secretary of State Alger was con- 
sidering a motion to dismiss the 


GENERAL 
MOTORS 





THIS IS the new 24-sheet poster being placed on more than 3,000 boards throughout 
the United States this month by Oldsmobile. There is space for the general imprint ‘‘See 
Your Nearest Oldsmobile Dealer’’ or for special dealer imprint at localized points. In 
addition to the color posters, Oldsmobile now has painted boards under three-year con- 
tract in the following cities: Detroit, Chicago, New York, Washington, Baltimore, San 


Francisco and Los Angeles. 


original complaint. Kely admitted 
that he was “stumped for prece- 
dent” when Black, after question- 
ing the defendant in morning ses- 
sion, used the testimony to intro- 
duce a supplement complaint 
against the defendant in the after- 
noon session. 

Both times Kelly objected stren- 
uously to the procedure and called 
for dismissal of the supplement 
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FN GET IN SHAPE 
E> FOR WINTER TUNE-UPS WOW/! 


business. Be sure you are ready. 

The Collier’s Winter P. S. Campaign will break on 
November Ist. A two-page spread will impress the millions of 
car owners who read Collier's with the need for Preventive 
Service. Write today to Collier's, 250 Park Ave., New York 17, 
N. Y. for complete information. Don’t delay! Be sure you 
get your share of the profits. 


Colliers PS. 


PREVENTIVE SERVICE 





COMPETITION 






Yes, we know it's only August. But a good fighter doesn’t wait 
until the night of the fight to start training. And everything 
points to a hard, competitive fight for business this winter. The 
wise dealer will jump the gun, get ready now for winter tune-up 








but Alger, acting on the advice of 
Black, denied the motions. 


Packard Loss 
$1,872,634 for 
Six Months 


DETROIT.—Nearly halvinz the 
first quarter loss of $1,148,173, a 
second quarter deficit of $724,461 
places Packard’s loss for the first 
six months at $1,872,634. 

This compares with a profit of 
$749,517 in the same period last 
year. Reflected in the 1946 figures, 
not found in the 1947 accounting, 
were $2,214,000 tax carryback cred- 
its and $1,769,911 in fees applicable 
to war production contracts ter- 
minated in 1945. 

“Inability to get steel in quanti- 
ties sufficient to meet planned 
schedules held our half-year vo!- 
ume to 24,053 automobiles,” report- 
ed George T. Christopher, presi- 
dent and general manager. 

“That is just about twice as 
many cars as we shipped in the 
comparable period a year ago. That 
is of some encouragement. Hope- 
ful, too, is the fact that production 
for the second quarter this year 
ran 10 percent ahead of 1947’s first 
quarter.” 

The Packard head estimated an 
increasing production rise in the 
third and fourth quarters. He dis- 
closed that July shipments to- 
‘aled 5,609 units, best month this 
year. 

Christopher pointed out that the 
current six-month figures absorb 
a tool writeoff approximately $1,- 
000,000 greater than in the corres- 
ponding period of 1946. 

“That is due to giving our deal- 
ers the competitive advantage of 
being first in the industry with a 
1948 model,” he said. “Just last 
month we introduced our new- 
from-the-tires-up Super Eight con- 
vertible and are now supplement- 
ing it with an even more luxurious 
Custom Eight in the same body 
styling.” 


Knight Succeeds 
Rodgers at L-O-F 


TOLEDO.—Resignation of James 
L. Rodgers jr. as_ vice-president 
and director of Libbey-Owens-Ford 
Glass Co. and as general manager 
of its Plaskon division has been 
announced by John D. Biggers, 
president. William W. Knight jr. 
was named to succeed Rodgers. 

Plaskon is completing a $5,009,- 
190 construction program here and 
Knight will take over this work 
as general manager. 








Austin Gives ‘Moskvich’ 


Back to the Russians 

BIRMINGHAM, ENGLAND.— 
The Austin Motor Co. Ltd. last 
week denied the existence of 
any trade agreement with the 
Russian manufacturers of the 
“Moskvich,” low-priced car re- 
ported ready for mass produc- 
tion in the Soviet Union. 

The “Moskvich” is said to bear 
a striking resemblance to Austin 
cars, but Austin officials denied 
any part in its design. Reports 
from Moscow state that factory 
tests have been completed on the 
Russian car and that it will 
have a top speed of 55 mph and 
run 30 miles on a gallon of gaso- 
line. 
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n the “I’m chock-full of sentiment for the good old 
ao, blue grass country. I was born in it, rode horses all over it. 
section I’m mighty proud of it. 
year “But as a kid I couldn’t leave automobiles alone. 
s first ; My own horse got mad,—gave me the air when I started 
tinkering with cars. People in our horsey town called 
. aon | me the ‘Rebel.’ 
> dis- ~e- “Dad had an old four cylinder car and every 
3 to- chance I got I took it apart and put it together again, 
this —hundreds of times I guess. I learned the makings and 
. the workings of an automobile as well as any blue grass 
t the trainer knew his thoroughbreds. 
bsorb 
y $1,- ae 
rres- =e 
deal- ne | 
ye of 4 
ith a ’ 
last 
new- 
con- : 
nent- ‘ 
rious : 
body 
ler right in our own home town. Dad said, ‘Maybe the 
Chrysler people would like something to say about that.’ 
: “So off we went to see the nearest Chrysler offi- 
’ - cials. We talked to them for hours. I tried to convince 
7 them I knew automobiles inside and out; Bill, my ‘part- 
umes ner’, told them about his business training in college and 
dent for three years as assistant manager in an implement 
Ford house at home. 
aH “T had prospect lists of all the blue grass families 
Zers, we knew. We had recommendations from the best busi- 
t jr. . nessmen in our town. After several days of discussion and 
rs. some weeks of further investigation the Chrysler officials 
009,- finally said okay. 
— “’That’s how it all happened. We started in very 


modest quarters with every cent we had saved or could 
borrow. For many years now, we have had the 
finest Sales and Service place in town. We've 
- : been the ‘Chrysler folks’ in our city 
for twenty-four years, still under 

b the original contract. Yes, and 

i all those families who helped 

us get our start are still our 
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2 “Those were the early days and there weren't 
many ‘rebels’ like me. When I got out of school it wasn’t sg 
hard to get a job as a mechanic in our local garages. i 

“ But the biggest of all events was when the first 
new Chrysler came to town. It climaxed my rebellion. My 
best friend’s family owned the new car and when his Dad 
said, ‘Why don’t you boys take a week-end tour?’ you can 
bet we took it. 

“We were back in a couple of days full of 
enthusiasm, and with a life-time idea. We told our folks 
we had decided that we were going to represent Chrys- 


or are 
4 et 





friends, and their children and grand-children too. 


“Whenever youngsters come to me for advice 
I just tell ’em, ‘Go ahead and be a “Rebel” if you really 
know what you want. Don’t let anything stand in your 
way, or get in your way, if you can help it.’ I also tell 
them the automobile business is the best I know anything 
about. And, Bill, my partner agrees with me.” 














Write for our free booklet containing a number 
of these typical success stories taken from our rO— 
files. Chrysler Corporation. 341 Massachusetts YS/ ‘ 
Avenue. Highland Park 3. Michigan. “> 1S = 
12 ‘ad a4 
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Chrysler Corporation 


PLYMOUTH ¢ DODGE « DE SOTO « CHRYSLER * DODGE “Job-Rated” TRUCKS 
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PHILADELPHIA. — Only one- 
‘third of the families in Philadel- 
phia own their own automobiles, 
according to a consumer analysis 
recently completed by the Phila- 
delphia Evening Bulletin. 

Conducted among 5,025 families 
selected from the total family pop- 
ulation of the city and based on 
a survey pattern established by the 
Milwaukee Journal, the checkup 
is a study of buying habits, owner- 
ship of appliances, customer brand 
preference and dealer distribution. 

Other conclusions resulting from 
the survey include: 

Chevrolet leads the field by 1.2 
percent in ownership among Phila- 
delphians, followed by Plymouth, 
Ford, Dodge, Buick, Oldsmobile, 
Pontiac, Chrysler, Packard, Stude- 
baker, De Soto, Nash and Hudson. 

Independent repair shops take 
56.2 percent of the major repair 
businéss among Philadelphians, fill- 
ing stations get 5.8 percent and 
dealers from whom the car was 
originally purchased account for 





Spun Steel Establishes 


New Products Division 

CANTON, O.—A. M. Wickwire. 
general manager of Spun S-eel 
Corp., Canton, announces the crea- 
tion of a new products division 
under the direction of Wilford G. 
Kilpatrick, vice president. Kilpat- 
rick heretofore has been vice presi- 
dent in charge of engineering. 

At present, Spun Steel is engaged 
in the production of V-belt pulleys 
and automotive jacks. It is a wholly 
owned subsidiary of Automatic 
Products Corp. 





Taylor All Purpose Visor 


—AND STORM PROTECTOR— 


Philadelphia Story 


Survey Shows Independent Shops Are Favored 
For Both Major and Minor Repairs 
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29.8 percent. Other new-car dealers 
account for 6.4 percent, the survey 
shows. 

Atlantic brand gasoline is used 
by 40.8 percent of the families, fol- 
lowed by Sunoco (16.8), Esso (16.5), 
Gulf (8.7), Texaco (4.4), Amoco 
(3), Mobilgas (2.6), Sinclair (1.1), 
Tydol (1) and Richfield (1). Sev- 
enty-five percent of those ques- 
tioned said they purchased gasoline 
at the same place of business con- 
tinually. 

In minor repairs, independents 
get 48.2 percent of Philadelphia 
trade as compared with 28.3 per- 
cent for filling stations and 17.7 
percent for dealerships originating 
the car sale. Only 1.6 percent of 
those surveyed admitted to making 
their own minor repairs. 

Goodyear tires are preferred by 
24.4 percent of the families, Fire- 
stone is the favorite brand of 16.7 
percent and Lee polls 12.8 percent. 
Others include Goodrich (9.8), U. S. 
Royal (8.1), All-State (6.4), Gen- 
eral (3.3), Cornel) (1.9), Atlas (1.3) 
and Kelly-Springtield (1.3). 

Champions are the faverite spark 
plugs of 54.6 percent of the mar- 
ket, with A.C. pulling 18.5 percent 
of the total. This is a drop from 
preferences last year of 60.3 per- 
cent and 24.5 percent, respectively. 
Other percentages this year in- 
clude Auto-Lite (8.8), Sears Cross 
Country (3.4) and Firestone (1.1). 


Progress ‘Auto Sales 


Progress Auto Sales, Inc., 5942 
Natural Bridge, St. Louis 20, Mo., 
has been incorporated by Raymond 
and J. Marion Torin and Charles 
L. and Clara Wilson. 
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DETROIT DESIGNER'S conception of the proposed $5,000,000 speedway for jet 
racers. Suggested location for the Jetway is 30 miles north of Detroit. The eight square- 
mile-track will have five trough highways or separated ramps, so that drivers will be 
protected from the hot and blinding jet exhausts from other racers. The observation and 
signal towers shown in the background will include beam type hoists for handling racers 
and television transmitters to report progress of the race to each individual car. Photo 


by Science and Mechanics magazine. 


Italian Firm to Produce 


Comet Battery Chargers 
DALLAS, Tex.— Comet Battery 
Charger Co. of Dallas has an- 
nounced that a deal has been made 
with Continental Co. of Milan, 
Italy, whereby the foreign concern 
has been granted the authority to 
manufacture Comet battery charg- 


Packard Owners 
OK Ventalarm, 


Survey Shows 


CAMBRIDGE, Mass.—Replies of 
494 Packard Clipper owners to a 
survey of customer evaluation of 
the Ventalarm, gasoline tank fill 
signal, have been collected and re- 
produced in a handsome brochure 
by the Scully Signal Co., here, 
maker of the whistling warning de- 
vice which has been original equip- 
ment on Clippers since 1941. 

The Scully company queried 1,376 
Packard owners located in Massa- 
chusetts. In reply to such ques- 
tions as to favored features of the 
Ventalarm and the reception of 
the device by station attendants, 
not one answer suggested any neg- 
ative reaction from either customer 
or station attendants. 

Owners stated that Ventalarm 
saved time in filling tanks, elim- 
inated stains on fenders, eliminat- 
ed spilled gasoline as a fire hazard 
and resulted in greater economy. 

Accompanying the brochure is a 
letter from Frank P. Scully, presi- 
dent, in which he points out that 
despite the creditable advances in 
both the automotive and petroleum 
industries, the actual filling of 
gasoline tanks has not changed 
basically since its first years. Blow- 
back of gasoline is still a problem 
with most automobiles and little 
has been done by the manufactur- 
ers to alter this circumstance, ac- 
cording to Scully. 

Scully recommends that a well 
designed gasoline tank should in- 
clude the following features: a 
tank that will take the full pump- 
ing speed of the ordinary commer- 
cial pump without blowback, sub- 
stantially 15 gallons per minute; 
the tank should be so equipped that 
the attendant shall know when to 





ers for distribution in Europe. 

Announcement of the deal was 
made by Al C. Blevins, president of 
the Dallas company. He said the 
Italian company expected to begin 
production by Oct. 15 and planned 
to make 1,000 units yearly. 








It costs you about a penny-a-day to keep 
abreast of the automotive news—-better re- 
new NOW! 





Separately Adjusted |the laws and 





NO OTHER VISOR HAS ALL THESE FEATURES 


Die formed—all aluminum—will not tear, break, chatter 


Easily adjustable—greater maximum of adjustment. 
Made in two halves—each half separately adjustable. 
The lines conform to car body lines—looks like a part of 


the car, not something added. 


on 


MAROON «+ BLUE 


Protects car occupants from sun heat and glare. 


6. Keeps rain, snow, frost and ice off windshield both 
when driving and when parked. 

7. Eliminates wind pressure. Blows out the bugs. 

8. Is quickly and firmly installed without marring car 


body. 


9. Protects the windshield fom flying stones, etc. 
Makes driving safer and more comfortable. 


Early shipments limited to use on Ford, Chevrolet, Dodge, De Soto, Plymouth, Chrysler, Mercury, Nash, “60” Olds, “25” Pontiac. 


10. 


Other models in preparation. When ordering name make of car or truck. 


Enameled and Baked in Following Dark Colors: 


* GREEN °* 


Standard Dealer Package, Six As Above 


$13 50 Per Visor (2 Piece) 


TAYLOR PRODUCTS COMPANY 


8827 STRATHMOOR AVE. 


for Six 


$81.00 


GRAY ° 


BLACK °* 


Phone Vermont 6-2920 





PLAIN (for special paint) 
Price Based on Orders for Six or More 
C.O.D. until credit is established—and to save time. 


stop filling; the tank should be 
provided with an expansion zone 
to eliminate spillage due to tem- 
perature changes, and the filler 
|neck should extend to the near- 
bottom of the tank so as to elim- 
|inate evaporation during filling. 





Organization 
Sixth Edition Available 

Of Mooney’s Study 
TOLEDO.—tThe sixth revised edi- 
tion of “The Principles of Organ- 
ization” by James D. Mooney, pres- 
ident of Willys- 
Overland Motors, 
Inc., has been is- 
sued by Harper & 
Bros., New York. 
The book em- 
bodies both a his- 
torical and inter- 
pretive study of 


|principles that 
govern organized 
effort. It traces 
the evolution of 
various organizational forms down 
through the ages, direct from the 
first primitive forms through to 
the forms of the present day. 

Mooney painstakingly analyzes 
the structural and operating weak- 
nesses of former organizations in 
their failure to understand and ob- 
serve the universal laws of organ- 
| ization. 

In turn, he identifies and illus- 
trates the working of sound princi- 
ples in the various forms of organ- 
| ized activity which have character- 
ized man’s development from the 
primitive form to the present com- 
| plex structure in the church, the 
military, the political and indus- 
trial organizations of today. 

—Ray Zweic 





$22.50 


plus tax 





Ferg uson Heads 
K-F Latin Sales 


WILLOW RUN. — Appointment 
of Harold D. Ferguson, veteran ex- 
port executive, as director of Latin 
| American sales was announced last 
| week by Hickman Price jr., execu- 
| tive vice-president of Kaiser-Frazer 
Export Corp. 
| Ferguson has been engaged in 
| South American export work for 
25 years. With White Motor Co. 
from 1928 to 1935, he was district 
manager on the west coast of 
South America with headquarters 
at Santiago. He represented Chry- 
sler Export Corp. in the Caribbean 
division from 1935 to 1942, 


DETROIT 27, MICH. 
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Stinson Voyager owner and family prepare for vacation take-off in America’s No. 1 Utility plane. 


Than eny other F-place panel 


HE BEST WAY to discover the many 


reasons for the Stinson Voyager’s over- 


whelming popularity, of course, is to have 


your Stinson dealer take you up on. a 


demonstration flight. In the meantime, 


here are a few facts for you to consider: 


Stability and Safety. The 
Stinson Voyager is a “fly- 
anywhere” plane .. . can 
land and take off safely 
from short strips, small fields, even 
pastures and golf courses. Owners say, 


“Tt almost flies itself!” 





Lower price. Yes, the new 
Stinson Voyager and Stin- 
son Flying Station Wagon 
actually cost less than any 
other 4-place plane in America . . . an 
advantage made possible by Stinson’s 
21 years of production know-how, 





Quality features. Flaps for 
quick take-offs, and slow, 
short landings. Built-in wing 
slots for safety. Inherently 
spin-resistant. Two-way radio with 
dome loud-speaker. Landing and navi- 
gation lights. Soundproofed cabin with 





controlled ventilation. Starter. 


High Utility. Famed as 
America’s most useful per- 
sonal plane . . . carries a 
useful load of 965 lbs. at a 


offers 





cruising speed of 125 m.p.h.... 
you and your family (4 people) com- 
fort, roominess, and plenty of space 
for luggage. On many business assign- 
ments, it pays for itself. 


Siinson 


YEARS — BUILDER OF AMERICA’S MOST USEFUL PERSONAL PLANE 


FOR 21 








Stinson builds a Flying 
Station Wagon! America’s 
first combination four- 
passenger and “cargo” plane. 
Load capacity: Pilot, and 552 cargo lbs. 
The two rear seats can be replaced in 
5 minutes to make it a 4-place plane. 


Adaptability. Certified for 
wheels, skis, or floats. Per- 
haps, like many owners, 
you'll prefer floats, so that 
any handy waterway becomes your 
“landing strip.” 

FREE—20-page, full-color catalog. Write 
to Stinson Division, Department I, Con- 


solidated Vultee Aircraft Corporation, 
Wayne, Michigan. 
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AUTOMOTIVE WASHINGTON 
Road Pioneers’ Dream 
Near Reality in Network 


JUST AS the builders of ships must have safe and navi- 
gable waters for their craft to sail upon; just as aviation 
must have regulated and well-marked air lanes, and just as 
railways must have sturdy and controlled steel tracks for 
their trains so, too, must the makers and sellers of automo- 


biles look to smooth, safe, 
and adequate highways 


reaching to every corner of 
the land, to insure the growth of 
motor car use and continuation 
of the average man’s presently 
favorite form of travel. 

All of that, of course, is recog- 
nized by the automotive industry. 
And the necessity for good roads— 
and plenty of them—was long ago 
foreseen by the pioneer builders of 
motor cars. 

It was the industry’s early en- 





couragement of American Automo- 


bile Assn. that 
brought about the 
passage of the 
Federal-Aid Road 
Act in 1916. It 
was the automo- 
tive industry be- 
hind the Highway 
Education Board 
that made it pos- 
sible for that or- 
ganization to 
teach on a broad 
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scale the economic value of good 
roads. 


And with road building well un- 
der way and millions riding the 
highways in motor cars, it was 
the same industry that just 10 
years ago established the Auto- 
motive Safety Foundation to drill 
safety into the construction and 
use of both roads and cars. 

A selfish interest? Yes. But by 
no means wholly selfish, for mil- 
lions meanwhile have derived un- 
told pleasure and benefits from 
the piloting of their automobiles, 
loaded with their families and 
friends, to nearby sea_ shores, 
mountains and to far-away places 
they had never hoped to enjoy un- 
der such happy conditions. 

Unfortunately — and obviously — 
road building cannot keep pace 
with motor car building. The stories 
of the struggles of highway engi- 
neers to lay roads across the moun- 
tains, deserts and swamps of the 
United States; through the jungles 
of Central America, and into frozen 
Alaska, testify to that. 

But progress is on the march 
again and only last week the Pub- 
lic Roads Administration penciled 
in the final touches on a super- 






network of interstate highways de- 
signed to provide: 

1. Safe, speedy movement of traf- 
fic between, into and through all 
major cities in every state of the 
union. 

2. Dependable arteries for indus- 
trial centers serving national de- 
fense and strategic routes across 
the continent and to the Canadian 
and Mexican borders. 


As one whose proud memory 
it is to have been a small part 
of the early efforts to convince 
national and state legislators that 
money should be appropriated 
for road construction, this cor- 
respondent wishes it were pos- 
sible for Roy Chapin, Henry Joy 
and Amos Batchelder to know 
where their valiant pioneer strug- 
gle to make this a nation of good 
roads has ied. 

There were others, of course, but 
these names do not come readily to 
a slipping memory. Some of those 
active then, who are here to re- 
joice today, are George Diehl, Al 
Reeves, Pyke Johnson and Chief 
Tom MacDonald of the then U. S. 
Bureau of Public Roads. 

MacDonald is now head of the 
Public Roads Administration of the 
Federal Works Agency, which last 
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--- BUT IT’S TIME TO PROTECT 


YOUR TOMORROW! 


When you look at your future business success in a normal market, you'll 
see the importance of promoting time sales aggressively today. You'll not 
want to overlook the profit the Universal C. I. T. Retail Plan reserves for 
you. This Plan —time-proved, convenient, insurance-inclusive — enables 
you to control the sale all the way. What’s more, it helps you maintain a 
continuing relationship with your customers. So, for repeat profits through 


repeat sales, sign up now with Universal C. I. T.—the financing institution 


that has always put the dealer’s problems first. 


UNIVERSAL C. I. T. 


Universal C, I. T. Credit Corporation 


Over 300 


tocat 


OFFICES 


iN PRINCIPAL 








Customer Group Life Insurance 
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Personal Accident Insurance 
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Rewrite and Refund Plans 












Adequate Insurance Against 23 
Hazards to Customer's Car 





Travel Emergency Certificate 











| this year. 








week announced approval of the 

up-to-date system mapped largely 

by the state highway departments. 
+. 


* + 
37,681 Miles of Main Roads 
Included in Network 
THE NEW interstate system 


comprises the most heavily trav- 
eled highways in the present fed- 
eral-aid system, and includes ex- 
tensions of the system through 
urban areas. 


It consists of north-and-south, 
east-and-west, and diagonal routes 
that will make it possible to travel 
from any section of the country to 
any other section by a direct route. 
In it are 37,681 miles of the na- 
tion’s principal highways, including 
2,882 miles of urban thoroughfares. 


In many large cities depressed 
or elevated expressways will be 
built, making possible city travel at 
an average speed of 35 to 45 miles 
an hour, without stops for traffic 
signals and free of interference 
by cross-traffic. 


Depressed portions of express- 
ways will be supplemented by par- 
allel frontage roads for “local” traf- 
fic, and bridges will be constructed 
at intersections to serve cross- 
traffic. The urban expressways will 
be integral parts of the national 
interstate system. 


While the new interstate system 
follows, in general, the principal 
routes in the present federal-aid 
system, it may be necessary in 
many instances to relocate existing 
highways or build alternate routes 
for express traffic in order to meet 
essential standards of width, grade, 
alinement and control of access, 
Commissioner MacDonald said. 


Routes included in the system, 
as well as the adopted standards 
of design and construction, con- 
form in broad outline to recom- 
mendations contained in the re- 
port submitted to President 
Roosevelt in 1944 by the National 
Interregional Highway Commit- 
tee, of which MacDonald was 
chairman. 

Design standards for the system 
approved by the American Assn. 
of State Highway Officials Aug. 1, 
1945, call for four-lane divided 
highways wherever the traffic vol- 
ume is 800 motor vehicles in peak 
hours. 


For such highways in_ rural 
areas, a right-of-way of 250 feet 
is advocated as desirable. Traffic 
lanes 12 feet wide are recom- 
mended on all heavily traveled 
routes. Where traffic density ex- 
ceeds 3,000 vehicles in peak hours, 
elimination of all cross traffic at 
grade is advocated. 





Gleveben A anennees 


Model W Taximeter 


Glovebox Taximeter Corp., 1531 
Washington Ave., Houston 10, 
Tex., has announced its new model 
W taximeter. 


The model W meter represents a 
number of improvements over the 
previous models, the producer said. 
Deliveries can be made upon rea- 
sonable notice, it was stated. 











KNUDSEN 


—a Biography 
By Norman Beasley 


“The life of Knudsen 
spanning the years 
from 1900 to 1947 is 
in itself a history of 
the industry. It will 
Prove as interesting 
reading to anyone who 
believes in the kind of 
America we are de- 
termined to retain, as 
it will to us who 
make our livelihood di- 
rectly or indirectly 
from the manufacture 


S BIOGRAPHY 


hy 
NORMAN BeAst’ or sale of motor ve- 
hicles. I would recom- 
mend it to the Book-of-the-Month Club or 
the Literary Guild as surpassing in gen- 
eral interest anything they have selected 
We predict that it will run 
many printings and would be disappointed 
if every reader of this column did not 
make it a ‘‘must’’ for his library and a 
legacy for his children. We will be eter- 
nally indebted to Norman Beasley for the 
excellent job le has done, but more par- 
ticularly for the ingenuity he displayed in 
getting Bill to agree to it!’’—George M. 


Slocum in ‘‘Edgewise.’’ 
PAGES POST 
39 Oleth Bound $3.7 PAID 


BOOK DEPARTMENT 
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When the automotive industry created spread-out 
suburban living by giving people automobiles that 
freed them from buses and streetcars, we created 
Better Homes & Gardens solely to write to this new 
kind of living. 


Better Homes & Gardens is your baby. We write de- 
liberately and exclusively to the market you your- 
selves created. 


And we reach your market with this kind of precision: 


BH&G incomes are among the highest for 
all big magazines 


BH&G families spend more on their homes 
and everything that goes into them than even 


their neighbors in the same block (BH&G 


families are pace-setters) 


sell ~ 


through - 


KOIOMI IIb 


PTR a eee 207 Soci Magacine 





BH&G families demand new cars often: 2.8 
years was the average age in 1940 


We reach over 3,000,000 of these top families, and 
we write to husbands and wives equally because it 
takes both of them to make a home. 


Does any other magazine make a business of writing 
to your own market? Does any other magazine give 
you 3,000,000 of your best prospects for prestige 
now, repeats later? Does any other magazine give 
you in this special way husbands and wives together, 
in their homes, where the decision on which car they'll 
buy is really made? 


We'd like to tell you more about.how we fill a special 
bill for the automotive industry. 


CIRCULATION OVER 3,000,000 
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4. More States Adopt 


Community Tax Laws | 


NEW YORK.—Of broad poten- 
tial significance to automobile 
dealers and other small business- 
men, proposals for community 
property laws, under which hus- 
bands and wives are permitted to 
halve their income for federal tax 
purposes and thus take advantage 
of lower rates, were introduced in 
the legislatures of at least 16 
states this year and enacted in four 
states—Michigan, Nebraska, Ore- 
gon and Pennsylvania, a survey 
reveals. 

Since federal tax administrators 
in recent years have been gener- 
ally following a policy of refusing 
to recognize man and wife busi- 
ness partnerships unless the wife 
makes a large contribution to the 
capital and does a substantial part 
of the work, proposals for com- 
munity property legislation are of 
considerable potential importance 
to small businessmen as well as 
other taxpayers. 

Under the community property 
system a married couple is au- 
tomatically considered a finan- 
cial partnership with split own- 
ership of income and other prop- 
erty. The owner of a small busi- 
ness is thus given the tax ad- 
vantages difficult to establish 
under man and wife partnership 
arrangements in non-community 
property states. 

The community property system 
was originally in effect in eight 
states deriving their property laws 
from Spanish or French civil law. 
These states are California, Ne- 
vada, Texas, Louisiana, New Mex- 
ico, Arizona, Idaho and Washing- 
ton. Other states derived their 
property laws from English com- 
mon law, under which the “head 
of the house” owns family prop- 
erty, and other family members 
are “dependents.” 

This difference in basic property 
laws was no great cause of con- 
cern until federal income tax rates 
started to mount sharply. With 
taxpayers of non-community prop- 

erty states now paying from 3.33 
percent more on gross income of 
$4,000 to 40.59 percent more on 
gross income of $25,000 than tax- 
payers in community property 
states, and still higher percentages 
more as income increases, the tax- 
payers in the non-community prop- 
erty states are becoming increas- 
ingly interested in proposals to 
change the situation. 
Amendment in Oklahoma 

Oklahoma amended its constitu- 
tion in 1945 to declare itself a com- 
munity proper state in order to ob- 
tain the federal tax advantages and 
after considerable legal battling 
made it stick. With four other 
states following suit this year, 
there will be a total of 13 commu- 
nity property states, if the new 
state laws are accepted by the 
federal government for tax pur- 
poses. 

Many additional states would 
have joined the parade except for 
the fact that the whole thing is 
less simple than appears on the 
surface. Besides providing federal 
income tax advantages, the adop- 
tion of community property legis- 
lation by a state which has been 
under English common law up- 
sets the whole structure of prop- 
erty ownership and, according to 
opponents of such moves, invites 
legal confusion in divorce, inheri- 
tance and estate laws and in other 
respects. 

Proposals to extend to all states 
the opportunity of permitting mar- 
ried couples to halve their com- 
bined income for federal tax pur- 
poses have been promised consid- 
eration in the federal tax revision 
plans being drafted for Congres- 
sional action next year. The pres- 
ent community property states, 
however, are anxious to protect 
their favored status and oppose 
any move to extend such benefits 
to other states unless they in fact 
change their basic property owner- 
ship laws to the community prop- 
erty system. 

Senator William Knowland of 
California recently announced he 
will insist on “proper safeguards” 
to any tax law Congress may en- 
act to allow income-splitting for 
tax purposes. He asserted he will 
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sist that such 
de a wife with an 


legislation pro- 
interest in 


her husband’s income “in fact and 
not fiction.” 


Knowland pointed out that obli- 


gations as well as benefits exist 


under the community property sys- 


tem, 
a half 


with wives actually having 
interest in accumulated 


property of a married couple which 


she may will as she pleases or take 
with her in the event of a divorce. 
To give other states the federal 
tax benefits 


of the community 


property system without its obli- 


gations, 


in 


he contended, would be 
equitable. 

New Laws Scrutinized 
Meanwhile, the functioning of 


the new community property laws 
in the states which have just en- 
acted them will be followed closely 
by other states to see to what ex- 
tent the legal confusion predicted 
by opponents develops. 


In signing a Pennsylvania com- 


cmenccmmnanemnne 


ene 





NEW BUILDING of Mac-Nash Motors, 1001 Spring St., Little Rock, Ark. At open- 
ing day ceremonies are, left to right: Robert Bailey, district manager for Nash; Russ 
Kolb of Memphis, assistant zone manager; R. L. Alexander, zone manager; Eugene 
Davis, secretary-treasurer, Mac-Nash; N. F. Lawler of Detroit, director of sales pro- 
motion and advertising; C. M. MeMullin, president Mac-Nash, and Russ Compton of 
Dallas, regional manager. 


munity property bill despite ob-|ting husbands and wives to share 
jections raised by a committee of | their income as a device to reduce 
prominent jurists and attorneys, | their federal income tax total. 
Gov. James H. Duff said that the Opponents, however, warned 
estimated saving of at least $100,-| property in divorce and estate 
000,000 annually in federal income! that it would lead to much legal 
taxes could not be overlooked even! confusion in the ownership of 
though the new statute might lead| gases, It was estimated that the 
to confusion and litigation over| pin wil give Michigan residents 
the state’s existing property, eS-| federal tax savings of some $50,- 
tate and domestic relations laws.| 000,000 a year. 

Gov. Kim Sigler recently signed Oregon federal income taxpayers 
into Michigan law a bill permit-|are expected to save an estimated 





| $14,000,000 a year as a result of 
the enactment of a new commu- 
nity property law. Proponents ar- 
gued that the bill constituted ad- 
vanced social legislation as well 
as providing tax benefits, while 
opponents contended that the sav- 
ings in taxes would be insufficient 
to justify the confusion and cost 
of litigation which they said was 
to be expected during the period 
of transition from modified com- 
mon law to community property 
law in holding of property. 

Oregon earlier had an optional 
community property law as an in- 
come tax-saving device, but that 
measure was invalidated by the 
courts. The new law is compul- 
sory for all residents of the state. 

States in which community prop- 
erty bills were introduced this year 
but not enacted included Alabama, 
Florida, Wisconsin, Massachusetts, 
Missouri, Indiana, Colorado, Ar- 
kansas, New Hampshire, Iowa and 
Illinois. 

Interim studies of community 
property laws were called for in 
at least two states—Rhode Island 
and Massachusetts, while moves for 
future proposals for such state 
laws already are underway in In- 
diana, Missouri and other states. 


Others are profiting from AN Want Ads, 
why not you? See inside back cover. 


UNITED STATES RUBBER COMPANY 


Serving Through Science 
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ALL AMERICA APPLAUDS the Soap Box Derby sponsored each year by Chevrolet and the nation’s leading 


newspapers... 


now in its tenth year as an outstanding, character-building event for teen-age America. 


Local champions from all over the country will meet in the national finals at Akron, Ohio, August 17th. 
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Auto Personnel 





Truckstell Names Friedline 


Head of Western Region 

Appointment of Ronald I. Fried- 
line as western regional manager 
of Truckstell Co., distributor of 
special truck and automotive 
equipment, has been announced by 
Donald W. Meyer, president. His 
headquarters will be in Los An- 
geles. 

Friedline will 
distributors, and truck and auto- 
motive equipment dealers through 
whom the distributors sell special 
truck and automotive equipment 
items in California, Oregon, Wash- 
ington, Montana, Utah, Idaho and 
Arizona. 

* + * 
Hagemeyer Joins Tucker 


As Sales Statistician 
Appointment of Otto E. Hage- 
meyer as statistician and sales 
analyst for Tucker Corp. has been 
announced by Fred Rockelman, 
vice-president and director of sales. 
Hagemeyer has been connected 
with the automotive industry for 
more than a quarter of a century, 


assist Truckstell | 





principally with Dodge and Chrys- 
ler in Detroit. Hagemeyer’s chief 
work in the immediate future will 
be the preparation of statistical 
plans for the equitable allocation 
of cars to dealers and distributors, 
Rockelman said. 
* * + 
Rausch to Serve GE 
As Output Consultant 


Raymond R. Rausch, associated 
for many years with Ford Motor 
Co., has joined General Electric 
Co. as a consultant on manufac- 
turing matters. 

Rausch will serve on the staff of 
C. E. Wilson, GE president, in 
New York City. 


* * + 

Goodrich Announces 
Caywood Resignation 

Resignation, because of health, 
of Stanley W. Caywood, president 
of International B. F. Goodrich Co., 
is announced by John L. Collyer, 
president of B. F. Goodrich Co. 
Caywood recently 


manager of the international divi- 
sion and vice-president and direc- 
tor of eight associated and subsi- 
diary companies in various parts 
of the world. He was elected presi- 
dent of International B. F. Good- 
rich in 1946. 
* * + 
Fisk Tire Announces 


District Appointments 

The Fisk Tires division of United 
States Rubber Co. has announced 
the following appointments: 

F. G. Sargeant was appointed 
district manager in Chicago. He 
succeeds W. L. Barbon, who re- 
signed to open his own business 
as a Fisk distributor in the Mary- 
land eastern shore area. A. A. Be- 
guhn was appointed to succeed 
Sargeant as district manager at 
Minneapolis. C. J. Morgan was 
made special divisional manager 
with headquarters at the Fisk gen- 
eral offices in New York. J. J. Dav- 
ison succeeds Morgan as New York 
district manager. 

* * * 


Abbey Joins Kent-Moore 
As Chief of Research 


ocr 


equipment and research develop- 
ment department. 

Abbey comes to Kent-Moore from 
the engineering department of 
Chevrolet. 

* * * 


Plomb Tool Appoints 


Moule Eastern Head 


Thomas B. Moule, who served as 
assistant director of sales in the 
Los. Angeles office of Plomb Tool 
Co. for the past three years, has 
been assigned the responsibility of 
supervising Plomb’s expanded sales 
organization in the eastern half 
of the U. S., according to R. W. 
Kerr, executive vice-president. His 
headquarters temporarily will be 
at the company’s sales office at 
549 W. Washington St., Chicago. 

Jack G. Allen has joined the 
Plomb sales staff to take over the 
duties previously handled by Moule 
and to supervise the export de- 
partment. 

* + 


Williams Named to Head 
Acklin Stamping Sales 


At a recent meeting of Acklin 
Stamping Co. sales representatives 


J. Douglas Adair, executive vice- |in Toledo, F. C. Greenhill, presi- 


completed 30/| president of Kent-Moore Organiza- | dent, announced that Wilfred Wil- 


years of service with his company. | tion, announces the appointment of |liams had been promoted to sales 


In 1941 he was named general Dan R. Abbey to head up the new ' manager for the company. 


Meet 


Young America 


at its best 


No sporting event in the country is more warmly 
applauded than the All-American Soap Box 
Derby sponsored each year by Chevrolet and 
the leading newspapers of the nation. Now in its 
tenth year, this nationwide contest has, from 
the first, been recognized as a great character- 


building event in the life of American youth. 


Its contributions go far beyond the healthful 
good fun it gives thousands of young model car 
builders. It has provided a challenge to youthful 


invention and initiative—a challenge that has 


in the 


SOAP BOX DERBY 


newspapers on their fine contri- 


bution to American youth. 


ciency of design and performance. 


tomorrow’s drivers, congratu- 


lates Chevrolet and the nation’s 





been met each year with remarkable new effi- 


And it has taught, as no ordinary lesson can 
teach, the value of good sportsmanship, the need 
for driving safety and fair play on the road. 
United States Rubber Company, working con- 


stantly toward greater and greater safety for 
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Williams had served as assis- 
tant sales manager since 1943. He 
now assumes full responsibility for 
the eight district offices of the 
company, located in Buffalo, Cleve- 
land, Cincinnati, Chicago, Indian- 
apolis, Lansing, Milwaukee and 
New York. 


Perfect Circle Names Golden 


Head of Service Clinic 


L. Duke Golden, educational di- 
rector of Perfect Circle Corp.’s 
sales division, has been appointed 
director of the corporation’s Au- 
tomotive Clinic for the Doctor of 
Motors. 

The Automotive Clinic for the 
Doctor of Motors was originated 
by Perfect Circle as part of its 
policy of assisting the nation’s au- 
tomotive service men to keep 
abreast of the developments in 
piston rings and their installation. 
Men who attend the three-day 
clinic, and who satisfactorily pass 
the requirements, are granted a 
certificate as a Doctor of Motors, 


Master Grade. 
+ + * 


DuPont Appoints Kinsman 


Harrington Successor 


Retirement of Willis F. Harring- 
ton as a member of the executive 
committee, and his resignation as 


| a vice-president of E. I. DuPont de 


Nemours & Co., are announced by 
the board of directors. 

At the same time J. Warren 
Kinsman, general manager of the 
company’s fabrics and finishes de- 
partment, and a member of the 
board, was made a vice-president 
and was designated as a member 
of the executive committee. Har- 
rington will continue to serve as 


a member of the board. 
* * * 


‘McQuay-Norris Names Smith 
|Head of Industrial Sales 


D. M. Smith has been appointed 
director of industrial sales for Mc- 


| Quay-Norris Mfg. Co., St. Louis, 
| according to A. G. Drefs, president. 


Smith has been with McQuay- 


Norris for 26 years. For the past 


several years he has been chief 
engineer of the piston ring divi- 
sion. He will retain his position 


,as chief engineer while assuming 


his new sales duties. 
* * * 


Gordon Made President 


Of N. Y. Engineering Firm 


David Gordon & Co., 29 Broad- 
way, New York, N. Y., chemical, 
mechanical and industrial engi- 
neers, has announced the election 
of David Gordon as president. 

Gordon was previously affiliated 
with M. W. Kellogg Co. and the 
Interchemical Corp. The Gordon 
concern is actively engaged in 
handling both foreign and domes- 
tic business. 

” oa x 


2 Sales Representatives 
Appointed by Teleoptic 


At the recent sales convention 
of Teleoptic Co., manufacturer of 
Teleoptic auxiliary lighting equip- 
ment and directional signals, two 
new sales representatives were an- 
nounced: 

George M. Katz, 722 S. Fourth 
St., Minneapolis, 15, Minn., for 
Minnesota, North Dakota and 
South Dakota, and Senreb Sales 
Co., 130 W. 42nd St., New York 
18, for New York. 

+ + + 
Ford Promotes Patten 


To Protection Head 


Joseph E. Patten has been named 
supervisor of Ford Motor Co. 
plant protection, it has been an- 
nounced by John S. Bugas, vice- 
president and director of industrial 
relations. He succeeds Howard R. 
Mackie, who has resigned to go 
into private business. 

Patten moves from supervisor of 
the investigation section of the 
security and communications de- 
partment to his new position. His 
assistant, Allan R. Poore, will now 
head the investigation section. 

* * - 


Controllers Add Misch 


F. W. Misch, assistant controller 
of Chrysler Corp., has been elected 
to membership in the Controllers 
Institute of America. The institute 
is a technical and professional or- 
ganization devoted to the improve- 
ment of controllership procedure. 





Want to buy or sell new or used cars’? 
Classified Want Ads (see inside back cover) 
will solve your problem. 








Auto Advertising 


Eprror’s Note: While Bob Fin- 
lay is away on vacation, this col- 
umn will be conducted by George 
Deery. 


One by one the 30 by 25 foot let- 
ters in the Chrysler sign on the 
Kercheval body plant, East Jeffer- 
son Ave., Detroit, are being taken 
down, temporarily as part of an 
improvement program. 

Eight helium gold tubes will be 
installed in each letter, giving the 
sign greater visibility and greater 
fog penetration. Previously 3,252 
incandescent bulbs were required 
to light up the display. The sign 
measures 290 by 68 feet and 
weighs 109 tons. 

The word Chrysler covers its full 
length. Below the name is “Fluid 
Drive,” the letters of which aver- 
age 24 feet high. The overall width 
of these words is 200 feet. 

Like the upper lettering, this 
also will be done in helium gold 
tubing, as will a vertical sign in- 
stalled on the east side of the 
building at the Jefferson Ave. front. 

* * + 
New Department 

The establishment of a television 
department by Florez Inc., train- 
ing and promotion specialists, De- 
troit, has been announced by Gen- 
aro A. Florez, president. The new 
department is under the direction 
of Charles E. Skinner, formerly of 
Hollywood and New York, whose 
experience in the field began in 
the experimental days of 1933. 

Skinner rejoined the Florez or- 
ganization to engage in activities 
relating to motion-picture produc- 
tion. His recent experience with 
television in New York, where he 
directed both live shows and films 
for telecast, as well as his ex- 
tended active contact with televi- 
sion development, qualifies him to 
serve both as consultant and in a 
producing capacity in_ television 
work, the agency states. 

+ + + 


API Campaign 


The American Petroleum Insti- 
tute will launch a serieg of insti- 
tutional advertisements Monday in 
national magazines, it was an- 
nounced. The theme will be “Un- 
derstand Rivalry and You Under- 
stand America.” Sullivan, Stauffer, 
Colwell & Bayles, Inc., is the 
agency. A tie-in plan is offered 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


oss thas Gata te othe ee 
of every franchised dealer—available 
to his mechanics and salesmen—the 





KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. §3.75 
postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding, $4.50 postpaid. 


DEALER BUSINESS COUNSEL, Financia! 
an@ operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel, 
Dealer Business Consultant. $2 postpaid. 


DETROIT IS MY OWN HO TOWN. 
Malcolm Bingay. A story of troit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher 
A story of Carl Fisher, early pioneer 0! 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Hyston. Complete history of every land 
speed record from 1898 to the present 
Paper-bound, $2; cloth-bound, §3. 


FLOYD OLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2 or 3 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2, or 
cloth-bound, §3 postpaid. 


GENRY FORD—HIS LIFE, HIS WORK, 
GIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition 
$4 postpaid. 

INDIANAPOLIS RACE HISTORY—1909 
Deluxe edition, $5 postpaid. Paper bound. 
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85,148 Trucks Titled in 1 April 
For New Alltime Record 


DETROIT.—New truck registra-|tion of 41,151 new trucks, which 
tions for April hit 85,148 units, an|was some 12,000 units more than 
_ a alltime record for the motor truck | for the same states in May, 1946. 

aL ZL industry, R. L. Polk & Co. reported New passenger car registrations 
i oe ioe Vo yA last week. for May, should present ratios hold, 
ae The final tabulation for April|will end at higher than 325,000 
. ee te showed new truck sales, as re-| units, Polk statisticians estimated. 
ah flected by car titles registered with | With 34 states tabulated thus far, 
state governments, were nearly| registrations totaled 168,515 units 
6,000 units higher than the previous | for the month. 
record, established in March of this 


year, when 79,344 new trucks were 


THE RECENTLY REMODELED building of Hughes Motor Co. (Chevrolet), 153 W. TA R 

1913 and with Che welnas 1983 ‘his on a ir.. a a uate of = aes school aa ee beg ae a - A oadeo Set 
vrolet. le ° ¥ "s was more than twice that of April, 

f modern merchandising, has been associated with the fi inee recel his degree . 

fem Northwestern wndvaaatiy in 1938. , — 1 ds itr on eee 40,920 new trucks Se t. 13-14 In i A 

to individual oil companies so;chandising, sales and advertising. With 31 states tabulated for May, LOS ANGELES. — The annual 


that they may coordinate their|Brandt has added to its space in| indications are that totals for the | truck Roadeo contest for southern 
California will be held here Sept. 








advertising with the national cam-/the B. F. Keith Bldg. month will surpass 80,000 units. 
paign. ; I ae The 31 states had a total registra- 13-14, according to W. J. Rellaford, 
a Kenneth W. Sickinger, formerly chairman of the Roadeo committee. 
Names a department manager with Oakes ‘Ride-Away’ Play Pen Held every year under sponsor- 
Y. A. Koski & Co. of Chicago, has been placed Marketed Aller’ ship of the American Trucking 
. nen, recently advertis-|in charge of advertising for the | “@arke by Aller’s Assns., the contest matches the 


ing manager of National Petroleum | ragio division of Stewart-Warner,| Aller’s Mfg. Co., 4813 N. Win-|skill of drivers in three classes of 
News and Petroleum Processing, is according to Fred Cross, advertis-|throp Ave., Chicago, is now mar-| competition — straight truck, trac- 
now associated with Richard T.\ing director. Sickinger, prior to| keting a “Ride-Away” play pen.|tor and semi-trailer and truck and 
Brandt, Inc., Cleveland advertising | his connection with Oakes, was as-|The pen has a high panel that/full trailer combination. Entrants 
agency, as account executive spe-| sistant general sales and advertis-| holds the child in the back seat|are judged on appearance, written 
cializing in automotive accounts.|ing manager of Belmont Radio|of an auto while the car is in|examinations on truck rules and 
ong * his sang eet —_ Na- Corp. in Chicago. Before that, in| motion. driving ability. A winning driver 
tiona etroleum Publishing Co., Racine, Wis., he was associated| Luggage can be carried between/and an alternate will be selected 
Koskinen was with the marketing | with Rainfair, Inc., Western Ad-|the pen and the back of the front|from each class and presented with 
department of Socony-Vacuum Oil | vertising Agency and the Racine| seat, and the “Ride-Away” is said| prizes. Winners will compete in 
in Ohio for eight years in mer- | Journal-Times. to fit any car. the state contest at Fresno. 


Passenger Car Registrations, 4] States for June, 1947-1946 
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“We cant help feeling proud about this! 


After all, een 
its the largest 


circulation ever 
offered to 





+ These ar 
ans cone on a al ABC figur.s for 19 of the 


s ended March 20 
inauguration of tenn lladelphia Recorg 1: }347. Due to 
Sth. the fast official fig iladelphia ia Sunday B an. and the 


y 
months ended Sept, 30, Isee, Seon salts ote nan 
©F the 20th, 


in March 19446 The American Weekly circulation was 


8,804,881. Six months later, it had climbed to 9,052,251. For the six 
months ended March 31, 1947, it reached 9,357,277 —represents 
the largest circulation ever attained by any general magazine... 
Three other weekly magazines have circulations in the millions. Here 
are the last official ABC circulation figures for each. 


RSG Het ET IE ee op eee 5,178,536 
SATURDAY EVENING POST...... ended 3,848,193 
GCOARIIG. o ciscccces tiene aad Dec. 31, 1946 | 9 904,941 


With a circulation greater than any two of the other three leading 
weekly publications, The American Weekly provides manufacturers 
with more readers in more families than any other publication, and 
the opportunity to tell their merchandise stories to the greatest num- 
ber of able-to-buy families in the U. S. 


“Here are more s igns we think 
you like to see $” 





Lowest Cost Per Thousand Readers 


The American Weekly carries the advertiser's message 
at a lower cost per thousand than any other leading 
weekly publication. 


Dominates in the Big Cities 
The American Weekly provides effective coverage, not only 
in all the great cities of a million or more population but 
in more communities of every size than any other publication 
delivered into American homes. 


9 357 7 
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Greatest Key City Penetration 
The American Weekly goes into 20% or more of the homes in 
each of 4083 communities of 1000 population or more. These 
places include the 760 key cities where 50% of all retail 
business is done. 


Readers from Coast to Coast 
More than 16,400,000 families live in these 4083 com- 
munities—over 7,800,000 read The American Weekly. Over 
1,000,000 families in places under 1000 population also 
read this great national magazine. 










Foremost National Advertisers 


The advertising pages in The American Weekly represent 
merchandise ranging from drug and grocery store products 
to automobiles and jewelry. 


HE AMERICAN 
_==°\.\\EEKLY 


“The Nation’s Reading Habit’”’—A Hearst Publication 
MAIN OFFICE: 63 VESEY STREET, NEW YORK 7, N, Y. 
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Wine & Dine 


Show Time 


gives we last gathered around 
under the somewhat worn, 10- 
year-old “pic” that adorns my col 
umn, we have had the pleasure of 
“wining and dining 'em” right here 
in our office—I mean the managers 
of your various city and state trade 
associations, that is—and with the 
most welcome aid of two bricks of 
Louie Milan’s celebrated Wisconsin 
cheese to kinda parcel out when 
our own provender ran short due 
to the size of the crowd. 

The boys and gals—-yep, there are 
some mighty smart gals among the 
association managers — were all 
pleased pink about the treatment 
they received in Detroit. First time 
many had ever been through a 
modern automotive vehicle manu- 
facturing plant. Many of them 
scurried around Detroit's streets 
under motorcycle escort faster than 
they had ever ridden in dense traf- 
fic before. All in all—as I gathered 
by living with them for, several 
days—they had a mighty fine time 
and got a lot of good out of their 
“Heart of the Industry” convention. 

I personally met quite a few of 
the managers that I had not met 
before, including Bessie Ballentine 
of the North Carolina association 
with whom I had talked over the 
phone several times; Mildred Has- 
kins of Northern California about 
whose management of that group I 
had heard a great deal; Fred Albert 
of the Oklahoma group (I guess I 
got by with him for he did invite 
me down to fish for river cat); 
John Scott of the Chattanooga as- 
sociation whom I missed on my 
trip down that way; and Bob 
Blanding of the Milwaukee dealers 
whom I have never caught up with 
in the land of good beer. 

+ + + 


THEN IT was good to renew ac- 
quaintanceship with guys like 
Louis Milan of Wisconsin, Stuart 
Ballard of Syracuse, Glenn Atche- 
son of Minnesota, Walt Hamer of 
Ohie and Howard Moore of Tor- 
onto, all of whom have “gone all 
out” for me when I have been in 
their towns—and Ed Cleary, Chi- 
cago; Mrs. Erdie Turner, Cincin- 
nati; Earl Burrows, Cleveland; 


(See BACKSHOP, Page 31, Col. 1) 
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Section for 


25 Million Motor 


Drivers Blamed 
For Low Mileage, 


High Oil Use 
Speed, Traffic Jams, 
Slow Breakin Held 
Contributing Factors 


By Jim White 
Staff Writer 


DETROIT.—New car own- 
ers’ complaints about poor 
gasoline mileage and high oil 
consumption are exaggerated 


and unwarranted, according 
to factory service managers and 
automotive engineers interviewed 
last week by Automotive News,’ 


Blame for the alleged poor mile- 
age and high oil usage can be 
dumped right back into the lap of 
the motorist in nine cases out of 
10, the factory managers maintain, 
although admittedly there has been 
a hike in gasoline consumption and 
a drop in mileage, as attested by 
the petroleum industry. 

But this condition is due not 
to the mechanical features of the 
automobile as much as it is due 
to the mechanics of its operation, 
the managers point out. Three 
factors contribute greatly to pres- 
ent complaints. They are: (1) 
higher speeds and r traf- 
fic congestion; (2) changed driver 
psychology with a greater pro- 
portion of drivers getting “heavy- 
footed,” and (8) improper break- 
ing-in procedure. 

Other factors contributing some- 
what to the slightly greater oil 
consumption and mileage drop ad- 
mittedly are (1) higher finish of 
cylinder walls which necessitates a 
different break-in procedure than 
the average motorist uses, (2) cars 
have become heavier due to design 
and necessary substitution of ma- 
terials and (3) synthetic tires are 
claimed by engineers to lessen gas- 
oline mileage by three to five per- 
cent over that of natural rubber. 

Factory representatives point out 
that, when properly driven and 
properly fueled, the modern car 
will equal prewar mileage averages 
and in many cases better the old 
records. But average mileage can- 
not be expected consistently until 
the car has been driven sufficiently 
to allow piston rings to seat. Most 
gas mileage complaints have less 
than 1,500 miles on their cars when 
they kick about poor mileage. 

“How can people expect to get 
high economy when they are heav- 
ier-footed today than at any time 
since the automobile was _in- 
vented?” one upper line service 
chief asked. “You can’t have fast 
getaways, high speeds and roaring 
horsepower without sacrificing 
economy. And, until the driver- 

(Continued on Page 30, Col. 1) 





It’s A SERVICE STATION. Of course it is not on Main St. nor around the corner 


but it dees service automobiles in Istan 
pean representative of Electric Auto-Lite. 


bul, Turkey. The picture was taken by a Euro- 
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Dealers Should Follow 
Factory Example 


THE DESIRE to protect owners of older cars by pro- 
viding adequate replacement parts and assemblies never 
has been more evident than it is at the present time. Fac- 
tory service heads are going “all-out” to provide scarce 
and needed parts for their dealers’ stocks. 

More than one factory is “shopping”’ for outside sources 
of manufacture of parts, where the factory production is 
not great enough to take care of the needs of the field— 
and is willing to pay more for these outside purchased 
parts than the same parts cost from the regular purveyors 
or when built by their own factories. 

This desire on the part of the factory service depart- 
ments to keep the dealer’s replacement stocks at a level 
which will enable him to serve all owners in his territories, 
and assure as far as possible that every needed car and 
truck will be kept on the road in a safe and usable condi- 
tion, should be an incentive to all dealers to provide the 
same “all-out” mechanical service for their owners—with 
the same regard for cost to the vehicle owner. 

In no other way can the dealer regain the public good- 
will which he has lost—mostly through no cause of his 


own making. 


OWNERS OF vehicles, who can’t afford or are unable, 
to obtain new cars, will oe the efforts of the deal- 


ers to provide him with e 


eient service at moderate cost 


and to have the parts necessary to keep his present car in 
usable condition until he can acquire another one. 
Providing good, efficient, economical service for the 
owners in their trading areas is a “must” for those dealers 
who expect to stay in the business after the present 


“honeymoon” is over. 


Lack of good service—or deliberate “gouging” of own- 
ers on service needs, or lack of proper facilities for taking 
care of the owners in any territory—may be taken as an 
omen by the factory sales department that the dealer is 
only on the “ride” as long as going is soft, ultra-profitable. 


NEW YORK. — In many in- 
stances making more funds avail- 
able for highway construction that 
had been anticipated earlier, a 


Gas Tax ‘Take’ Rises 


Soaring State Revenue on Auto Imposts Likely 
To Ease Pressure for Rate Hikes 





tend to offset future pressure for 
higher gasoline and other auto- 
motive tax rates. 


During the fiscal year ended June 


continuing uptrend in gasoline tax | 30, Utah’s gasoline and motor fuel 
receipts is revealed by a survey of|tax receipts totaled $6,052,385, an 


reports from state capitals in va- 
rious parts of the nation. 


increase of 20.3 percent over the 
total of $5,035,418 for the 1945-46 


While showing a tendency to| fiscal year. Utah motor vehicle reg- 


level off in some states, the gaso- 
line tax yields are still following 
a general uptrend despite the fact 
that gasoline and motor fuel gross 
tax collections in the 48 states last 
year soared to an alltime record 
total of $1,137,000,000. The total for 
the 1946 calendar year represented 
an increase of 33.9 percent over 
1945 and a jump of 13.7 percent 
over the previous record year of 
1941. 

Collections of motor vehicle 
registration fees and other forms 
of automotive levies also are 
trending upward in the states, 
with indications that the com- 
bined total, which is expected to 
be further boosted as production 
of new vehicles increases, will 


In This Section 


Fights Travel Bans 


Jack-of-All-Jobs .............. 
New Products ................ 








istration revenues for the fiscal 
year just ended were $7,841,004, an 
(Continued on Page 37, Col. 1) 






Increases Profits, 


Dealers Claim 


Second Shop Crew 
Doubles Working Space, 
Clears Daytime Floor 


DETROIT.—The need for 
more service working space, 
or greater service productiv- 
ity, has increased consider- 
ably with the availability 
of new cars and will continue to 
increase in an _ out-of-proportion 
ratio as dealers find it necessary, 
or expedient, to again begin the 
reconditioning of used vehicles. 

Many dealers who would like to 
increase their shop space, have 
found that due to material short- 
ages or out-of-reason building 
costs, it is not possible for them 
either to add to their present work- 
ing space or build a new and larger 
building. 

The solution to this need for 
more working stalls and more 
service facility may lie in going 
to 24-hour service, which would 
more than double the efficiency 
of each working stall. 

The only fly in the ointment in 
opening night service is the prob- 
lem of getting sufficient good me- 
chanics, to maintain the same de- 
gree of quality, and to make night 
service pay. 

Hundreds of dealers have gone 
to night service or 24-hour service 
successfully, while many other 
hundreds are providing night serv- 
ice with all the accompanying prob- 
lems as outlined above. 

Some of those, who are able to 
give night service profitably and 
with a reasonable degree of effi- 
ciency, have been able to do so by 
instituting a bonus arrangement 
with their employes, or have made 
their shops so attractive as a work- 
ing place that mechanics are con- 
tinually coming to them willing to 
go on the night shift until an open- 
ing is available in the day crew. 

Important in the development 
of a desire of mechanics to work 
for any certain dealer are, of 
course, the amount of money a 
mechanic can make, plus the 
working conditions in the shop. 
This is not only from the stand- 
point of the mechanic’s physical 
well-being but from the stand- 
point of having the tools and 
equipment that enable him to 
turn out more work with a min- 
imum of fatigue—if the dealer 
is working on a split in the flat 

(Continued on Page 36, Col. 1) 


Standard Denies Shipments 
To Reds Cause Fuel Lack 


CHICAGO. — Pointing out that 
“there is in the minds of some of 
our customers a false impression 
that short supply conditions with 
respect to gasoline are the result 
of shipment of oil to Russia,” 
Standard Oil Co. (Indiana) last 
week stated that it has not shipped 
“a single gallon” of oil products 
to Russia. 

The statement on the present 
gasoline shortage was in the form 
of a direct message to company 
employes, who were reminded that 
“individuals will assume a con- 


structive attitude when they know 
the facts pertaining to a given 
situation.” 

Continuing, the message stated: 

“For the past several months, 
the United States has been im- 
porting more oil than it has ex- 
ported. If all foreign trade were 
stopped, we would be net losers. 

“In fairness to whatever com- 
panies have made shipments to 
Russia, it may be pointed out that 
such shipments have been at a 
rate of less than 1,500 barrels daily 

(See SOVIET, Page 27, Col. 1) 
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SERVICE SECTION 
Wanted: Easier Exits... 


Congress Asked to Ease 


Foreign Travel Bans 


WASHINGTON. — Charging that 
“international travel is being throt- 
tled by red tape and restrictions,” 
the American Automobile Assn. last 
week called for congressional ac- 
tion to relax travel barriers and 
increase dollar spending abroad. 

Russell E. Singer, executive vice- 
president of AAA, declared that 
U. S. travelers abroad during the 20 
years preceding 1940 spent more 
than $8 billion in foreign countries. 
“This vast reservoir of exchange,” 
he said, “served to increase dollar 
balances, thus permitting the ex- 
pansion of our export trade.” 

Since the war, however, he added, 
the traveler has become discour- 
aged by “the maze of documentary 
requirements placed upon him by 
the governments of the world, the 
United States included. 

AAA proposals, he said, include: 

1, Raising the duty-free exemp- 

tion to $500 on personal property 
imported by returning tourists. The 
present limit of $100 was fixed in 
1897. 
2. Establishment of a federal in- 
terdepartmental committee to co- 
ordinate the work of five agencies 
which have jurisdiction over for- 
eign travel. These are the State, 
Commerce, Justice and Treasury 
departments and the Public Health 
Service. 

3. Extending the life of a U. S. 
passport from four to six years. 

4. U. S. leadership in adopting 
an inter-American travel card, 






Canada Garages 


Show Greater 
Markup in 1945 


OTTAWA.—Canadian filling sta- 
tions realized a wider gross margin 
in 1945 than in the preceding year, 
respective ratios being 17.9 percent 
and 16.5 percent, according to fig- 
ures released in Ottawa by the 
dominion bureau of statistics. 

This report shows that a higher 
ratio of expenses, especially sal- 
aries, offset the 1945 marginal ad- 
vantage to result in a slightly 
smaller net profit than was realized 
in the preceding year. Average net 
profit in 1945 was 7.1 percent com- 
pared with 7.3 percent in the pre- 
vious year. 

In 1945, garages for the repair of 
motor vehicles and for sale of parts, 
accessories, gasoline, oil and grease 
operated on a gross profit of 27.9 
percent as compared with 1944 
gross margin of 26.7 percent. A 
greater expense ratio in 1945 re- 
duced this advantage to only slight- 
ly greater net profits, 9.3 percent 
in 1945 and 9 percent in 1944. 


Treffeisen Heads 
Alemite Marketing 


CHICAGO. — Gustave Treffeisen 
has been appointed sales manager 
of the Alemite distribution division 
of Stewart-War- 
ner Corp., suc- 
ceeding Charles 
I. Kraus, it has 
been announced. 
Kraus is now 
Alemite distribu- 
tor at Minneap- 
olis. 

Treffeisen, an 
employe of 
Stewart - Warner 
for 26 years, has 
been assistant to 
Kraus for a year and a half. He 
joined the company in 1920, and 
has served in sales and adminis- 
trative positions in various Stew- 
art-Warner divisions. 


Studebaker Shop Men 


Elect Chase in N. D. 

BISMARK, N. D.—Robert E. 
Chase, parts manager of M. B. 
Gilman Co., Bismark, has been 
elected president of the newly or- 
ganized Studebaker Service Club 
of North Dakota. 

Other officers: Joe Gerhart, Ger- 
hart Motor Co., Halliday, vice-pres- 
ident, and A. P. Jensen, service 
manager of Big Van Motor Co., 
Mandan, secretary-treasurer. 


which would eliminate the need for 
visas in tourist travel throughout 
the Western Hemisphere. 

5. Adherence by this country to 
the international driving agree- 
ment, which provides for the move- 
ment of automobiles across na- 


tional boundaries with a single 
driver’s license and _ registration 
plate. 


“The American motorist abroad,” 
Singer declared, “purchases quan- 
tities of fuel and oil, spare parts 
and tires. Much of this equipment 
often has its origin in the United 
States, so that even while he is 
abroad the motorist continues to 
contribute to the industry of his 
own nation. He is a potent force in 
introducing new American models 
to foreign markets, presenting new 
products to new customers in the 
same general sense as advertising 
displays and exhibits.” 





Here’s the first big news in the Monroe profit program—a brand 
new, quality shock absorber to give you price advantage where 
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HEINRICH MOTORS, INC. (Chevrolet), Rochester, N. Y., has doubled service vol- 


ume over the 1941 volume since the opening of its new 


department which has 


25,000 square feet of floor space. Of its 100 employes, 85 are on service work. 


‘Vacudex’ Curbed 
By FTC Order 


WASHINGTON. — Misrepresen- 
tation of an exhaust pipe attach- 
ment designated “Vacudex” as a 
means of saving gasoline and ef- 
fecting other economies in the 
operation of automobiles and 
trucks is prohibited in a cease and 
desist order issued last week by 
the Federal Trade Commission 
against Decker Products Co., Pel- 
ham, N. Y. 

The FTC findings describe the 
Bureau of Standards test upon 
which the commission’s decision 
was based, and report that the re- 
sults indicated that the device “can 


© Companion to the Monroe Standard Equipment Line 
© A Quality Product for the Price-Conscious Buyer 


price advantage is needed to make sales. 


Packed with sales features, engineered for performance, 
built to last—the E-Z Ride Double-Action Shock Absorber is 
just the right companion to the regular Monroe Airplane Type 
Shock Absorber that is standard equipment on more makes of 
new cars than all other brands of shock absorbers combined. 


Together, the two lines give you a sales natural. The E-Z 
Ride will sell the price-conscious buyer ... the reluctant spender 
... the motorist who thinks in terms of performance at minimum 
cost. The Monroe Airplane Type will sell the customer who 
demands the best... who wants the shock absorber that will 
give him a genuine, new car ride... the shock absorber that is 


first choice of automotive engineers. 


Shock absorber replacements are the biggest untapped 
market in the automotive replacement field. Monroe PLUS E-Z 
Ride offers the sales opportunity that can’t miss for volume and 


profit. 


See your jobber. Get all the details. Orders now beiag 


accepted for preferred shipment. 


have no appreciable effect upon 
back pressure”; that it has “no 
measurable effect on fuel consump- 
tion, power or engine performance,” 
and that its use “does'not improve 
the performance of an engine in 
any way.” Company representatives 
said the decision would be ap- 
pealed. 


McColister and Calhoun 
Open Shop in Dallas 


Open house was held recently at 
the McColister Chevrolet Co., 901 
S. Ervay, Dallas, celebrating the 
opening of a new $60,000 service 
department that adds 25,000 square 
feet of floor space, according to 
Ira L. MeColister and W. W. Cal- 
houn, partners in the company. 
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Service Getter 
Ad Copy Stresses Experience 
Of Arnstine Mechanics 


SYRACUSE, N. Y.—E. J. Arn- 
stine Co. (De Sote-Plymouth), 737 
W. Genesee St., uses newspaper ad- 
vertising to stress ‘Experience not 
a in autemobile repair 
work. 


“Men who know their job work 
with greater speed and skill,” ad- 
vertisements proclaim. “So remem- 
ber, when your cars needs atten- 
tion, you'll find the men who know 
3 best at ‘The Sign of Better Ser- 
vice.’ 


“Experienced mechanics, proper 
equipment and factory engineered 
and inspected parts all add up to 
trouble-free driving for you. Stop 
in soon!” 


Richmond Orders Fords 


RICHMOND, Va.—The mayor's 
advisory board has awarded a con- 
tract to the Richmond Ford deal- 
ers for 10 Ford automobiles to 
cost $13,693.50. 


Others are profiting from AN Want Ads, 
why not you”? See inside back cover. 






Available in sparkling 
sales- producing paek- 
ages. Also, conversion 
sets to give direct-action 
performance for Ford, 
Chevrolet, Mercury, 
Zephyr, Studebaker. 





MONROE AUTO EQUIPMENT CO., MONROE, MICH. 


LARGEST 


MAKER 


RIDE-CONTROL 


PRODUCTS 











SCHED-U-GRAPH BOARD, intercommunication system, telephone and pneumatic 
tubes comprise the control elements used in their service dispatch system by D. S. & 
D. Motors. Franklin L. Hazelip of D. 8S. & D. in the tower. 


Salsbury Motors Jumps 


Scooter Output Rate 

POMONA, Calif.—Salsbury Mo- 
tors, Inc., of Pomona, has stepped 
up production of its Salsbury Im- 
perial motor scooter from 35 to 60 
vehicles a day to meet increased 
sales demands. 

With the sales organization cur- 
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rently engaged in setting up new 
dealers in Texas and Gulf Coast 
states, the production increase was 
necessary to keep deliveries apace 
with orders. The increase was 
achieved, it is said, with a mini- 
mum of production difficulties 
through accelerated scheduling of 
the “Detroit-type” Salsbury engine 
and scooter assembly lines. 
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Jack-of-All-Jobs 


Sched-U-Graph Control System Hikes Service 
Volume for Dodge-Plymouth Dealer 


| 





BALTIMORE.—Better service to 
|}customers; better utilization of 
| every service employe’s time; less 
| confusion in the shop; more accu- 
| rate handling of inquiries from 
'owners about service work, and 
| an overall improvement in service 
| department operations and profit 
|contribution are among the major 
|advantages that D. S. & D. Mo- 
| tors report obtaining from their 
Sched-U-Graph visible control sys- 
tem. 


| Dodge and Plymouth dealer has 
built a large and profitable service 
business on .all makes of cars, 
through taking extraordinary pains 
to give motorists exceptional ser- 
vice. Its service department is fully 
equipped with up-to-date standard 
and special tools for all testing and 
service work. 
Service control is emphasized 
and aggressively merchandised. 
This effort is carried through 


right to the point of sale in the 


This Baltimore direct - factory 








service department, where a large 
sign adjoining the control tower 
explains the illuminated service 
control indicators. 


The heart of the system is the 
Sched-U-Graph board in the con- 
trol tower. This has 200 kraft pock- 
ets with protected visible margins. 
These margins permit the inser- 
tion of cards and signals which 
make visual contro) without confu- 


|Sion or error practical. 


The order clerk can see by glan- 
cing at the lights on the control 
tower board what jobs can be han- 
dled and which must be deferred. 
When an owner brings a car in 
for service, he glances at the board 
and tells what the general situa- 
tion is on the job that is needed. 

He then writes up the order and 
checks with the control tower to 
get a firm promise time on the 
work and advises the owner when 
to come back for his car. He routes 
two copies of the order to the con- 
trol tower. With them, he sends an 








174 Re-Bore, Re-Sleeve, or Re-Ring Jobs... 
The ALL-PURPOSE 10,000-Mile Guaranteed 


RAMCO 


1 


makers of a complete line of pistogfrings for all automotive and industrial requirements 


engine re-powering. 


for doing the job 


Engine Service 


in This new sign tells the 
publi ic that the shop displaying it has 
//organized its operations to render 
y,/expert service on all four phases of 






It sells not only the Ramco Method of 
Piston Stabilization, but also the entire 
engine re-powering job. It stands 


right...from 


the Ramco Method of Re-Powering 
to expertly performed carburetion, 
ignition, and cooling service. 


There’s magic in it. See your Ramco 
Jobber about this sign. 


Piston Rings 


Products of Ramsey Corporation, St. Louis, Mo., 
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SERVICE SECTION 


index card showing the owner’s 
name and car license number. 

This index card is inserted in 
the left end of the Sched-U- 
Graph pocket, where it is visible 
through the celluloid tip. The 
control clerk puts (orange) sig- 
nals over each type of work that 
is to be done on the car. These 
Signals are easily slipped into 
place, under the proper headings 
on the index at the top of the 
Sched-U-Graph. 

When a mechanic reports that he 
has finished a job, the control clerk 
checks the board and picks out the 
next assignment, based on prom- 
ised delivery and assigns it to the 
mechanic. He removes the orange 
signal and inserts a yellow one, 
which indicates work in process, 
and at the same time removes the 
yellow signal from the pocket rep- 
resenting the car on which work 
has been reported completed by 
that mechanic and inserts a green 
one. 

This indicates that the car is 
ready for work in another de- 
partment. When the entire job 
has been completed, all the sig- 
nals are green, and so the car is 
ready for return to the owner. 

The control clerk has before him 

a complete picture of the status 
of the entire shop at all times. He 
can see at a glance what jobs are 
finished, in process, and awaiting 
their turns in each department. 
Hence, he is in position to make 
accurate promises, based on facts 
about work loads in each depart- 
ment. 

He can also answer inquiries 
about the progress of a job with- 
out guessing, and he can ex- 
pedite jobs that are lagging so 
that promises will be kept. 

According to Franklin L. Hazelip, 

a partner of D. S. & D. Motors in 
charge of parts and service, this 
Sched-U-Graph control system was 
developed in cooperation with Allen 
L. Hoover Automotive Consulting 
Services of Baltimore. It has proven 
to be the answer to operations of 
a modern service department, be- 
cause it processes the work with 
less confusion than any other 
method, Hazelip said. 








Alemite Issues 
Lube Manual 
For New Models 


CHICAGO.—Containing _ specifi- 
cations for all 1946 and 1947 pas- 
senger cars and light trucks, as 
well as for several prior years, the 
first Alemite “Rx” lubrication pre- 
scription manual issued since 1942 
has been announced by the Alem- 
ite division of Stewart-Warner 
Corp. 

An innovation of the new man- 
ual is a chart of lubrication point 
locations for each vehicle covered. 
| Another feature is a chart of gas 
tank, crankcase, radiator and gear 
| case capacities. 
| Oil and grease viscosities, at va- 
|rious temperature ranges, are 
likewise given, according to manu- 
facturers’ recommendations. 
| Available to service outlets only 
| through Alemite distributors, the 
| Alemite manual will be supple- 
; mented through a bulletin service 
|to registered users when and as 
changes are made in lubrication 
prescribed by automotive manufac- 
turers. 

The lubrication wall chart, a 
| jumbo-sized guide for lubrication 
| operators, formerly published con- 
currently with Alemite “Rx” man- 
uals, will be resumed with publi- 
cation of the 1948 manual, accord- 
ing to Alemite officials. 








Delivery Speeded 
By Chicago Rivet 


CHICAGO.—<Accelerated produc- 
tion of its entire line of brake lin- 
| ing machines is announced by Chi- 
| cago Rivet & Machine Co. 
| So much improved is the deliv- 
pla: situation in the company’s 
plant west of Chicago that imme- 
| diate delivery is now being made 
lon the Admiral, Reliance and Buf- 
falo models, it was stated. 


Nash Cites Noble King 


Noble King, president of Noble 
King Motor Sales, Bloomington, 
Ind., has been notified that his 
| dealer organization and facilities 
have qualified for the Nash 10- 
point dealer award. 
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SERVICE SECTION 


Matches 225 1. 


37 Rust-O-Namel Paint Shades Said to Fit 
Nearly Every Automotive Shade 


BOSTON. — Thirty-seven color 
systems which exactly match or 
nearly match the 225 special color 
shades used by various makes of 
ears is the claim of Rust-O-Namel, 
a deep gloss, rust-inhibitive, fast 
drying synthetic enamel produced 
by W & W Auto Finishes, Inc., 
Greenleaf St., Boston 15. 


Designed to eliminate the neces- 
sity for stocking large quantities of 
paints, Rust-O-Namel is put up in 
three quarter gallon cans to over- 
come wasteful leftovers. It is said 
to be especially suited to recondi- 
tioning work on older model cars as 
well as a touch-up for damaged new 
cars. 

Rust -O-Namel protects against 
rust, said to be the greatest single 
cause of repaint job failures. Its 
rust-inhibitive qualities control 
rust from breaking through and on 
those surfaces already rusted, Rust- 
O-Primer Surfacer stops and con- 
trols further rusting, it is claimed. 


NSPA Schedules 
Regional Parleys 


In Nine States 


CHICAGO.—A series of regional 
meetings in Texas, Colorado, Mis- 
souri, California, Oregon, Minne- 
sota, New York, Massachusetts and 
Maine has been scheduled for the 
remainder of this year by the Na- 


tional Standard Parts Assn., Jack | 


L. Wiggins, acting executive vice- 
president, said last week. 


Conferences already held at 


Houston, San Antonio and Dallas | 
will be followed by meetings July | 
28 at Denver and July 30 at Kansas | 
City. Other dates set are Sept. 5 | 


at Los Angeles, Sept. 8 at San 
Francisco, Sept. 11 at Portland and 
Sept. 18 at Minneapolis. 


Exact dates of October meetings | 
Syra- | 


for wholesalers in Buffalo, 
cuse, Albany, Boston and Portland, 
Me., will be decided later. 


At least four forthcoming ses- 
sions will be conducted on a larger 
scale 
year, 
talks 
tives, 


Wiggins said. 
by headquarters staff execu- 
programs 


discussions by top officers and di- 
rectors. 


Latest type slide _ projection 
equipment will be employed by 
NSPA staff members in presenting 
information and recommendations 
on stock control, market analysis, 
machine shop management and 
store arrangement. Each meeting 
will include open forum periods 
during which questions pertaining 
to association and industry activi- 
ties will be answered. 


Murray ‘ay Adds 


Item to Line 
TOWSON, Md.—John 
president of Murray 


added brake shoe hold downs to 
its line of hose clamps, stop-lite 


switches, battery hangers and car- | 


riers. 

The new line of brake shoe hold 
downs consists of “Car-Packs,” 
counter display assortments, as- 
semblies and individually boxed | 
component parts. New catalogs | 
giving complete information on 
the use of brake shoe hold downs 
on 1947 vehicles may be obtained | 
by writing the manufacturer. 


E aicideibiiiedl U. C. Firm 


Offers Plates Free 

BUFFALO. — Lackawanna Mo- 
tors, 179 Ridge Rd., Lackawanna, 
stimulated its used-car business by | 
giving the license plate free with | 
each car purchased. The firm also | 
awards “an extra surprise gift of | 
great value.” 

Featuring what it describes as 
“easiest terms in the country,” the 
company says “you don’t need cash | 
to make up the down payment— 
We are the only one who will take 
anything in trade, yes, anything 
from a horse to a house—we want 
what you no longer: want—if it 
has value it’s just the same as cash 
—months to pay the balance.” 


than those held earlier this | 
In addition to | 


in West Coast | 
cities and Minneapolis will include | 


Murray, 
Corp. here, | 
announces that the company has | 


Other Rust-O products include 
Rust -O-Fend, a rust - inhibitive, 
weather-resistant coating for under 
surfaces of fenders, chassis, engine 
blocks and other automotive units 
subjected to weather exposure. 


Rust-O-Namel colors are charted 
for quick reference enabling the 
operator to make a fast selection of 
any color he may need for a quick 
matching of shades. All makes of 
cars in models as far back as 1938 
are listed as to colors and corre- 
sponding reference number in the 
chart for easy selection. 


| 
| 


Holmes Utilizes Name 


In Advertising Service 

W. J. Holmes, Inc., Ford 
dealer at 1440 S. Park Ave., 
Buffalo, makes a play on its 
firm name in newspaper adver- 
tising designed to put the spot- 
light on its reputation for serv- 
ice. 

“There’s No Place Like 
Holmes for Ford Service,” reads 
ad copy. “Like the car we sell, 
our service is out in front.” 

The firm also stresses a budget 
payment plan, offering to do 
work for no money down with 
payments spread over a_ 12- 
month period. 


FF k 
ee ae ee at a eT 


Now comes the merry menth of 
June . . . ahd many a happy 
honeymoon. 

In a car up to par... pep, 
power. performance, appearance 
«+. after a Heinrich Checkup. 

By th’ way... had a H C 
lately? 

Go Heinrich . . . keep the car 
up to par. 


Chevrolet the Heinrich Way 
214 LAKE AVE. 


SOME DEALERS use big bold ads while 
others catch the eye with small, different 
ads. Here's how Heinrich does it in Roches- 
ter, N. ¥. 
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Service Scamper 
Studebaker Club in Mont. 
Covers Wide Area 


BILLINGS, Mont.—Some me- 
chanics and dealers travel 200 
miles to attend monthly meetings 
of the recently formed Billings 
Studebaker Service Club. The or- 
ganization covers such widely sep- 
arated points as Bozeman, Liv- 
ingston, Lewiston and Big Timber 
in Montana and Sheridan in Wy- 
oming. 

Officers are Art Cummings, Em- 
pire Motors, Billings, president; 
Jake Osterhaut, Jake’s Service, Big 
Timber, vice-president, and Al 
Harris, Empire Motors, Billings, 
secretary. 


A Potomologist is a man who 
studies rivers. Years of expe- 
rience have made him a specialist! 


He, too, is a specialist! Modern cars, 
you know, are so intricate that it takes 
a carefully trained expert to check and 
repair them. When you need new 


piston rings, for example, your 


“Factory 


Authorized Service Man” knows them 
thoroughly and can install rings 
tested and proved especially for worn 


engines by the same men who designed 


your car’s original rings. For better 


driving, see him regularly! 





New Products 


Underwriter’s Lab 


Devises Inter-Com 


Underwriter’s Laboratories, Inc., 
Chicago, has introduced the new 
model Krul-40 Deluxe line of in- 
tercommunication systems devel- 
oped by the Talk-A-Phone Labora- 
tories. 


The system consists of one mas- 
ter station, which delivers a maxi- 








Additional New Products are 
on page 42. 
mum of 2% watts of voice range 
power. Basic systems, consisting of 
one master station and one sub- 
station, may be built up progres- 
sively adding sub-stations as they 
are needed. 

+ * + 


*‘More-Gloss’ Said to Bar 


Lacquer Peel and Blush 


The laboratories of the How- 
ard Paint division of Recondi- 
tioning Products, Inc., 5201 Den- 
ison Ave., Cleveland 2, O., have 
developed and tested “More- 


Gloss,” which is being marketed 
in liquid form for the control of 
lacquer and synthetic finishes. 
The product is being sold through 
automotive jobbers for distribu- 
tion among paint shops through- 
out the country. 

Being economical to use, one- 
quarter ounce of “More-Gloss” 
added to a quart of ready-to-use 
material in the final coat will 
eliminate orange peel and blush, 
the manufacturer stated. When 
added to lacquer, a glossy ena- 
mel-like finish is attained with- 
out the laborious ‘job of rubbing, 
it was said. 


* * * 


Edison, Inc. Announces 
New Battery Line 


Thomas A. Edison, Inc. an- 
nounces a completely new battery 
lineup featuring the new “Extra 
Heavy Duty” battery for passenger 
cars, commercial vehicles and trac- 
tors. 

Equipped with “Endurite” sepa- 
rators, hard rubber cases, extra- 





electrolyte capacity, “Safety Vent” 
covers and many other features, 
the new Edison battery will give 
50 percent longer battery life in 
normal use with less battery ser- 
vicing, it is claimed. 

The new Edison line also in- 
cludes a new “Standard” battery 
equivalent to original equipment 
size types and recommended for 
passenger cars averaging less than 
10,000 miles per year. For further 
information, write Franklin P. 
Jones, director of publicity, Gray 
& Rogers, 12 S. 12th St., Philadel- 
phia 7, Pa. 


New Line of AC Welders 
Introduced by Wis. Firm 


Harnischfeger Corp., Milwau- 
kee, manufacturer of P&H weld- 
ing and materials handling equip- 
ment, announces a complete new 
line of AC arc welders. 

All models are supplied with 
P&H “Dial-lectric” control. This 
simplified control is said to elim- 
inate the need for moving coils 
or cores, worm gears, sprockets 
and chain or lever adjustments. 

Literature describing these weld- 
ers may be procured by writing 
Harnischfeger Corp., Welding di- 








° fundamental problem is to gain and hold 


customer confidence. 


Lincoln Engineers, recognizing this fact, have designed 
and built a complete line of lubricating equipment 
engineered to render clean, fast, efficient service—serv- 


ice that impresses the customer and brings him back. 


The above installation is typical of the matchless 
beauty and styling that is designed into all Lincoln 
Lubricating Equipment. This group consists of a 
Standard Wall Battery, a Servmobile, Drainmobiles 
and a Seven unit Cabinet Lubreel providing an out- 
standing centralized method of dispensing all types of 
services — Chassis, Gear, Motor Oil and Air. Ask your 
Wholesaler for complete information. 


Trode Nomex: Servmobile, Drainmobile, Lubree|—Reg. U. S. Pat. OF. 


Pioneer Butldenre Cr tread Pa Lee Equipment 





N building profitable lubrication business, the 


\ 





Lubreels speed up service and save time. 


Lincoln Cabinet Lubreels ore available in 2, 3, 4, 5 and 7 reel units for dispensing 
motor oil, chassis and geor lubricants. Model 2751-C illustrated below is designed 
to dispense 5 different grades of motor oil direct from the original refinery barrels 
to the crankcase. Air-motor pumps and original refinery barrels are placed in out- 
of-sight location and oil is piped direct to the Lubreels. All hose assemblies are 
movated on individual, air-operated, automatic retracting reels. Each control vaive 
is equipped with an easy-to-read totalizing meter which accurately registers the 
amount of oil being dispensed. Lincoln Lubreels provide the newest, most modern 
method of dispensing motor oil without the use of measures, funnels, con openers 
or other dirt-catching accessories. Oil is kept refinery pure—no waste ...no mess. 
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COMPLETE IN every detail, this modern parts 
of the recently remodeled dealership of Schukei Motor Co. in Waterioo, Ia. Clarence 
Schukel, owner and manager, has been a Chevrolet dealer since 1932. 


vision, 4400 W. National Ave., 
Milwaukee 14, Wis. 


* * * 


Plomb Tool Offers 


Wrench, Plier Book 


All pliers, adjustable wrenches 
and pipe wrenches now offered by 
Plomb Tool Co., 2209B Santa Fe 
Ave., Los Angeles 54, Calif., are 
described and illustrated in a new 
bulletin, No, 4728. 


These tools, manufactured in 
Plomb’s recently acquired James- 






























LINCOLN ENGINEERING COMPANY 
5701 Natural Bridge Ave., St, Lovis 20, Mo., U. S. A. 


and accessories department is part 


town (N. Y.) plant of the J. P. 
Danielson Co., include 24 pliers, 
12 adjustable wrenches and six 
pipe wrenches. 
* - 7 
Report Dealers Using 
Small Sized Poster 


A comparatively new type of 
outdoor display, a “junior” size 
poster, created by the Ad-Ver-Tis- 
Er Co., Fort Wayne, Ind., is being 
used by car dealers in over two 
dozen states, reports W. Frank 
Welch, president of the firm. 

The panel size is 5% by 12% feet 
overall, having space for copy 4 
by 10 feet. These are mounted in 
uniform display frames, usually 
painted green, and the junior pan- 
els are spotted on walls, usually 
at heavily traveled intersections, 
with traffic on both streets being 
controlled by traffic lights. 

+ * + 


Sherwin-Williams Offers 
Solvent for Lacquers 


Newest product to come out of 
the Sherwin-Williams automo- 
tive research division is Opex 
Lacquer Flo, a concentrated lac- 
quer solvent that keeps lacquers 
in perfect solution during the 
drying period even under adverse 
weather conditions. 


In announcing the new prod- 
uct to the trade, Norman Paelke, 
general manager of Sherwin- 
Williams automotive sales, said 
tests showed Opex Lacquer Flo 
will impart a high gloss and ex- 
cellent flow to a lacquer finish, 
and reduce compounding to a 
minimum and eliminate both 
blushing and orange peel. 

* ” 7 


New Movie Depicts 


Story of Plexiglas 

“Looking Ahead Through Plexi- 
glas” is the title of a new 16 mm. 
motion picture produced by Rohm 
& Haas Co., Philadelphia, manufac- 
turers of the transparent acrylic 
plastic. 


The 30-minute filb depicts high- 
lights in the development of Plexi- 
glas from its basic raw materials 
through a complicated chemical 
synthesis to its many industrial 
applications. Requests should be 
addressed to Rohm & Haas Co., 
Washington Sq., Philadelphia. 

* * = 
Engine Cleaner, Chain-On 
Offered by Mity Mite 

A & B Sales Corp., Hillside, N. 
J., has introduced two new auto- 
motive lines, Mity Mite engine 
cleaner and Mity Quick chain-on. 

Mity Mite engine cleaner is a 
concentrated engine solvent de- 
signed for use with all types of 
fuels and solvents. Mity Quick 
chain-on is a tool which aids the 
motorist in installing emergency 
tire chains. 

* 7 a 
McKay Expands Line 

McKay Co., Grantley Rd., York, 
Pa., has announced the addition of 
the M-4 shielded-arc welding elec- 
trode to the regular line of McKay 
rods. The M-4 electrode is an all- 
purpose electrode that is particu- 
larly adapted for all position weld- 
ing of mild steels. 

* * aa 


Goodrich Hose Book 


A new catalog section on its in- 
dustrial fire hose for mill and plant 
protection has been issued by B. F. 
Goodrich Co., Akron, and is avail- 
able upon request. The section gives 
data on Goodrich single and double 
jacket and rubber covered hose, as 
well as couplings. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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Houdaille Adds 
Direct-Action 


Shock Absorber 


BUFFALO. — Announcement has 
been made by the Houde Engi- 
neering division of the Houdaille- | 
Hershep Corp. that in addition to 
Houdaille rotary shock absorbers, 
the company is now producing a 
new line of direct action types. 
These will be offered car manufac- 
turers for use as original equip- 
ment and will also be individually 
packaged and distributed through 
jobber channels for the replace- 
ment trade. 

In making this announcement, | 
company officials emphasized that | 
the new direct action models in no | 
way presage the discontinuation of 
the rotary line. The new type, it 
was said, was developed to give 
more complete coverage of the en- 
tire automotive field. 

Company officials report exten- 
sive changes in manufacturing fa- 
cilities which have provided high- 
ly mechanized departments for 
production of the additional shock 
absorber requirements. New ma- 
chinery and equipment has been 
installed and tooling is said to} 
have developed new and “novel 
methods of production. | 

A special production line for 
these new Houdailles has been set | 





















THE HOUDE direct action shock ab- 
sorber offered to the replacement and 
original equipment fields. 


up in an air-conditioned room to 
guard against the intrusion of dust 
and dirt into the mechanism of 
the instruments during assembly. | 
The shock absorbers are calibrat- | 
ed, filled and permanently sealed 
at the factory thus eliminating all 
adjustments and servicing. 

The working cylinder of each in- 
strument is highly polished to ex- 
tremely close tolerances while the 
highly polished, chrome plated pis- 
ton rod operates through guides of 
long-wearing bearing metal. The 
over travel “pickup” is exception- 
ally husky to protect it against 
cracking or breakage. 

An oversize replenishing valve 
is used to facilitate the flow of 
fluid from the reservoir into the 
cylinder. It is said that the Hou- 
daille reserve capacity is greater 
than that of any similar instru- | 
ment and that chemical properties | 
of the fluid used make it subject 
to a lesser variation in operating 
characteristics over normal tem- 
perature ranges. 

The rod when extended is pro- 
tected by a dust shield, while mod- 
els for rear-suspension installation 
have an additional shield to pro- 
tect them against damage from 
flying stones. Mountings of both 
ring and bayonette type are fully | 
insulated against noise with rubber. | 

as 
Soviet 
(Continued from Page 22) 
for the whole of 1946. The current | 
shipments are a negligible quan- 
tity in comparison with U. S. 
needs. (Less than three one-hun- 
dredths of 1 percent). 

“Shipments to Russia are made | 
with the full knowledge of the U. 
S. government, the latter having 
the responsibility to decide wheth- 
er it is good policy or not to ship 
oil to Russia or any other country. 

“The shortage in the middle west 
would not have been lessened if no 
oil had been shipped to Russia. 
The main difficulty here is lack 
of transportation facilities to bring 
oil in from other areas.” 
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$1 00,000 Fram Contest Opens 


Be RIGHT — BUY WHYTE 


Ray Whyte Chevrolet Co, wants te save you the SERVICE 


time and inconvenience. No adjustment or repair 
fod in too amaill to put off fixing—no job is too email 
for ua to handle. Fighteen mechanics, all specialists, 
are bere just to put your car in top condition. 


‘With summer vacation driving coming up—with the 
bot emesnn almost here—iet us help keep your tem- 


“THE BEST SERVICE IN THE CITY” 


Ray Whyte Chewnrolet Co. 


Renamed from EASTERN CHEVROLET CO. 


26 14800 E. JEFFERSON ot Alter Rd. Hickory 2000 


RAY WHYTE, Grosse Pointe, Mich., dealer, has found that often a little humor helps 
bring the customers into his service shop. He puts the emphasis on the little things that 
can cause a whale of a lot of inconvenience. This ad was used in a neighborhood paper. 





E. K. Kimbrell has been appoint- 
ed service manager for Harrie: 
Motor Co., Inc., 223 W. Sixth St., 


Panama City, Fla. The Harries or- 
ganization handles Studebaker 
sales and service. 
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Sept. 20; Prizes for Dealers 


PROVIDENCE, R. I. — Dealers 
will be offered 229 prizes in a 
$100,000 contest to be launched 
Sept. 20 by Fram Corp., Providence, 
to promote Fram oil filters and 
Fram replacement cartridges. 

A first prize of $500 goes to the 
winning dealer. Four second 
prizes of $100 each and 224 addi- 
tional prizes of $10 each go to 
other winning dealers. 

Prizes for motorists include five 
Fram-equipped automobiles: a Lin- 
coln, Studebaker Land Cruiser, 
Mercury,’ Ford and a Crosley. In 
addition, motorists will win 224 
other prizes: 12 console radios, six 
refrigerators, six freezers, 25 wrist 
watches, 25 mixers, 25 pen and pen- 
cil sets, 25 table lighters and 100 
$10 bills. 

The contest will be backed by a 
huge advertising campaign starting 
with a two-color full page in the 
Sept. 20 issue of the Saturday Eve- 
ning Post, followed by additional 
two-color pages and h:ilf pages in 
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parts made hy BORG-WARNER! 


TRANSMISSIONS Uh TAs ere 
TIMING CHAINS 
OVERDRIVES 

SYNCHRONIZERS 


ahs 2 


RADIATORS 


Executive Offices, Chicago. These units form Borg-Warner: 
DETROIT GEAR + 


BORG WARNER SERVICE PARTS * CALUMET STEEL °* 
LONG MANUFACTURING * LONG MANUFACTURING CO., LTD. * 
UNIVERSAL JOINT * MORSE CHAIN * 
PESCO PRODUCTS * ROCKFORD CLUTCH * 

PARTS 


SPRING DIVISION ° 


MORSE CHAIN CO., LTD. * 


* WARNER GEAR * WARNER GEAR CO., LTD. 


the Post, Farm Journal, Country 
Gentleman, Cappers’ Farmer, Suc- 
cessful Farming, 420-line advertise- 
ments in 1,599 daily newspapers 
and the complete Western News- 
paper Union list of 2,531 weekly 
newspapers. 

Advertising will be supported 
by a vigorous merchandising 
campaign. Free dealer helps in- 
clude “Official Contest Headquar- 
ters” posters, entry blanks, news- 
paper mats and radio transcrip- 
tions tying in with the campaign. 

The Fram contest is the first pro- 
motion of its kind ever used in the 
automotive after-market and mo- 
torists are not required to send in 
box tops or make purchases to 
enter the contest. 

Participants will be asked to 
write, in 25 words or less, why they 
prefer to have their cars equipped 
with the Fram oil and motor 
cleaner. 

Entry blanks are to be secured 
from Fram dealers. 





ENGINEERING 


JOINTS 


DRIVE SHAFTS 
CARBURETORS 


TAPERED WHEEL DISCS 


PRODUCTION 


BORG & BECK * 
DETROIT VAPOR STOVE 
MARBON * 
NORGE * NORGE-HEAT * 
SUPERIOR SHEET STEEL DIVISION * 

* WISCONSIN TRANSMISSION 





MARVEL-SCHEBLER CARBURETER * 
NORGE MACHINE PRODUCTS 
WARNER AUTOMOTIVE 


BORG-WARNER INTERNATIONAL 


INGERSOLL STEEL 
MECHANICS 






Why does the automotive 
advertising in the Post than 





AUTOMOBILE AND AUTOMOTIVE AFTER 


Acme Air Appliance Company, Inc. Donaldson Mfg. Corp. | 
A. C. Spark Plug Division, Duo-Coach Corporation 
General Motors Corporation du Pont de Nemours & 
Adcrafters Company Company, Incorporated, E. I. 
Allis-Chalmers Manufacturing Co. 
Americen Bantam Car Co. Elcar Coach Corporation 
American Chain & Cable Co., Inc. Electric Auto-Lite Company, The 
American Coach Co. Electric Storage Battery Company, The << 
Anderson Company, The Ellinwood Industries 
Armstrong Rubber Company, The Ethy! Corporation 
Auburn Spark Plug Co., Inc. Exola Products, Inc. 


Auto-Lite Battery Corporation, 
Federal-Mogul Service 
Subsidiary of The Electric Auto-Lite Co. Division of Federal-Mogu! Corp. 


Avtepulse Corporation Firestone Tire & Rubber Co., The 


Bear Mfg. Co. Fisher Body Division, 

Belden Mfg. Co. General Motors Corporation 

FIGURES SHOW that, as usual, the POST Bell Company, Inc., The Fisk Tire Company, Division of 
' ' : Bendix Aviation Corporation United States Rubber Company 

leads all others as the one preferred magazine Black & Decker Mfg. Co., The Ford Motor Company 


Fram Corporation 
Freeman & Freeman, Inc. 
Fruehauf Trailer Company 


BMC Manufacturing Corp. 
Bonney Forge & Tool Works 
Borg-Warner Corporation 


Wh does the -ehy | always lead? St ~ P — oe 
Di . 5 ‘ Bowes “Seal Fast” Corporation 
Gabriel Company, The 


Breakstone & Company General Electric C 
om n 
Jobbers and dealers have found that POST 6 wife corey! ogame Dense Raters Corporation 


Buick Motor Division, ao I Tire & Rubber C Th 
YT: - - , General Motors C rati nera! tire ubber Company, the 
readers are the leaders who set the pace in orporation Ee aeeanee, 


Burgess Battery Com 
~ 7 pany GMC Truck & Coach Division, 


Cadillac Motor Car Division, General Motors Corporation 


for automotive advertising. 









Acta vaecolsalael alia 2 


General Motors Corporation Goodrich Company, The B. F. 
And aT a Aa A found, too, that people look Carpenter Manufacturing Company Goodyear Tire & Rubber Co., The 
a ; : Casco Products Corp. Grizzly Manufacturing Company 
fe) aalss POST for the latest information about Casite Corp., The Guarantee Products, Inc. 


Caterpillar Tractor Co. Guide Lamp Division, 
automotive products. Through the years, the Cidinton Spark Plug Compeny General Motors Corporation 
Chevrolet Motor Division, : Gulf Oil Corporation 

General Motors Corporation 
Chicago Streamlite Corporation Hammer Blow Tool Co. 
Chrysler Corporation Hastings Manufacturing Company 
Chrysler Sales Corporation Heil Co., The 


POST has carried the advertising of every 


leading automotive brand name. 


Check the fastest-moving items on yourown Continental Oil Company Higgins, Incorporated 
: Cooper Tire & Rubber Co. Hollingshead Corporation, R. M. 
shelves and you ll see what happens when Crosley Motors, Inc. Hollis Company 
i : Y gee Cushman Motor Works, Inc. Hove Engineering Co. 
Violen Leta ES lanl tee ol eh Dictate Mietine Sin. 
ape Delco-Remy Division, Hull Mfg. Co. 
the advertising pages of the Post Gonecet theters Corporation 


De Soto Motor Corporation Indian Motorcycle Co., 
Diamond T Motor Car Co. Division of Rogers Diesel and 
s = ; Dodge Car Division, Aircraft Corp. 
" } a Chrysler Corporation international harvester Company 


a 
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industry place more 


in any other magazine ? 


MARKET ADVERTISERS IN THE SATURDAY EVENING POST 


International Mfg. Co. 
Johnson & Son, Inc., S. C. 


Kaiser-Frazer Corporation, 

Graham-Paige Motor Corporation 
Karriall Corporation 
K-D Lamp Company, The, 

Division of Noma Electric Corp. 
Kelly-Springfield Tire Company, The 
Kendall Refining Company 
Kerkling & Company 
Kit Manufacturing Co. 


Lee Rubber & Tire Corporation 
Lighter-Lite Corp. 
Lincoln Division, 

Ford Motor Company 
Loney Co., Harley C. 
Lubaid Company 
Lyon, Incorporated 


Macmillan Petroleum Corporation 
Mack Trucks, Inc. 
Make-A-Lite Division, 

Chefford Master Mfg. Co., Inc. 
Mall Tool Company 
McBurney, A. D. 

McQuay-Norris Mfg. Co. 
Mercury Division, 

Ford Motor Company 
Miller Rubber Company, 

Division of The B. F. Goodrich Company 
Minnesota Mining and Manufacturing Co. 
Moguloid Company of America 
Moog Industries, Inc. 

Motor Safety Institute 

Motorola, Incorporated 

“M" System Manufacturing Co. 
Muskegon Piston Ring Co. 


Nash Motors, Division of 
Nash-Kelvinator Corporation 
National Battery Corporation, 
Gould Commercial Div. 
National Carbon Company, Inc. 
Unit of Union Carbide and 
Carbon Corporation 
New Departure Division, 
General Motors Corporation 
Noblitt-Sparks Industries, Inc. 
New York Lubricating Oil Co. 
Nu-Enamel Corp. 


Octa-Gane 
Oldsmobile Division, 
General Motors Corporation 


Packard Motor Car Co. 

Palace Corporation 

Park Chemical Company 

Parker Rust Proof Company 

Pennsylvania Grade Crude Oil 
Association 

Pennsylvania Rubber Company 

Pennzoil Company, The 

Perfect Circle Company, The 

Petroleum Solvents Corp. 

Phillips Petroleum Company 

Plastiform Mfg. Co. 

Plymouth Motor Corporation 

Polaroid Corp. 

Pontiac Motor Division, 
General Motors Corporation 

Power-Pak Products, Inc. 

Publicker Industries, Inc. 

Pyrene Manufacturing Company 

Pyroil Company 


Quaker State Oil Refining Corp. 


Raybestos Division of 
Raybestos-Manhattan, Inc. 

Ray-O-Vac Company 

Reo Motors, Inc. 


Sackett-Nicholson Corp. 
Schrader’s Son, A. (Div. of 
Scovill Manufacturing Company) 
Schult Corporation 
Sealed Power Corporation 
Seiberling Rubber Company 
Servicycle Western Corporation 
Shakeproof, Inc., Division of 
Illinois Tool Works 
Shaler Company, The 
Shell Oil Company, Inc. 
Sherrill Instrument Company 
Simoniz Company, The 
Simplex Products Corp. 
Sinclair Refining Company 
Socony-Vacuum Oil Company, Ine. 
South Wind Division, 
Stewart-Warner Corporation 
Standard Oil Company of California 
Stewart-Warner Corporation 
Studebaker Corporation, The 


Texas Company, The 


Thompson Mfg. Co., Earl A. 

Tide Water Associated Oil Company 
Timken Roller Bearing Company, The 
Trailer Coach Manufacturers Assn. 
Trico Products Corporation 

Truckstell Co., The 

Turk Corp., C. K. 


United Motors Service, Div. of 
General Motors Corporation 

United States Asbestos, Division of 
Raybestos-Manhattan, Inc. 

United States Electric Mfg. Corp. 

United States Rubber Company 

U. S. Industrial Chemicals, Inc. 


Vulcan Manufacturing Co. 


Wagner Electric Corporation 
Walker Manufacturing Company 
of Wisconsin 
Warner-Patterson Company 
Wayne Pump Company, The 
Westinghouse Electric Corporation 
White Motor Company, The 
Whizzer Motor Company 
Wilkening Manufacturing Company 
Willard Storage Battery Company 
Willys-Overland Motors, Inc. 
Winchester Repeating Arms Company, 
Division of Olin Industries, Inc. 
Wind Turbine Co. 
Wittie Mfg. & Sales Co. 
Wix Accessories Corp. 
Wolf’s Head Oil Refining Company, inc. 


“*X"’ Laboratories, Inc. 


Zecol, Inc. 


wer 
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New-Car Factors Cited .. . 


Drivers Given Blame 


For Low Mileage 


(Continued from Page 22) 


owner slows down on his driving, |a result some complaints have been 
he cannot expect to get 18 to 20-odd | received about this condition. 


miles per gallon. It just isn’t in the 
picture.” 

As for oil consumption, the en- 
gineers feel that the public can 
stand a little education on that 
matter, too. Current model cars 
use far less oil than the engi- 
neers would have them use, if 
they had their way about it. To- 
day’s engine is designed to run 
“dry” to suit the economy de- 
mands of the buyer and does not 
use as much oil as it rightfully 
should. 

In order to offset possible fric- 
tion in such engines, it was claimed, 
some companies have given cylin- 
der bores a micro-finish as a re- 
sult of wartime experimentation and 
usage. These highly finished bores 
are said to sometimes fail to pre- 
sent a sufficiently rough surface 
for the rings to seat easily and as 


The Purolator Line is the Longest 


Engineers claim that in break- 
ing in engines of this kind it is 
necessary to give them a harder 
run-in and at higher speeds than 
the conventional engine in order to 
make rings conform to the cylinder 
dimensions. Due to the high finish, 
some cases develop where rings 
take a glaze before seating. When 
this occurs, it has usually been 
found necessary to pull the engine 
down, replace the rings and rough- 
en the cylinder bore slightly with 
a light stone to knock off the high 
polish that has been developed. 

Others claim that overheating is 
more likely to occur in the mir- 
rored-finish block than in the pre- 
war type of cylinder bore where 
particles and droplets of oil had a 
chance to cling to the uneven sur- 
faces and act as a lubricant for 
the stroking piston. 


On the other hand, one com- 
pany using the micro-finish type 
of engine advocates running-in 
its model at higher speeds than 
is usual throughout the field. 
They claim that high speeds dur- 
ing initial run-ins does not prove 
harmful and thereby permits a 
much faster break-in than is cus- 
tomary among competitors and 
results in a better operating en- 
gine with longer life. 

Because most new models have 
engines that have been correctly 
run-in on test banks before being 
installed in the cars, and because 
the companies have rigged the en- 
gine to go all-out immediately after 
it leaves the dealers’ showrooms, 
many new car owners unknowing- 
ly prolong the break-in period by 

erroneously subjecting them to an 
old fashioned and torturous period 
of slow driving and extreme care. 
Such overcaution results in rings 
not seating and excessive oil con- 
sumption. 

High compression engines, such 
as we have today, many service 
managers say, require speed, heat 
and load to properly seat rings and 
to give the engine the operating 
tempo it deserves. 

One service manager suggested 
that complaints about poor mileage 
among owners of his line was 
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something almost unheard of be- 
fore the war, because anyone who 
could afford to buy such a car 
would not worry too greatly about 
the gasoline it used. But many 
present day buyers of the line are 
former light car owners and are 
still looking for that illusive over- 
15 miles per gallon mark. 

In addition, resentment over 
recent hikes in gasoline prices 
is somewhat noticeable in the 
desire of the motorist to make 
that gallon stretch farther than 
it ever has before, he opinioned. 

It was pointed out by the service 
manager that high speeds for short 
periods during the initial break-in 
period are recommendéd. Such ac- 
tions vary manifold dimensional 
(pressure) and allow rings to ex- 
pand and regulate themselves ac- 
cording to their function. It ac- 
customs the engine to rapid accel- 
eration, high speeds, free move- 
ment of parts and gives the throw- 
bearing a chance to  pressure- 
lubricate the upper surfaces of the 
cylinders and upper rings. 

Recommended speeds during the 
first 500 to 1,000 miles are from nor- 
mal to as high as 70 miles per hour 
for short distances, he said. The 
main thing to watch regardless of 
the kind of car or speed at which 
it is driven is the engine tempera- 


Line of Original Equipment 


PUROLATOR PRODUCTS INC., Newark 2, N. J. In Canada: PUROLATOR PRODUCTS (Canada) LTD., Windsor, Ontario 


SERVICE SECTION 


ture reading. Excessive heat indi- 
cates danger from overheating and 
calls for a slow-down until temper- 
ature returns to normal operating 
levels. 


In addition, he indicated that it 
is too bad companies cannot rec- 
ommend break-ins according to 
temperature readings rather than 
present day miles-per-hour  sys- 
tems. Such a policy would produce 
better engine performance in the 
hands of a responsible and sensible 
motorist but would leave too many 
loopholes for warranty damage 
claims against the manufacturers, 
he believes. 

Lower octane rating in gasolines 
is also a factor in the mileage pic- 
ture. One engineer cited a recent 
case in which a popular make of 
car lowered its engine’s rated 
horsepower because it was unable 
to get the required compression out 
of the lower rated gasoline. As a 
result, nearly 20 horsepower was 
trimmed off later engines, compres- 
sion was lowered and everybody is 
happy once again. 


An engineer in the low-priced 
field pointed out that increased 
weight of metals, synthetic tires 
and road surface conditions all 
contribute their share to the over- 
all picture of poorer mileage. The 
synthetic tire, he claims, has a 
greater degree of slippage dur- 
ing acceleration and does not 
“roll free” like the prewar nat- 
ural rubber tire. Such a condi- 
tion, he was quick to add, figures 
very little in the whole picture. 

As for mirrored cylinders, he 
pointed out that his company fol- 
lows the belief that a cylinder wall 
can be too smooth. As a result of 
this policy, his company has devel- 
oped to a high degree of accuracy 
the idea of “roughing” a cylinder 
wall to infinite dimensions in order 
to increase the lubricant and cool- 
ing qualities of the engine. 

Both engineers and service man- 
agers were agreed in their opinions 
that the sales departments of their 
companies are largely responsible 
for the mileage-and-oil myth that 
has been planted in the mind of the 
American motorist. By making ex- 
cessive claims (which the engineers 
say are consistently five-miles-per- 
gallon in excess of normal oper- 
ating averages), the sales depart- 
ments may beat the claims of the 
competition but create incurable 
headaches for the service branches. 

Further agreement was voiced 
in criticism of the average driv- 
er’s knowledge of the operation 
and function of his automobile. 
Improperly conducted break-in 
periods are largely responsible 
for whatever troubles appear in 
a car before 5,000 miles, they said. 
Clutch-riding, accelerator-horsing, 
brake-jumping, gear-skipping and 
allowing cars to go beyond oil 
change and lubrication dates are 
only some of the driver habits 
that prove to be a steady head- 
ache for both divisions, they 
said. 

Many agreed that as much as 95 
percent of the complaints about 
poor car performance are directly 
and quickly traceable to drivers’ 
poor driving habits. 


Grobet File Catalog 


Grobet File Co., 421 Canal St., 
New York, has announced the 
availability of a new booklet list- 








ing and illustrating the different 
| Grobet rotary files. ; 





A NEW Discount Calculator, 


including 
| both base and supplemental chain dis- 
| counts, has been made available to pur- 


chasing agents by Sterling Bolt Co., 209 
|W. Jackson Bivd., Chicago 6. The calcu- 
lator, made of heavy cardboard and oper- 
| ating on a slide rule principle, includes 
| base discounts from © percent to 90 per- 
; cent in one-half degree steps. The device 
is especially useful for buyers of bolts, 
nuts and screws, and can be obtained by 
purchasing agents and bolt and nut buyers 
on application to the sales manager of 
Sterling. 
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Backshop .. . 
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(Continued from Page 22) 


Marjorie Baker, Buffalo, and John 
Barton, Columbus, whom I have 
met in their own bailiwicks. 


Bill Mallon, now manager of the 
New Jersey association, who was 
NADA prexy when I last saw him; 
Lee Moran, who was manager of 
NADA when I called on him last 
spring, and Ray Chamberlain, an- 
other ex-NADA manager—but now 
up to his ears in the coming ser- 
vice shop equipment show to be 
held next January—were all here 
and I had a chance to compare 
notes with each during the ses- 
sions. 

Up from Texas was W. A. Wil- 
liamson, whom I first met at one 
of these affairs in Chicago, as well 
as Johnny Raine from Virginia and 
Cc. S. Klugh from Pennsylvania. 
Paul Graves of Detroit was very 
much in evidence, and as he and 
I have buried the hatchet, I'll have 
to admit now publicly that it wasn’t 
all Paul’s fault about that dock in- 
cident—my own poor engineering 


was 90 percent guilty of the ribbing 


he has had to take because of it. 


* * * 


BUT SPEAKING about that ser- 
vice shop equipment show that is 
being organized now—contracts for 
space are in the mail I understand. 


It will be held in the big show- | 
room of Chicago’s Stevens hotel | 
during the national NADA conven- | 


tion next January. If this show 
isn’t an SRO, to use show lingo, 
I'll miss my guess. 

The timing is right—-never was 
there more desire on the part of 


dealers to get the most modern | 


tools and equipment in their ser- 
vice shops and never were the 
dealers in better shape to modern- 
ize their shops. Holding it in Chi- 
cago will draw thousands of deal- 
ers, service managers and shop 
foremen that could never go to a 
similar show held anywhere else. 

It will come just a month after 
the big ASI show—which is al- 
ready assured of more exhibitors 
and more space “under canvas” 
than any ASI show ever held to 
date—possibly the breaking down 
of the ultra-strict entrance regula- 
tions has started to have its ef- 


fect. 
* ” * 


SHOP EQUIPMENT and _ tool | 


makers will have shown their 
wares to the jobbers; jobbers will 
have had an opportunity to get in 
stocks of the newest devices, and 
dealers will have an opportunity to 


see these new products in a set- | 
ting where they can see many | 


makes at the same time for com- 
parison. 

Service managers as well as 
equipment makers hope that the 


show will be a “moving” show— | 
one where each tester and piece of | 
equipment will be demonstrated as | 
to how it works, so that the visitors | 


can judge as to whether they, or 
their shop crew, can operate the 
equipment as it should be operated 
in the shop, to get the greatest 
good from it. 

Too many service managers re- 
member the early motor analyzers 
and distributor testing devices that 
looked simple when demonstrated 
by a trained operator-salesman, but 
which were shoved off 


other employment. 


corner when the one man in the iad 
shop, who was trained to operate § 
the equipment, left that shop for mi 


into the Mae 


chanics became proficient in an- 
alyzer operation so that confidence 
in the need for these highly tech- 
nical instruments has pretty well 
returned to the service industry. 


If the man who signs the check 
sees the machine in operation—and 
is made to understand it before he 
buys it—he’ll know it isn’t the ma- 
chine but the man who is at fault 
if a mechanic starts running the 
product down—and will know what 
to do about it. 


{— GETTING as much of a “kick” 
out of the loud squawks of the 
oil company boys against the AAA’s 
publicity about the unsanitary con- 
ditions of gasoline filling stations, 
as I did out of a story in a recent 





issue of a national oil refining 
trade paper by an editor who 
bought a new car—and started out 
to find a filling station where he 
could get the type of service he 
wanted to get. 

This man finally ended up—be- 
lieve it or not—in a franchised car 
dealer’s shop before he found a 
station that welcomed him and his 
new car, and really made him feel 
that they were interested in giving 
his new buggy the kind of service 
he wanted. 

Even in fear that it may make 
some of my car dealer friends a 
little too satisfied with the brand 
of service they are dishing out, let 
me quote a few paragraphs from 
this story: 

“I have personal friends in every 
oil company in the Cleveland area. 
They all have good products. So 
I decided that the first company 
soliciting my business, either by 
mail or personally would get my 


business—for a time anyhow. I 
assumed that companies followed 
their prewar practice of checking 
new car registrations and mailing 
literature, or perhaps sending a 
neighborhood operator around to 
ask for business. 


“But this must have gone out of 
styie in the oil business. For, while 
I received literature from the Auto- 
mobile Club, insurance companies, 
gadget people, and even “blacka- 
teers” who wanted to buy the car, 
there was nothing but stony silence 
from the oil companies. But not 
from the car dealer service de- 
partment.” 

+ + 7 

AND THEN the writer goes on 
to tell his story of the treatment 
he received as he went from oil 
company station to oil company sta- 
tion looking for courteous, efficient 
service—in vain. He continued: 


“A few days later the car was 
driven to the (car) dealer’s service 
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department. There two attendants, 
dressed in snow white jackets were 
at the door. One jotted down the 
license number and took it in the 
office, evidently to check against 
registration list. In a couple of 
minutes he returned and asked if 
it was the Taylor car. This made 
me feel pretty big. I noticed that 
the firm employed a Pinkerton 
man to keep an eye on waiting and 
finished cars. When the work was 
completed, there was a check list 
showing exactly what had been 
checked and what work had been 
done. There was a little notation 
that the tires had been over-in- 
flated. The bill was a little higher 
than it would have been at a sta- 
tion. But the sense of security was 
worth the difference. 

“After all, this service garage 
buys its lubricants from my friends 
in the oil business. So I am not 
being disloyal to my friends. May- 

(Continued on Page 33, Col. 1) 





Here's new light for your lube profit 
picture! It’s an ARO first—sllumination 
on cabinet lubricators by indirect 
lighting. Accents the smart styling of 
Aro’s new Supreme line. .. spotlights 
your service! Many more new Aro 
features to improve your service and 
increase your profits! Plus Aro's fa- 
mous dependability and precision con- 
struction. See your Aro Jobber now! 
Write for Supreme literature. The Afo 


Motor analyzer operation got to }:":/® 


be a racket for a while—a me- 
chanic would talk his boss into 
buying one and having him trained 
to operate it. When he got efficient, 


he would look for a new job as a/| 
trained motor analyzer operator | 


and get more money because of 
this ability. He would leave the 
shop that trained him ih the first 
place—the service manager or shop 
foreman would not admit that he 
didn’t know how to run the an- 


alyzer and complain that the ma- | 


Equipment Corporation, Bryan, Ohio. 





chine was no good and nobody but | 

a crackpot like the mechanic who | 

had just left would believe in it. | 
* * * 

THE DEALER or shop owner, | 
still burning a little under the col- | 
lar because the mechanic left him, 
often was only too ready to believe 
the service manager, and so the 
dealer was soured on all analyzers 
and other similar equipment. 

Eventually, however, enough me- 









LUBE EQUIPMENT AND AIR TOOLS 
FOR AUTOMOTIVE SERVICE... 
INDUSTRY... FARM 
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By Fred Kempf 
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cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 





~ : : Cartoonist K Willys dealer, welc ti his weekl 
The Other Side of the Picture (Cartoonist Kempf, a ys dealer, welcomes suggestions for his weekly 
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Continuous License Tags 
OK’d for Missouri in °49 


ST. LOUIS. -- A continuous and 
staggered system of automobile li- 
cense plate registration, calculated 
to save Missouri hundreds of thou- 


Phil M. Donnelly. 









Trico’s “two little Squirts” 
now help keep windshields washed crystal 
clear for the million-mile-a-month opera- 
tions of the famous Oregon Motor Stages. 


“Trying them first on a few of our buses, 
the results were so gratifying we equipped 
our entire fleet of more than 100 units with 
them,” says Anton Newell, Superintendent 
of Maintenance. 


Because Trico Windshield Washers have 


an important bearing on safety records and 
drivers’ peace of mind, truck and bus oper- 





sands of dollars annually, has been 
made law by the signature of Gov. 


Under the terms of the bill, auto 
license plate applications would be 
divided into 12 sections and, start- 
ing in 1949, each would apply and 


“We tried a few 
...and then equipped 


our entire fleet” 








receive a permanent license plate 

through the year on a monthly 

basis. After 1949, small insert tags 

will be issued by the state, to be 

placed on the permanent plates. 
* + * 


Extension of Jobless Pay 
Defeated in Wisconsin 


Small business operators of Wis- 
consin won a point when the leg- 
islature before its recess rejected 


says OREGON 


ators throughout the country are installing 


them by the thousands. 


Added to these sales, the tens of thou- 
sands of Trico Washers being purchased by 
motor car owners provide an ever-increasing 
source of profits for dealers everywhere. 


Through advertising in the Saturday Eve- 
ning Post, Life, Time, Collier’s and the Coun- 
try Gentleman, Trico is showing millions of 
motorists how to have safe, clear vision at 
ALL times...at a modest price... by install- 
ing a Trico Washer. 


TRICO PRODUCTS CORPORATION, BUFFALO 3, N. Y. 


* Winners of Grand Award in the 1946 Safety Program 
of the Portland Traffic Safety Commission 
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of six or more persons will remain 
in effect. 


a bill that would have expanded 
unemployment compensation cover- 
age to include most of them. 

The industrial commission, with 
the support of spokesmen for larg- 
er business units and organized 
labor, had pushed hard for a bill 
which would have broadened cov- 
erage to include all employers of 
three or more persons. The bill 
failed, and the present law with 
lits application only to employers 












+ * * 
Unemployment Tax Cut 
$15 Million in Connecticut 


Connecticut employers will save 
an estimated total of $15,000,000 in 
unemployment compensation tax 
payments between now and the end 
of the year under new contribution 
rates prescribed by the 1947 state 
legislature, according to State La- 
bor Commissioner John J. Egan. 

It was pointed out that the new 
table of rates, which is effective 
on wages earned between Apr. 1 
and Dec. 31, 1947, results in an 
average yield of .6 percent on cov- 
ered wages as compared with an 
average of 2.1 percent under the 
law prior to amendment. Under 
the old rates, contribution pay- 
ments for the period April-Decem- 
ber of this year would have 
amounted to approximately $21,000,- 
000. Under the new rates they will 
total only about $6,000,000. 


* * * 


Tax Relief for Road Users 
Demanded by La. Haulers 


Citing state revenue reports to 
show that highway users are “over- 
paying” their share of the state’s 
tax burden, Ben H. Grayson, gen- 
eral manager of the Louisiana Mo- 
tor Transport Assn., asserted that 
“adjustments should be made in 
the state tax system to give some 
relief to Louisiana’s highway 
users.” 

The report, he said, shows that 
$32,537,821, or 29 percent of all 
taxes collected in the state during 
the last fiscal year came from taxes 
assessed against highway users. 
The largest single tax was on gaso- 
line, which brought the state a 
total of $26,003,370, an increase of 
17.5 percent over the previous fis- 
cal year. Another large increase 
was recorded for vehicle licenses, 
which moved up 19.5 percent for 
a total of $4,911,142. 

od + 
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Wis. Assembly Rejects 


Compulsory Inspection 


Although the state senate gave 
it a substantial vote of approval, 
the Wisconsin state assembly in 
the final hours of the 1947 legisla- 
tive session rejected a bill for the 
inauguration of a system of com- 
pulsory motor vehicle inspection in 
Wisconsin. 

The measure was asked by the 


Wisconsin Automotive Trades Assn. 
* * * 


Ala, Kills ‘Sick Benefits’ 


A bill to make unemployment 
compensation available to workers 
made idle because of illness was 
killed by the business and labor 
committee of the Alabama House 
of Representatives. The measure 
had been proposed by the state 
industrial relations department. 

* * * 
Jaywalking Bill Vetoed 

Gov. Dwight H. Green has ve- 
toed S. B. 293 recently passed by 
the Illinois legislature. The bill 
amended the traffic regulation law 
to permit authorities to forbid jay- 
walking. 





* 


Ill, Amends Liability Act 


Gov. Dwight H. Green of Illinois 
has signed into law H. B. 338 
which amends the motor vehicle 
act, repealing the limit of $2,500 
on the liability for death or in- 
jury by owners of motor vehicles 
which are rented for operation by 
customers. 


It costs you s about a penny-a-day to keep 
abreast of the automotive news—better re- 
new Now! 





Thousands of deal- 
ers join Trico in telling 


owners “where to buy” 
in the classified pages 


of phone books. 
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Backshop . . 





By 


% Jack Weed 


(Continued from Page 31) 


be I’m a little too crochety. I wish 
I knew a good service station man. 
I'd give him my business and tell 
him where he can find a lot more.” 

And so he closed on the theme 
that he was going to stay with 
the car dealer whose service gave 
him a sense of security although 
the bill was a little higher—but 
worth it. 

And your lambasting column con- 
ductor hopes that this dealer will 
continue to merit the business of 
this woe-begone oilman who en- 
deavored in vain to find an effi- 
cient, courteous. service station 
among his oil company friends’ 
establishments. 

* * * 

WHY, I AM so taken up with 
this little story that I’ve still got 
a good notion to go to Cleveland, 
find out from this editor who that 
car dealer is, and send the dealer 
an orchid for showing up these gas 
station boys who have been put- 
ting the fear of ruination in the 
hearts of our good car and truck 
dealer friends. 

I still am a little dubious but that 
there may be a little—a wee little 
bit—of propaganda, mind you, be- 
hind that story. I’m having a slight 
difficulty believing that in Cleve- 
land there wasn’t one oil company 
station that “met you with a smile, 
gave you circle service and pleaded 
with you to come back again when 
you were that way.” 

But maybe I need to climb into 
my gas wagon and head anywhere 
again, calling on car dealers’ ser- 
vice stations as well as gas stations 
to compare the kind of treatment 
I would get. I certainly hope I am 
wrong—and that Herb Taylor was 
writing “from the heart.” 


If he is—doggone it—the mil- 

lenium must be darn near here. 
” * +. 

C= to my desk last week a 

survey report sent out by the 
Saturday Evening Post. The survey 
was made by the Sieg Co., one of 
the largest automotive jobbers in 
the middle west. The Sieg Co. has 
10 incorporated branches, 57 stores 
in four different states, travels 100 
salesmen and services over 10,000 
active dealers; 3,424 letters were 
sent out by the main store and 
two branches and 651 replies were 
received. 

That makes us at AUTOMOTIVE 
News feel tremendously important 
—and humble—because while Sieg, 
one of America’s leading jobbers 
gets but 14.33 percent return on 
a survey among its active dealers, 
AUTOMOTIVE News has run between 
27.8 and 34.5 percent return on 
every survey sent to its dealer 
readers during the past three years 
or more. 

* * * 
ARSCENT AAA bulletin reports 
lead as being in short supply 
and will be through the end of this 
year. The largest battery-case man- 


ufacturer has had labor trouble. | 


Battery consumption has increased 
in about the same proportion to 
increase of gasoline used. Right 


now there may be a seasonal de- | 


cline to give a comparatively heavy 
inventory, but there are predic- 
tions of a short supply within the 
next six-to-ten weeks. 


So watch your battery stocks— | 


the first sign of cold weather will 
bring a new rash of good customers 
who will need and demand new 
“push ’em overs.” 
* * * 

O® OH, I pretty near forgot this 

one—met Harry Hartz, the old 
race driver who now even admits 
that he is the world’s worst truck 
driver—he’s out pushing around a 
one-tonner in the interest of Stude- 
baker’s truck sales department— 
at lunch here in Detroit, and he 
tells me that he finally broke down 





Griptex Rug Plastic 
Held Fray, Skidproof 


Griptex, a new liquid rubber- 
plastic compound which is said to 
make rugs fray and skid proof, is 
being marketed by Adhesive Prod- 
ucts Corp., 1662 Boone Ave., New 
York, N. Y. 

The manufacturer states that 
this compound is applied to the 
back of rugs by brush, spray gun, 
or roller. It is available in quarts, 
gallons, and five-gallon cans. 


and sold that old castor oil buggy 

he used to push around the ovals— 

with all of the spare parts—so I 

guess we can finally check Harry 

out of the racing game definitely. 
* + + 


JOHNNY RAINE, of the Vir- 
ginia dealers association, sends out 
a bit of sage advice to his mem- 
ber dealers. Let me pass it on to 
you: 

“Some dealers, even in these days 
of prosperity, are beginning to cut 
prices by offering larger discounts 
on parts than their competitors. 

“How foolish, if these dealers 
think they are going to get away 
with this, EXCEPT TEMPORAR- 
ILY. 

Just as soon as any one dealer 
begins to lose sales to another 
dealer on account of a differential 
in discount, that dealer is going to 
increase his discount and what 
then is the position of the first 
dealer. 

“So-called smart dealers in the 
past have gone broke because they 
increased discounts or cut prices, 
and they will go broke again.” 


EXPERTLY CONTROLLED 
DEWAXING 











DOUBLE DISTILLING 


Hartford to Hold 
Local Automotive 


Golden Jubilee 


HARTFORD, Conn.—The auto- 
mobile industry’s 50th birthday 
will be celebrated in Hartford Sept. 
25-27 with a street parade and an 
exhibition of ancient car models. 


Final plans for the event, spon- 
sored by the Hartford Chamber of 
Commerce, the Veteran Motor Car 
Club of America, the Antique Auto 
Club and the Horseless Carriage 
Club, have been approved. 


The celebration will commem- 
orate the founding of the indus- 
try in Hartford. According to 
Henry Cave, official historian of 
the jubilee committee, this city oc- 
cupied a unique position as the 
incubator of car manufacturing. In 
1897, Pope Mfg. Co. started full- 
scale production of the Columbia 
electric “horseless carriages.” 


According to a newspaper ac- 
count of the first local public dem- 
onstration on May 14, 1897, the 
electric vehicle was “managed and 
turned with as much comfort and 
success as you would have in driv- 
ing the gentlest horse.” 
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TRIPLE FILTERING 


When Customers Ask Why Wolf's Head is Better... 
Tell Them That Wolf's Head is 3 Steps Ahead! 


Here’s the reason for Wolf’s Head superior- 
ity. Starting with the world’s best crude— 
100% pure Pennsylvania, premium grade— 
Wolf’s Head carries its refining processes these 
3 steps further than ordinary motor oils. 


1. EXPERTLY CONTROLLED DEWAXING— 
keeps Wolf’s Head free flowing even in cold 
weather, without sacrifice of important lubri- 
cating qualities. 


2. DOUBLE DISTILLING— 

concentrates the superior qualities of Penn- 
sylvania motor oil—makes Wolf’s Head richer, 
tougher, more heat resistant. 


WOLF'S HEAD 


PAOTOR OIL AND LUBES 
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THE SIDE OF A HILL has been adapted by Sloss & Glikbarg (Studebaker) to 
introduce beauty and efficiency to its new San Francisco headquarters. The front of 
the building at the foot of the hill provides high ceilings and an attractive setting for 
new car display. Rear quarters, which contain the service entrance, are of normal 
heights. Other features of the structure are a new type of flooring, marked by resi- 
liency and warmth, and an all-metal, air-conditioned painting compartment which re- 
portedly represents an advance over previous designs. 


Ignition Parts Catalog Motor Products, Inc. For a copy of 

this Blue Streak Catalog No. DI-47, 

A condensed catalog of ignition | write to Standard Motor Products, 
parts is being issued by Standard /|Inc., Long Island City 1, N. Y. 





3. TRIPLE FILTERING— 
removes all free carbon and other unstable, 
trouble-making impurities from Wolf’s Head 
Motor Oil—eliminates objectionable sludge, 
varnish and gum deposits. 


For quality, you can’t beat Wolf's 
Head Motor Oil. Its extra refining 
... carried three steps further than 
ordinary oils . ... keeps cars running 
smoother longer, with less upkeep. 
Wolf's Head Oil Refining Company, 
Oil City, Pa., New York 10, N. Y. 





100% Pennsylvania P.G.C.O.A. 
—"Premium Grade” Permit No. 6 





Dealer 


Brost Holds Open House 
In New $500,000 Home 


Brost Motors Inc. (Dodge-Plym- 
outh), 1285-1291 Main St., Buffalo, 
has completed a $500,000 expansion 
program, which has nearly tripled 
the company’s facilities from its 
prewar size. To celebrate the com- 
pletion of the program, which in- 
cludes new equipment, the com- 
pany held open house for an entire 
week in its enlarged sales and ser- 
vice departments. 

Participating in the formal open- 
ing ceremonies were Mayor Ber- 
nard J. Dowd, State District Tax 


Leech. Several executives of the 
Chrysler Corp. also visited the 
plant, including Edwin C. Quinn, 
general sales manager of the 
Dodge division; Fred Bahr, man- 
ager of the Motor Parts division; 
Daniel Mooney, Dodge regional 
manager, and Clifford Loam, motor 
parts regional manager. 
+ 


$250,000 Truck Shop Due 


For Burkett in Houston 

Plans for early construction of a 
$250,000 truck repair center on 
Franklin, Chenevert and Commerce 
Sts., Houston, Tex., has been re- 
vealed here in connection with the 
purchase of the east half block of 
vacant property by Burkett Motors, 
from Wilson Wagers, owner of 
Wagers Packing Co. The consider- 
ation for the half block was about 
$56,000. 

Harry J. Burkett, head of Bur- 
kett Motors (Dodge - Plymouth), 
said his company will construct a 
truck center consisting of four 
buildings. He said a sales and ser- 
vice building will occupy the cen- 
ter of the block on Chenevert, a 
Dodge truck and parts tire depot 
will be built on Franklin, and a 
truckers club will be located on the 
corner of Chenevert and Franklin. 

* + * 


Fletcher Is Presented 


Nash Award Plaque 

Clifford J. Fletcher, president of 
Cc. F. Fletcher, Inc., Utica, N. Y., 
was presented a plaque under Nash 
Motors’ 10-point program at a din- 
ner in the Plantation, Utica. Offi- 
cials of the Buffalo zone and Syra- 
cuse district offices attended. 

In his response to acceptance of 
the award, Fletcher paid tribute 
to his staff of employes for their 
part in winning the award. He 
also took occasion to point out that 
his firm has never sold a car at 
black market prices and that his 
associates have not weakened 
when prospective customers have 
attempted to pay “under the 
table.” 

e* ¢ * 


McClellan-Jackson 


Occupies Ga. Home 


McClellan-Jackson, Inc. (De Soto- 
Plymouth) has occupied its new 
building at 500 N. Main St., East 
Point, Ga. Costing approximately 
$160,000, the new building is of con- 
crete and steel construction and 
has 47,000 square feet of floor 
space. 

It contains some $25,000 worth of 
machinery and shop equipment, 
and inventories of furniture and 
fixtures amount to an additional 
$65,000. Virgil W. Mourning is man- 
ager and Brown Coulon is service 


nanager. 
* . + 


Smith-Hite (Packard) Moves 
To Larger Quarters 


In its third location in 17 years, 
Smith-Hite (Packard), Kokomo, 
Ind., is now located in new and 
larger quarters on U. 8S. 31. 

The new home is a cement block 
structure trimmed in brick with 
stucco facings and is 60 by 120 
feet. There are 60 feet of plate 
glass windows extending across 
the front for the display room. 

* * * 


Capitol Motors to Build 
Large Plant at Hartford 


Erection of a new garage and | 
modern automobile showroom is 
intended on a plot at 906-908 Farm- 
ington Ave., West Hartford, Conn., 
bought by Capitol Motors, it has 
been disclosed. 

The land bought by Capitol Mo- 


Doings 


tors has 105 feet frontage on Farm- 
ington Ave. and 200 feet on Trout- 
brook road. Plans have not yet 
been completed for the proposed 
building, Lewis F. Snow, president, 
said. 

+ & + 


Mutschler to Head Up 


Public Motors in Houston 

A. J. Mutschler has been named 
president of Public Motors, oldest 
Oldsmobile dealer in Houston, Tex. 

Mutschler has been with Olds- 
mobile 20 years and was formerly 
a@ zone manager with headquarters 
in Dallas. 


* * * 


Bogue Leases Land 


For New Showroom 

Harry Bogue Moters (Stude- 
baker), 2024 Jackson, Dallas, an- 
nounces completion of lease nego- 
tiations for a city block for a new 
plant in the 1900 block of Har- 
wood. Harry Bogue, owner of the 
concern, said work already had 
begun to build a two-story con- 


crete and brick structure on the 
plat. 

An additional building on the lot 
will be remodeled for truck service 
and other facilities on the Olive 
St. side. The new building will 
contain 19,000 square feet of floor 
space and the entire block will 
have 40,000 square feet of automo- 
tive service space, Bogue stated. 

> * * 


Automotive Building Plans 
Approved in Wisconsin 


Wisconsin has approved” the 
plans for the construction of the 
following new salesrooms, garages 
and additions: 

Shawano: new garage for hous- 
ing and servicing school buses; 
Whitewater: building for storage 
and repair for motorized and other 
farm implements and machinery, 
for Annen Bros.; Medford: addi- 
tion for garage for Studebaker 
dealership; Oshkosh: warehouse 
for Universal Motor Co.; Adams: 
garage for William Anderson. 

Jackson: garage for Strauss Mo- 
tor Co.; Manitowoc: Garage for 
Edward Fritsch; Rhinelander; ga- 
rage for Lake Region Motor Co.; 
Waterloo: building for motorized 
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HERE IS the new W. V. Gordon Pontiac dealership, Van Nuys, Calif. Before start- 


ing his own firm Gordon was for 10 years 
in Los Angeles. 


and other farm implement and 
machinery, sales and service. 
* o * 


2 Arkansas Firms File 


For Incorporation 


Articles of incorporation have 
been filed by A. L. Hendrix Motor, 
Inc., Jonesboro, Ark. Incorporators 
are A. L. Hendrix, Rita L. Hen- 
drix and William Lane, of Jones- 
boro. 

Also, articles of incorporation 
have been filed for Humphreys 


district manager of the Pontiac zone office 


Motor Co., Marianna, Ark. Incor- 

porators: C. W. Humphreys, C. O. 

Humphreys and 
* 


Sam C. Gamer. 


* * 


Superior Truck & Tire 


Superior Truck, Tractor & Tire 
Co. has been formed at Superior, 
Wis., to operate a general auto 
business, with a capital stock of 
250 shares at $100 per share par 
value. Incorporators are John C. 
Fritschler, Josephine Dailey and 
Irene Engstrom. 
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Andrews’ Son Manages 


Hollywood L-M Firm 


L. W. (Eph) Andrews has an- 
nounced the appointment of his 
son, Jack, as manager of Holly- 
wood Lincoln-Mercury, Hollywood, 
Calif. The father is president of 
the dealership. 

Young Andrews was identified 
with automotive activities on the 
Coast for five years prior to the 
war, in which he served as a Navy 
pilot. Early this year Jack helped 
to organize the sales and service 
facilities at the new Hollywood 
dealership. 


Howard Announces 
Appointment of Son 


Announcement of the appoint- 
ment of C. S. Howard jr. as gen- 
eral manager of the Howard Au- 
tomobile Co. (Buick), Los Angeles, 
has been made by Charles S. How- 
ard sr., president of the company. 
He replaces Harold W. Tuttle, who 
resigned the post early this month 


Doings 


to devote all of his time to his 
Long Beach (Calif.) Buick dealer- 
ship. 

Howard joined the dealership in 
1926 as superintendent of the me- 
chanical department. He will re- 
tain his Buick franchise in Bur- 
lingame, Calif. 


* * 


New U. C. Concern Headed 
By Buddin in S. C. 


L. H. Buddin, head of Buddin 
Motor Co. (Hudson), Spartanburg, 
S. C., is president of the Hub City 
Auto Sales Co., a new $20,000 cor- 
poration there. The new concern 
will deal in used cars. 

+ + * 


Becker’s (Chrysler) Marks 


25th Anniversary 

Becker’s Garage (Chrysler-Plym- 
outh), Greenwich, N. Y., recently 
used a half-page advertisement in 
the local newspaper to announce 
the celebration of 25 consecutive 
years in the automobile business. 
Becker established his firm in 1922 


LUBET 


which serve the outlets. 


pads. 





THE BALCRANK 


WITH WALL BATTERY 


If you are interested in winning more 
and better customers . . . in saving space, 
. it will pay you to in- 
stall this Balcrank equipment now. Com- 
pare these with any other units on the 
market and you'll agree—the big news 


NEVER before such an ideal combination 
for super-merchandising of lubrication 
service—Balcrank Lubette Model “‘C’”’ to 
centralize service outlets, and Balcrank 
Wall Battery to house the three air- 
operated pumps and 100-lb. drums 






@ TOOL COMPARTMENT 
—Space under polished metal 
lids provides room for tools, 
fittings, 


FASTER SERVICE — Dual 

outlets allow two cars to be 
serviced simultaneously in 
minimum time. 
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land became a Chrysler dealer in 
1924. 

In connection with its 25th anni- 
versary Becker’s Garage is con- 
ducting a service drive, with the 
emphasis on 25 years of Becker 
quality. 


$150,000 Building Rising 
For Smith in Harrisburg 


Construction has been started on 
a $150,000 service garage and au- 
tomobile display room by L. B. 
Smith Corp., Harrisburg, Pa. 

Charles G. Fry jr., representa- 
tive of the Smith concern, said 
the contract for the job has been 
awarded to C. C. Davis Construc- 
tion Co. 


* * 


Ridout Quits Ford Post 


To Head Dallas Dealership 

L. H. Ridout jr., assistant dis- 
trict manager of Ford Motor Co. 
in Dallas, Tex., has purchased an 
interest in the Atlas Motor Co. 
He has resigned as assistant dis- 
trict manager of Ford and will 
devote full time to the franchise, 
one of five authorized Ford dealers 
in Dallas. 


Ridout will be president of the 


cE 
OR A. 


T E “— 


time and labor. . 


is Balcrank. 


adapters and order 


company and the name of the firm 
will be changed to Ridout Motors, 
Inc. The company is located at 1715 
Akard. 


* * * 


Schnabel Co. Granted 


W. Va. Car Charter 


Schnabel Co. of West Virginia 
has been issued a charter to do 
business in Grafton, W. Va., as an 
automobile dealer. 

The state certificate was issued 
with capitalized stock totaling 
$15,000. James H. Boyd, R. H. Hol- 


ler and Laura E. Wilson, all of Co 


Pittsburgh, were named as partici- 
pants. 


x - * 
Gauss New President 
Of Roy Wilmeth Co. 

Ralph N. Gauss has been elected 
president of the Roy Wilmeth Co. 
(Ford), Indianapolis. Gauss, who 
has served as sales manager of the 
Wilmeth organization since 1938, 
succeeds Roy Wilmeth, who was 
recently killed in an automobile 
accident near Red Oak, Ia. 


Gauss entered the Wilmeth com- 
pany as a salesman in 1923 and 
rose to the sales manager post 15 
years later. A veteran of World 












BALCRANK LUBETTE MODEL “C”—the world’s most 
compact lubrication center stand—measures 10” wide, 
47” long and 41%” high, takes up only 2.91 sq. ft. of 
floor space. It is complete with two high-pressure chassis 
grease outlets, two low-pressure gear oil outlets and an 
air outlet—with 20-ft. hose on all outlets. Patented, 
fatigue-reducing Retrak hose reels are enclosed above 
floor level. No pit is required. Hidden pipe lines lead to 
Wall Battery. Large gear oil meters, built into both ends 
of stand, record and total volume. 


BALCRANK WALL BATTERY in sparkling white Perma- 


plastic enamel finish matches center stand perfectly . . . 


makes your lubritorium into a real showroom. Remova- 


ble panels give easy access to pumps and drums. Meters 
and end panels are optional. 


BALCRANK INC., CINCINNATI 9, OHIO 
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War I, Gauss served as a member 
of the Bearing Service Co. for sev- 
eral years before entering the au- 
tomotive retail sales field. 

a * * 


Bob Reece Motors Formed; 


Leases Site in Toledo 


Bok Reece Motors, Inc. (Ford), 
Toledo, O., organized with a capi- 
tal of $100,000, has taken a 10-year 
lease on the block of property and 
buildings on Monroe St. between 
Eleventh and Twelfth, now occu- 
pied by Ben Solomon Auto Parts 


Reece is a newcomer from Cali- 

fornia and incorporators of his 

company are William L. Dragul, 

Rose Reik and Marjorie P. Hill. 
* * * 


Four Brothers Opens 


New Parts Section 


The Four Brothers, operating an 
automotive establishment at 79 
Elm St., Manchester, N. H., has 
announced the opening of one of 
the largest auto parts departments 
in this section. 

The plant has been modernized 
and renovated and the added mer- 
chandise is being displayed in a 
new first floor salesroom. 

* + + 


Lambert Begins to Erect 
Savannah Truck Plant 


Ground has been broken for a 
new truck sales, service and parts 
building of Jack W. Lambert, Inc. 
(Dodge-Plymouth), 123 Montgom- 
ery St., Savannah, Ga. 

A large salesroom, parts depart- 
ment, offices and working space 
for mechanics will be located on 
the first floor of the building, while 
a large parts storage section will 
be located on the second floor. 

* * * 


Holler Motor Sales Moves 


To New Building 


Holler Motor Sales, of which W. 
E. Holler jr. is owner, has recently 
moved its Chevrolet, Oldsmobile 
and Cadillac dealership operations 
to a new fireproof sales and ser'v- 
ice structure at Palmetto Ave. and 
Second St., Sanford, Fla. Alvin 
Oldham is manager. 

* * * 


New K-F Dealership 


Opened in Arkansas 


Cole and Orsburn, newly ap- 
pointed Kaiser-Frazer dealer at 
1520 Towson St., Fort Smith, Ark., 
has opened its new building. 

The firm, headed by H. A. Cole 
and H. M. Orsburn, is distributor 
for 15 Arkansas counties and four 
Oklahoma counties. 

* 


+ of 
$80,000 Addition Planned 
By Hiser, Indianapolis 

Expansion plans which call for 
an $80,000 addition to its present 
plant have been announced by Wal- 
ter Hiser, president of Walter His- 
er, Inc. (Ford), Indianapolis. 

The new one-story. structure, 
which is expected to be completed 
by Jan. 1, will add approximately 
15,000 square feet of floor space 
to the dealership and will be util- 
ized for new car sales and service. 
The present building will be con- 
verted to motor overhauling, used- 
car reconditioning and condition- 
ing new cars for delivery. 

* * x 
Byers Sons Completing 
New Louisville Building 

George Byers Sons (DeSoto- 
Plymouth), Louisville, Ky., is com- 
pleting a modernistic two-story 
building, with an 88-foot Broadway 
Ave. frontage. 

The tire court is of the open air 
type, with a relatively small build- 
ing for offices, sales and service. 
The old two-story building has 
been completely, remodeled. 

* ‘ x 


Tallahassee Motor Plans 


| $43,000 Improvements 


Tallahassee Motor Co., 134 N. 
Calhoun St., Tallahassee, Fla., is 
undertaking a $43,000 improvement 
project with almost complete con- 
version of their present building. 

The company’s filling station and 
machine shop is to be built into a 
tile-floored showroom and a new 
office is to be constructed at the 
corner of the building replacing 
the old one which was located in 
the parts room. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will soive your problem. 
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Boosts Profits, Dealers Say 
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Bonus Program Aids 
24-Hour Service 


(Continued from Page 22) 


rate, as a basis for paying his 
men. 

One large dealer has so organ- 
ized his shop tool and equipment 
setup that he always has a fairly 
substantial list of mechanics who 
wish to come to work for him— 
and he operates on a fifty-fifty ar- 
rangement. But in his desire to 
not only make mechanics more 
satisfied to work in his shop and 
to also speed up the time it takes 
to do each job, he has made it 
possible for his mechanics to draw 
pay for more hours than the flat 
rate gives them. 

He has done this by putting 
hoists in every work stall, elim- 
inating the need for any mechanic 
to “get down and get under,” has 
simplified many procedures by 
working out “gadget” tools and 
equipment aids so that tasks which 
are given from 30 to 40 minutes in 
the flat rate manual are easily 









The boys who ‘are “‘firstest’’ 
will get the “‘mostest”’ 


Sooner than you think, your customers will be driving up with fog 
on their windshields. Time then for the Casco Auto Fan. It makes 
below-freezing driving safer—prevents fog, steam, sleet and ice from 


done in his shop in from eight to 11 
minutes. He has also provided dual 
fixtures, such as two brake-lining 
lathes and two front-end aligners 
to eliminate mechanic lost time. 

Another dealer has solved his 

night service problem by organiz- 
ing a “company” union among 
all of his employes, and gives 
them a bonus of 20 percent of 
the net profits to the company 
each six months, split on the 
earning basis of each man. 

So successful has this plan been 
that the dealer reports his night 
service operation is more profitable 
per man than his day service. Also, 
although he has had the plan in 
operation for three bonus periods 
of six months each, and has been 
able to pay bonuses of approxi- 
mately $500, $700 and $900 average 
each per employe, he is able to 


state with an experienced finality 
that his bonus plan has not only 


Get set with the 
-weather selling 


forming on the glass. 


Remember—if you're the first to make the timely suggestion, you'll 
get first chance to sell Casco Auto Fans. So be sure you have enough 


on hand. 


And get them out on display. 


There’s volume at real profit in Casco Auto Fans. They are 


fair-traded for your protection, to retail at $9.45. 


“Pore od ene AES women 


CO 


CASCO PRODUCTS CORPORATION, BRIDGEPORT 2, CONN. 


wn AS 





cost him nothing but has actually 
made money for the firm. 

One of the reasons given for the 
night service making more money 
per man in this shop is that, with 
each man seriously interested in 
getting out the work and making 
money for the firm, they are able 
to accomplish more because they 
have fewer interruptions in their 
work at night. 

Of course if this shop--or any 
shop—is going to load the men 
with new car get-ready and used 
car conditioning, and charge all 
of this against the amount of cus- 
tomer work that is done during the 
night hours, the night service won't 
show a favorable profit return. 

But if only the amount of over- 
head per job that is allotted to 
each customer labor ticket worked 
on during the night hours is 
charged against the night force— 
and this is what this particular 
dealer does—night service under 
proper direction and incentive does, 
and will, pay. 

It will also solve the problem 
of more space, of giving truck 
service at the time when the 
truck operator can lay his ve- 
hicle up best and when trucks 
will clutter the service floor to 
the least disadvantage of passen- 
ger car service; will enable the 


ciently. 


want, 


sories. 


1. 











MOUNTS 
ANYWHERE 


1. UNIVERSAL AND FLUSH MOUNT- 
ING BRACKETS FOR CHOICE OF 
MOUNTING. 

2. DEPENDABLE. Casco-engi- 

neered motor has self-oiling 

bearings, runs quietly, effi- 


. 3 BLADES for maximum breeze. 
Compact 3-bladed Casco Fans 
are giants for breeze-power. 

4. SWIVEL-MOUNTED so you can 
aim air current. 

5. CASCO TWO-SPEED SWITCH se- 
lects the amount of breeze you 


6. BLENDS WITH CAR INTERIOR. 
Outstanding design and hand- 
some Ham-R-Tex finish har- 
monizes with other car acces- 


SAFETY RUBBER BLADES. 


SERVICE SECTION 
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THE NEW PARTS WHOLESALING BUILDING of Harold J. Slawik, Inc. (DeSoto- 
Plymouth), St. Paul. It is 165 feet long and 100 feet wide, has fluorescent lighting 
inside, and an exterior Neon sign running the length of the building. The dealership 
has 10 parts salesmen and three parts delivery trucks. 


number of service hours available 
without any additional floor space,” 
“dealers in nearby towns can call 
in for parts at night and mechan- 
ics, who can’t leave their business 
in the daytime, come in at night 
and all help boost parts sales,” “we 
have no difficulty getting as much 
work as our mechanics can handle 
and the night parts department is 
self-sustaining,” “parts sales up 50 
percent,” and “large fleet accounts 
on the night shift.” 

Any dealer in a fair-sized town 
can get more dollars and more cus- 
tomer satisfaction out of his serv- 
ice department, as well as get more 
people coming to him for their 
service work—more potential car 
and truck customers when the 
chips go down—by developing night 
service and greater efficiency in 
their service shop. 


But they may find it necessary 
to develop a new approach to em- 
ploye relationship to do it. The 
following dealer has had good suc- 
cess with another version of a 
bonus plan—whatever the dealer 
does must be worked out for his 
city and his particular dealership 
setup. Such plans as the one de- 
scribed herewith may be one that 
can be adopted “as is” or may only 
serve as a guide: 

A revised flat rate procedure, 
providing bonus pay for effi- 
ciency and dispatch in handling 
of customer service jobs, was 
placed in effect Aug. 1 by Jen- 
sen & Raupe, Dallas Chrysler- 
Plymouth dealership. 

The new program, designed to 
promote greater organizational ef- 
ficiency, increase utilization of shop 
facilities and available man hours, 
and offer more attractive remun- 
eration to the highest type of me- 
chanic, was adopted after success- 
ful tests in the shop itself, Elmer 
J. Jensen, partner in the firm, ex- 
plained. 

“After three weeks’ survey cov- 
ering all classifications of work, 
we installed maximum hours rate 
time for each individual job,” he 
said. “This hourly rate was based 
on an exhaustive survey in our 
shop.” 

An example of how the system 
actually works in an _ operation 
where, for instance, the customer 
service charge is $10, is given by 
Jensen: 

The mechanic, paid a _ basic 
hourly wage of $1.45, would earn 
$4.01 by completing the job in 2.77 
hours. If the mechanic beats this 
time he would be credited on his 
weekly bonus accrual account 
with pay at the basic hourly 
wage, receiving the bonus pay for 
any portion of an hour or more 
in direct proportion as the stand- 
ard time is beaten. If the total 
elapsed time for the job is 1.77 
hours, an hour’s bonus pay, or 
$1.45, is added to the mechanic’s 
pay, giving him $5.46 for the 
operation. 

Jensen explained that the shop 
tests had proved that the incentive 
pay plan had actually increased 
production of satisfactory work be- 
cause of the mechanics’ care to 
avoid customer complaint. If the 
customer’s criticism is found to be 
justifiable because of the mechan- 
ic’s error or inefficiency, the bonus 
earned on the particular operation 
is deducted from any bonus that 
might have accrued for payment 
at the end of the shop’s fiscal week. 

The new procedure has developed 
greater competitiveness among the 
shop’s personnel to perform at 
highest efficiency, Jensen declares. 
The men strive to excel, or, at 
least, bring the caliber of their 
work up to standard. Each endeav; 
ors to complete his part of an over- 
all operation in such satisfactory 
manner that others involved in 
the same job will earn maximum 
bonus. This, it is pointed out, spurs 
cooperativeness among the men 
themselves in helping correct any 
(See NIGHT, Page 37, Col. 1) 


dealer to have his company car 
maintenance, new car prepara- 
tion and reconditioning done with 
a minimum of interference with 
customer work. 

Sales points for night service 
are also included in the many rea- 
sons given as to why dealers that 
are in it, stay with it. The reasons 
are varied and encompass many 
points that dealers seldom connect 
with night service operation. 

Among them are: “Night service 
accounts for approximately 20 per- 
cent of all service, that part which 
we wouldn’t get without it,” “we 
are able to give almost immediate 
service throughout the entire 24 
hours each day,” “we double the 
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Gas Tax ‘Take’ Rises 


Soaring State Revenue on Auto Imposts Likely 
To Ease Pressure for Rate Hikes 
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(Continued from Page 22) 


increase of 20 percent over the pre- 
vious year. 

Montana collected $8,612,658 in 
motor fuel taxes in the fiscal year 
just closed, an increase of $1,564,- 
868 above collections for the pre- 
ceeding fiscal year. 

Iowa gasoline tax receipts for 
the fiscal year just ended reached 
a total of $29,815,399, compared 
with $25,128,728 in the previous fis- 
cal period. Iowa motor vehicle fee 
collections totaled $14,128,788, as 
against $12,019,200 last year, while 
the yield from motor carrier taxes 
was $388,109, compared with $350,- 
389 last year. 

Virginia gasoline tax returns 
in the first five months of the 
current year amounted to $13,- 
803,546, just $4,000,000 under the 
collections for the entire year of 
1948. Commissioner C. F. Joyner 
of the state division of motor 
vehicles said that continued use 
of Virginia highways at the pres- 
ent rate would push 1947 taxes 
about 25 percent over last year’s 
total of approximately $30,000,- 
000. 


Yield of Oklahoma’s gasoline tax 
and fuels excise tax in the fiscal 
year ended June 30 was $28,441,000, 
compared with $27,504,716 in the 
previous fiscal year. Commercial 
vehicle licenses in Oklahoma pro- 
duced a total of $4,506,041 against 
$3,834,596, and automobile and farm 
truck licenses yielded $5,180,914 
against $4,163,987. The state’s mo- 
tor vehicle excise or sales tax in- 
creased $757,353 to reach a total 
of $2,076,877. 

The gasoline tax was the second 
largest revenue producer in New 
Mexico during the fiscal year just 
ended, bringing in a total of $8,- 


134,752, an increase of 20.4 per-| 
cent over last year. Motor vehicle | 
registrations in New Mexico yield- | 
ed $2,535,953, up $697,287; the state’s | 
motor transportation tax brought | 
in $316,432, up $36,543, while re- | 


ceipts from drivers’ licenses fell 


off slightly to a total of $255,930. | 


Colorado motor fuel tax collec- 
tions for May amounted to $1,662,- 
238, up 61 percent over the cor- 
responding month a year ago. May 
was the first month for collections 
under the state’s new 6-cent motor 
fuel tax rate. 

Gasoline tax collections in Ne- 
braska increased 16 percent in 
May over April, from $1,295,897 to 
$1,506,389. The total was $121,294 
more than collected in the same 
month last year and $471,494, or 


about 46 percent more than col- | 


lected in May, 1941, the last i 
war year. 


Vermont gasoline sales for 
May, the first month under the 
_State’s new 4%-cent tax, _ de- 


Night 


(Continued from Page 36) 
deficiencies found anywhere in the 
shop production “parade.” 

The program also enables the 
shop to do a greater volume of 
business at the same customer flat 
rate charge, thus proving profit- 
able to the men, the company, and 
the customer, in more satisfactory | 
and speedier service. 

Jensen emphasizes 





that in 


every instance, during the test 


runs, the men have earned pa- 
per bonuses that now will be 
transformed into actual pay in- 
creases. The system has proved 
popular in the shop, as attested 


by the fact, Jensen announces, 


that body and paint department 
employes, previously on a fixed 
weekly wage, had embraced the 
plan after being given the op- 
portunity to do so. 

The Dallas dealership executive 
adds that the desire to encourage | 
the return of first-rate mechanics, 
who have drifted to other fields 
because of better pay offered in| 
these fields, was one of the pri- | 
mary causes of the shop’s estab- 
lishing the new incentive plan. He 
said he hoped that the plan would 
man the shop entirely with top- 
notch workmen, many of whom 
formerly worked in the automotive 
trade but who had drifted afield 
for better remuneration than the 
trade’s customary 60-40 customer | 
service pay distribution. | 





clined from May, 1946, as deal- 
.ers evidently had stocked up 
ahead of the tax increase dead- 
line. Gasoline tax returns, how- 
ever, aided by the %-cent in- 
crease, were more than $27,000 
above May, 1946. 

North Carolina’s highway fund 
during the fiscal year just ended 
got most of its revenue, as usual, 
from the gasoline tax, receiving 
$39,015,746 from this source and 
taking in $15,523,456 from the mo- 
tor division. The gasoline tax rev- 
enue was up nearly $7,000,000 from 
1945-46, and total highway reve- 
nues exceeded the previous year 
by $9,501,948, an increase of 21.1 
percent. 

Gasoline tax revenues in Ten- 
nessee during the fiscal year ended 
June 30 reached a total of $32,650,- 
231, compared with $27,159,970 in 
the preceding year. Gas tax re- 
ceipts for June, however, showed 
only a modest 10 percent increase 





BELIEVED TO BE the first of its kind in the nation, Chester Body Co. has installed 
the first full-observation type of automobile spray painting in its new quarters at 3401 
Chester Ave., Cleveland. The booth permits the customer to watch his car being sprayed. 
Chester has erected a modern one-story building. It is devoted exclusively to wrecked 
car rebuilding and car service and repair. The building occupies 18,000 square feet. John 
M. Travers is president, M. H. Finle and H. E. Telling are associates. 


over June, 1946, compared with the 
20 percent jump of 1946-47 collec- 
tions. Receipts from motor vehicle 
licenses in Tennessee increased 
from $6,825,991 in 1945-46 to $8,427,- 
511. 

Massachusetts collected $21,686,- 
339 in gasoline taxes during the 





A highway 








STOPPER! 


reminder. 


products, 


busy dealers! 


it, identify it instantly .. . 
fire chief hat . . 


HAVOLINE and TEXACO MOTOR OILS 
CHASSIS LUBRICATION - 


fiscal year, as compared with $17,- 
780,733 in the 1945-46 fiscal period. 
June income from gasoline taxes, 
however, was $1,781,675, as against 
$2,007,404 in June of last year. 
Gasoline taxes in Rhode Island 
yielded total net revenue of $3,- 
645,688 in the first 11 months of 


ene OE 


. at Texaco Dealers. 


This same identification is seen regularly 
by America’s magazine readers. On the air 
millions of listeners every Sunday night 
hear the Texaco siren and bell. Fire-Chief 
is a “‘natural.”’ 


This is just one of Texaco’s fine-quality 
supported by powerful, 
advertising and smart local promotion items. 
It’s no wonder that Texaco Dealers are such 


national 


THE TEXAS COMPANY 


Sky Chief and FURE-CHIEF casounes 


MILLION MESSAGES DAILY 
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the past fiscal year, an increase 
of $556,386 above the total for the 
corresponding period of the 1945-46 
fiscal year. Net receipts for May, 
however, totaled only $302,355, a 
drop of $14,643 below the total for 
the same month last year. 


Carson Heads K-F 


Business Research 


WILLOW RUN. — Appointment 
of Howard E. Carson, World War 
II Navy veteran, as manager of 
the Kaiser-Frazer business man- 
agement and research department 
was announced last week by W. A. 
MacDonald, vice-president in 
charge of sales. 

Carson moves up to his new as- 
signment from the position of as- 
sistant manager. He joined K-F 
in January, 1946, shortly after his 
discharge from the Navy, in which 
he served with the rank of com- 
mander, Prior to entering the 
Navy, Carson was a Chrysler Corp. 
statistician for 10 years. 


“‘We received excellent results from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.’’—Adams & Son, 
Coeur D’Alene, Idaho. 













%& Exclusively for TEXACO DEALERS. .. all over the U.S.A. 
. this current poster is “stopping” motorists with a powerful 


Fire-Chief advertising gets instant identification. The speeding 
fire truck and the fire dog say Fire-Chief fast! Car owners know 
buy it at the red pump with the 
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TUNE IN... . Texaco Star Theater presents the Tony Martin show every Sund-y night. See newspaper for time and station. 


REGISTERED REST ROOMS 
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Used Car Auction Prices 


| ‘°47--Station wagon, $1,750. 
ALBANY. . N. Y. 


(Tice a ich) 
ienteg. Howard Stan- 


(Auctions every 
Prices listed are for July 


ley, auctioneer. 
28.) 


*47—Super 4 door, $2,900; 
$3,000; Super 4 door, 


WILLYS 


BUICK 


$3,375 ; 4 door, $2,900. 
door, $1,200. 


’46—-Super 4 door, $2,400; 


4 


CADILLAC 


(61) 4 door, $4,400. 


(62) 4 door, $2,900; 
CHEVROLET 


; ble, $960; 2 door, $655; 
OKLAHOMA CITY 40—Convertible, $1,000. Convertible, 
(A. L. Pollock DE SOTO coupe, $1,088 GMC 
" (Auetion held on Wednesdays. Prices for ’47—4 door, $2,600. ‘46--Panel, $1,300 
July 30.) '46—4 door, $2,170; 4 door, $2,100; 4 UDSON 
BUICK door, $2,200. *41—2 door, $400, 
*47—Convertible, $3,230 ; 4 door, $2,- 41-2 door, $1,070; 2 door, $900. '40—4 door, $610. 
980; 2 door, $3,005; 4 door, $3,000. '89—4 door, $585. " " KAISER 
'46—2 door, $2,325; 4 door, $2,310. ? '47—4 d $1,825. 41 
'42—4 door, $1,575; 2 door, $925; 2 DODGE 11~4 door, SINCOLN 
door, $1,700. 47-4 door, $2,025; pickup, $1,700. "40—4 door, $620. 245. 
’41—-Club coupe, $1,155. '46—4 door, $1,675. ' MERCURY 
'40—4 door, $970; coupe, $840; club] °42 School bus, $1,000. 46-0 dene, TADS, 3 deer, $1,800 47 
coupe, $760. 2 door, $1,000; coupe, $780.| '40-2 door, $705. Ste Sear’ Sebo; sonne, 9600;'4 door,| "2 
CHEVROLET FORD $1,000. , s ' ; "| $3,250. 
'47--FM 2 door, $2,180; 2 door, $2,-| +479 door, $1,900; 2 door, $2,200; OLDSMOBILE "47 


175; club cou $2, mt convertible, $2,-| oy $2,175: 2° door, $2,050; coupe, ; J 
375; 2 door, $2,460; 2 door, $2,305; con-| $1'Bos, *courc, $2300; coupe, 45;| ‘46-4 door, $2,806. 
sae $2,515; 2 ‘foot, $970; 2 door, colperibdn $2,125; Sportsman, $2,350; ™ ST tnnhbints 
; club cow 095. 6 
46—4 door, 1,680: 2-ton truck, $1,- 2 door, $1,930. 


'42—‘Club coupe, $1,140; 2 door, $1,110; | sian. "'S “door, $1,685; 2 door, $1,760;| '46—4 door, $1,690; 4° door, $1,575; 4 
2, doo door, $1,810; ‘coupe, $1,210; '2 door, | $1.645;. 2 door, |§ ; door, a, = as 
A ’42—2 door, $1,145; coupe, $1085; '42—Convertible, : ; 
2 Hi--Ciub coupe, $1,050; 2. Sar pickup $700. 41—-Coupe, $1,005; 2 door, 
000; 2 door, $1,155; coupe, $1,060; 2|  "41—2 door $1,130; 2 door, $1,180; 2/%750. 
door, $1,100; 2 door, $1, 2 door, $1,-| door, $1,080; 2 door, $1,060; coupe, $1,- ’40—Coupe, $1,010. 
075;' 2 ‘door, $1,000; 2 door, $1.205; 4| 200; 2 door, $980; 2 door, $820; 2'door,| "39—4 door, $450. 
door, $1,040; 2 door, #1) 010; 2 door, $1,-| $1, 055; 2 door, $765; convertible, $1, 025 ; PONTIAC 


135; 2 door, $880; '2 door, $970; coupe,| 2 door, $1,160; coupe, $1,005; 2 door,| °’47—-(6) 4 door, $2,590; 


$1, 140; 4 door, $900; 2 door, $1,220; 2/ $830; coupe, $830 ; coupe, $860; 2 door,| $2,680; convertible, $2,630. "49 
door, $1,150; club coupe, $1,005; 2 door,| $785; 2 door, $1,010; 2 door, $1,000;| (462, door, 82.275. | a 
$1,050. 25: ible, ,205 ; 5 ,t2—Convertible . "40 
'40—2 door, $905; 2 door, $955; 2] goun’’ dees haan: toc, 31400.” "| | '41—4. door, $980. “39 
door, $950; 2 door, $1,060; 2 door, $1,-|*")7° mirth hag ema '40—Coupe, $670. 
050. 40—Convertible, $775; 2 door, $1,000;| +39 4 door, $725. ‘47 
'B9—-2 door, $550; 4 door, $635; 2/2 door, $950; 2 door, $940; 2 door, $845; STUDEBAKER 
door, $630. 2 door, $830; coupe, $1,025; 2 door, $860;| °47-Club coupe, $2,360. | 40 
CHRYSLER 4 door, $900; convertible, $1,060; coupe.| °46—Club coupe. $1,390. 
'41—4 door, $1,000. $885: 2 door, $1,050. '40—4 door, $475; 4 door, $540. | "45 





Calg parE uansracrunne co. 


club coupe, 


"46 


° door, $1,700; tible, $2,060;| °47—Convertible, $2,290; 2 door, $2,-}SM 4 
480; 2 door, $1,775; station wagon, $1,900;| 40-2 399" ene GSS, 2 door’ $1,,| 105; 4 door, $2210; 2 door. $2210; 4 
door, $1,760 25; coupe, $1,825; coupe, $1,790; coupe,| door, $2,100; 4 door, $1,900. 


42 


$850; coupe, 


"47 

210; 

46 
convertible, | 650; 


FM 2 door, $1,935; pickup, 
$2,100; 2 door, 
coupe, $2,100; FL 2 door, $2, 225. 
Panel, $1, 090 ; SM 4 Soe, 
door, $1,700; 4 door, 


Pickup, $850. 


-Convertible, $2,175 
convertible, $2,310. 


*46—4 door, nei 


’41—Pickup, $960; convertible, 
CHRYSLER 

’46—-New Yorker, 4 door, 
coupe, $750,| door, $2,350. 


DODGE 
ORD 


Convertible, $2,010; 


club coupe, $1,675 . 
2 door, $975. 
2 door, $900; pickup, 


Convertible, $910. 
Pickup, ae. 


4 door, $2,1 


—- 


INTERNATIONAL 


Pickup, $420. 


Truck and trailer, 





1712 $5. MICHIGAN AVE. 


CHICAGO 


16, 


ILLINOIS 


Super 4 door, 
$2,900 ; 


; convertible, $2,- 


$1,275. 
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*42—-Chassis, $635. 
40-—Truck and trailer, $1,000. 


HUDSON 
‘41—-Convertible, $1,075. 
LINCOLN 
*46—Continental, $4,000; 4 door, $2,200 
MERCURY 
"46-2 door, $1,975. 
NASH 
‘47—Ambassador 4 door, $2,225. 
OLDSMOBILE 
*41-—(66) 4 door, $1,100. 
aed 


*40-—Club Pe MOUTH 


"46-4 door, $2,200. 
PONTIAC 
"47—Club coupe, $2,325. 

"40—4 door, $760; (6) 4 door, $980 
STUDEBAKER 
"47—-Business coupe, $1,710; Champion 

4 door, $1,925; pickup, $1,390. 


INDIANAPOLIS 

(Ken Schaefer Co.) 
(Auctions held Thursdays. Col. R. V. 
Martin, auctioneer. Prices listed are for 


July 31.) 
BUICK 

*47—-Super convertible, $3,300; conver- 
tible, $3,275; convertible, $3,250; RM 4 
door, $3,200; Super 2 door, $2,825; Spe- 
cial 2 door, $2,500. 

*41—4 door, $1,300; convertible, $1. 
125; 4 door, $1,000; 4 door, $1,085. 

"40 Coupe, $1,175; 4 door, $1,100. 

"B37—4 door, $610. 

CHEVROLET 

"47—-FL 2 door, $2,245; FL 2 door, 
$2,225; FM 2 door, $1,930. 

46 Convertible, $2,030; FL 2 door, 
2,000; convertible, $1,940; FM club 
coupe, $1,850; SM club coupe, $1,805; 
SM 2 door, $1,500; SM coupe, $1,500. 

‘42—4 door, $1,200. 

"41—2 door, $1,175; 2 door, $1,145; 2 
door, $1,130; 2 door, $1, 125; 2 door, $920 

"40-2 door, $870; 2 door, $860; 2 
door, $710; 2 door, $560. 

*39—-2 door, $750; 4 door, $735: 2 
door, $700; 4 door, $700; 2 door, $685 

*37—Coupe, $290. 

CHRYSLER 

*47—Windsor limousine, $2,700. 

*41—Royal 2 door, $1,080; Royal 2 
door, $930. 

’40—4 door, $875. 


CROSLEY 
*47—Convertible, $800. 

DE SOTO 
’42—4 door, $1,130. 

DODGE 


"47—-Club coupe, $2,190. 
‘46—4 door, $1,800. 
'40—2 door, $840. 
"B8— 4 door, $400. 
FORD 
’47—-Sportsman, $2,360; convertible, $2, 
310; 4 door, $2,180; convertible, $2,050 
_ '46-——Convertible, $1,970; convertible, 
$1,960; 4 door, $1,900; convertible, $1, 
875; 4 door, $1,735; 2 door, $1,700; 2 
door, $1,675. 
*41—4 door, $975; 4 door, $930; 2 door. 
$930. 
"40—2 door, $710; 4 door, $620. 
*B9--—-2 door, $700. 
HUDSON 
"46—4 door, $1,500. 
‘41—4 door, $530. 
KAISER 
door, $1,685. 

MERCURY 
’47—Convertible, $2,350. 
*46—Convertible, $1,930. 

"40—4 door, $860; 2 door, $860. 
NASH 
*42- -2 door, $950. 
OLDSMOBILE 
'47—(68) 4 door, $2,480 
*46—(76) 2 door, $2,100. 
"41—4 door, $850. 
’40—4 door, $725. 
PACKARD 
‘47—Clipper 4 door, $2,540) 
*40—Convertible, $760. 
‘36-4 door, $130. 
PLYMOUTH 
*47—-Convertible, $2,225; 2 door, $2, 
030; 4 door, $2,020; 4 door, $1,975; 
coupe, $1,900. 
’46-—--4 door, $1,460. 
’41—2 door, $900; 4 door, $890; 2 door, 
$825 ; door, $760. 
"40—4 door, $725. 
"B94 door, $650. 
4 


‘47 


a 


_ 


"47 door, $2,100. 

‘46—Coupe, $2,025 

"41—4 door, $1,025. 

*B7-Coupe, $530. 

STUDEBAKER 

’47—Commander 2 door, $2,425; Cham 
pion 2 door, $2,160; Champion 2 door, 
2,075; 4 door, $2,075. 

*42—2 door, $1,000; 2 door, $880. 

‘41—President 4 door, $1,100; Cham- 
pion 4 door, $870. 


TERRAPLANE 
"'37—4 door, $230 
WILLYS 
"36-4 door, $125. 
TRUCKS 


Chevrolet: 46 Two-ton rack, $1,470; ‘46 
half-ton Carry-All; $1,250; ‘41 three 
quarter-ton pickup, $825; ‘40 half-ton 
pickup, $750; °39 half-ton pickup, $760. 

Dodge ’:47—H al-tfon pu,ckpi 

Dodge: Half-ton pickup, 1,560; °46 
half-ton pickup, $1,225; ’40 half-ton pickup, 
$630. 

Ford: °47 one-ton C é& Cc, $1,685; °47 


| 1%-ton C & C, $1,550; °41 holf-ton pick 
| up, $480; °41 three. quarter-ton panel, $425. 


Studebaker: ‘47 Half-ton pickup, $1,425 
FORD 
'46—4 door, $1,565; 2 door, $1,430; 4 


| door, $1,675; club coupe, $1,720 





"42-2 door, $925 
41-2 door, $750 ; 2 door, $1,045 
(Continued on Page 39, Col. 1) 


HUDSON 
CAR DEALERS 


For Greater Profits 


See 
“WEATHER-PROOF” 
SUN VISORS 
Page 46 
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Used Car Auctions 


(Continued from Page 38) 


'40—2 door, $950. 
'37—Coupe, $365. 
HUDSON 
*46—4 door, $1,420. 
’41—4 door, $850. 
MERCURY 
*41—4 door, $1,000. 
OLDSMOBILE 
‘47—(76) 2 door, $2,425; (68) 
coupe, $2,400; (76) 4 door, $2,600. 
'42—-(76) 2 


door, $1, 

PLYMOUTH 
'47—Club coupe, $2,025 
'46—2 door, $1,675; 4 door, 
’41—4 door, $950. 


club 


$1,735. 


PONTIAC 
’46—(8) 2 door, $2,180; (8) 4 door, 
$2,200. 
*41—2 door, $1,060. 
"B9—2 door, $780. 


TOLEDO, OHIO 
(Doc Greiner) 
(Auctions held Thursday. Jrices are for 
July 31. Colonel sae” auctioneer.) 


’47—2 door, $2,970; 2 door, $2,835. 

'46-—4 door, $2,305. 

’42—-Convertible, $1,400; 2 door, $1,- 
100. 

CADILLAC 

*41—(62) Club coupe, $1,485. 

CHEVROLET 

'47—FM 2 door, $2,085; FM 2 door, 
$2,105; club coupe, $2,010. 

'46—FL 2 door, $1,905; FM 2 door, 
$1,800; FM 2 door, $1,750; SM _ club 
coupe, $1,7 

°42-—2 aa $1,360. ‘ 

’41—-2 door, $995; sedan delivery, $865; 
2 door, $1, = club coupe, $1,160; club 


wpe, $1 100. 

cou _— 

89-154. ton C “* "C, $350. 
CHRYSLER 

’47—New Yorker Town/Country, $3,- 


DE SOTO 
’46—Custom 4 door, $1,980 
'42—4 door, $1,335. 

DODGE 
*41—4 door, $1,025. 

*89— Coupe, $745; 2 door, $695. 


DURHAM, N. C. 

(Durham Auto Auction, Homestead Sales 
& Service. B. Leathres, manager, and 
Cc. W. Mills, auctioneer. Auctions every 
Thursday. Prices are dl Juy 31.) 


BUIC 

'46—Estate wagon, a. 400. 
’42—4 door, $1,525. 
’40—Convertible, $900. 

CHEVROLET 
2 door, $2,000. 
2 door, $1,725. 
$825. 


"47—SM 
_ SM 
door, 


CHRYSLER 
’47—New Yorker coupe, $2,100. 
'46—Windsor 4 door, $1,855. 
*41—Club coupe, $1,100. 
FORD 


oF Spertones, $2,400; 4 door, $2,080; 
club coupe, $2,125. 
"46—Coupe, $1, 575; 4 door, $1,625. 


*41—Convertible, 
'40—2 door, $1,100; 2 door, $850. 
MERCURY 
*41—4 door, $900. 
OLDSMOBILE 
’47—Convertible, $2,675. 
*41—2 door, $1,090. 
PACKARD 
’47—Clipper 4 door, $2,500. 
PONTIAC 
’41 (8) 4 door, $1,075. 
PLYMOUTH 
’47—Convertible, $2,150; 2 
875. 
'46—4 door, $1,715. 
’42—4 door, $1,075. 
’41—4 door, $700. 
’39—4 door, $805. 


BIRMINGHAM, ALA. 

(Dixie Auto Auction Sales 
» held every 
. W. McElroy and R. A. Waldrep, man- 


} Aig Doc Liles, auctioneer. Prices are 


i July 28.) 
BUICK 
*41—-Super 4 door, $1,360; 2 door, $875; 
2 door, $1,025; 4 door, $1,000. 
40—Club coupe, $1, 125. 
CHEVROLET 
"47—FL door, $2,250; FL 2 door, 
$1,925; FL 2 door, $2,200; SM 2 door, 
$1,950; FM 2 door, $2,200; FM 2 door, 
$2265. 
"46—SM 4 door, $1,690; SM 2 door, 
$1,650 ; FL 2 door, $1,925. 
*41—Convertible, $870; coupe, $880: | 


Mexico Cautions 
Tourists Against 


Selling Cars 


MEXICO CITY. — The Mexican 
government last week warned tour- 
ists driving into Mexico that they | 
won't be permitted to leave the 
country unless they leave with the 
same car they came in. 

The action was aimed at prevent- 
ing tourists from selling their cars 
to take advantage of high prices 
caused by an embargo placed on 
importation of “luxury items.” 

Used car prices in Mexico have | 
jumped as much as $600 since the 
nation stopped imports to preserve 
its dollar balance in the United 
States. 


Mexico is expected to set up a 
quota system for automobiles and 
liquor for its tourist trade, after 
a survey of stocks has been com- 
pleted. 





$1, 125; 4 door, $1,060. | 


door, $1, 


Monday and Friday. 





pickup, $1,010; 
$1,110; 4 door, 


*47— -Pickup, 
‘42—4 door, 
‘39—4 door, 


DODGE 
$1,550. 
$800. 
$600. 

FORD 
'47—4 door, $2,025; 
375; club coupe, $2. 2,250. 

door, $1,675; 4 door, 
convertible, $1,950; 4 door, $1,750. 

*40—-Convertible, $1,475; 4 door, 
4 door, $1,200. 

HUDSON 


’47—-Convertible, $1,875. 
*46—4 door, $1,650; 4 door, $1,550. 
"B7—4 door, $170. 
LINCOLN 
*41—Zephyr club coupe, $825 
ME 


RCURY 

’46-—Club coupe, $1,880. 

*41—4 door, $990. 

NASH 

*46—Ambassador, $1,725. 
OLDSMOBILE 

"47—2 door, $2,550 

’41—4 door, $1, 055 ; 2 door, 
PLYMOUTH 

*41--4 door, $810. 

’39—4 door, $510. 

PONTIAC 


$1,125. 


*47—(8) 2 door, $2,550; 2 door, $2,100. 


"46—(8) 4 door, $2,250 
*41—2 door, $825; 2 door, $855. 
*40—2 door, $680. 


STUDEBAKER 
*47—Commander 4 door, $2,350; pickup. 
$1,320; 2 doorfi $2,650 


a $600; club coupe, 


1%-ton truck, $1,- 
$1,675; 
$855; 





Speedway for Jet Racers 
Planned Near Detroit 


DETROIT.—Plans for a super- 
speedway to accommodate 300 
m.p.h. jet-propelled racers of the 
future were revealed here last week 
by automotive designers who, in 
adapting guided missile techniques 
for ground transportation, foresee 
the day when the reciprocating en- 
gine will be as obsolete as the 
horse and buggy. 

Details of the $5,000,000 speed- 
way, for which a site has al- 
ready been selected, were re- 
vealed in Science and Mechanics 
magazine, which stated that a 
Detroit corporation has already 
drawn plans for an eight-square- 
mile track on which each jet 
racer would hurtle at airplane 
speed on its own individual ramp. 

The jetway would be located 30 
miles from Detroit in the Michi- 
gan lake country, according to offi- 
cials of the Detroit Institute of 
Automobile Styling, who are pro- 
posing it as an appropriate loca- 


tion for an automotive Olympics 
of 1960. 

(On checking with the institute, 
Automotive News learned that the 
proposed jetway is pretty much in 
the dream stage at present). 

To provide adequate protection 
against jet exhausts, the jetway 
will consist of five trough high- 
ways or separated ramps which 
can be entered and exited only 
through separate gradual ap- 
proaches. Each approach will lead 
from an_ individual preparation 
stage and each exit will lead to 
another on a sub level 

Observation and signal towers 
will include beam type hoists for 
handling the racers. Television 
transmitters will report progress 
of racers to each individual car. 

Designers of the jetway foresee 
its use as a valuable testing 
ground for military transportation 
experiments, and say it will pro- 
vide the incentive the United 
States has long needed “to take 





for oil business 
from new 


Car 








drivers 





Quaker State customers and Quaker 
State advertising have convinced 
many of these new drivers that 
Quaker State Motor Oil is better oil. 
So keep your Quaker State sign 
where they can see it. 


AB. 4. 


/ 





ccaaal ae 
the lead in promoting new and 
better automotive designs.” 


They claim that the Indianapolis 
speedway classic, limited to reci- 
procating engine racers, fails to 
provide this incentive, and that 
this country has no equivalent to 
the European cross-country races 
for promoting progress in auto- 
motive design. 


Registrations Up 
For Vt. Vehicles 


BURLINGTON, Vt. — June saw 
an increase in the registration of 
trucks in Vermont of 40 percent 
over the same period last year 
while cars were up 10 percent. The 
fiscal year total of fees reached 
a new high of $3,156,956.40. 

A total of 82,174 passenger cars 
and 12,573 trucks had been reg- 
istered by the end of June since 
the opening of registration for this 
year on Apr. 1. Up to the first 
of July, 159 buses. 583 motorcycles 
and 3,836 trailers had_ been reg- 
istered, gains of 124 and 565 re- 
spectively over 1946. 


Others are profiting from AN Want Ads, 
why not vou? See inside back cover. 


The crop of new cars means a 
crop of new drivers. A lot of 
them who don’t know you, Do 
know Quaker State Motor Oil. 


Tell the Quaker State quality story to everyone 
who drives in. Tell them Quaker State Motor 
Oil is better because it is made from pure Penn- 


sylvania grade crude oil. . 


. by a special process 


-in Quaker State’s own modernly equipped 


refineries. 





keep them! 


Get these new customers 
started using Quaker State 
Motor Oil. 
State quality will help you 


-and Quaker 


QUAKER STATE MOTOR OIL ¢ QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION e OIL CITY, PENNA. 
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Lawsuits Affecting Dealers . . . 


Court Decisions 


By Leo T. Parker 


Attorney at Law 


I have before me a letter trom | 


a fortunate automobile dealer, as 
follows: “We won a suit and saved 
$46,000 damages because of one of 
your citations published last year 
in Automotive News. Do you know 
of any suits filed for larger dam- 
ages? Also, when a dissatisfied au- 
tomobile buyer testifies to one 
thing and the dealer to opposite 
facts, who will win the suit?” 

Glad to hear of this reader's 
success in winning the suit, but 
$46,000 damages is “small” com- 
pared to the amount involved in 
many suits. 

For illustration, Johnston vs Long, 
180 Pac. (2d) 21, reported July, 
1947, one Johnston was awarded 
$87,575 damages in a suit filed 
. against an automobile dealer. John- 
ston proved that a carpenter had 
installed an overhead door in a 
garage and he did not tie the end 
of the wire cable, to prevent it 
from unwinding, as required by the 
instructions that came with the 
door hardware. The carpenter tes- 
tified that he did not tie the cable 
because he thought that a nut 
would be welded by the dealer to 
the end of the cable. 

When Johnston was walking un- 
der the overhead door the cable 
became loosened and let the door 
fall on him inflicting serious in- 
juries. 

The lower court granted John- 
ston $87,575 damages. The case 
was appealed but the higher 


Alcoa Markets 
New Roofing 


For Industry 


PITTSBURGH.—Production of a 
new, high-quality aluminum roof- 
ing material] for industrial use, to 
be called Alcoa industrial roofing, 


| court approved the verdict, and 
| said: 

“Defendant (automobile agency) 
contends that the jury’s verdict 
awarding plaintiff (Johnston) $87,- 
575 is plainly excessive. . . . The 
verdict is undoubtedly high. Nev- 
ertheless, it is not the function of 
a reviewing court to interfere with 
a jury’s award of damages unless 
it is so grossly disproportionate to 
any reasonable limit of compensa- 
tion warranted by the facts that it 
shocks the court’s sense of justice 
and raises a presumption that it 
was the result of passion and prej- 
udice.” 

Thus, it is quite apparent that a 
high degree of care should be exer- 
cised by automobile dealers, and 
others, to know that safety pre- 
cautions, inspection of the prem- 
ises, and the like, are used to safe- 
guard customers from injuries. 

Testimony Is Conflicting 

Considerable discussion has 
arisen from time to time: If the 
seller and dissatisfied purchaser of 
an automobile testify to conflicting 
facts, who is awarded a favorable 


was announced to the building | 


trades last week by Aluminum Co. 
of America. 

The new product is a lightweight, 
heavy-duty specially-formed mate- 
ria', developed by Alcoa research 
to meet the demand of industrial 
builders for an aluminum roofing 
and siding specifically adapted to 
factories, warehouses, storage de- 
pots, hangars and similar struc- 
tures. Alcoa states that the new 
industrial roofing will carry heavy 
loads and meet the exacting re- 
quirements of building codes. 

Made from a special aluminum 
alloy, the new material will be an 
industrial running-mate for the 
standard Alcoa roofing sheet, which 
is already in use throughout the 
nation on more than 400,000 farm 
buildings. Alcoa industrial roofing 
is an engineered product, having 
been designed for use on open 
framed buildings. 

Alcoa said that the roofing fea- 
tures high strength, exceptionally 
high resistance to industrial at- 
mospheres, minimum maintenance 
and reduced roof load. It will have 
a covering width of 32 inches, 4l- 
lowing for a side lap of 1% corru- 
gations. It will come in standard 
five-foot through 12-foot lengths, 
032 inches thick. 

Alcoa also announced that in- 
dustrial aluminum siding, of the 
same alloy and lengths as the 
roofing, is going into production 
at the same time. The siding will 
have a coverage of 32 inches, and 
will meet code requirements for 
siding materials. 

It was stated that Alcoa indus- 
trial roofing and siding will be 
offered for sale through normal 
channels of distribution. 


Ward Corp. Announces 


New Aerial Bar Unit 


Ward Products Corp., Cleveland, 
has announced the availability of 
a new aerial bar. Designed as a 
display unit, the 
aerial bar display its stock of 
eight dozen assorted aerials in a 
busy store traffic spot, the com- 
pany said. 

Featured in the display are two 
new universal split ball design 
aerials. Both of these new models 
are supplied with a coaxial lead 
cable, 


self-serve floor 


| 


| 


| 


| 
| 


| 


to improve car appearance. As wheels grew smaller, tires looked 
fatter . . . gave cars the heavy, low appearance they wanted. 
From the first skinny bicycle wheels, the industry now has wheel 
| size reduced to as small as 15 inches in diameter. 
that's just about as small as they can go and still put a manage- 
able car on the highway. And that's precisely why, today, the 
Prices: Standard Steel Model (16" 


Lay NF 


| 
verdict? The answer is: The one 


whose testimony the court believed. 

For instance, in Cook v. Wall 
Motor Co., 52 Atl. (2d) 778, re- 
ported July, 1947, it was shown 
that one Cook purchased from the 
Wall Motor Co. a 1936 motor truck 
for $1,000. He sued to recover the 
full $1,000, plus damages. He based 
his suit on the alleged misrepre- 
sentations by the seller concerning 
the condition of the truck. 

Here is the conflicting testimony: 
Cook testified that the seller rep- 
resented that the truck was in 
“A-No. 1” mechanical condition and 
had a good suitable dump body. 

Cook testified that the truck 

was NOT in good condition but 
the engine was cracked both in- 
side and out, the main bearing 
was defective, and he could not 
operate the truck; also that the 
dump body was not suitable and 
defective, and that he returned 
the truck THREE days after tak- 
ing it away. 

The automobile dealer testified 
that he had a mechanic work on 
the truck for about 11 days; that 
the crack on the outside of the en- 
gine was repaired, did not inter- 
fere with the running condition; 
and that the dump body was se- 
lected by Cook against the advice 
of the dealer; and that Cook took 








For about the last 50 
automobile 
and tire designers have 


years 


The trouble is, 


wheels) $6.95 Per Set of Four. De Luxe Stee! Model (15" and 16” 


SERVICE SECTION 


MARSHALL & CLAMPETT (De Soto-Plymouth), Los Angeles, maintains this fleet of 
ears and trucks for parts sales solicitation and delivery. The fleet includes seven three- 
passenger coupes for salesmen and five delivery trucks, all painted in red and white. 


the truck and kept it for three|first seven months of this year, 


weeks before returning it. 


| with the election of 166 new mem- 


The court believed the automo-/| bers at the recent meeting of the 


bile dealer and refused to award | executive committee, 


Cook a favorable verdict. 


Old Timers Add 


166 Members 


NEW YORK.--Steady gains 


it was an- 
;}nounced by Frederick H. Elliott, 
| secretary. 


The recording of new members 
| was nearly double the number en- 
|rolled for the same period in 1946, 
|adding to the state representation 


in|excepting Wyoming. Charles M. 


membership growth were made by Burgess, Geneva, Il., was recorded 


the Automobile Old Timers in the/|as the 2,200th member. 


NY ft) 


Wea aa 


A Fair Trade Product Sold Under Applicable Fair Trade Laws 
“WHITEWALLS are the exclusive trim ring product of Lyon Incorporated. 









auto and tire industries so readily endorse Lyon WHITEWALLS, 
the car-appearance accessory that takes up where they had to 
leave off. They know there is no other way fo give car wheels a 
stressed smaller wheels and bigger tires as one of the best ways 12-inch appearance! Old style white sidewall tires gave exactly 
the opposite effect. They made wheels look skinnier and bigger 
in diameter in direct opposition to the aims of the designers! 


This is one of the main reasons Lyon WHITEWALLS are here to 
stay ... why you can stock and sell them as one of your soundest 
pieces of merchandise, approved, endorsed and used by the 
tire and auto manufacturers themselves! 


wheels) $9.95 Per Set of Four. Sets of Five Priced Higher. 
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Automotive Finance .. . 


Auto Shares Continued | 
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Rise During July 


By George Deery 
Staff Writer 

HE stocks of auto manufactur- 

ers made a good showing in the 
first month of the third quarter. 
Compared with a rise of 3.3 percent 
in the Dow-Jones industrial aver- 
age in July, the index for the nine 
car builders spurted 8.2 percent. 

For the period from Dec. 31, 
1946, to July $1, 1947, the auto 
index has risen 11.2. percent. 
Changes in the auto stocks dur- 


ing the month were as follows: 
Close Close 
June 30 July 31 


esssee54.440 $59,125 
... 10.000 *9.750 
.. 59.000 60.625 
.. 14.625 16.875 
. 6.125 7.625 
. 15.500 17.500 
. §.125 5.250 
Studebaker .. 18.750 22.000 
Willys 8.625 9.625 
*Previous day's closing quotation. Stock 
was not traded on July 31. 
On Dec. 31, the Dow-Jones in- 


Chrysler 
CE: Aiintnwacte 
General Motors 
Hudson a 
Kaiser-Frazer 
Nash 

Packard 


dustrial averages for 30 stocks in- 
cluding Chrysler and General Mo- 
tors was 177.20, June 30, 177.30, 
July 31, 183.18. 

With growing uncertainty about 
the overseas situation in general, 
and more immediate concern about 
the turn of events in England, 
some of the outstanding analysts 
are advising caution in share com- 
mitments pending more impressive 
signs that the market is upward 
bound. 

They do recommend well-con- 
sidered purchases of some qual- 
ity stocks on a longer-term ba- 
sis for investors whose cash po- 
sition warrants the possibilities 
of further decline before a rise, 
if that is the pattern to be pur- 
sued by security movements. 

A larger turnover in transactions 
would have been more comforting 
to investors in the partial recovery 
from the decline that followed the 
10-week rise which started in May. 


Auto Stocks 
Aug. 4 daly 28 
59% 
9% 
60% 
17% 
7% 
17% 
5% 
22% 
10 


General Motors.. 59% 
Hudson 15% 
Kaiser-Frazer ... 7% 


Likewise, they would have felt 
better had not the decline been 
accompanied by increased volume 
on the downside. 
7 + + 

CONSIDERABLE favorable com- 

ment is heard on the slight drop 
—less than one percent—in the 
operating margin of General Mo- 
tors from the first quarter to the 
second. 

It was in the second period that 
wages were boosted around 12 per- 
cent. In addition to this, the prices 
of materials were ascending in 
that period. 

The most recent industrial index 
of the Federal Reserve Board, 
June, was 183 compared with 183 
in May. At its postwar high it 
stood at 190 last March. 

H. J. Nelson, one of the more 
erudite of market commentators, 
points out in his column in Bar- 


ron’s that the decline “has been 
widely hailed by the pessimistic as 
the forecast of a fourth-quarter 
slump. 

“The FRB index, however, is 
off only seven points from the 
postwar peak and compares with 
158, when the stock market 
reached its postwar peak 14 
months ago, May 29, 1046. 

“If the stock market break of 
May-October, 1946, forecasted in- 
dustrial liquidation, which is the 
lifeblood of a true bear market, 
then never has it been slower to 
materialize,” he concludes. 

+ + +. 
Fractions 


Little damage is reported to In- 
donesian oil fields in which United 
States capital is interested. The 
story on rubber plantations is un- 
known, but may not be so favor- 
able. 

Recent earnings estimates 
heard in brokerage houses in- 
clude the following for 1947: 
Borg-Warner, $7 a share; Ohio 
Oil, $2; Thompson Products, be- 
tween $6 and $7. 

Inventory profits in 1946, accord- 
ing to the Department of Com- 
merce, accounted for approximate- 
ly 22 percent of the net before 
taxes. The implications of a drop 


or steadier trend in commodity 
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MORE THAN 3,000,000 MOTORISTS HAVE DECIDED THAT 


THE LYON WHITEWALL DOES THE BETTER JOB! 


* 
3 SIZES FIT NEARLY ALL CARS 


AND HERE ARE OTHER FEATURES: 
LOW INITIAL COST * 


NO UPKEEP EXPENSE 


EASY TO CLEAN * 


*  5-MINUTE INSTALLATION * 


SCUFF PROOF 


FADE PROOF 
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Seng 
quotations on the future profit pic-. 
ture are readily evident. 

The hope is that Britain will 
“muddle through” with American 
money. 

* + * 


Borg-Warner First-Half Sales 
Triple Same Period in ’41 


An unprecedented rise in sales 
of Borg-Warner was revealed last 
week in the report for the first 
six months of 1947. Sales of $131,- 
504,956 indicated an increase of 337 
percent over the similar period in 
1940 when the sales for the first 
six months totaled $38,979,207. 


C. S. Davis, president, comment- 
ing on the report, said “operations 
for the first six months of 1947 
reflect the great increase in our 
productive capacity since the pre- 
war period and is the direct re- 
sult of our expenditure of approxi- 
mately $35,000,000 since January, 
1940, for improved and increased 
manufacturing facilities. A care- 
fully planned program of diver- 
sification is largely responsible for 
our growth,” Davis continued. 
“This diversification has led to the 
creation and development of new 
and varied products, to the addi- 
tion of many new customers, and 
to increased orders from our old 
customers for both our new and 
old products.” 

. * * 
Earnings 

Quaker State Oil Refining and 
Subsidiaries—Six months: Net 
profit $1,655,599, or $1.79 a share, 
against $1,246,144, or $1.34 a share 
last year. 

Ruberoid Co.—Six months: Net 
profit $2,211,402, equal to $5.56 a 
share, contrasted with $896,099, or 
$2.25 a share last year; net sales 
$25,271,672, against $17,251,732. June 
quarter: Net profit $1,134,238, or 
$2.85 a share, compared with $669,- 
360, or $1.68 a share for second 
quarter a year ago; net sales $13,- 
067,528, increased from $9,627,899. 

Evans Products and Subsidiaries 
—Net for the six months ended 
June 30 of $799,359 or $3.27 a share. 
In like period a year ago net $67,952 
or 28 cents a share. 

Union Oil of California—For the 
first half net profit of $8,543,594, 
equal to $1.73 a share, compared 
with $3,806,117, or 72 cents, in the 
similar 1946 period. For the June 
quarter the company earned . $4,- 
992,963, equal to $1.02, against 
$1,990,625, or 38 cents, in the like 
1946 quarter. 

Tide Water Associated Oil and 
Subsidiaries—First half net of $10,- 
906,572, equal to $1.63 a share, com- 
pared with $7,638,663, or $1.11, in 
the same 1946 period. 

Seiberling Rubber—Net for the 
first half year of $52,178, equal to 
$1.54 a share on the prior preferred 
stock, against $615,873, or $1.73 on 
the common in the same 1946 pe- 
riod. Lower income was attributed 
to a strike in April and May. 

Atlantic Refining—Six months to 
June 30: Net income, $6,295,000 or 
$2.07 each on 2,663,998 common 
shares, compared with $5,146,000 or 
$1.75 a share last year. June quar- 
ter: Net income, $3,530,432 or $1.12 
a share of common, against $2,764,- 
568 or 95 cents a share in preced- 
ing quarter and $3,243,763 or $1.13 
a share in second quarter of 1946. 


Diamond T Motor Car—Six 
months: Net income, $841,449 or $2 
each on 421,259 shares, contrasted 
with net loss of $38,255 after in- 
cluding $233,111 profit on a sale of 
certain real estate last year; sales, 
$19,309,565, compared with $7,746,- 
480. 

Sun Oil and subsidiaries—For six 
months ended June 30 net of $11,- 
360,170, or $2.71 each on 4,119,224 
common shares, compared with 
$4,360,212, or $1.21 each on 3,433,986 
common shares, in the same 1946 
period. 

Eaton Mfg. and subsidiaries—For 
the six months ended June 30 earn- 
ings of $3,489,259.80, equivalent to 
$3.91 a share. For the first six 
months of 1946 earnings were $927,- 
842.59, or $1.04 a share. 

E. L. DuPont de Nemours—Earn- 
ing for the first six monts of 1947 
were equal to $5.13 a common 
share compared w.°h $4.67 a com- 
mon share in the 1946 period. 

Barnsdall—For six months ended 
June 30 net profit of $3,862,348, 
equal to $1.74 a share, compared 
with $2,137,350 or 96 cents in the 
first half of 1946. Net for 1947 in- 
cludes $322,098 non-recurring earn- 
ings from sale of assets. 
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GEORGE W. BORG CORP., Delavan, 
Wis., announces a new wheel balancer. 
Any size wheel, regardless of wheel hold 
diameter, centers instantly and automatic- 
ally on a tapered sliding spider, resting 
on an 8-way and ring surface plate, it is 
said. A handy foot lever then raises a 
ball pivot which suspends the wheel on 
a free-swinging pendulum. 

* * * 


DESIGNED to eliminate corrosion and 
electrolysis in the cooling system of (sta- 
tionary or automotive) gasoline or diesel 
engines, the McRay Treater is a new ap- 
plication of an old principle. This device is 
said not only to prevent formation of scale 
but also to remove deposits which have 
accumulated. A number of zinc and copper 
plates, mounted in series and enclosed in 
a box, make up this elec device 
which generates an electromotive force 
when submerged in the heated water. Made 
by MeRay Sales Co., 1156 E. Colorado St., 
Pasadena f 


1, 


“PLASTEEKOTE,’’ woven paper fibre 
material for seat covers, now being dis- 
tributed by Southeast Fabrics Co., 40 
Worth St., New York 13, with a feature 
in ite finish which makes it flameproof. 
Highly lacquered quality finish enables it 
to be washed off with damp cloth. It is 
available in plaid patterns to match trends 
in auto upholstery. 


+ 
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BEACON DEVICES, North Tonawanda, 
N. Y., announce that the Beacon Tireflater 
is now on & mass production basis and 
nationwide distribution through dealers is 
being accomplished. The Beacon Tireflater 
has two primary purposes, inflating tires 


and extinguishing fires. 
o * 


THE “HUSKEY,”’ a new wheel balancer 
designed for truck and buses, was dis- 
played by Jeffryes Distributing Co. at the 
10th annual truck, bus and equipment 
show in Los Angeles. 

+ * * 


TAYLOR ALL-PURPOSE visor is all 
aluminum in two pieces; it’s adjustable. 
There is a built-in vent. Made by Taylor 
Products Co., 8827 Strathmoor Ave., De- 
troit 27, Mich. 


FEDERAL-MOGUL SERVICE, Coldwa- 
ter, Mich., makes available the engine 
bearing oll leak detector. The detector 
checks the condition of engine bearings 
and oil lines without teariig down the 


A NEW NIGHT driving safety device, known as SAF-T-AID, which the manufac- 
turers claim absorbs 90 percent of the glare of approaching headlights, is being intro- 
duced by Edro Corp., 35 Wakefield Court, New Britain, Conn. Made of specially de- 
signed, tinted plastic and attached to the windshield with a rubber suction cup, the 
SAF-T-AID shades the eyes from oncoming headlight glare. The driver does not look 
through the SAF-T-AID but to one side and below it and has a clear view of the road 
at all times. It is claimed that this glare filter eliminates temporary blindness caused 
by bright headlight beams striking the eyes and definitely reduces eyestrain and fatigue 
usual in night driving. For daytime driving the SAF-T-AID swings upwards or down- 
wards out of the way but can be returned to the night driving position with a flip of 


the finger. SAF-T-AID may 


the retail trade the list »=*-« is §3. 


be imprinted for premium and goodwill advertising. For 


NEW AUTO-VIZE, manufactured by the 
RSB Mfg. Co., 805 S. Hooper Ave., Los 
Angeles, Calif. The Auto-Vize is installed 
without drilling holes in the car body. 

* * * 


AMERICAN EAGLE SPARK PLUG CO., 
1519 E. Vernor, Detroit, has designed a 
mew plug intended to eliminate: enlarge- 
ment of the firing gap due to the tremen- 
dous heat concentrated against the open 
side of the ground electrode; fouling due to 
oll spraying on insulator and forming car- 
bon, causing a short circuit, and incom- 
plete combustion with carbon forming on 
insulator. 

* * 


“LEADING” INSULATION. To assure 
long-lasting antennae that provide the 
best possible radio » Ward Prod- 
ucts Corp., Cleveland, 0O., is insulating 
antenna lead-in wire with Bakelite poly- 
ethylene insulation, and encasing the 
whole wiring unit in a Vinylite plastic 
jacketing. These plastic insulation mate- 
rials possess excellent electrical insulation 
characteristics, resist water, oll, grease, 
gasoline, chemicals, and abrasion, and are 


A NEW PORTABLE gas-driven ‘“‘DC’’ 
are welder, featuring light weight, is be- 
ing produced by the Hollup Corp., a divi- 
sion of National Cylinder Gas Co., 205 W. 
Wacker Drive, Chicago. The welder is 
32 inches long, 26 inches wide and stands 
28 inches high (without wheels). 

* * 7 


M.S.A. Gas Mask 


The M.S.A. front-type Demand 
Mask, a self-contained breathing 
apparatus for short duration pro- 
tection in gaseous or oxygen de- 
ficient atmospheres, is announced by 
Mine Safety Appliances Co., Pitts- 


burgh 8, Pa. 


NEW PRODUCTS 


TELEOPTIC CO., 1257 Mound Ave., De- 
troit, has announced a new back-up light 
with a special bracket for body mounting. 
Brilliance surpassing legal requirements, 
readability at safest distances, and easy 
bracketing at any angle are characteristics 
claimed for the firm’s new “Stop King’’ 
stop-lamp. 


THE SE-CO PACKLESS stem valve, a 
mew design for oxygen and acetylene cy- 
linders, has been announced by Security 
Valve Co., 410 San Fernando Rd., Los 
Angeles 31. The new vaive, it is said, will 
mot freeze in either open or closed posi- 
tion, and it is impossible to disassemble 
it by turning the spindle past the open 
position 


LUG-RACK, an on-the-roof luggage car- 
rier, is now available for all Ford and 
Mercury station wagon models, 1941-47, 
and soon will be available for Chevrolet, 
Plymouth, Pontiac, Olds, Buick and Willys 
station wagons. Special models will aiso 
be available to fit sedans and sedan-type 
delivery cars. Prices and delivery informa- 
tion available from Ruart Mfg. Co., 418 
Book Tower, Detroit 26. 


SERVICE SECTION 


T & E PRODUCTS, 929 Arch St., Wiil- 
oe Pa., is offering a new battery 
connector, according to Orrin H. 
Shesee. president. It is guaranteed not 
te lock or freeze to the battery post, thus 
eliminating hammering, prying and other 
practices that result in damage to the 
battery, the firm states. The removal of 
the connector from tite post is as simple 


as the installation, it states. 
* > * 


A MECHANICAL counter card which al- 
lows the customer to actually see the 
advantages of the Auto-Lite ‘Sta-Ful’’ 
battery is now available to distributors. 
The card is ithographed in four colors and 
SS Se ee ee 
pulled graphically demonstrates the 
sults of equal evaporation in the “Sta- 
Ful’’ battery. 


MICRO-LITE ©O., INC., 44 W. 18th St., 
New York 11, manufacturer of miniature 
flashlights, has added a new model. Known 
as the ‘500,’ it is finished in burnished 
goldite; banded in glossy black or flame 
red. ‘‘5600’’ features a push button switch, 
a single-cell battery, and a GE No. 112 
lamp. The No. 500 is available with a free 
shadow-box display. 

* * 


WHITE-SNYDER CO., Detroit auto ac- 
cessory manufacturer, is marketing a one- 
piece all piastic license shield for use on 
all types of cars in principal states. It is 
made of a war-developed plastic material 
which is resistant toe all road chemicals, 
and having no distortion or discoloration 
within a temperature range of 40 below to 
170 above. The shields are made in four 
different types, ranging from a plain shield 
to one with the dealer’s name and city im- 


printed in a panel at the top. 
* * * 


A NEW EMERGENCY trouble-shooting 
light that fits into any au cigar- 
ette lighter socket has just been introduced 
by Barton Engineering Co., Stephenson 

-» Dept. 4, Detroit 2. 
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By William Ullman 

Washington Correspondent 
FTER many months of research, 
coupled with much hard work, 
NADA’s Employer-Employe Rela- 
tions committee has developed a 
plan for the guidance of associa- 
tion members in their personnel 

problems. 

The groundwork was laid more 
than a year ago when William L. 
Mallon, then president 


No. 8 of NADA, appointed a 
Series committee to explore 
on NADA the various problems 


and situations involved 
in the employer-employe relations 
field. 

M. O. Anderson was named 
chairman of the committee and 
he carried through until June, 1947, 
when Arthur Haas, a Cleveland 


dealer, who had functioned as 
vice-chairman, was appointed 
chairman. 


The employer-employe program 
is essentially a service by dealers 
for dealers—a 
compilation of 
tested policies 
and practices 
evolved out of 
the practical, 
day-by-day work- 
shop experiences 
of many dealers 
under a wide va- 
riety of circum- 
stances. 

The _ material 
thus developed, 
analyzed and co-related should be 
of inestimable importance to every 
member of NADA. 

Loose-leaf releases are issued 
from time to time to all members 
of the association. These describe 
in detail the various ideas and 
plans that have undergone acid 
tests in the employer-employe re- 
lations field. 

+ 2 + 
(Tavs, to begin at the beginning, 
the first of these releases was 
devoted to the subject of “Select- 
ing and Hiring an Employe.” It 
gave the results of down-to-earth 








experiences in hiring, training, de- 
veloping workers, building morale 
and securing full employe coopera- 
tion. 

In this release the following main 
points were subjected to practical 
treatment and analysis: “How to 
Find Good Workers,” “How Prop- 
erly to Interview an Applicant for 
a Job,” “How to Make Effective 
Use of the Application Form,” 
“Hiring on the Record and Not 
on Hopes.” 





Pilar Slated 
For Foreigners 


At Tool Show 


CHICAGO.—Brooks Emeny, 





president of the Foreign Policy 
Assn. and consultant to the U. S. | 
Department of State since 1943, 
will be the guest speaker at the 
overseas dinner of the National 
Machine Tool Builders Assn. Sept. 
23 in the Palmer House here. 

Charles J. Stilwell, president of | 
Warner and Swasey Co., will be | 
toastmaster. The dinner is to be 
given in honor of visitors from | 
overseas, representing every indus- | 
trial nation on earth, who will be 
in Chicago to attend the 1947 Ma- 
chine Tool Show at the Dodge- | 
Chicago plant Sept. 17-26. 

Large attendance of executives 
in the metalworking field from all 
parts of the world, particularly Eu- 
rope and South America, is al- 
ready assured the Machine Tool 
Show by the heavy advance regis- 
tration from overseas, according to | 
Donald M. Pattison, vice-president | 
of Warner and Swasey and chair- | 
man of the overseas dinner com- 
mittee of the NMTBA. 


Pattison announced that advance 
registrations alreacy have been re- 
ceived at the association offices in | 
Cleveland from 32 countries. 


‘‘With reference to our ad for Chevrolet | 
ring gear and pinion, the response was | 
very good, in fact, we received more re- 
plies than we needed. If at any time we 
are in need of parts that are hard to se- 
cure, we assure you that we will use a 
classified ad in your paper to obtain same.’’ 
—Scarbrough Buick Co., Pine Bluff, Ark. 
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Tested Personnel Policies From NADA 


Employe-Employer Relations Program Started Last Year; 
Haas Succeeds Anderson As Committee Head 


veloped adequate material at this 
time, or has in the process of 
development, many other impor- 
tant subjects. Among these are 
an interpretation of the Taft- 
Hartley and portal-to-portal laws, 
salesman’s compensation, incen- 
tive plans, and insurance and 
pension plans. 

In outlining the direct, practical 
value of the plan, President An- 
derson recently stated in a letter 
to dealers: 

“Use this plan as a tool for sound 
management. The service itself 
will not cost you a cent. To the 
dealers who will use it, it will come 
as a continuing, growing program 
as we proceed with it step by 
step.” 

a 7 + 

* IS to be noted as a point of 

considerable value that in nam- 
ing the committee membership, 
consideration was given to the se- 
lection of men of long and success- 
ful experience as employers. They 
also were selected as representing 
all parts of the country. Thus the 
committee brings to this NADA 
service a composite of workable 
ideas and constructive viewpoints, 
touching every phase of personnel 
relationships. 

The committee recognizes that, 
to be of value, its work must be 
continuing and planned as a 
long-range project. It will re- 
quire time to develop it to the 
limits of its possibilities. The en- 
tire realm of potentialities in 
this field cannot, of course, be 
brought to bear immediately. Op- 
portunity for thoroughness of 
treatment will be gained as the 
committee explores one subject 
after another. 

For example, it is anticipated 
that after studying the first re- 
lease in the series, dealers will 
begin asking themselves, with due 
seriousness: “Just how much care 
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have I really been giving to the 
selection of my workers?” And out 
of this reflection is bound to come 
much more intensive attention to 
this phase of the dealer’s personnel 
contacts. 
+ o . 

LS of the succeeding releases 

will offer comparable food for 
thought—bring out ideas that the 
dealer perhaps only has thought 
about casually before, without real- 
izing their basic importance to his 
business. 

The releases go out in conven- 
ient form for binding into a 
ready reference and permanent 
record. The association urges its 
members to preserve all num- 
bers of the series as they come 
along. A special binder is made 
available and full particulars 
may be obtained by writing 
NADA’s Washington headquar- 
ters. 

The committee also is asking 
that members write them at the 
Washington office with comments 
and suggestions for improving the 
service. Information particularly 
is requested regarding any em- 
ployer-employe programs which 
dealers may now have in effect. 
In this way the work of the com- 
mittee can be enriched and broad- 
ened through the experiences of 
its members in their personnel 
contacts. 


Olsen-Francis Erecting 


$150,000 Home in Portland 


Work on a $150,000 automotive 
building for Olsen-Francis Motor 
Co. (Lincoln-Mercury), Portland, 
Ore., has started, according to C. 
Edwin Francis, co-owner. 

Features will be an all-glass ex- 
terior, six-car drive-in for servicing, 
elimination of posts in the entire 
building and an exterior ramp to 
the second floor. 
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FEATURING services of its garage, Tor- 
onto Motor Car Ltd., Toronto, is using 
newspapers and radio in a related adver- 
tising campaign. Newspaper advertisements, 
well illustrated as to location of company 
and its services, introduce various men and 
services of the company, and also draw 
attention to the radio prize winning cam- 
paign, on station CHUM Toronte. The 
copyrighted radio program, ‘“‘X Marks The 
Car,’’ uses a spotter at street corners to 
phone in cars picked at random from the 
traffic stream, and car license numbers an- 
nounced allow car owners to come in to 
claim a free car wash, change of oll, com- 
plete lubrication or equivalent in accesso- 
ries or other services. The company finds 
out names of owners of cars it announces 
over CHUM so that when prize winners 
come in to shop, they are greeted by 
name. Radio commercials differ dally. 


$63 Million Surplus Sales 

OTTAWA.—From the beginning 
of its operations to date, the War 
Assets Corp. of Canada has sold 
automotive vehicles and equipment 
valued at $63,471,000, according to 
an official announcement of the 
corporation. 
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July Deliveries — 
Of Stinson Craft 
Higher Than June 


WAYNE, Mich.—July deliveries 
of 4-place Stinson Voyagers and 
Stinson Flying Station Wagons 
totaled 230 units, an increase over 
the previous month, according to 
William H. Klenke jr., general sales 
manager. 

Stinson’s June deliveries were 
224 airplanes, which was the larg- 
est number reported by any per- 
sonal aircraft manufacturer for 
that month, Klenke said. 

Klenke said Stinson now has de- 
livered a total of 3,228 four-place 
personal aircraft since the end of 
the war. It has marketed more 
planes of this class than all other 
manufacturers combined, he 
claimed. 

The Stinson sales organization 
now includes approximately 350 re- 
tail sales and _ service outlets, 
Klenke said. 


SAE Issues Data 
On Fleet Service 


NEW YORK.—Flexible, effective 
preventive maintenance and _ in- 
spection programs for operators of 
commercial motor vehicle fleets has 
been made available to industry 
by publication of the SAE Recom- 
mended Practice on Preventive 
Maintenance and Inspection Pro- 
cedure. 

The data originally were pre- 
pared during World War II for 
the Office of Defense Transporta- 
tion to aid in conserving the na- 
tion’s automotive equipment and 
they have been modernized and ex- 
panded, on the basis of subsequent 
experience, by the SAE transpor- 
tation and maintenance technical 
committee. The data may be ob- 
tained, as SAE Special Publication 
No. 25, from Society of Automotive 
Engineers, 29 W. 39th St., New 
York 18, N. Y. The cost is 50 cents 
to SAE members, $1 to others, 


postpaid. 
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MAIL COUPON TODAY! 


KARVISOR sales have grown phenomenally—dis- 
tributors and dealers report amazing profits in their 
areas. And the best is yet to come! This summer 
thousands of motorists will want the cool shady com- 
fort and luxurious car beauty that only KARVISOR 
gives! Get your share of this tremendous market 
with an exclusive distributorship in your district. 
A small inventory investment of standard sized 
KARVISORS starts profits rolling in! Send coupon 
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Nuniérous User Bills 


Set for Jan. 


ACTIONS of particular concern 

to highway users which were 
taken by the recently ended Con- 
gress include the following: 

The federal aid deadline was 
extended (until June 80, 1948) for 
first-year expenditures of the 
states under the Federal Aid 
Highway Act of 1944. Public Law 
100, H.R. 1874, provides that un- 
expended funds for this year’s 
program remain available to the 
states for use another year. 

The Public Roads Administration 
budget for fiscal 1948 was reduced 
$31,288,854 leaving the agency with 
$247,711,146 for the year. 

The increase in PRA’s adminis- 
trative funds failed of final action 
but will be carried over on the 


Senate calendar to January. The|' 


bill (H.R. 3759) would allow PRA 
to use 3% percent, instead of 2% 
percent of authorized funds for 





Session 


PRA’s administrative expenses. 


Federal licensing of operators 
and chauffeurs through a Depart- 
ment of Motor Vehicles to be cre- 
ated in the Interior Department 
was proposed in a bill (H.R. 3042) 
introduced by Rep. Bennett (Mis- 
souri) on which no action was 
taken. A special subcommittee of 
the House Interstate and Foreign 
Commerce Committee was appoint- 
ed for the consideration of the bill 
but hearings were not held. The 
bill remains in the subcommittee. 

The Wigglesworth bill (H.R. 2840) 
to make PRA limit itself to com- 
mitting appropriated (instead of 
authorized) funds to the states for 
road use received no action. 

* + * 
HE Reed-Bulwinkle bill (S. 110 
and H.R. 221) to permit rate 
agreements by carriers with ICC 
approval passed Senate, but re- 
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TORQGQOMETERS 


° «© ce e give you these 
important advantages 


“Guesswork” tightening is an open invitation to all 
the troubles that follow mechanical distortion. That’s 
why so many veteran mechanics agree there is only one 
way to correctly tension a stud or bolt... and that way 
is to know the tension . . 


With a Snap-on Torgometer, you can see the applied 


. accurately . 


torque as the bolt is tightened. You don’t “guess” 


you know! And when you know you're right, you 
work swiftly and confidently. 


“Snap-on man” calls, ask for a demonstration. 


SNAP-ON TOOLS CORPORATION 


WISCONSIN 


8082-G 28th 


STREET @ 
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. . as you tighten. 


The next time your 


mains in House. It will be carried 


over to next session. 

Investigations programmed for 
the recess include nine in the 
Senate and 12 in the House. The 
Senate Small Business commit- 
tee received $50,000 to continue 
until next April. The House Ways 
and Means committee has been 
authorized to continue its study 
of general tax revision, which 
will include the subject of the 
special federal automotive excise 
taxes. It resumes hearings in 
November. 

The Office of Defense Transpor- 
tation was granted a $400,000 ap- 
propriation to continue its func- 
tions until Feb. 29, 1948. 


* * * 


La. Road Building Sets 


Good Pace in First Half 


LOUISIANA highway construc- 
tion contracts awarded during the 
first six months totaled $7,436,550, 
compared with $2,893,099 during all 
of 1946, according to State Direc- 
tor of Highways P. A. Frye. Dis- 
closing that during June contracts 
amounting to $4,011,794 had been 
awarded, Frye said that “if we 
can maintain this pace there should 
be no question of achieving our 
‘program of putting under contract 
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about $25,000,000 worth of road im- 
provements in 1947.” 

He said the Louisiana highway 
department’s program for the year 
included $25,000,000 for contractural 
improvements and from $14,000,000 
to $16,000,000 for regular and extra- 
ordinary maintenance work. Frye 
also announced that rights-of-way 
for more than $6,000,000 in new 
highway projects were obtained by 
the state highway department dur- 
ing the first six months of this 
year. In addition, he said, ease- 
ments for an additional $6,000,000 
“will be marked off within the next 


couple of months.” 
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Parking Profit 
Miami Project Called 
Self Liquidating 
A preliminary report has been 
submitted to Miami (Fla.) City 
Manager R. G. Danner by the 
parking and traffic improvement 
committee indicating that Miami 
can build and operate downtown 
parking garages on a self-liquidat- 

ing basis and at a profit. 

The report was submitted by 
Oscar E. Dooly jr., as chairman of 
the committee which is composed 
of 26 downtown property owners 
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and businessmen. A recent legis- 
lative act empowers the city to 
build and operate parking garages. 

The survey suggested southwest 
First St. and First Ave. as the site 
for a four-story garage which, with 
the roof, would provide five park- 
ing levels. The committee esti- 
mated cost of the ground at $200,- 
000 and the building at $420,000. 
Figuring amortization in 30 years 
with 4 percent revenue bonds, the 
report says the city might antici- 
pate an annual net profit of $23,937 
from the garage. 

The committee suggested a 
charge of 25 cents for the first hour 
and five cents for each additional 


|hour and assumed a turnover of 


two cars per space daily. The city 
commission is expected to act on 
the report within the next few 
weeks. 

+ * * 


Wet Blanket Thrown 
On Lake Road by Wis. 


An adverse report on the pro- 
posed Lake Michigan Memorial 
scenic highway has been turned 
in by a special committee of the 
legislature which has been study- 
ing the proposition for the last 
two years. The group recommend- 
ed “that the construction of a Lake 
Michigan memorial lake _ shore 
drive as a postwar project be not 
favorably considered by the 1947 
legislature because of the many 
perplexing engineering problems, 
the huge amount of money neces- 
sary to complete a project of this 
magnitude, coupled with the fact 
that building materials are so ur- 
gently needed for established high- 
ways and veterans’ housing. 

The proposal for a scenic drive 
around the lake, in cooperation 
with other states, has long been 
advocated. Recently it had been 
advanced in some quarters as a 
memorial project in honor of 
World War II service personnel. 

+ + + 


Caution Note 
May Reverses Drop 


In Traffic Deaths 


The first indication that trarfic 
deaths again are on the increase 
after months of decline, is seen in 
the National Safety Council’s re- 
cent report for May, which shows 
a 6 percent rise in deaths compared 
with the same month of 1946. 

Although not unexpected in light 
of the ever increasing number of 
motor vehicles and traffic volume, 
May’s death toll of 2,710, as com- 
pared with 2,560 in May of last 
year, serves notice that to relax 
traffic safety efforts now is to in- 
vite disaster, National Safety Foun- 
dation points out. 

Fatalities at the end of the first 
four months of 1947 were 14 per- 
cent under the same period of last 
year and 15 percent under the same 
period of 1941. May’s increase puts 
the five-month death toll at 11,990, 
which still is 11 percent under the 
13,520 deaths in the first five 
months of 1946. The travel mileage 
for May of this year has not yet 
been computed so it is impossible 
to arrive at an accurate death rate 
per 100 million miles. Travel mile- 
age in the first three months of 
this year increased 12 percent over 
the same period of last year, the 


foundation adds. 
* # 7 





Green Signal for Safety 


In Red Cross Program 

In what appears to be a 
wholesale plunge into the field, 
American Red Cross is plan- 
ning greatly expanded activity 
in traffic safety as it relates to 
its health and safety program. 
Promotion of high school driver 
training by the schools in every 
community will be furthered by 
mailing of NEA’s preview to 
“Let’s Teach Driving” to the 
3,754 chapter heads and to mem- 
bers of the field staff. They will 
receive the instruction to con- 
fer with their school adminis- 
trators in an effort to estab- 
lish or improve driver training 
programs. 

Covering the elementary 
school field, an outline for the 
guidance of teachers in traffic 
safety instruction is being pre- 
pared. Several traffic safety 
pamphlets for children are to 
be published and distributed 
widely. 











: 
; 


Sey mee, ne 


Mem <a. 


q- — 


ST ANA REN QVC I “ERAN 
cite eeeatenteeiantiens iat ee 











5 RAE NA a nee —>—_—_—__—_—_ — 


eunet > ..IA A ~~ a oo aA —— ee 


Ovrad @an 





ECTION 


mnt legis- 
: city to 
’ garages. 
southwest 
s the site 
1ich, with 
ive park- 
tee esti- 
at $200,- 
$420,000. 
30 years 
onds, the 
nt antici- 
of $23,937 





ssted a 
first hour 
idditional 
nover of 
The city 
o act on 
next few 


the pro- 
Memorial 
n turned 
e of the 
yn study- 
the last 
ommend- 
of a Lake 
e shore 
*t be not 
the 1947 
he many 
problems, 
ey neces- 
t of this 
the fact 
‘e so ur- 
1ed high- 
ig. 

nic drive 
operation 
yng been 
iad been 
ers as a 
onor of 
ersonnel. 


op 
1s 


it traffic 
increase 
3 seen in 
neil’s re- 
=h shows 
ompared 
1946. 

lin light 
umber of 
- volume, 
as com- 
- of last 
to relax 
is to in- 
tty Foun- 


the first 
» 14 per- 
d of last 
the same 
ase puts 
at 11,990, 
nder the 
irst five 
| mileage 
not yet 
npossible 
2ath rate 
vel mile- 
onths of 
cent over 
year, the 


ifety 
am 

be a 
ie field, 
} plan- 
activity 
lates to 
rogram. 
| driver 
mn every 
pred by 
iew to 
to the 
o mem- 
ley will 
to con- 
dminis- 

estab- 
raining 


ntary 
for the 
traffic 
ng pre- 
safety 
are to 
ributed 





ea. 


| OR ES A, oe EER. OPE <a Se th gemetiesenl 


q— 


sg ee 


SERVICE SECTION 





Black Saturday 


Leads Other Days for Most Traffic Deaths, 
Claiming Fifth of 1946 Toll 


WASHINGTON. 


— Saturday is 
now “danger” day on the high- 
ways, according to Charles M. Up- 
ham, engineer - director of the 
American Road Builders’ Assn. 

Last year, he pointed out, 40 
percent more people met death on 
the highways on Saturday than on 
an average day. The toll of last 
year’s Saturdays reached 6,850, 
which was 20.2 percent of all high- 
way fatalities. 

On Saturdays, Upham said, in- 
juries from motor vehicle acci- 
dents rose 25 percent above an 
average day. In 1946, 231,760 peo- 
ple, 17.8 percent of all those in- 
jured, were involved in Satur- 
day motor vehicle accidents. 

In prewar years, records show 
that more fatalities occurred on 
Sunday. But in 1946, Sunday travel 
fell to second place in hazard. 

“We've changed the six-day week 
to a five-day one,” said Upham. 
“Saturday has become a day for 
travel. Motorists, eager for a 
change from the weekday routine, 
fill the highways.” 

Upham pointed out that week- 





Romney Sets Sail 
To Labor Parley | 
In Stockholm | 


DETROIT.— George Romney, | 
managing director of the Automo- 
bile Manufacturers Assn., will be 
an American delegate to the Sec- 
ond Metal Trades Conference of 
the International Labor Office, 


scheduled Sept. 3-13 in Stockholm, 


Sweden. 

Romney sailed from New York 
Aug. 8 aboard the Queen Mary. 
After the meeting, Romney will 
study conditions in the automobile 
industries of northern Europe and 
England. 

William J. Cronin, secretary of 
the AMA manufacturers’ commit- | 
tee, will attend the Stockholm 
meetings as industry adviser to| 
the American delegation. This is 
similar to the post he held at the 
first meeting of ILO Metal Trades 
Committee, held in Toledo last | 
year. Romney served as chairman | 
at the Toledo meeting. 

Among points scheduled for dis- 
cussion at the Stockholm meeting 
are regularization of high level 
production and employment, wage 
systems to provide minimum an- 
nual earnings, and labor-manage- 
ment cooperation. 

Purpose of the meetings is to| 
bring together labor, industry and 
government representatives of the 
principal metal-working nations of 
the world to exchange information 
and points of view in an effort to 
arrive at suggestions leading to 
maximum production and employ- 
ment in the metal trades industries. 

The International Labor Office 
is an agency of the United Na- 
tions, supported by grants of funds 
from member countries. 





Not Enough 


After Swiping Showroom Car, | 
Thieves Take Oil 


ST. LOUIS.—-A 1947 sedan, val-.| 
ued at $1,888, was stripped of 3 
protective paper wrapping as 
stood in the show window of a} 
Carbondale (Ill.) dealer and driven | | 
away by thieves. 

Sam Hunter, co-owner of the| 
dealership, who reported the loss | 
to police, said the car was stolen | 
less than 24 hours after it had been | 
delivered from the factory. 

The thieves, he said, checked the 
oil in the car as the crankcase was 
empty when delivery was madc. 
They then took five quarts of oil 
from the service department. 


Canada Auto Radio Sales 


Increase 1,507 Over °46 
OTTAWA. — Canadian producers’ 
sales of automobile radio receiving 
sets on Apr. 30, 1947, numbered 1,- | 
685 valued at $158,290, compared 
with 178 worth $14,243 on the same 
date last year, according to the 


Division of Census of Industry and 
Merchandising of the Department 
of Trade and Commerce. 


end travel accounts for some two- 
fifths of all highway fatalities and 


more than one-third of all in- 
juries. 
Twenty years ago, Upham 


pointed out, the average citizen 
traveled 450 miles a year by all 
forms of transportation. Today, 
he travels 4,000 miles a year by 
highway alone. 


“Highway modernization has 
lagged for years—far behind in- 
creasing highway use,” said Up- 
ham. “Its need is shown in our 
annual toll of death and injury. 
Accident records prove that mod- 
ern road design and enforcement 
can remove major highway haz- 
ards. 

“The battle against highway ac- 
cidents must be a continuous one— 
waged every day by all of us with 
every means available. Building 
safer roads—roads adequate for 
ever-increasing traffic—can mate- 
rially reduce the accident toll.” 





IOWA’S NEWEST NASH dealership is Schamberger Motor Co., 


floor space, 


Fall Auto Show 
Planned in Italy 


MILAN, Italy.—An exhibit of 
Italian automobile bodies will be 
held for the first time in Italy in 
Milan from Oct. 23-Nov. 20. The 
exhibition is sponsored by the 





ANFIAA (Italian Automobile Man- 
ufacturers Assn.) of Turin and ap- 
proximately 80 cars and 40 buses 
will be on display at the spacious 
“Palazzo dell’Arte al 
Milan. 


The most modern car bodies by 


Parco” in 


with 6,000 feet of 
of which 4,844 is devoted to service operations and 450 to parts. 





Farina, Ghia, Bertone, Viotti, Bo- 
neschi, Touring, Castagna, etc. will 
be exhibited, along with the com- 
mercial vehicles built by Viberti, 
Casaro, Borsani, Garavini, Macchi, 
Orlandi, etc. Parts and accessories 
will also be on display. 


Issue Permit to Dassler 


A building permit has been issued 
at Centerville, Wis., for the con- 
struction of a one-story brick and 
concrete block garage, 30 by 70, 
for A. & E. Dassler. The building 
will have a built-up roof, steel sash 
and overhead doors. 









WEAVER XG 


HEADLIGHT TESTER 


@ MEASURES CANDLEPOWER 
@ SHOWS SIDE AIM AND DROP 


@ SHOWS BEAM PATTERN 


Weaver safety engineering now presents 
a new, improved Rayoscope. It’s more compact 
++.more convenient...easier to operate... yet 
retains the accuracy and versatility of its popular 


predecessor. 


The Rayoscope can be lowered to within 12” 
of the floor and raised to a height of 54” to 
accommodate lowest and highest light mounting. 
Special torsion spring counterbalance holds Ray- 
oscope at any desired height. Complete outfit is 
guided on two level pressed steel tracks securely / 
fastened to floor. All adjustments, meters, view 
and sights are convenient to the operator. 

The high-low and left-right meters, the can 
power meter, and the photo electric cells, 
are carefully calibrated and adjusted at t 
tory to function as a unit, are replaceable as one 


unit. 


us for details. 


Six out of 10 cars needifleadlight 


correction! Any mechanic can han- — 
dle Rayoscope for easy, able 


service. 

































Consult your nearest Weaver jobhatae write Sty 


New Generator 
All Lincolns Now Feature 


Added Energy 


DETROIT.—An improved higher- 
capacity generator has been incor- 
porated in all Lincoln production 
models, company officials have <dis- 
closed. 

The new generator is said to 
insure adequate electrical energy 
under extreme conditions encoun- 
tered in low speed, low mileage 
city driving where radio, heater 
and other accessories are exten- 
sively employed. It also guarantees 
reserve electrical energy (amper- 
age) for cold weather starting, ac- 
cording to Lincoln. 

The new generator starts at a 
relatively low amperage and con- 
tinues its output until a speed of 
16 to 18 m.p.h. in high gear is 
reached. At this point the genera- 
tor produces its maximum output 
of 36 amperes and continues to 
produce this maximum at any car 
speeds in excess of 18 m.p.h., it 
was stated. 

The new generators are being 
produced at the Ypsilanti plant, 
which makes generators and elec- 
tric starting motors for all Ford 
products. 
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In addition to HEADLIGHT TESTERS, the complete Weaver line includes Twin Post Lifts...Wheel Alignment 





Outfits... Brake Testers... Wheel Counterbalancer...Lo-Hi-Draulic Jacks...Air Compressors... Wheel Dolly 
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Petroleum 


FAST SALES 


ADD UP TO 


BIG PROFITS 


Join the Hundreds of dealers 
who have profited in the sale of the 


PROVEN & ACCEPTED “WEATHER PROOF” 


ALUMINUM SUN VISOR 


Supplies to Meet 


NEW YORK.—Lack of transpor- 
tation facilities—pipe lines, tank 
ears and barges—is the principal 
problem confronting the oil indus- 
try today, according to the Ameri- 
can Petroleum Institute. 

Construction of such facilities, 
says the Institute, as well as others 
needed in the industry are being 
delayed by shortages of materials, | 
principally steel. 

However, the supply of oil is 
ample to meet the record high 
demand in 1947 which is estimat- 
ed at 5,733,000 barrels a day. 

Production of crude oil in the 
United States at the present time 
is placed at about 5,100,000 daily. 





With these new features To that can be added another 362,- 
4 000 barrels daily of other liquid 
PRIMED A BEAUTIFUL GREEN hydrocarbons—natural gasoline and 


ready for final coloring to match car. benzol—and customary imports of 
heavy fuel oils and crude oil which 
more than offset exports. 

But the facilities for gathering, | 
transporting and distributing are 
described inadequate to meet peak 
demands, even though available fa- 
cilities are being used at a maxi- 
| mum. 

Current crude oil production of 
about 5,100,000 barrels daily marks 
an alltime record in the industry. 
It compares with the wartime peak 
output of 4,944,250 barrels a day in 
the week ended July 21, 1945. 

According to the Institute, there 
is additional potential production 
available of approximately 165,000 
barrels a day in the United States 
that cannot be meved to Midwest 
refineries because of overloaded 
transportation facilities. 

At the present time there is an 
urgent need for additional move- 
ments of crude oils and allied 
products into the Middle West. 
A high rate of refinery opera- 
tions there has reduced inven- 
tories sharply in the past year. 

Several Middle West companies 
have already been forced to allo- 
cate gasoline supplies to jobbers 
and distributors during part of 
June, and all of July and August. 
Because transportation problems 
are intensified there, the Middle 
West is called the most critical 
area in the country. 

The shortages in the Midwest 
are attributed to: 

1. The number of cars in use 
which are now at, or near, prewar 
peak levels; the fact that owners 
are using them more; and old age 
cars consume more fuel. 

2. Consumption of gasoline on 
farms is about double that of pre- 
war largely because of the in- 
creased number of tractors in use. 

Also noted is a decline in the 
production of crude oil in Michi- 
gan and Illinois. It is said that 
decreases in output in these 
states have forced refineries 
there to seek crude supplies from 
other areas. 

Oil officials claim that several 
pipe line projects to bring more | 
crude into the Midwest would have | 
been completed before now if sup- | 
plies of steel had been adequate. 

The East Coast supply situa- 
tion is also said to depend large- 
ly on transportation. An expect- | 
ed increase in demand there re- | 
| portedly will make necessary an 
increase in the volume of crude 
oil and products (principally 
heavy fuel oil) from foreign 
sources and the Gulf Coast. 

Imports of crude and refined | 
products to the U. S. have been 
coming into the East Coast at) 
peak levels this year. 
The industry’s storage capacity | 
on the East Coast is also called 
a limiting factor in the situation. 
However, unless: an abnormally | 
cold winter develops, it is said | 
|that overall requirements on the 
East Coast can be met. 

The West Coast is said to be 
in a satisfactory position, al- 
though the oil industry estimates 
| that it will take everything that 

can be produced there to meet 
all potential demands. 

No problem exists on the Gulf 
Coast, it being the largest crude 
oil producing section. In addition, 
}it is an important supply source 
|for the East Coast. 

The oil industry is said to find | 
itself in a most critical position | 
in respect to tank cars. It does not 
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NO HOLES TO DRILL . . . WON’T TEAR OR RIP 


@ 5 sizes to fit all cars except Lincoln and Studebaker 
without split windshields. 


LIST PRICE 


$2995 


CAR DEALER’S REDUCED COST 


Please Specify Car Models 
Sold in Carton Lots Only —6 to a Carton — Wt. 43 Ibs. 
Terms —C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


Distributors 
CHARLES DISTRIBUTING CORPORATION 
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MAKES cars GLEAM sme NEW 


Long lasting and easy to apply, NU-KROM is ideal for refinishing 
bumpers, hub caps, body trim, radiator ornaments, grilles and 
headlights. Opens a new field of profit to your service and fleet 


maintenance departments. 


NU-KROM gives the closest approach to the appearance of 
chromium itself. Weathers well and retains original oppeorance 


over long periods of time. 





Ask your supplier or write for the big economy Dealer's Kit No. 
7A complete with buffer, brush and ample material to refinish up 
to 50 cars. Service managers report that their profits from NU- 
KROM refinishing range from $100 to $150 per kit. Don't miss 
this opportunity for added service and profit. 
NU-KROM Dealer's Kit 1.950 
Number 7A complete 
Century Chrome Products Co. 
ere mo 
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steel needed for construction of | 


Transportation Facilities Inadequate to Distribute 
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operate, 
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It’s Electric Driven—With light, 
motor, complete with 100 feet of cord. 


| 
expect to be able to procure the | yew york City, 
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vesting more than four billion dol- 
lars to provide for new and ex- 
panded facilities throughout the 
country. 

1, It will drill this year an esti- 
mated 35,000 new oil wells, a new 
record. Approximately 5,000 of 
these wells will be for exploratory 
purposes in the hope of finding 
new oil reserves. 

2. The industry has plans under- 
way for construction of refinery 
facilities which will add an addi- 
tional 450,000 barrels of crude oil 
capacity daily. 


1947 





Situation 





Record Demand 


enough new cars during the bal- 
ance of this year. 

The Office of Defense Transpor- 
tation has estimated 5,279 tank 
cars will be needed to supply fall 
and winter requirements of bottled 
gas. At present only 2,908 of such 
cars are in service. 

Meanwhile, the oil industry is in- 






Arndt-Palmer 


RECONDITIONING MATERIALS 
FOR USED CAR 
INTERIORS and CHROME PARTS 















by Arndt-Palmer increase 
the value of your used 
cars, build up sales vol- 
ume, and customer satis- 
faction. Here’s a sales tool 
that will give you a sharp 
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Jobbers and Paint distributors write us 
for Representation in your Territory 





17730 Dora Street, Melvindale 
DETROIT, MICHIGAN 
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At Last! 





The Post War Mower 
You’ve Been Waiting for! 


The EVER-READY Power Mower 


& Tall Grass—Quickly and 
of all obstruc- 


Weeds 
cuts within % in 


easy-to- | Mows 
for those | easily; 
| tions. 
Detachable Cutter Blade—For easy sharp- 
ening. 
Makes 


latest. 
Or, 


Gas Driven-——With 
trouble-free engine 


efficient 


Mowing a Pleasure!—Write today 


Vacuum Action Blade—Lifts leaning grass|for folder describing many other PLUS 
and weeds for clean cut 


features. 
WE’RE TAKING ORDERS NOW! 


MACARTNEY MANUFACTURING CO. 


Box 1116, Lansing, Mich. 
381 Fourth Ave. Detroit, Mich., 508 Hofman Bldg. 
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HUDSON .............. 1,627 ste 2,056 11,453 49,015 74,910/ the motor carrier rate bureaus has cunt — yg ‘ who wm y - achievement for its membership. 
| KAISER-FRAZER 2,518 74 2500 13,218 202 68,175 | been undertaken, it was said, to de- | quite requirements of the/ tis record as president is a proud 
a al a a ae 1,248 36 918 6,440 101 34,484 | velop information requested by the | Job and you were ‘drafted,’ so to| (1. 
SED, Ribu esehysgy-sn 1,275 38 1,582 6,773 101 30,691 | commission for its investigation of | SPe@k, would you take over? Gobsemisic ah MADA tebiiediil 
RE ahs 9 0:99.50 45.048 0x8 1,731 2,158 2486 7,116 58,091  69,122/ rates and charges for pickup and; “That would depend,” Mallon|, 0 i. that Mall id es ha 
{| PACKARD ............ 713 102 1,276 5,278 17,680 29,401 | delivery service and on small ship- | mused. ae nan Be a — ee 7S 
— easveess = 2,198 my no 32,535 a ments. “Depend on what?” I pressed. | presidency. That, of course, is an 
WOEEEEIET scccevessscscs eae ’ sees ’ d On circumstances and condi- a aa can hd this correspond- 
ee ee ee ons.” ent and the resulting impression. 
ieee Cars, U. ia _ 53,518 71,108 288,382 967,516 2,001,365 || Ai outh ly Output “What circumstances and condi- re 
Se ee ee red 8 Of Cars, Trucks || ‘°"*”” Chevrolet Names 
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EE eco css inp asjcees 3,671 $417 16974 T4348 1111 ii.~ °°” . fairly certain to stay on the job,|¢T@! sales manager. Robert G. 
INTERNATIONAL 3,101 2,982 3,064 13,206 64,984 91,449 || June ........... 208,052 401,170 || continue through from administra- | Schulte has been named zone man- 
PP 194 ~—-1,728 ....  §,601 $9,804 49,989 || July ........... 383,627 |! tion to administration, and carry | ®8er at St. Louis; Marvin Hoffman, 
STUDEBAKER ........ 816 1,294 1,360 5,907 28,594 40,102 |; August ........ out the purposes and policies of the |20ne manager at Omaha. 
CEES Se ae 389 972 249 1,200 11,767 36,329 || September ..... organization as laid down by the| Schulte, who has been with 
EE eipGdhg Ss Wctthcled'ss 249 481 198 489 8,582 12,637|| October ....... membership through the director-| Chevrolet since 1925, succeeds T. 
SEE acs ¢ SVs vertse'p since 387 321 < gice 1,091 6,700 10,671 || November ..... ate and executive committee. In| W. Gordon, recently resigned. Hoff- 
ere 418 ates 477 1,693 3,241 12,875|| necember ..... other words, what the NADA|man, who succeeds Schulte at 
DIAMOND T .......... 296 Paes 282 1,396 3,748 9, sepals stands for and wants should be|Omaha, first served as a Chevrolet 
FEDERAL ............ 149 141 83 803 3,712.5, 717 Total 12 Mos..3,096,167 well defined and a man chosen able| sales representative at Atlanta in 
Saha hts winiaelea'e ote 74 aye 122 261 1,835 2,693 to carry out those aims. 1932. 
MISCELLANEOUS 469 737 496 2,327 15,085 ae 
BE pipes ws vadede 70 ae 59 239 oes’ ly 
—— eee ee trate PRECISION 
' Total Trucks, U. S.... 19,344 24,218 24,602 100,295 464,640 751,969 
| ce a REBUILT 
~ Ge Eb. ose8 eo wsd.eeskbwies 79,647 77,7381 95,711 383,627 1,432,156 2,843,334 
Total Cars, Trucks, 
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Trocks, U.S.and | MERCURY * CHEVROLET 
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: i *Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
‘ Four-Wheel Drive, Sterling, etc. 
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Week’s Output Drops Sharply 
seeee- et Oo 
| To 79, 647 Cars, Trucks | % q 4 
foneimes aaa 
(Continued from Page 1) and up 
day found more than 31,000 | slightly affected by Murray exchange 
workers off their jobs. In many | strike, along with series of heat 
cases they were given the op- walkouts. Car output estimated 
= a or leaving by = i — Se wah sere A-B, and 9N TRACTOR ORDER NOW! IMMEDIATE DELIVERY 
plant offic 
Closed on that day were two Ford—Three days of work ac- Rc. e a " 
Briggs plants, four Chrysler — ame oe oo V-8's-60-85-90-100 H.P. On All Models Cars 
sion plants, Hudson, Packard an ords an ercurys. No Lin- 
Kalecr-Franer. colns built. Output of 15,043 Fords and 6 cylinder Available and Trucks 1929-1946 
oe oe previous six-day week was highest 
FINAL July tabulations by Avro: |stotieys alse built. Period; 1,696) DEALERS SELLING rebuilt engines WILL MAKE Block Deposits $15.00 to $25.00 
Motive News reveal that U. S. , . . . . 
plants in July built 283,332 cars| Crosley—Built an estimated 412 ee ae po if = engine 
and 100,295 trucks—a total of 383,- | Passenger cars and 70 commeicial | 's re ul able, or junk, and tag return engine NO CHARGES OR DEDUCTIONS: F 
-. jm@mMumuvreanimune 5 on err ne re eee 
At the end of seven months an and other repairable cracks—oversize inder 
nearly two weeks of August pro-|244 cars and 59 trucks previous|BLOCK DEPOSITS ARE REFUNDED IN FULL — — ee 
duction, U. S. makers have assem- | week. except when there are missing parts; or when bore—cast iron or steel sleeves—valve seat inserts 
bled approximately 2,091,365 cars| Hudson —. Plant schedules inter-| trade-in engine is visually a junk engine, allow- —undersize crankshaft—camshaft—connecting rod 
and 751,969 trucks—a total of|rupted by heat walkouts through- e f $5.00 will be given. A junk engine i broken sheds+-dl 8 
2,843,334. out week, holding output to esti- | 9"C® OF >. om SO Given. A © gine ts one uds—dirty engine. 
On the basis of such totals, an | mated 1,627 cars. Built 2,056 pre- oe is - c ee ones “a ~~ has been 
observer asserted last week that | vious week. amaged through treeze cracks or when a con- NO CHARGE BACK FOR NEW BLOCKS 
be Soom 2 of 2 ee = necting rod has broken and damaged the block 
car an ruc year in cars u compare w . : ° 
| 1947 was “de@initely cut the win- | previous week. Three shifts new | °° when engine is heavily rusted. ALL ENGINES GUARANTEED 
dow.” | employed at oes division in 
. Combined U. S. and Canadian/ hope of increasing motor output wi j ; iva i 
| cay Ga Semuie aaaelt eae Tad te | ter Gh eevee We. will ship rebuilt engine before receiving trade-in 
y and estimated at 82,831, compared with; Nash — Schedules hit hard by 
ystruc- 99,678 the week before. |heat walkouts. Estimated 1,731 cars LARGEST ENGINE REBUILDERS IN THE WORLD 
oe Following is a resume of activity — compared with 2,486 previous 
F in U. S. plants last week: week. : : : 
today General Motors — All passenger| Packard — Abbreviated schedules Write for Price List or Call PLateau 2400 
PLUS car assembly plants back at work, |held output to 713 cars, compared 
except for a.few West Coast units.| with 1,276 previous week. An in- * . s 
All Canadian plants closed. U. S.|creasing volume of convertibles he- 
plants accounted for an estimated |ing scheduled. 
29,396 cars, compared with 26,699 Studebaker — Estimated output 
for previous week. included 922 passenger cars and 
Bldg. Chrysler Corp. — Schedules '816 trucks. Murray strike closed | 5200 Virginia Avenue A. C. (ANDY) BURGER, President St. Louis 11, Missouri 
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Driver Training 


SALT LAKE CITY. — Constant 
guard against proposals that tend 
to create interstate trade barriers 
was urged upon the states by a 
resolution adopted at the conclud- 
ing session here of the 39th annual 
conference of governors. 

Approval also was given a reso- 
lution calling for adoption by the 
states of uniform traffic codes and 
of legislation providing for driver 
education in high schools to re- 
duce highway accidents. 

At one of the earlier confer- 
ence sessions proposals were ad- 
vanced for gradual withdrawal 
by the federal government from 
the taxing of gasoline, alcoholic 
beverages, inheritances, luxuries 
and amusements so that the 
states can tap these sources for 
their own revenue. In return it 
was suggested that the states 
abandon the personal and cor- 
porate income tax field to the 
federal government. 

Gov. Thomas E. Dewey of New 
York, who is on record as favoring 
such readjustment of federal and 
state revenue sources, presided over 
a forum discussion of the subject. 

Gov. Earl Warren of California 
expressed grave doubts, however, 
as to the wisdom of the suggested 
exchange of tax fields. He said it 
might undermine the stability of 
state revenues. As to the suggested 
federal abandonment of gasoline 
taxes, Warren said, that this would 
operate to the disadvantage of 
western states in the division of 
federal gasoline tax collections. 

It was pointed out that federal- 
aid highway funds are now appor- 
tioned among the states on a for- 
mula which takes into account 
population, area and road mile- 
age. Western states, with large 
areas of road mileage get back 
from the federal government more 
than they could collect from state- 
imposed equivalents of the federal 
gasoline tax. The contrary is true 
in New York and other eastern 
states. 

At the outset of the discussion 
on dividing tax fields, Gov. Dewey 
cautioned that any solution of 
conflicts between taxing authori- 
ties must be gradual, but asserted 
that there was a great need for 
“a sober effort to arrive at a 
practical solution.” 

Dewey said the difficulty in the 


Trade Barriers Flayed 


Governors Also Call for Uniform Traffic Codes, 


in High Schools 


past had been that all taxing au- 
thorities, when confronted with the 
need for additional revenues, had 
sought out the goose that squawked 
the least as it feathers were being 
pulled. 

In one of the addresses heard 
during the three-day conclave, Gov. 
Beauford H. Jester of Texas urged 
expanded safety drives by the 
states. He advocated establishment 
of “alert and vigilant” state safety 
associations to aid in the drive to 
cut down traffic disasters. 

Heavily traveled main highways 
with cross traffic and uncontrolled 
exits and entrances must give way 
to “controlled express highways 
with sufficient traffic capacity and 
freedom from congestion,” Jester 
declared. i 

“New adequately designed high- 
ways must replace outmoded 
ones,” he said. “The goal of max- 
imum built-in safety can be met 
only through a long-range pro- 
gram of construction based upon 
the proper standards for each 
class of road. As maximum safety 
is built into our highways, edu- 
cation and enforcement can be 
simplified and made more effec- 
tive.” 

The Texas governor warned that 
if state and local governments do 
not show enterprise in halting the 
slaughter on the highways the fed- 
eral government will be compelled 
to take control over traffic. The 
latter, he asserted, would be a blow 
and reversal to democracy. 





‘Price Squeeze’ Charged 


By Oregon Tire Dealers 

PORTLAND, Ore.—Tire deal- 
ers in the Portland area have 
been placed in “a squeeze” as a 
result of recently - announced 
factory price reductions on vari- 
ous tire lines, Ray Grimshaw, 
Portland tire dealer and past 
president of the National Assn. 
of Independent Tire Dealers, 
charged last week. 

“As a result of these factory 
announcements, customers are 
expecting retail price cuts of as 
much as 20 to 25 percent, where- 
as actually the dealer's own 
costs have arisen so much he’s 
prohibited from releasing these 
items at the reduced prices,” 
Grimshaw declared. 
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Bidding Closes 
Thursday in 
WAA Tool Sale 


WASHINGTON.—A wide variety 
of surplus hand tools and miscel- 






laneous items are being offered by 


WAA in a national competitive bid 
sale closing Aug. 15, it was an- 
nounced last week. 

The sale, one of a series con- 
ducted from the Lordstown ord- 
nance depot, Warren, O., features 


substantial quantities of some 218 


different items of hand tools in- 
cluding wrenches, screw-drivers, 
punches, files, chisels, vises, etc. 
Forty-four items of miscellaneous 
articles, such as pasteboard car- 
tons, brackets, waterproof envel- 
opes and hoses, also are offered. 


The property has been reported 
as being unused but may be slight- 
ly shopworn and may or may not 
have been processed for overseas 
shipment, which involves coating 
with a preservative oil. 

Items included in the sale are 
listed in a brochure (Special List- 
ing WAL-17-84), a copy of which 
may be obtained from the WAA 
Lordstown sales office, general de- 
livery, Warren, O., or from the 
bidder’s nearest WAA customer 
service center. The brochure shows 
the approximate quantities of each 
item available and states that any 
bid submitted must be for the min- 
imum lot advertised in each in- 
stance or for multiples thereof, or 
for the entire quantity available. 


All items are offered on an “as 
is” basis and all deliveries are f.o.b. 
Warren, O. The property has been 
offered previously to all classes of 
priority and commercial buyers. 
Bids will be received by any WAA 
regional office or by the WAA 
Lordstown sales office up to 5 p. m., 
Aug. 15. 


U. C. Report Firm Issues 


Labor and Parts Manual 

CHICAGO. — The National Used 
Car Market Report, publisher of 
, the Blue Book and Red Book ap- 
praisal guides, has just issued a 
, revised, loose leaf parts and labor 
manual containing 212 pages. 

The manual covers 180 operations 
| on more than 150 models, including 
,;all makes of cars from 1939 to 


1946, along with some data on 1947 
models. The price of single copies 
‘is $3.50. 








QUICK TURNOVER 





Stocks that gather dust don’t gather profits. 
A sure springboard to fast turnover is a good 
stock of Schrader Products—particularly the 
New Display Packages of Caps, Cores and 

di of these Schrader 
seen and you'll 


Gauges. Set up your displays 
Drotaens where they'll be 


PRODUCT 
CONTROL T 





make sales . 


Sell a Schrader Gauge to Every Vehicle Owner 
THE COMPLETE LINE—ONE SOURCE ONE RESPONSIBILITY 


Tire Valves, Valve Caps, Valve Cores, Tire Pressure Gauges, 
Chuck Gauges, Couplers, Blow Guns, Air Chucks, Vulcanizers, Serv- 
ice Tools, Hose Fittings, Spark Plug Pumps, Accessories 


VALVE CORE 


quick turnover and volume. 


And for providing your customers with all 
‘round tire-service at your shop there are 
no better products than the complete Schrader 
line, with its world-wide prestige and accept- 
ance. Order from your regular supplier today. 





VALVE CAP 


ME 2nd SEAL 
Sell them by the box of 5 





A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N.Y. 
Originators of the Comparative Air Loss System for Flat Tire Prevention 
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Bright Auto Market Outlook 
Predicted by MEWA Official 





OMAHA.—Millard F. Shryer, na-, 
tional field representative of the) 
Motor & Equipment Wholesalers | 


Assn., believes that sound grounds 
exist for an optimistic outlook on 
sales potentials in the automotive 
market. 

The “Impact on 
Wholesaling of Basic Changes in 
our National Economy” was the 
subject of Shryer’s address at a 
joint meeting of jobbers and boost- 


ers here’ recently. Cornhusker 
Booster Club B22 sponsored the 
meeting, and the arrangements 


were directed by Jack Duval and | 


Harry C. Younger. 
Shryer said some reasons for 


taking a bright view of the future | 
were the delay in new vehicle pro- | 


duction, with the consequent rise 


in the average age of vehicles on| 


the road, plus the marked increase 
in miles driven by the American 
public. 


Turning to the immediate prob- 
= faced by jobbers, the speaker 
said: 


“Many automotive wholesalers 
are faced with a physical problem 
in handling the inventory neces- 
sary to carry on the present volume 
of sales. When goods are in plenti- 
ful supply as they are now in 
nearly all lines, it is a natural re- 
sult that the rate of inventory 
turnover should drop. 


“In 1940 a wholesaler doing $200,- 
000 per year in sales volume would 
have averaged 28.5 percent gross 
profit and would have had a turn- 
over of four times in his inventory 


Automotive | 


of $35,750. In 1946 this wholesaler | 


by averages would have sold $538,- 
000 at an average of 28.5 percent 


Graham Reports 
$537,000 Profit 
In First Half 


WILLOW RUN. — Consolidated 


net income of Graham-Paige Mo- 
tors Corp. for the six months 
ended June 30, 1947, amounted to 
$537,933 compared to a net loss of 
$925,813 reported for the similar 
1946 period, J. W. Frazer, chair- 
man and president, announced last 
week. : 


Frazer said that the total net 
profit from the six months’ opera- 
tions of Frazer Farm Equipment 
Co., a wholly-owned subsidiary of 
Graham-Paige, amounted to $742,- 
783. These earnings were reduced 
by $204,850 as a result of losses 
sustained in the automobile di- 
vision prior to Feb. 10, 1947, when 
Graham-Paige sold its automotive 
assets to Kaiser-Frazer. 

For the first six months of the 
current year, gross sales totaled 
$11,950,967, of which $7,909,154 was 
contributed by the farm equipment 


| division, the report stated. 


In commenting on Graham- 
Paige’s progress since its entry into 
the farm equipment field, Frazer 
said that the company had pro- 
duced more than 45,000 Rototillers 
since production began in April, 
1946, and that domestic and export 
sales had been maintained at a 
satisfactory rate. 


Commenting on the company’s 
move to York, Pa., Frazer said 


|that “the York assembly line for 


the Rototiller will be three times 
longer than the previous one at 
Willow Run and that an increased 
number of manufacturing opera- 


| tions will be carried on at the new 


plant. 

Frazer also revealed that Gra- 
ham-Paige’s original loan of $3,- 
000,000 with the Bank of America, 


| had been reduced to $244,101. Fraz- 
|er said that the company antici- 
| pated repayment of the balance of 
the loan within the very near fu- | 





ture. 





The company’s balance sheet as | 


of June 30, 1947, showed a ratio 
of current assets to current liabil- 
ities of approximately 2 to 1. 


Beverly to Sell Willys 


Beverly Auto Sales, 160 Park Rd., 
is the new Willys dealer in West 
Hartford, Conn. V. A. Francolini, 
owner of the company, has been 
connected with the automobile bus- 
iness in Hartford for the last 17 
years. 





of gross profit and would have re- 
quired an inventory of $96,167.50 
if his turnover rate was four times. 
He would have required an in- 
ventory of $76,934 if he had at- 
tained a five-time turnover rate. 

“These figures serve to illustrate 
ene of the serious problems facing 
the automotive wholesalers. The 
physical problem of handling the 
increased inventory, the larger in- 
vestment required to finance the 
larger investment in inventory and 
accounts receivable.” 





Georgia Boosts Minimum 


|On Intrastate Hauls 


ATLANTA, Ga.—Georgia’s pub- 
lic service commission has _in- 
creased the minimum charge for 
intrastate motor freight shipments 
to meet minimum rates prevailing 
in interstate truck hauling. 


The minimum charge was boost- 
ed from 58 cents to 85 cents on 
single line hauls and to $1.05 where 
more than one line shares in the 
movement. 





THIS TIMELY BOOKLET 


FR BB 


Here’s a booklet that's as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment. It contains methods, forms 
and materials necessary to make in- 
telligent customer follow-up pay you 
dividends in sales and profits. 

Get this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below, attach it to 
your letterhead, and mail to 


The Reynolds & Reynolds Company 
Dayton 7, Ohio 


Please send information on the 
subjects checked: 


0) Selling Your Service De- 
partment 


C] Service Dept. Operating 
Forms 


(] General Office Forms 
() Accounting Aids 


(J Paper Tools for Handling 
Car Sales 


( Parts & Accessory Control 

C) Credit and Collection Forms 
C) Dealer Stationery & Checks 
(J Payroll Systems and Forms 


(C) Factory Designed Account- 
ing Systems ° 
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Obituaries 


Herbert Buckman Dies; 


Cleveland Auto Man 


CLEVELAND. —Herbert Buck- 
man, former national figure in the 
retail automobile field, died here 
Aug. 2 after a short illness. 


During his 14 years as secretary- 
manager of the Cleveland Auto- 
motive Trade Assn., he directed 
the annual automobile shows of 
Cleveland and was also editor of 
the Ohio Motorist. In 1936, he left 
the automotive field to become 
manager of Cleveland’s public au- 
ditorium. 

. + * 


L. J. Christopher 
CLEVELAND.—Lawrence J. Christopher 
56, sales manager of Ralph McClurg, Inc. 
(Ford), died July 27 at his Cleveland 
home. For 30 years he was active in vari- 
ous branches of the automotive industry. 
spending the last seven with Ford. 


* * * 


Claude W. Burns 
COLUMBUS, O.—Claude W. Burns, 55 
sales manager for Rush Motor Sales Co., 
1824 Cleveland Ave., died of a heart at 
tack in a hospital in this city. His wife 
and daughter survive. 
* * * 


Ernest L. Foil 
SALISBURY, N. C.—Ernest L. Foil, Sal- 
isbury business and civic leader who estab- 
lished Foil Motor Co. and the Salisbury 
Tractor Co., died July 25 after an illness 
of several months. 


ob * * 


Halsey Gibson 

MANCHESTER, N. H.—(UTPS)—Halsey 
Gibson, manager and treasurer of Man- 
chester Buick Co., died recently at his 
home. He had been associated with the 
Buick company for 24 years, having pre- 
viously been in the automobile business 
with the late William Spear, and was ac- 
tive in the New Hampshire Automobile 
Dealers Assn. 

* * * 


A. C. Tiedemann III 
DETROIT.—A. Carl Tiedemann III, 23, 
son of A. Carl Tiedemann, former Nash 
and General Motors executive, died July 
24 at Hines general hospital, Chicago. Mr. 
“.iedeniann was a four-year naval veteran 
oi World War II, and his death was due 


io after effects of service in the South 
b-aci..c, 
° * * * 
Jack Alexander 
DLTROIT.—-ack Alexander, 47, promi- 


nent in the automobi:e and trailer business 
in Detroit and Miami, Fla., died last week 
while visiting ia Jacxson Mich. Mr. Alex- 
ander was a former president of the Mich- 
igan Used Car Dea.ers Assn. 

* * * 


Albert H. Kenneweg 

DUTROIT.—-Albert H. Kenne\..g sr., 63, 
an engineer associated with Chrysler Corp. 
and the Hud.on Motor Car Co. for more 
than 30 years, died in a hospital here 
July 26. During World War II, Mr. Ken- 
neweg designed and supervised the build- 
ing of Hudson's Naval Arsenal plant. 

* * * 


Zene K. Smith 
PORTLAND, Ore.—-Zene K. Smith, 47, 
partner in Smith Lyons (Packard) here, 
died at his summer home at Ocean Lake, 
from a heart attack. 
* * * 


Gershon A. Fenster 
TULSA, Okla.—Gershon A. Fenster, 52, 
general manager of Oklahoma Tire & Sup- 
ply Co., died recently after a long period 
of ill health. 
* * * 


Thomas J. Corcoran 
ST. LOUIS.--Thomas J. Corcoran, 49, 
former assistant manager of the Ford St. 
Louis district office, died of heart disease 
in his home in St. Louis. 


* * * 


Fred Crosby 
UNION, 8. C.—Fred Crosby, 38, local 
Buick dealer and in the automobile busi- 
ness here for many years, died suddenly 
July 19 of a heart attack. 
* i‘ + 


Willis A. Sorrell 
RALEIGH, N. C.—Willis A. Sorrell, 51, 
formerly in the automobile business here, 
died July 17 at Rex hospital after a long 
period of ill health. 


* * * 


Frank R. Nixon 
GREENVILLE, 8. C.—-Frank R. Nixon, 
85, chairman of Scurry & Nixon, Inc., for 
many years one of Greenville’s leading 
automotive equipment concerns, was killed 
in a coliision of two automobiles July 15 


* * BS 


J. P. Threatt 
WILMINGTON, N. C.—J. P. Threatt, 
an official of Threatt-Jordan Motor Co. 
here, and formerly used-car sales man- 
ager for Pettit Motor Co. in Charlotte, 
died July 18 of a heart attack. 
* * = 


Harry N. Syster 
LATROBE, Pa.—Harry N. Syster, super- 
visor of mill sales for Latrobe Electric 
Steel Co., died July 21. Mr. Syster, 55, had 
been associated with Latrobe Electric Stee! 
for 30 years and had been in his most 
recent position for 10 years. 


* * * 


George H. Brown 
PRINCETON, W. Va.—George H. Brown, 
automobile dealer in Princeton for 26 years 
and prominent in the civic life of the com- 
munity, died July 18 at Bluefield Sani- 
tarium, Bluefield, W. Va., where he had 











undergone an operation. Mr. Brown entered 
the automobile business in Princeton in 
1920 and had been head of the Princeton 
Mercer Motor Co. since that time. He 
served two terms as president of the West 
Virginia Automobile Dealers Assn. 

* * * 


John A. Lux 

BUFFALO.—John A. Lux, former man- 
ager of Stewart Motor Co. of Buffalo, died 
recently at his home in East Aurora. He 
began work with the Stewart firm when 
a young man and rose to become man- 
ager 10 years ago. Recently he had been 
associated with Brockway Motor Co. ° 


Wilbur M. Carl 
PORTLAND, Ore.—Wilbur M. Carl, 50, 
for many years general sales manager of 
Fields Chevrolet Co., and more recently 
general sales manager of Joe Fisher, 
Dodge-Plymouth distributor, died after a 
heart attack on July 18 in this city. 


* * * 
Samuel Bunes 
INDIANAPOLIS.—Samuel Bunes, owner 


of Auto Parts Tire Co., 1161 Kentucky 
Ave., died at hie home here. He was 57 


Berlin-Wolf Olds 
Berlin-Wolf Oldsmobile Co., Inc., 
has been incorporated with 750 
shares of no par value in Colum- 
bus, O. Samuel Wolf and others are 
the incorporators. 


over 








Gets Job As Body Man, 


Gets Loan, Gets Out 

CHICAGO. — South Shore 
Buick Co. here has experienced 
a new turn involving money 
secured under false pretenses. 

The originator of the “racket” 
got a job with the company as 
a body man. He succeeded in 
“selling” the idea of a loan al- 
legedly for purposes of buying 
tools. Both the man and the 
firm’s money disappeared. 

The firm has sent out a warn- 
ing to other dealers via the Chi- 
cago Automobile Trade Assn., 
which related the case in a bul- 
letin to members and urged 
dealers knowing the where- 
abouts of the so-called body 
man to contact South Shore 
Buick. 





Schmitt Appointed 


By Michael Motors 


Michael Motors (Packard), 213- 
15 E. Capitol Ave., Springfield, IIl., 
has announced that James R. 
Schmitt will be in charge of a new- 
ly equipped front end and brake 
service department in which all 
makes of cars may obtain service. 
George Michael is president. 


installations 
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CANELL ENTERPRISES, 595 Palisade Ave., Jersey City, N. J., has started pro- 
duction of the above type body. It is built on a Crosley pickup truck. 


Never Too Old 
Ancient Vehicles Licensed 


For Use in Illinois 


SPRINGFIELD, Ill. — A_ 1907 
Buick, a 1908 Stoddard-Dayton, 1909 
and 1919 model Brush and E.M.F. 
cars; a 1913 Regal, and six Detroit- 
Electrics were among those auto- 
mobiles licensed for road operation 
by the Illinois secretary of state 
this year. 

A total of 1,598,734 passenger car 


licenses are now registered in Illi- 
nois. Other oldtimers licensed were 
a 1914 Allen, a 1916 Stanley, a 1918 
Overland and five 1920 models. 


Losness & Bulow 


The new salesroom and garage 
for Losness & Bulow Motor Serv- 
ice (Hudson) has been opened to 
the public at Amery, Wis. The 
building is 40 by 100 feet and 
houses a salesroom, parts depart- 
ment and office, with service quar- 
ters at the rear. 





69,000,000 


prove the versatility and reliability of 


the 


Quick, safe, economical starting is a valuable sales 
attribute to your product—a feature that your customers 
are bound to expect and look for. And when you realize 
that the Bendix* Starter Drive has been the overwhelm- 
ing favorite over the years, in every form of transporta- 


tion, there can be little question about its superiority. 


In automotive vehicles of all types, in marine equipment 





in stationary engines, and even in aircraft, billions of 
safe, sure starts have been rolled up by these mighty 
midgets that are the heart of the starting mechanisms. 
No matter what kind of starter installation you may be 
contemplating —and regardless of what special require- 
ments you may have to meet, it will pay you well to look 
into the advantages of Bendix Starter Drives. Your 


inquiries are invited. 


*REG. U.S. PAT. OFF. 
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ECLIPSE MACHINE DIVISION of 
ELMIRA °« 


NEW YORK 
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pected as cost departments 
throughout the auto industry burn- 
ed midnight oil. 

Cadillac raised prices $66 to $168, 
Buick from $60 to $139, Oldsmobile 
from $85 to $100; Pontiac from $60 
to $139, and Chevrolet from $57 
to $70. 

GM’s price action followed pre- 
vious hikes announced on GMC 
trucks, Buick and Chevrolet sta- 
tion wagons, and the Chevrolet 


convertible. 

General Motors’ price increases 
were made “reluctantly,” C. E. 
Wilson, GM president, said, to 


partly offset increased labor and 
materials costs. He stated that 
since GM had last adjusted prices 
in November, 1946, material prices 
had risen from 2 to 43 percent. 


M’S LABOR sonteedt: signed last 

April raised labor costs 12 per- 
cent, he added. 

Wilson said these higher costs 
were only partly effective during 
the first half of 1947 because GM 
divisions had inventories of sup- 
plies purchased at lower prices. 

However, he said, these sup- 
plies have been used up and pres- 
ent costs are too high to allow 
the corporation to absorb them 
with increased production or 
higher efficiency. 

Even with higher prices on cars, 
Wilson claimed that a high level 
of production and more efficient 
operation will be necessary if the 
corporation is to maintain a safe 
profit margin. 

Packard price hikes followed by 
only a few hours the company’s 
half-year financial report, showing 
a $1,872,634 loss during the first six 
months of 1947. 

Packard spokesmen said the 
increased prices were deemed 
necessary “after careful deliber- 
ation” in view of the half-year 
report and increases in the cost 


Neat from the customer’s side! User has 
catalog data at correct reading angle 
with both hands free. Binding in l-inch 





Save Time, Temper, Money! 


Do you use loose leaf data in buying, selling, speci- 
fying? Then you need EVER READY. Every cat- 


AUTOMOTIVE NEWS, 


Nash, Packard, K-F 
Also Raise Prices 


(Continued from Page 1) 





French New-Car Prices 


Boosted 25 Percent 

PARIS.—Prices on new cars 
in France have been increased 
25 percent and those on trucks 
from 10 to 15 percent. How- 
ever, uncontrolled prices on 
used cars are still about double 
of those for new vehicles. 

A brand new Citroen is now 
priced at about $1,300 and a 
midget Simca, $1,200. In con- 
trast, 1939-1940 used Citroens 
sell at $3,300 and used Simcas 
are offered at over $2,000. 


of such basic materials as steel; 
and certain parts, including 
brakes and wheels. 

Packard’s increase covered $92 
on its Six, $102 on the Hight, $181 
to $200 on the Super Eight and 
$100 to $200 on the Custom Super 
Eight. 

Prices of Nash automobiles were 
increased from $95 on the “600” 
series to $168.40 on the Ambassador 
series, George W. Mason, president 
of Nash-Kelvinator Corp., said. The 
price adjustment was the first in- 
crease on the “600” line since OPA 
controls were removed. 

* * 


Q== makers kept quiet while 
studying the situation. General 
opinion was, however, that more 
price increase announcements were 
certain. 

At presstime Thursday, a stop- 
look-and-listen attitude was still 
in effect. The only response to 
queries was “no comment.” 

But more than willing to talk 
was Walter P. Reuther, UAW- 
CIO president, who blasted GM 
price hikes as “another long 
stride down the inflationary road 





leading to depression and mass | Torpedo Eight 


unemployment.” 
Reuther said that General Mo- 
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alog sheet is instantly available and in place. No 
delay, no annoyance, no chance to mislay any sheets 
or to miss related sheets and items. Each section 
holds one inch of punched sheets. Each section stays 
in place, yet is removed or -replaced instantly. 
Remove any single section for page replacement 
without disturbing the balance of the whole set. 
EVER READY is lifetime built, handsome. Tens 
of thousands in use. Order yours today! 


Geneva Mfg. Co., 410 Stevens St., Geneva, lil. 
Gentlemen: Please ship me: 

~--.Ne. 12 EVER READY Holder. 15 in. wide, 
12% in. deep, 5% in. tilt. Sturdy steel, 
dork green boked enomel. Capacity, 12 sec - 


| I — 
A. Open Section 8. Replace sheet, 
close section C. Replace section 


ORDER TODAY! ALL SHIPMENTS EXPRESS 


, ABC 





At 


tions. With wings and 2 sections: $5.65 Eo. 










sections. 29 in. wide, ae deep. Copac- 
ity, 24 sections. $8.50 


..-- Add't Sections, $1. aoe 


MONEY BACK 


~---Ne. 24, like No, 12. With wings ond 2) padress 


' 
a as : 
‘ 
4 
' 


NOTE: Check Kalamazoo 4-post (1), Ring Binder 3-post 0 


i 
GUARANTEE! t 







| 





tors could “well afford to offer 
price reductions several times as 
great as the price increases which 
it has now inflicted on the cus- 
tomer.” He didn’t explain how, 
however. 

Two truck makers last week 
thought they had anticipated cost 
increases enough to make further 
price adjustments unnecessary. 
Federal and Divco both instituted 
price hikes on their vehicles with- 
in the past few months. 


Following are GM price in- 

creases: 
Chevrolet 
New In- 
List Price crease 

Fleetmaster 

Town Sed. ..................$1,200 $57 

Sport Sed. .................. 1,255 61 

Stat. Wagon ............ 1,775 70 

5-pass. Cpe. .............. 1,195 65 

Convertible ................ 1,525 70 
Fleetline 

Sportsmaster Sed. .. 1,280 

Aerosedan .................. 1,225 60 
Stylemasters 

Town Sedan .............. 1,155 63 

Sport Sedan .............. 1,190 67 

Es OR. :etctsivipivvesets 1,080 58 

OPARS,, CPOs ...scini.. 1,120 61 

Buick 
New In- 


List Price crease 
Special Series 
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4-dr. Sedan ................ $1,556 $88 
2-dr. Sedanet ............ 1,497 84 
Super Series 
4-dr. Sedan ................ 1,790 101 
2-dr. Sedanet ............ 1,708 96 
Convertible ............... 2,175 123 
Estate Wagon .......... 2,622 100 
Roadmaster Series 
4-dr. Sedan ................ 2,065 116 
2-dr. Sedanet ............ 1,968 111 
Convertible Cpe. ...... 2,463 139 
Estate Wagon .......... 3,030 60 
Pontiac 
New In- 
List Price crease 
Torpedo Sixes 
Bus. Coupe ................ $1,287 $70 
Spt. Coupe ........ .. 1,336 75 
Sedan Coupe . 1,380 75 
Convertible ................ 1,690 95 
Convertible (Del.) .. 1,730 95 
4-dr. Sedan .............. . 1,406 75 
Bs CD. on case ccscsnsse 1,332 70 
eae 1,381 75 
Sedan Coupe ............ 1,425 75 
Convertible ............. 1,735 95 
Convertible (Del.) .. 1,775 95 
2-dr. Sedan .............. 1,395 75 
4-dr. Sedan ................ 1,451 75 
Streamliner Six 
Sedan Coupe ............ 1,439 80 
4-dr. Sedan ................ 1,487 80 
Stat. Wag. (Std.) .... 2,092 100 
Stat. Wag. (Del.) .... 2,166 100 
Streamliner Eight 
Sedan Coupe ............ 1,484 80 
Bs BNI San sinceveesece 1,532 80 
Stat. Wag. (Std.) .... 2,137 100 
Stat. Wag. (Del.) .... 2,211 100 
Oldsmobile 
New In- 


List Price crease 
Series “66” (Six) 


Stat. Wagon .............. $2,305 $130 
Convertible Cpe. ...... 1,725 98 
Club Coo. .................... 1,385 78 
Club Sedan ................ 1,410 76 
4-dr. Sedan ................ i 81 
Series “68” (Eight) 
Stat. Wagon .............. 2,360 132 
Convertible Cpe. ...... 1,780 100 
Club Coupe .............. . 1,440 79 
Club Sedan ................. 1,465 78 
4-dr. Sedan ............. 1,505 83 
Series “76” (Six) 
Standard Club Sed... 1,475 83 
Deluxe Club Sedan .. 1,590 90 
Standard 4-dr. Sed... 1,545 86 
Deluxe 4-dr. Sedan .. 1,655 90 
Series “78” (Eight) 
Standard Club Sed... 1,530 85 
Deluxe Club Sedan.. 1,645 91 
Standard 4-dr. Sed... 1,600 88 
Deluxe 4-dr. Sedan.. 1,710 92 
Series “98” (Eight) 
Convertible Coupe .. 2,160 120 
Club Sedan ................ 1,740 98 
4-dr. Sedan ................. 1,790 100 
Cadillac 
New In- 
List Price crease 
Series 61 
Coupe . $2,060 $115 
Sedan .. 2,175 115 
Series 62 
Coupe nevbvips cavesecu 129 
Convertible ss beishisdie apap ags 153 
Sedan .. 2,360 130 
Series 60 
Sedan ......... 2,990 66 
Series 75 
5-pass. Sedan . 4,190 125 
7-pass. Sedan .. 4,400 161 
Imperial ....... niga earn 4,590 168 
9-pass. Sedan . . 4,095 165 
9-pass. Imperial ...... 4,275 164 
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PROPOSED NEW CAR AND TRUCK showroom to be erected at the southwest cor- : 
ner of Grand River and Monica Aves., Detroit, by Thomas J. Doyle Co., Dodge dealer- 

ship founded in 1914. The new Doyle showroom will have a 75-foot frontage on Grand s 
River and will be 100 feet deep. A used car lot of the same size will adjoin the build- 

ing. The passenger car section of the building, which will face Grand River, will have f 





space for displaying 14 new cars as well as parts and accessories. The truck section 
of the building will accommodate 10 trucks and parts and special accessories displays. 
A new service and parts building, to be used in conjunction with the new showroom, 
is to be built one block away. 


z. Better Cars 
Hudson Says Shortages 
Improve Quality 

DETROIT. — Better cars are 
being produced these days be- 
cause of the shortage of steel, 
according to Hudson’s produc- 
tion engineers. 

Scarcity of the basic automo- 
bile material—ordinary carbon 
steel—has been responsible for 
wider use of high-tensile, low- 
alloy steels, capable of adding 
considerably more strength to 







body and other steel parts, the 
experts say. 

Hudson reports it has turned 
more and more to Nax steel, a 
recently developed, low-alloy, 
high-tensile steel which can be 
used in place of the usual car- 
bon steel. 

Currently, Hudson is making 
a number of parts from Nax 
steel, including fenders, bump- 
ers, radiator grilles, dust shields 
and rear bumper stone guards. 
Experience indicates the item 
can be used successfully on a 
variety of steel parts, it was 
said. 
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THE NATIONAL ASSOCIATION OF 
INDEPENDENT AUTOMOTIVE WHOLESALERS 
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309 WEST JACKSON BOULEVARD, CHICAGO 6, ILLINOIS 








The CARHANGER . . .Now *3® List 


Remarkable invention for HANGING SUITS or DRESSES or BABY BASKET. Fits 
tightly to ceiling. Adjusts to fit 95% of all cars. Excellent construction. Pro 
car dealers and service stations. Volume sales to summer travelers and salesmen. Sample 


sent anywhere in U.S.A. postpaid for $3.95. Returnable for full refund. 
DEALER’S PRICE $31.20 per dozen at your jobber or F.O0.B. Rochester. ©.0.D. or 
check with order. Advertising folders and newspaper mats free. 


VALUABLE DISTRIBUTORSHIPS AVAILABLE 


THE CARHANGER CO. 
Rochester 7, N. Y. 





365 Park Ave. 
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Statter Boosted 
By Comm. Credit 


BALTIMORE.—Promotion of D. 
E. Statter to senior vice-president 
of Commercial Credit Corp. in 
charge of the southern territory, 
which includes the _ Baltimore, 
Greensboro, Charlotte, Atlanta, Mi- 
ami and Jacksonville divisions, has 
been announced by W. Bruce 
Wylie, vice-president in charge of 
sales and operations. 

Statter, who is being advanced 


from vice-president and divisional | 
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| manager in Philadelphia, for many 
years represented the corporation 
in the southern states. Promoted 
to vice-president and _ divisional 
|manager at Philadelphia is Robert 
|A. Caldwell jr., who joined Com- 
mercial Credit in 1928. 


Brown Motor Co. 


The application of. Brown Motor 
Co., Dallas, Tex., for a state char- 
ter has been approved. The firm 
was incorporated with a capital 
stock of $30,000. Incorporators were 
listed as B. E. Brown, B. L. Brown 
and A. L. Hart. 
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Couuins & AIKMAN 
CORPORATION 
200 MADISON AVENUB, NEW YoRK16, NY. 
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IRON CASTINGS 


ONE OF THE NATION'S 


LARGEST 
PRODUCTION FOUNDRIES 


AND MOST MODERN 


ESTABLISHED 186 


THE WHELAND COMPANY 


FOUNDRY 


OFFICE AND 


MANUFACTUR 


DIVISION 


ING PLANT 


CHATTANOOGA 2, TENNESSEE 





K-F Purchases 
Sheet Steel Mill 


At Indianapolis 


WILLOW RUN. — Kaiser-F raze’ 
last week announced purchase of 
Chapman-Price Steel Co., Indian- 
apolis, a subsidiary of Continenta! 
Steel Corp. of Kokomo, Ind. Kais- 
er-Frazer will take over the prop- 
erty and management of the steel 
rolling milk on Oct. 1. 

The Indianapolis mill has a ca- 
pacity of 55,000 tons annually—20 
percent of the amount of sheet 
steel Kaiser-Frazer uses in the 
current production of its automo- 
biles, but with the mill, Kaiser- 
Frazer derives a new source of 
steel, it was said. 

Kaiser-Frazer revealed it has a 
contract with Continental Steel to 
furnish sheet bar to the mill. The 
production of the Chapman-Price 
mill, together with the products 
received from Portsmouth Steel 
Corp. by reason of K-F’s contract 
with Portsmouth, and the steel se- 
cured from other sources, will as- 
sist Kaiser-Frazer in achieving its 
present goal of 2,000 cars a day, 
K-F said. 


acres and is equipped with heating 
furnaces, annealing furnaces, pick- 
ling equipment, breakdown, fin- 
ishing and cold flattening mills. 
Sheet from the Indianapolis mill 
will be used for floor pans and 
reinforcing members of the Kaiser 
and Frazer bodies, it was stated. 
| Just recently Kaiser-Frazer ac- 
quired the Round Oak Co. foundry 
at Dowagiac, Mich. a company 


gray iron castings. The Dowagiac 


|tion of them at a rate sufficient 





for production of 800 automobiles 
a day. 


‘Packard Promotes 


‘Service Experts 


DETROIT.—Three automobile 
|}and marine engine service spe- 
|cialists have been promoted by 
| Packard, Karl M. Greiner, parts 
}and service manager, has an- 
nounced. 

T. P. Thomas, Packard service 
technical manager since 1945, be- 
came marine service technical rep- 
resentative. 

Norman A. Lulk service mer- 
chandising manager since 1944, 
succeeds Thomas and is, in turn, 
succeeded by Byron R. Horsley, 
who was manager of the Packard 
service parts division from 1920 
until 1943. 


Thomas joined Packard in 1924 | 


as a motor buikdier in the marine 
and automobile experimental divi- 
sion. He helped author, in the mid- 
Twenties, one of the industry’s 
first training films on automobile 
service and maintenance. 

With Packard since 1916, Lull 
has been a member of the tech- 
nical service staff since 1922, For 
many years he was editor of Pack- 
ard service and maintenance pub- 
lications. During the war Lull was 
engaged in administrative duties. 

Horsley joined Packard’s service 
records department in 1911 and 
nine years later became manager 
of the service parts division. He 
held this post until his transfer 


in 1943 to the aircraft engine divi- | 


sion. 


Clow Heads Up 
Hudson in K. C. 


DETROIT.—Appointment of Rob- | 


ert Clow as regional manager of 


the Hudson Motor Car Co., with} 


headquarters at Kansas City, has 
been announced by Norman K. 
VanDerzee, Hudson sales manager. 


Clow, who has 17 years of auto- | 


mobile sales experience, has served 
as district manager with four other 
major automobile manufacturers in 


the Kansas City area. He joined | 
Hudson after serving with the au- | 


tomotive section of the Kansas City 
OPA throughout the war. 





Unit Parts Treasurer 
R. Douglas Campbell has been 
elected treasurer of the Unit Parts 
Corp., 1339 Main 8t., Buffalo. He 
succeeds A. F. Baxter, founder of 
the company, who remains its pres- 
ident. 


The Indianapolis plant covers 40) 








with some 80 years’ experience in | 


Foundry division is now producing | 
|}10 major engine castings, a por-| 


White Plains Assn. Formed 


Under Rockefeller 

WHITE PLAINS, N. Y. — The 
dealers of this downstate city have 
organized the White Plains Auto- 
mobile Dealers Assn. with the pur- 


: 51 


| Officers are: Stanley P. Rocke- 
feller, Rockefeller Nash Sales Co., 
|Ine., president; Berne L. Murray, 
|Murray Pontiac Co., vice-president; 
Richard N. Hargrave, Motor Asso- 
ciates (De Soto-Plymouth), secre- 
tary, and Elmer E. Sheridan, 
Sheridan Motors (Lincoln - Mer- 

















pose of promoting and exchanging 


ideas among members. cury), treasurer. 
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Finest steel heat 
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. 
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JOHNSON Self- 
Locking Screw 
maintains accu- 
rate adjust- 
ments, 










Yes, and there’s profit in replacement with 
JOHNSON Tappets! For Ford and Mercury V-8's 
it's the JOHNSON Adjustable Tapper: (shown 
above). . . . For other popular makes of cars and 
trucks Genuine JOHNSON Replacement Tappets 
are olso available. 





Hard chilled 
face for long 
wear. 
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DEALERS... 


Here Are 2 Surefire Moneymakers 


MOTOBECANE MOTORCYCLE 


A long time favorite throughout Europe. 1 cylinder, 4 stroke. 
125 cc's, 3 speeds, Multiple plate clutch. Weight only 110 Ibs. 
Speed to 50 mph, 85-100 miles per gallon. Steel tube frame. 
Adjustable shock absorber, 2 wheel brakes. Complete stock spare parts 
on hand. LIST PRICE $375. Especially large discount to dealers. 


VAP — Auxiliary 


Bicycle Motor 


Fits any bike! One cylinder, 2 h.p. 
Speed to 35 mph. 150 miles per 
gal. Shock absorber and floating 
rear wheel installation eliminates 
vibration and annoyance from heat, 
or fumes. LIST PRICE $128. Especi- 
ally large discount to dealers, 


Inc. 


L. GREEN, 
1920 Broadway, New York 
TRafalgar 7-4056 








Cleveland 


Junkers, or unsafe cars, are not 
being sold to Greater Cleveland 
buyers of used cars by members 
of the Cleveland Used Car Dealers 
Assn. 

Seymour A. Terrell, executive 
secretary of the association, made 
the announcement, declaring: 

“Every used car sold by our 
dealers carries the implied war- 
ranty that it is safe to the public 
and the driver as well. It is one of 
our primary policies that safety 
must come before profit.” 

+ * 


Springfield, Mass. 

Although some of the leading 
dealers in used cars in this area 
have been expecting a slump in 
both demand and prices during 
the last few weeks, none has ap- 
peared. Dealers report that the 
call for pleasure cars or trucks in 
the $200 to $800 range still is “tre- 
mendous” and that cars of prac- 
tically any other price are moving 
out at a good rate. 

The market for 1941 and 1942 
cars is perhaps the slowest at the 
moment, one dealer noted. He said 
prices for those models are high, 
inasmuch as most of these cars 
are selling for $1,000 or more. 

Just before the Fourth of July 
weekend, the demand for used cars 
was “terrific,” dealers said, and 
they had looked for a _ sizeable 
slump during the latter part of 
the month as vacationers’ needs 
were taken care of. It has not 
come, however. 

Some of the dealers virtually 
sold out their used-car stocks over 
the Fourth and have been chary 


Used-Car Dealer Notes 





about loading up too heavily since, 
because of belief that the price 
structure is ready for a shake- 
‘own. It now is believed, however, 
that such a revision may not come 


until fall. 
* . > 


Toledo 
William E. Swan was elected 
president of the Toledo Used Car 
Dealers Assn. here last week at 
the annual picnic and outing at 


Sunningdale Golf Club. George 
Wainer was elected vice-president. 
Earl “Doc” Greiner, retiring 


president and present director of 
the National Used Car Dealers 
Assn., addressed the gathering and 
said that no formal group action 
is planned at this time against the 
resale contract plan announced last 
week by the Toledo Automobile 
Trades Assn., although he person- 
ally believes the optional plan of 
the TATA is illegal. 





Used-Car Market Seen 


Strong Until October 

WASHINGTON.—The Nation- 
al Used Car Dealers Assn. pre- 
dicts that prices for used cars 
will hold up pretty well until 
around Oct. 1. It warns dealers 
to watch their inventories close- 
ly during September. 

To back up its prediction, 
NUCDA cites the setbacks in 
new car production and points 
out that those who must have 
transportation now will have to 
be content in most cases with 
used cars. 
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PARMA MOTORS has become the latest Kaiser-Frazer dealership in the Greater 


Cleveland area. Ernest Gerzeny is general 


manager, Joe Martin, office manager, and 


Elmer Gerzeny is service manager. The firm occupies 1,000 square feet of space at 
Ridge and Pearl Réds. in suburbam Parma. ‘ 


June Truckloadings Decline 


Slightly Under 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in June held virtually even 
with the figures for May, declining 
one-tenth of one percent, but in- 
creased 12.7 percent over June of 
last year, according to statistics 
compiled by American Trucking 
Assns., Inc. 

Reports from 272 carriers in 42 
states showed these carriers trans- 
ported 2,377,979 tons in June, as 
against 2,379,468 tons in May and 
2,109,341 tons in June, 1946. 

ATA’s index figure, computed on | 
the average monthly tonnage of 
the reporting carriers for the pe- 
riod of 1938-1940 as representing 
100, was 196. 

Approximately 82 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 1.0 percent below 













John Bean VISUALINER 


An attractive, attention compelling piece of equipment, its revolutionary new 
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ask your jobber or write us 


JOHN BEAN MFG. CO. 


iia! 


BALANCING TOOLS 


ALIGNERS AND CORRECTION 


reeks... 


hat LAS) STEAM CLEANERS. 


WHEEL BALANCERS AND 
- CAR WASHERS 


May Figures 


May but increased 12.2 percent over 
June, 1946, 


Transportation of petroleum 
products, accounting for about 9 
percent of the total tonnage re- 
ported, showed increases of 8.5 per- 
cent over May and 8.9 percent over 
June, 1946. 

Carriers of iron and steel also 
hauled about 3 percent of the total 
tonnage. Their traffic volume in- 
creased 2.2 percent over May and 
40.6 percent over June, 1946. 

Another 6 percent of the total 
tonnage consisted of miscellaneous 
commodities, including wool, tex- 
tiles, groceries, chemicals, cement, 
coal, tobacco, household goods, 
heavy machinery, packing house 
products, motor vehicles, motor ve- 
hicle parts, cotton, paper and 
school supplies. Tonnage in this 
class decreased 0.9 percent below 
May but increased 13.7 percent 
over June, 1946. 


Atom Bomb Held 
Hope for Peace 


By K. T. Keller 


DETROIT.—“The dire possibili- 
ties of atom power will perhaps 
someday bring men to the point 
where they will honestly recognize 
and eliminate the things they do 
and that nations do which culmi- 
nate in bloodshed to create at long 
last a state of permanent peace 
in the world,” according to K. T. 
Keller, president of Chrysler Corp. 

Keller makes this statement in 
the foreword of a book which 
Chrysler Corp. has just published 
entitled, “Secret,” and written by 
Wesley W. Stout, former editor of 
the Saturday Evening Post. 


Stout’s book is a narrative of 
what was done to give man his 
first control over the energy locked 
in the atom bomb. He describes 
the different methods used to pur- 
ify uranium, steps that led to 
production of the first bomb and 
finally the Bikini tests. 


In the foreword Keller stated: 


“The presence of this new force 
at man’s command, and the stark 
terror that imagination gives to 
atomic weapons carried to their 
still distant ultimate development, 
has stirred anew the determination 
of good men to create at long last 
in the world a state of permanent 
peace. 


“Science and industry will be 
working on ways to employ the 
atom’s energy for men’s benefit: 
ways that might even in time ut- 
terly overshadow the first destruc- 
tive application.” 






Rstery Sclco 
Up in Canada 


OTTAWA.—Sales of electric stor- 
age batteries and parts by prin- 
cipal Canadian producers were val- 
ued at $1,004.018 during May, 1947, 
compared with $984,445 in April, 
1947. The sales for May, 1947, in- 
cluded 106,657 batteries at $765,260 
for the ignition of internal combus- 
tion engines, 1,137 batteries at 
$5,212 for motorcycle starting, 2,927 
cells at $28,512 for farm lighting 
plants, 1,106 cells at $32,923 for 
railway’ services, batteries valued 
at $134,051 for other purposes, in- 
cluding those for telephone switch- 
boards, and miscellaneous parts 
and supplies for batteries valued 
at $38,060. 


DeVilbiss Plans 
‘New Ont. Plant 








SERVICE SECTION 


TOLEDO. — DeVilbiss Co. will 
soon break ground for the first unit 
of its new Canadian plant at Wind- 
sor, Ont. The new structure will 
be devoted entirely to the man- 
ufacture of spray painting exhaust 
systems and will enable the pro- 
duction of numerous new spray 
booth developments, DeVilbiss said. 

The operations in this first unit 
augment the present Windsor 
plant production of spray guns, air 
compressors and atomizers. The 
cost of the new plant was esti- 
mated at $250,000. 


A BIG SELLING POINT: 


he Ae an 


POTS 


See your AMALIE Distributor or write Dept. V 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 
in the Southwest: 
Senneborn Bros., Dallas |, Texas 








Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


136° 
FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 
STATION WAGONS INC. 


619 Euclid Ave. Cleveland 3, Ohio 





Immediate Delivery 
46 — PONTIAC — 47 


CHROME PLATED GRILLE GUARDS 
RUST PROOF 
$12.50 LIST — $3.75 NET 
IN LOTS OF SIX OR MORE 
F.0.B. PHILADELPHIA 


Serdikoff Auto Supply 


Philadelphia, Pa. 


522 Shunk St. 








ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trembly Ave. 
OsrROr 11, auch. 
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Perils to Jobbers Cited . . . 


NSPA Demands Makers 
Retain Discount Plan 


CHICAGO. — Changes _ recently 
made by some manufacturers in 
cash discount schedules serve only 
to create “confusion, misunder- 
standing and hardship,” National 
Standard Parts Assn. contended last 
week in urging retention of the 2 
percent, 10th prox. discount policy. 

“Neither this association or any 
association is in a position, legally 
or otherwise, to dictate terms of 
sale, but it should be readily ap- 
parent to all concerned that uni- 
formity is needed and can be 
achieved on a basis satisfactory to 


Hudson Reports 
$2,005,041 Profit 
In 2nd Quarter 


DETROIT.— Hudson Motor Car 
Co. last week reported its consoli- 
dated net income for the second 
quarter of 1947 at $2,005,041, equal 
to $1.10 per share. 

In the corresponding period of 
1946, Hudson had a net operating 
income of $258,032. 

Hudson’s net income for the first 
six months of 1947 was reported as 
$3,796,266, equal to $2.09 per share, 
after all charges and provisions for 
all taxes. 


wholesalers only by the continua- 
tion of established practice,” the 
NSPA pointed out. 

As for jobbers, the association 
said that “the wholesaler who 
abuses cash discount privileges cer- 
tainly is not contributing to an 
improved situation.” 


The NSPA also released the text 
of a resolution on discounts adop- 
ted at the recent midsummer meet- 
ing of its wholesalers’ board of 
governors, as follows: 

“The wholesalers’ board of gov- 
ernors strongly urges that manu- 
facturers give serious and imme- 
diate consideration to the problem 
which has been created by a grow- 
ing tendency on the part of manu- 
facturers to change the 2 percent, 
10th prox. discount policy which 
has been accepted as standard in 
the industry for a long period of 
time and which has become a basic 
part of the processes of wholesale 
distribution. 

“It is pointed out that all whole- 
|salers extend this same discount 
to their customers as a means of 
maintaining collections on a basis 
that will permit the same terms of 
payment to manufacturers, and 
further that it is not feasible for 
wholesalers to change their dis- 
count policies to meet changes 
made by manufacturers.” 


MEANS 
MORE PROFITS TO YOU 


_ 


We are specialists familiar with all the 
complexities of modern automobile finance 
insurance for finance companies and dealers 
financing their own time-sales. Our policies, 
certificates and other forms are specifically 
designed for this type of insurance. Write 
for Fu'l Particulars, 





ION A New England Stock Company Chartered in 1926 

2. RESOLUTE FIRE INSURANCE CO. 
lin, Pa. 350 MAIN ST., HARTFORD 4, CONN. 

Texas 





SELF-FINANCING AUTOMOBILE DEALERS 
can now obtain 

@ SOUND INSURANCE PROTECTION 

@ TOP COMMISSIONS TO THEIR AGENTS 


by insuring financed automobiles under 
“THE AMERICAN PLAN” 


Write today for particulars 





INSURANCE FOR FINANCED AUTOMOBILES 











ee AMERICAN AUTOMOBILE RISKS INCORPORATED 
1d 3, Ohio 16 Liberty Street New York 5, New York 
ee United States Automobile Managers for the 

RHODE ISLAND INSURANCE COMPANY 
pry Surplus to Policyholders, Jan. 1, 1947 $3,019,862.79 
— 47 
;UARDS 
T = . aay 
RE 
! ‘ISERVICE MANAGERS 
pply can learn HOW to INCREASE BUSINESS, MAKE 
hia, Pa. 






MORE SALES per work order, BETTER MANAGE 
EMPLOYEES, please CUSTOMERS, | skillfully 
HANDLE COMPLAINTS, through attending our 
two weeks SALES TRAINING COURSE Sept. 15-26. 


VETERANS 


trained at NO COST to them or employers. 


EXECUTIVES SELECTION & TRAINING ‘INST. 
956 Maccabees Bldg., Detroit 2 TEmple 11-55-1 








Daniel L. Beck 
Director 









Wis. Governor Approves 


Anti-Diversion Bill 
MADISON, Wis.—Gov. Renne- 


ote in Wisconsin into a 

fund which may be 
spent for highway purposes 
only. 

The bill also removes a $36,- 
000,000 ceiling on the highway 
fund, established by a 1945 war- 
time legislature. It is expected 
that Wisconsin’s highway rev- 
enues will hit $40,000,000 this 
year. 





Iowa Arrests 14 
For Selling Cars 
Without License 


COUNCIL BLUFFS, Ia. — The 
Iowa Department of Public Safety 
last week struck a blow at “curb- 
stone car dealers” by arresting 14 
persons from this area and charg- 
ing them with selling used cars 
without a license. 

“This is a statewide check, and 
it is only the beginning,” said an 
agent of the department. 

The agent, however, appeared 
disappointed because comparatively 
small fines were levied against 
those heard in municipal court, 
while others were released after 
posting a small bond or no bond 
at all. 

Pointing out that elsewhere in 
the state fines have usually been 
around $100, the agent asserted 
that “a small fine” in his opinion 
constituted an incentive for a repe- 


| tition of the offense. 


One of the defendants listed is 
Alvin Barrier, former operator of 
the Neola Motor Co. According to 





the agent, Barrier is now selling 
used cars without a license after 
having sold his business last year. 

Most of the defendants named by 
the agent were charged with be- 
ing involved in several transac- 
tions, and several were said to still 
have one or more cars in their 
possession. 


Dodge to Build 
Assembly Plant 
On West Coast 


LOS ANGELES.—Announcement 
of the letting of a general con- 
tract by Dodge for the construc- 
tion of a 102,000-square-foot build- 
ing adjacent to the present Chrys- 
ler parts plant on Davis St., San 
Leandro, Calif.. was made here 
last week. San Leandro is across 
the bay from San Francisco. 


L. L.* Colbert, president of 


Dodge, stated that the new unit | 


would supplement a _ 190,000- 
square-foot building now on the 
property and will be used to as- 
semble Dodge cars and trucks. 
The new combined facilities will 
be directed toward meeting a grow- 


ing Coast demand for Dodge cars| 


and trucks, Colbert said, and will 
assemble 150 passenger cars and 
80 Dodge trucks per eight-hour 
working day. 

At the present time, Dodge pas- 
senger cars are assembled at the 
Los Angeles Plymouth plant. 

The new facilities, when in full 
operation, are expected to employ 
about 800 persons per eight-hour 
shift. 


Gulick Heads 
Goodrich Export 


AKRON.—Willard C. Gulick, with 
B. F. Goodrich since 1926, has 
been named president of Interna- 
tional B. F. Good- 
rich Co., it is an- 
nounced by John 
L. Collyer, presi- 
dent of B. F. 
Goodrich. 

Gulick, who 
has been general 
sales manager of 
the company’s 
export division, 
succeeds Stanley 
W. Caywood, who 
retired on July 1 
for reasons of health. The new B. 
F. Goodrich executive represented 
his company overseas for 12 years 
before the outbreak of World 
War II. 
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N.Y. Dealers Ask for Law 
To Ban Resale Operators 


(Continued from Page 1) 


Ralph A. Young, Buffalo; William Lyman W. Slack, vice-president 
Frame, Mineola, and George D. |and general sales manager of 
Gardner, Binghamton, president | Packard, declared that “most au- 
of the Binghamton dealers. tomobile dealers are honest and 
The possibility of creating a new | above-board” but they must take 
state department of motor vehicles | action to convince the public of 
and transportation was introduced | this fact. 
by State Senator Seymour Halpern, Asserting that the present sit- 
when he disclosed that the newly| uation is so bad that some peo- 
created committee on motor ve-| ple erroneously believe that all 
hicle problems plans a thorough| or nearly all dealers indulge in 
study of the functions of the motor| questionable trade practices, 
vehicle bureau to see if it has out-| Slack called for dealers to prove 
grown its present position. to their communities that indi- 
He pointed out that, although | vidual records are clear and pol- 
the bureau was originally begun | icies are justified. 
as a revenue agency, it has Nobody, he warned, should at- 
grown into a very complex or- | tempt to “whitewash” any ques- 
ganization with much of its work | tionable practice. 


emphasizing problems of safety. esi hneniinnsdeonicientsscltigiewieat 
Two Ky. Dealers Drown 


The raising of speed limits to 
After Fall From Boat 


levels consistent with safety will 
OWLING GREEN, Ky.—A. C. 


also be considered by the commit- 

tee, Senator Halpern disclosed, with 
Betterworth jr., owner of the Bet- 
terworth Motor Co. and James 


the object in mind of fixing limits 
Ford, operator of Ford’s garage, 


so as to allow motorists to reach 

safely their designations as quickly 
were drowned here last week when 
both men fell from a moving boat 


as possible. 
Other motor vehicle problems 
which will be investigated by the] and were unable to reach lifejack- 
ets thrown to them. 
A third party in the boat was 


committee include reexamination 
unable to explain the mishap, stat- 


of drivers who are consistently in- 

volved in accidents, compulsory au- 
ing that the boat was not trav- 
eling at excessive speed. At the 


tomobile insurance, reciprocal driv- 
ing licenses and insurance, and 

compulsory motor vehicle inspec-|time of the accident, Ford was 
tion. piloting, it was stated. 


WHITE SIDEWALL TIRES 


a 
A WRITTEN GUARANTEE 
ISSUED WITH EACH PURCHASE 
OF LIFETIMER EXTRA SERVICE 
TIRES 





"@! 600x116 


$8.75 
$9.75 
+S iv A) 
$7.75 


A remolded tire with a “New Tire 
Guarantee” 


ORDER A SAMPLE 
SET TODAY! 


ees TIRE COMPANY, INC. 


IN THE WORL 
PHILADELPHIA 32, PA 


DRESS .CAPTIRCOMP 





LARGEST RE PLANT OF ITS KIND 


ode w ee ee ek 


PHONE aa ai ) CABLEA 


DISTRIBUTORS, DEALERS & EXPORTERS WANTED 





ATTENTION DEALERS 
WHOLESALE WAREHOUSE CLEARANCE 


NEW Le Tourneau Tournapulls Two-wheeled with Model Q Scraper and Model A. Tilt- 
dozer, 2.3 cu. yd. capacity. 

NEW 1500-gal. semi-tank trailers. Gasoline motor driven pump. Hose. 1000x20 tires. 

NEW 800-gal. one compartment tanks. Complete with meters, reels, hose, pumps, segre- 
gator. 

NEW 26-ft. semi-trailers with 4-ft. sides. 1100x20 tires. Air brakes. New waterproof 

. Removable sides. 


tarp. 
NEW K-8s 6x6 cab and chassis. Hard cab. 825x20 tires. 149-inch wheelbase. 


USED Marmon-Herrington 4x4s. Hercules HXE gasoline engine. Air brakes. 1000x20 
tires. 

USED K-ll tractors. 1100x20 tires. Brownlipe auxiliary transmission. INTERNA- 
TIONAL. 5th wheel. Air brakes. 

USED Chevrolet 4x4s, 142-ton, cab-chassis. 

NEW G.M.C. 6x6s, 2%%-ton, chassis (combat top). 

USED 1-ton International 4x4—Pickups (some with front end winches). '42 and °43 


models. 
USED 214-ton 1942 G.M.C. 6x4s and 6x6s cab and chassis. 
USED 1942 Fords, Baumis-Warford Tandems—platform body, 825x20 tires. 
USED K-8 International 6x6s, 825x20 tires, 149-inch and 172-inch wheelbase. 
USED K-7 International 4x4s, hard cab, 825x20 tires. 
NEW K-11 International tractors, 1100x20 tires, air brakes. 
NEW Mack Diesel 6x4s, 1100x24 tires, air brakes. 
ALL ITEMS FOB WAUKESHA, WIS. ALL ITEMS SUBJEOT TO PRIOR SALE 
Write or Phone for Prices 


National Truck Equipment Co. 
Transportation Eng 


WAUKESHA, WISCONSIN Dept. C PHONE 3363 
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HELP WANTED 
AUTO TRANSPORT, four car, 1946 Dodge 


ciceeteamenesenstiniersigilbsantipaliiiettiteennsatsnetnincibeaipcattinmmaisipnation 
BUICK MECHANIC—Wanted by Buick tractor, Eaton axle, 8.25 tires, mechani- 


in Central Florida, ‘‘Where the | cal handling semi-trailer. Ready to go, 
Salas o ints aa | I EE ON eS OE AOE AR | fie Soe eer Bes 


be sober. Straight commission. Give ex- THREE FRUEHAUF 36-ft. drop frame | 





TRUCKS FOR SALE 
























trailers equipped with Van bodies, dou- 
ble doors on each side and rear, 10.00x20 
tires, air brakes, all in good condition. 
Can be purchased at a very reasonable 
price. H. D. Jones, Glasofer Truck and 
Parts Co., 527 Spring St., Elizabeth, i 
New Jersey. | 
TWO NEW 1947 REO TRUCKS for sale 
at West Coast dealer's net. 5-ton model | 







Rotten Sitti on 

MODERN, AGGRESSIVE distributor, with 
1,000-car retail division, requires sales 
manager with similar qualities plus ex- 
perience, vision and initiative. Must be 
well based in all phases of automotive 
sales and have leadership qualities nec- 
essary for achieving high performance 
of individual salesmen. Only those with 
proven A-1 past achievement need ap- 
ply. Send photograph and give full de- 
tails in first letter. Replies confidential. 
Box 1867, c/o Automotive News, De- 
troit 26. 


23 or 7-ton model 25. Cash or will take 
clean 41, 42 or 46 cars or pickups at | 
right figure. Box 1869, c/o Automotive t 
News, Detroit 26. 


NEW 1946 MARMON-HERRINGTON All- 
Wheel-Drive truck, model 440-4, 158” 
wheelbase, 10:00x20 tires, heavy duty 
9’x7’ dump body, 5-yd. capacity. List 
price $8,600. Will accept best reasonable 
offer. Box 1872, c/o Automotive News, 
Detroit 26. 


FOR SALE! 


No. CB-21 Fulton Cross Bar Hitches 
and other Fulton Trailer Parts. 
Also Avaliable: U-2B Bumper Clamps, 

zs, A-6 Couplings. 
Above Listed Items Offered at 
Lowest Jobber Prices 
HENRY SPEN & COMPANY 
1995 Pitkin Ave. Brooklyn 7, N. Y. 
Dikens 2-3145 









































USED CARS FOR SALE 


AUTOS --- AUTOS 


LARGEST SELECTION 
OF NEW AND USED CARS 
IN PHILADELPHIA 
1947 TO 1989 MODELS 
ALL BODY STYLES 
Also Big Selection of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 


IRVIN SACHS 
4589 Chestnut St. 


MANUFACTURERS REPRESENTATIVE 


ATT: MFG. AGTS. & JOBBER SALES- 
MEN—Men with following in auto, farm 
and industrial trade can earn a mini- 
mum of $100 weekly establishing your 
own business. We will assist in financ- 
ing. Box 1862, c/o Automotive News, 
Detroit 26. 


BUSINESS FOR SALE 


LARGE VOLUME, completely stocked new 
and used parts busiffess combined with 
new car franchise and used car outlet. 
Excellent reputation, located Central 
New York State. 7 acres ground. Com- 
pletely renovated. Bungalow home with 
oil heat. New sales buildings. Business 
shows increased profit year by year from 


USED OARS FOR SALE 






























AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. 8S. 


Evan), in Philadelphia, Pa. 3900 
North Broad St. You can buy one 













WANTED—Experienced General Motors 
parts manager. Buick and Cadillac ex- 
perience preferred. Give full particulars 
in application. Daytona Motor Co., Day- 
tona Beach, Fla. Buick-Cadillac dealer. 


EXPERIENCED PARTS MANAGER for 
Chevrolet and Buick agency. Salary and 
percentage. Write in detail experience, 
age, etc. Haslam Bros., P. O. Box R, 
Oakdale, Calif. 











































































































































































































































































































































































































































































































































































































































































































WANTED—GBNERAL MANAGER ‘Thor. | 05 tor Soling desl wiih peimcipele caty. [Cr a've nundred care, AN makes) | Sts Wice Allecheny 4. ee 
- | gon for selling, ncipals only. 
—_— a Saat oa pS.» - of| Box 1856, c/o Automotive News, De. |@nd all models. Shipping arrange-| Phone or Wite aro 4-4450 
: charge | troit 26. ments made on request. Sales held | “Philadelphia’s Larges Dealer’ 
of ene of Big Three dealerships, 800 car ts on Complete Stock 
potential. Applicant must a posi- evel and at 12 
Gon 05 teentan pute bh eas BUSINESS OPPORTUNITIES ry Tuesday Friday CHEVROLET 
vious employment with references. In| WANTED LARGE AUTOMOTIVE parts noon, all dealers cordially invited. . 
answering, state age and all qualifica-/ manufacturer with national distribution AUTO AUCTION Parts & Accessories 
tions. Furnish picture if available. Box to manufacture on royalty basis, what E D H Oo U G H = 
1857, c/o Automotive News, Detroit 26. could be the fastest selling non-competi- Every Thursday, 12 Noon - 
Ww tive automobile accessory on the market. Automobile Auctioneers Dealers Only “We Have Everything” | 
ANTED—Engineer, experienced with au-| we have all tools, jigs and dies neces- DISCOUNTS TO DEALERS 
ine deve  Gaek Gus ok Wenen sary to the manufacturer. Patented in CASH FOR YOUR CAR Sale Fee $5 Phone R-731 
both the United States and Canada. Ex- Phone—Write—Wire 
office by well established out of town| lusive proposition will be given to the|BONDED BONDED BONDED H t Sal & ho 
manufacturer. Replies strictly confiden- | proper people. Principals only. Mr. Her- ometown es | 
tial. Box 1878, c/o Automotive News, man, Porter Square Chevrolet Co., 2055 soontes +, italy <eeeiitainn, cilia Se ° I DOAN-CALHOUN INC. j 
Detroit 26. Massachusetts Ave., Cambridge, Mass. rvice, inc. “THE CHEVROLET TYCOONS” 
aii dahind ani dad ania. tee, r. . 
PARTS DEPARTMENT MANAGER—For 4605 N. Sth St., Philadelphia, Pa. | 
large eastern automobile distributor. EALERSHIP UT 
Only experienced men under 45 need - — A OMOBILE Tel. MI. 4-1790 
apply. Give qualifications, education, | nigTRIBUTORSHIP for popular truck in TTENT 
expectations, and age. Box 1848, ¢/O| western city of 55,000. Price $30,000. DEALERS A ION 
Automotive News, Detroit 26. Box 1860, c/o Automotive News, De- For dealers only. Plan to attend one j 
na | eels Oe. of the greatest automobile auctions in 
WANTED — First class Lincoln-Mercury the land today at Joplin, Mo. The M BILE 
tune-up man. Must be good. New Sun | nmALERSHIP FOR SALE—Now handling ||| crossroads of America, where 66 and 
be tgs Aig Bag oo Kelew-Practe ears. and. farm ousioment. 71 highways cross and the East meets 
Oregon Good quota. ° Plus inventory » the West. Auction every Friday rain WH J 
country. State experience and references. cludes‘ down payment on building. Pur- or shine. Inside sale, always over 300 PARTS AT OLESALE 
Inman Motor Co., 424 South Sixth St., chaser must qualify. Business now mak- automobiles to choose from each sale. 50 000 S k 
Klamath Falls, Oregon. . ee oe = . ood Owned and operated by, $ 9 toc 
e etails. Box , e/o Au 
WANTED—Experienced Ford parts de- motive News, Detroit 26. e ® 
partment manager. Good salary and Col. Joe H. Burtrum seeeaents to manners, Ete. | 
us. Sportsmen’s paradise. Give ex- oods ‘ore Supports 
OREGON COAST CAR AGENCY in town 1610 E. 7th St. port 
Dre ee ita Nowe Dateolt se, | °/° | of 18,000. Centrally located, new build- JOPLIN, MISSOURI Grilts Hydromatic Parts 
2 = ing 12,000 ft. floor space completely Phone 4600 te Pa Distsibeters 
AUTOMOBILE FIRE INSURANCD adjus- equipped. Now under low long term a n Seite Seetemnahems | 
ter for Jacksonville area. High school lease. $28,000 including equipment and = a » Secon 
education required, mechanically in- inventory of approximately $18,000. Box run s — a — Gr 
clined man preferred. Advanced training 1866, c/o Automotive News, Detroit 26. ve a a am. Bn = Fuel Pumps ju ‘arts 
given. Salary and car furnished. Give LEO ADLER, -, DeSoto-Plymouth, And many other items. 
age and experience. P. O. Box 2545,| DEALERSHIP FOR SALE—Now have 3000 Fenkell, 7 blocks east of Livernois, Orders Filled Same Day Received 
Jacksonville, Florida. Plymouth-DeSoto, International Truck, Detroit, Mich. UN. 3-7400. i ¢ 
AUTO MECHANICS, Hydramatic experi. | McCormick-Deering | fa rm | mactinery, SELMI MOTORS, INC. | 
ence, a good liab franc " - 
time werk 5-day wake paid Tanbtien. ceed $225,000 this year. Purchaser must OLDSMOBILE PARTS HEADQUARTERS 
: ‘ y| Qualify. Write Dean A. Anderson, 241 AUTOMOBILE 3431 N. 15th St. Philadelphia, Pa. 
thoroughly expe West Center St., Provo, Utah. Telephone SAgamore 2-5568 i 
ese 
—- “orvstal Nee von BAY Park: | FOR SALE AT INVENTORY to anyone AUCTION WHOLESALE to all new and used car re 
fe Te acceptable to Ford Motor Co., a good dealers, all models. Alamo Auto Sales, BUSES FOR SALE — @ om 
SERVICE MANAGER WANTED for mod- | established Ford and Mercury dealer- 28 MILES FROM CHICAGO 11615 Woodward, Detroit 2, Mich. ____BUSES FOR SALE i Cid - 
ern Chevrolet dealership in metropolitan | ‘ip. Doing about $260 gross per year. LOOP —=—_=—=<=<=$=_==_==—=—=<&=[__$&—&—€S—«“F_="—_—«—«"——>= - 
Cleveland. Must have men with good Good lease, reasonable rent. Located in ci 
mechanical background, t appearance a good industrial town in Colorado. Act % Mile East of Hlinois State CORRE( TION = 
and sales and production n ability. Salary | quickly. Box 1875, c/o Automotive News, rf Rout AUTO AUCTION Our ad for Five 194” Ford Chas- > 
eee nee Saas — = = sis was run in error as we did not 
Box 1819, c/o Automotive News, De- 
troit 26. EVERY FRIDAY ll AM wish to advertise any Ford Chassis. | 
southwestern United States. Healthiest Strictly Wholesale 
SERVICE MANAGER for aggressive Ford climate in the world. Beautiful new We Do Not Buy Cars in Our Auction ~~ AM MURR AY, INC. 
dealer located in Northern New Jersey | pujiding and complete shop facilities for Dealers Buy—Dealers Sell ‘ 1917 Biscayne Blvd. Miami, Florida 
close to New York City with 500 car! good service volume. $25,000 will han- Toledo Car Auction Co. | eeEeEeEeEeEeEesi 
ro rght party, with successful beck, | le. Have urgent reason for selling. Full |] pag PATERSON, Auctioneer || 2302 summit st PO. 7021 
to right party with successful back- information on request. Box 1868, c/o , TOLEDO OHIO 
ea a nes dole on Automotive News, Detroit 26. » 
ness experience. Replies held in strictest NEW CARS WANTED Dyer Auto Auction HEADQUARTERS for used car buyers, BUSES AND TRUCKS 
confidence. Box 1847, c/o Automotive 4111 Ind. over 500 cars to choose from. 1936-1947 
News, Detroit 26. WANTED—1947 Cadillac convertible coupe Phone Dyer, models at wholesale prices. You oa FOR SALE 
POSITION WANTED —S=_—_ or sedan, new. Write, wire or phone Res.: Lansing, IL, 730 je i ex *ae —— a Several new Ford and Chevrolet School | co 
K ~ . SINE MANAGER. price. Anderson Auto, Peoria, Illinois. : ”— xe . - . Buses. a 
ie : ; ' a” y i 
+ re ret, riddle 250; college graduate, | CALIFORNIA dealer wants 1946 and 1947 One ave Inpeasitenas Truck 19 ee 
a 10 ee oe cae ee from dealers who are able TRUCKS WANTED : 
Ve accounting, part auto agencies. Box | ™odel cars fro F One new International Truck 149” Wheel 
1871, c/o Automotive News, Detroit 26.| ‘© make delivery to Los Angeles. For 100 FORD CHASSIS WANTED! 158” 114- base, Model KBR-11. 
USED GAR BUYER. Married. well edu- ton cab and chassis. Wire today number; Tractor Unit. 
"Taea eae Gale Santer aeben satin Calif. you have, price and delivery. Also need Two new Chevrolet trucks with van 
with years of diversified experience. |__“eroe St. Loe Angeles, EVERY FRIDAY a. aie | OO | = 
Lately self employed, desiring connec- | 1947 CADILLACS WANTED—All makes | ~ ~ ~ os York City. “Sturray Hin 3-9297. OXFORD MOTOR & L ' 
= oe ne i or ~~" a aa and models. Phone, wire or write. Lewis, 1:00 O’Clock Sharp . ou 
who n astern buyer. Write Box . Capitol Motors, 530 Linden St., Allen- On 
c/o Automotive News, Detroit 26 town, Pe. HORSE HEADS, NEW YORK TRUCKS FOR SALE EQUIPMENT CO., INC. 


PARIS STREET NORWAY, MAINE 
Phone Norway 104 


















Located on Chemung 8t., Route US 17 
About 3 Miles East of Elmira, N. Y. 


— Strictly a Dealer’s Auction — 


ARE YOU LOOKING for a GM parts man- 
ager who will increase your volume and 
profits? Young, experienced, with good 
wholesale and retail sales record, would 
like to relocate in Southwest. Box 1851, 
c/o Automotive News, Detroit 26. 





USED CARS WANTED 


WANTED—Rolls-Royce roadster, late mod- 
el, must be in good condition. Contact 
Michies Auto Wrecking Co., Fremont, O. 


WE WILL PAY TOP DOLLAR for new 

























PICKUPS! 


INTERNATIONAL 1943 








TRUCK EQUIPMENT FOR SALE 
FOR SALE—Gar Wood winches and booms | 6-28 






















PARTS DEPARTMENT MANAGER— or used cars and trucks. % ton to 5 ton. ables, wer take-offs 
Wishes position large aggressive dealer-| Our buyers go everywhere. All deals ° 4x4 1 TONS —. —_ These re capable of 
ship. Twenty years’ experience, Chrysler confidential. Write to Fre ord, lifti 30 tons. Contact Michles Auto 
products, wholesale and retail; excellent | N. Cicero Ave., Chicago, Illinois, or call | If You Have Oars to Sell This Is the K5 Motors Wrecking Co., Fremont, Ohio. 







Place to Cash Them Quick 
If You Need Cars for Retail You Can 
Buy Your Month’s Supply in 3 Hours 


A Car Sold Every Two Minutes 


In a brand new building built exclusively 
for Auto Auctions. Bleachers, Lunch 
Counter, etc. 


HORSE HEADS AUTO 


Esterbrook 7330. 


USED CARS FOR SALE 
GOING FISHING FOR TWO MONTHS— 


Selling entire stock of $250,000 in used 
and new cars; all makes and models. 
About 50 units are '46-’47 models. Will 
sell one or all to buyer starting Aug. 1. 
Phone 1142 or 1152, Las Vegas, Nevada. 
MADMAN PIZINGER, One of the West's 
Largest Dealers. No sales tax or license 
tax in Nevada. 


merchandiser, capable, honest, depend- 
able. Box 1837, c/o Automotive News, 
Detroit 26. 


ACCOUNTANT OFFICE MANAGER with 
fifteen years experience General Motors 
and auditing. P. O. Box 3002, Denver 
3, Colorado. 


ACCOUNTING EXECUTIVE — Formerly 
Zone Aceounting Manager Chevrolet, also 
Analyst for Chrysler Corporation, desires 
dealer connection to manager office, 
thorough understanding automobile ac- 
counting and office management. Box 

















NEW PAINT JOB 
NEW UPHOLSTERY 


Front-End Winches 


$650.00 


Large Quantities of Other Makes 


NEW ARMY SURPLUS | 


25 ft. Semi Trailers | 
I 
1 




























Solid Oak Sides 
11:00 x 20 Dual Tires 


Priced to Sell 
$1,125.00 Each 








































Army Surplus Pumpers . 
———————— ———————————eeeeeeeeee— u 
Chrysler Motors and Pumps » guars 











We have on hand and can deliver as 



































And Models 

1877, c/o Automotive News, Detroit 26. AUCTION Mounted on 2-Wheel Trailers Drive 
QUALIFIED GENERAL MANAGER, sales Post Office Box No. 3 6 Pumps 500 gal. Per Minute at 

manager or used car manager for a Wholesale List of Cars and Prices RONALD D. WEST, Owner 120 lb. Pressure 

dealership of 500-car contract or more. Mailed Weekly on Request . ° $495.00 Each 

Have 25 years General Motors experience SAM GREENFIELD STUART WESt — FOREST WEST Universal Sales Co. 3 

in large dealership. Prefer middle west | Automotive Merchandiser in Cleveland Sales Managers ao Ra “Vv 

or east; however, would consider others. For Over 27 Years 30S. E. JOHNSON — TEX RICKARD 6501 San Fernando Rd. Draper Chevrolet Co. 

No objection to reasonable investment. | 6619 Euclid Ave. Phone HE. 0231 . Auctioneers GLENDALE 1, CALIF. Saginaw, Michigan 

Box 1873, ¢/o Automotive News, De- Cleveland 3, Ohio : =: 
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AUTOMOTIVE NEWS, AUGUST 11, 1947 


TRUCK EQUIPMENT WANTED 
SS 
’ANTED—New or used cabs for 1941 to 
1946 Dodge trucks. Box 1846, c/o Auto- 
motive News, Detroit 26. 








PARTS FOR SALE 


24 Cadillac Used Motors 


eet OS 
VYANTED—Two new or used cabs for 2% 
ton 6x6 GMC army trucks. Michles Auto 
Wrecking Co., Fremont, Ohio. 


PARTS FOR SALE 


WHOLESALE PONTIAC PARTS. Large 
| stocks of hard-to-get parts. Body and 
| fender parts for all models, fast service 
| 25% discount. Walter H. Schultz, Pon- 
| tiac, 16-20 Passaic St., Trenton, N. J. 





Lincoln- 
Mercury 


40 DODGE DIESEL ENGINE assembly 
ready to run. Has just been completely 
rebuilt and includes all accessories for 
complete installation. Will fit 1940 thru 
1942 three-ton Dodge trucks. Merrick- 





gg Ay — St., Columbus, Large Stock of Hard 
to Get Parts 
CONTACT US FIRST ‘ 
For Your Hard-to-Get Parts 
Write! Phone! Wire! mee 
Brakes, Clutch, Transmission, 
Starter, Generator, Carburetor e 


and Shock Absorber service. 
Complete Machine Shop Service. 


McDaniel Auto Parts Co. 
4930 Southwest Ave. 
ST. LOUIS 10, MO. 
Telephone Sidney 5400 


DON McCULLAGH, Inc. 
LINCOLN-MERCURY 
Phone 21285 
604 E. Michigan Ave. 
LANSING, MICHIGAN 








AUCTION 


World's Largest Indoor 


Automobile Auction 


Every Thursday, 11.30 a.m. 
| Write, Phone or Wire 


Chicago Automotive Auction 


Incorporated 
i050 K. 81st Street Chicago, I]linois 


Telephone: Hudson 5300 














‘0 DEALERS, GARAGES AND REPAIR SHOPS, HERE IS A REAL 
MONEY MAKER FOR YOU! 


(In Territories Where There Is No Authorized Agent for These Tops) 


CONVERTIBLE TOPS 


FOR MOST MAKES OF CARS 


NOW you can offer your customers excellent service on 

Convertible Tops ... AND MAKE MONEY TOO! The 

Quality Is High—The Price to customers competitively LOW! 
COMPLETE WITH ALL TRIMMINGS, HARDWARE AND TACKS 


% FINE QUALITY MATERIALS for a rich appearance! 
DOUBLE TEXTURE for longer wear! 

% RUBBERIZED MATERIALS to insure waterproofing! 

% CHOICE OF COLORS—Black or Tan! 


EASILY INSTALLED IN YOUR OWN SHOP IN TWO HOURS! | 


$29.50 Te Customer PS9.9O 


To Customer 
Plus Installation 
PROMPT SHIPMENT ON ALL ORDERS 


DEDHAM MOTORS, INC. 
FORD DEALERS 


REESE 








Your Cost 
On Most Tops 


i 26-28 MILTON STREET DEDHAM, MASS. 


i Telephone DEDham 1500 
z 











"AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation—Fort Wayne, Indiana 


12 O’CLOCK NOON—APPROX. 185 CARS SOLD LAST WEEK 
Buy and sell with confidence where your price is our price. Our only 
gm Suarantee is that you must be satisfied. Wire us for hotel reservations 
Drive-away service to all parts of the nation. 


WEBSTER-MARKER MOTORS 
324 W. MAIN ST. FORT WAYNE, IND. 
Col. Carl E. Marker and Col. Lee Drawhorn, Auctioneers 


— ——————— - —- 


























700 WIRE WHEELS 19”. Each wheel com- 
plete with bearings, spindle, grease re- 
tainer, lock nut and hub cap. Ideal for 
making light luggage trailers. $2.95 
each in small lots or §2.50 each 100 
or more. Write, wire or call, Wythe 
Auto Parts Co., Hampton, Virginia. 

FORD PARTS—Many hard to get items. 
Orders filled same day. Write, wire, 
phone Sweeney Auto Sales, 2534 Reading 
Road, Cincinnati, Ohio. 


SHOP EQUIPMENT FOR SALE 


PRICED CONSIDERABLY below cost for 
quick sale individually or as lot. Wei- 
denhoff motor analyzer, Allen motor 
analyzer, Allen combustion analyzer, Al- 
len syncrograph, Hobart battery charger, 
United Service sign — Steer-O-Master. 
Riggs Motor Co., Inc., DeSoto-Plymouth 
Dealer, 710 W. Broadway, Louisville 3, 
Kentucky. 


FOR SALE—New 333 Van Norman brake 
drum lathe with grinder and 777 boring 
bar with sucker. Dealer price, less 25%. 
Weaver Auto Parts, Sebring, Fia. 


LEMPCO BRAKE DRUM LATHE. Model 
JJ  Tru-Rite. New, never uncrated. 
$426.38. List price $568.50. Falk-Zolle 
Co., 218 8S. 10th St., Minneapolis 2, 
Minnesota. 


STEWART-WARNER Model 7051 Elec- 
tronic wheel balancer. New, current pro- 
duction. $268 net. List $335. Falk-Zolle 
Co., 218 8. 10th St., Minneapolis 2. 


ELECTROCAP electric recapping rib tread 
mold. This unit handles 550x17, 600x16, 
600x17, 625x16, 650x15, 650x16 and 
700x15 tires. New, current production. 


BUYS AND SELLS 
WHOLESALE 


500 USED CARS ALWAYS ON HAND 


SMILING JACK 


2378 MAIN ST. 


BUFFALO, N. Y. PARKSIDE 4745 














The WORLD'S Finest 


AUTO AUCTION 


(FOR DEALERS ONLY) 
Going at FULL BLAST Every 


TUESDAY & WEDNESDAY 


RAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 


$409.50. O.P.A. net price was $585. Can 
also furnish any other tread design molds 
Electrocap makes at same 30% discount. 
Catalog on request. Falk-Zolle Co., 218 
8. 10th St., Minneapolis 2. 





FOR SALE 


Eight (8) 3-foot glass counter show cases. 
Twenty-one (21) sections of steel bins 
complete with drawers and glass jars. 
Three (3) 8-foot steel racks. 

This will be sold as a unit both parts 
and bins. Also have repair tools and parts 
for carburetor and ignition service. 


McDermott Motor Sales 
6535 Carnegie Ave. HEnderson 6380 
CLEVELAND 3, OHIO 


“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 





Our reputation is your guaran- 
tee for HONEST, IMPARTIAL, 
EFFICIENT SERVI 


Call any bank or finance com- 
pany in Indianapolis for ref- 
erence. 








ANTIQUE CARS FOR SALE 


ONE 1914 MODEL T FORD touring car. 
Looks and runs like new. Will trade for 
new Ford car. T. I. Wood, P. O. 
952, Brownfield, Texas. 

RELIC. 1920 OAKLAND touring. A-1 
shape. John Dudash, Slippery Rock, 
RD No. 3, Pa. 


1910 BUICK ROADSTER—Excellent run- 
ning condition, good tires, appearance, 
* original equipment complete, privately 
owned. Will take $600 allowance on new 
Buick Roadmaster Sedanette. Wayne 
Burkam, Box 37, Columbus Grove, Ohio. 


AUTO EQUIPMENT FOR SALE 


CE. 






Box 


Sales Start 12 o’Clock Noon C.D.S.T. 


STUART & RAMP, INC. 


1011 N. Pennsylvania St. Riley 8781 
INDIANAPOLIS, INDIANA 








TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
RED ARROW BARS—$338.82 
1947 Model with Guide Cables 


Tow Bar Sales Company 


Factory Distributors 
100 So. Clinton St. Chicago 6, Til. 





The South’s 
LEADING AUTO AUCTION SALE 








FOR DEALERS ONLY 


OFFERS YOU THE BEST POSSIBLE COLLECTION 
OF USED AND NEW CARS AVAILABLE ANYWHERE 


Two Big Automobile Auctions Held Every Week 
Mondays and Fridays 


SALE TIME—12 O'CLOCK NOON, CENTRAL STANDARD TIME 


TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$33.82 
Complete with Guide Cables 


Tow Bar Sales Company 


FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Ill. 
We Extend a Special Invitation 
to Our Dealer Friends West of the Mississippi, 
Who Have Not Attended These Sales, 
to Be with Us. 





WILL TRADE 


STINSON AT19—Approximately 60 hour: 
total time, two-way radio, license five 
place. Will sacrifice for two new Ford: 
or Chevrolets and $1,500 cash. P. O 
Box 247, Elizabeth City, N. C., or phon 
Elizabeth City 1649. 


WILL SELL my brand new Stinson “Sta- 
tion Wagon’’ airplane at a substantial 


See the cars registered in these sales sold by two of the 
top automobile auctioneers in the South —R. A. 


“Skinny” Waldrep and T. E. “Doc” Liles. 


Every car guaranteed to be exactly as represented. 


discount in order to get a new automo- 
bile of any popular make, preferably 
G. M. Will deliver to you and pick up 
new car. Box 1876, c/o Automotive News, 
Detroit 26. 


ACCESSORIES FOR SALE 


ATTENTION—ALL NEW CAR DEALERS. 
Custom-made shock-proof plastic seat 
covers trimmed with art leatherette in 
three color combinations: blue, green 
maroon. 5 passenger, $23.00. With arm 
rest, $25.00. F.O.B. factory. Dealer and 
customer acceptance outstanding. TAY- 
LORBILT CO., 3217 Lorain Ave., Cleve- 
land 13, Ohio. 


ee MISCELLANEOUS 


PREMIUM FOR AUTOMOBILE INDUS- 
TRY—Key case, top grain leather, hand 
tooled, your trade name brand and ad- 
dress on three lines. Gold imprinted. $55 
per thousand, plus Federal tax. Mai! 
order indicating desired imprint to Box 
811, c/o P. O., New York 1. 


We advertise only for the really clean cars. This is the 
kind you will find in these sales. 


MANAGERS 


R. A. WALDREP E. M. McELROY 
Gainesville, Georgia Birmingham, Alabama 


Dixie Auto Auction Sales 
BIRMINGHAM, ALABAMA 


$201 THIRD AVENUE SOUTH 


ENGINE REBUILDING—Crankshaft 


grinding and metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 








HMMM ... THAT'LL BE A 
100% BRADFORD, PENNSYL- [:'::. 
VANIA, CRUDE, OF COURSE... |: ..:..". 


¥.O. CHARL eg, 
THE CHAMP 


PROF. KNOWZALL 
MANAGER 


at 


All summer long your customers 
will be seeing Full-Page, Full-Color 
Veedol ads in Life, Collier's 

and The Saturday Evening Post. 


.»-e AND MADE WITH PLENTY 
OF SCIENCE AND SKILL... 

AH, YES, AN 

OIL TREATED 

TO MINIMIZE OXIDATION AND 

TO CHECK THE FORMATION OF 

HARMFUL, CORROSIVE COM- 

POUNDS IN THE CRANKCASE. 


You'll win many a decision by offering 
customers Improved VEEDOL! Today, 
as always, Veedol is made 100% from 
Bradford, Pennsylvania, crude — the 
finest in the world! But now new dis- 
coveries in petroleum science have 
improved this “naturally better” oil... 
given it new magic that minimizes 
* oxidation and checks the formation of 
f’ harmful, corrosive acids that attack 
bearings, pistons and other vital 
engine parts. 


a ee — ’ When your customers 
Tue ‘ 
rium of prorect want the best, they want 


| VERO ier ioox Bradtorg, 
MOTOR 


Pennsylvania, crude... 
OIL 


now Improved to 
give motors the 

“CLEAN -SMOOTH” 
treatment. 


TIDE WATER 


100% : 
PENNSYLVANIA | 
Bee ey = a yay ws 5 8} i v‘Wwas 8) 
OIL COMPANY 


San Francisco 


New York 


Makers of FLYING -A- GASOLINE - VEEDOL MOTOR OIL - VEEDOL GEAR & CHASSIS LUBRICANTS 








